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annual message 
te Webster Dealers 


The American businessman has been fortunate lately. An expanding economy 
and an understanding administration have treated him well. He has a market of 
customers who are eager to buy, own, use and enjoy every conceivable type of 


goods and services. 


Millions of customers have raised their quality standards right along with their 
living standards. ‘They want better products as never before — and we at Webster 
are determined to do our part in seeing that they get them. We’re going to produce 
as much as we can as well as we can. We expect to maintain our high standards of 


raw materials, of manufacturing and of distribution. 


We are gratefully aware that Webster’s excellent progress over the past twelve 
months is due in enormous measure to you, our Webster dealers. Your cooperation, 
your enthusiasm and your friendly advice have helped us to gain and hold our pros- 
perity and we are never more pleased with our business than when our dealers tell 


us that we have contributed to theirs. 


Good prospects. good products, good sales and, above all, a continued association 
with good friends are the Webster outlook for 1956. We couldn’t ask for more and 


we wish the same to you from our hearts. 


MERRIEST CHRISTMAS TO YO AND HAPPIEST NEW YEAR 


Vice-President 


Fr. 8S. WEBSTER COMPANY 


13 Amherst Street, Cambridge 42, Massachusetts 
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OFFICE APPLIANCES is a news and merchandising journal serving dealers and agents who 
function as distributors of commercial stationery, office furniture and office machines. 


No person, firm or organization directly or indirectly connected with the industry has any 
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all without charge. 
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is maintained for the exclusive use of 
subscribers and advertisers. It answers by 
personal letters all inquiries upon matters 
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manufacturers of any office article wanted, 
puts man and job together, aids foreign 
dealers in securing U. S. A. lines, and in 
many other ways performs useful service, 
Subscribers in every 
land have made, and are making, good 
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field have evidence of its proved value. 
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Wells Chair Corp. 
Yawman & Erbe Mfg. Co 


Files, Clipboard 
Globe-Wernicke Co. 
Hardboard Fabricators, Inc. 
Hedges Mfg. Co. 

Shaw Walker Co. 
Yawman & Erbe Mfg. Co. 


Files, Desk Side 
Amberg File & Index Co. 
Art Steel Co. Inc. 
Cole Steel Equip. Co., Inc 
Steel Parts Mfg. Co. 
Weis Mfg. Co. 
Yawman & Erbe Mfg. Co. 


Files, Insulated 
Herring-Hall-Marvin Safe Co 
Murphy Mfg. Co. 

Shaw Walker Co. 


Files, Metal 
Advanco Prods., Inc. 
All-Steel Equip. lac. 
Art Metal Constr. Co. 
Art Steel Co. Inc. 
Cole Steel Equip. Co., Inc. 
Columbia Steel Equip. Co. 
Durable Metal Prods. Co. 
General Fireproofing Co. 
Globe-Wernicke Co. 
Hillside Metal Prods., Inc. 
H-O-N Co. 
Invincible Metal Furn. Co. 
Lyon Metal Prods., Inc. 
Parker Steel Prods., Inc. 
Peerless Steel Equip. Co. 
Pronto File Corp. 
Remington Rand Inc. 


(Cont. on poge 6) 





(Cont. from page 5) 


Shaw Walker Co 
Steelcase, Inc 


Weis Mfg. Co Holders Ticke 
Western Mfg. Co fies 
Yawman & Erbe Mfg. Co Mia 


Files, Rotary 
Smead Mfg. Co., Inc 


Files, Stencil Duplicator 
Atlas Stencil Files Corr 


Files, Storage 
All-Steel Equip. Inc 
Amberg File & Index Co . 
Art Metal Constr. Co - 
Art Steel Co. Inc " 
Bankers Box Co 
Barkley, C. L., & Ce 
Cole Steel Equip. Co 
Columbia Stee! Equip. C 
Dolin Metal Prods., In 
General Fireproofing C t Vifg 
Globe-Wernicke Co 
Guide System & Sup. Co 
Herring-Hall-Marvin Safe C 


Inkstand 


H-O-N Co 
Invincible Metal Furn. C lrone. Chair 
Mayfair Co “ 
Oxford Filing Sup. Co., In 
Parker Steei Prods Inc 4 
Peerless Steel Equip. Co Knive fice 
Pronto File Corp 
Shaw Walker Co 
Steelcase, Inc Label Holder 
Weis Mfg. Co f 

Filing Supplies Labe 
Acco Prods., Inc Mfq 
Advance Prods Inc ff f j 
Aigner, G. J., Co 
Amberg File & Index C 
Art Metal Constr. Co W 
Art Steel Co. Inc 
Barkley, C. L., & Co Ladders, Lib., Store, V 
Cole Steel Equip. Co., In spat 
Globe-Wernicke Co 
Guide System & Sup. Co 
Northern States Env. Co ‘ 
Oxford Filing Sup. Co., Inc Lamps, Desk 


Parker Steel Prods., Inc 
Pronto File Corp 
Quality Park Env. Co 
Redi-Record Prods. Co 
Rockwell-Barnes Co 
Shaw Walker Co A \fg 
Steelcase, Inc 

Warshaw Mfg. Co., Inc 
Weis Mfg. Co 

Yawman & Erbe Mfg. Co 


Leather Goods 


' Leaf Devices 
Fixtures, Store ; ; 
All-Steel Equip. Inc 


Forms, Business 
Aigner, G. J., Co 
American Passbook C 
Hano, Philip, Co I Loose 
Ideal System Co , 
Miami Systems Corp 


Forms, Continuous 
Hano, Philip, Co ] 
Royal Register Co 


Forms, Loose Leaf 
Amberg File & Index C 
Ideal System Co 
Sheppard, C. E., Co " 


Fountain Pens, Incl. Ball Pt Map n 1 ob 
Changepoint, Inc 5 
Esterbrook Pen Co 
Sengbusch S-C Inkstand 


Marking Dev 

Furniture, Off. Modular Unit ; 

Art Steel Co. In 

Columbia Steel Equip. C 

Haskell, Inc 

Peerless Steel Equip. Co Mats, Chair 
Furniture, Suites 

Leopold Co Moist 


Morval Corp 
Standard Furn. Co 


Furniture, Upholstered 
Ard Mfg. Co., Inc 
Bright Chair Co., Inc 
Grand Rapids Lea. Furn. C Name Plate 
Gunlocke, W.H., Chair C 
Modernize, Inc 
Stationers Mfg. Co 
Wells Chair Corp 


Worden Co 
Noteb Stenog 
Furniture Wholesale 
Office Furn. Wholesale D 
Gummed Cloth Rings Numbe Ma 


Aigner, G. J., Co 
Dennison Mfg. Co. 


6 


Machines, Rebuilt & Usec 


Lead Mechanical Penci 


Hardware, Office Furniture 


Mailing Machines & Supplies 


Openers, Envelope 
MacKenzie, Ar ible Metal Furr 
eilink Steel Safe Ce 
Pads, Scratch Remington Rand Inc 
fh ann c iw Walker Co 


‘ RB 
va 5 


Sales Repres. Available 
Pads, Stamp g, Cal & Associate 
Force Weste 





Sand Urns 
Valco C 


Oo 


ewart R A g. 
Scales, Postal 


Peerle teel Eo Shelvin 
Rowle N ‘ A tee Equip Ine 
ke Box Co 
Paper roughs Mfg. Cc 
ecient? Snore e Steel Equip. C 
il Fireproofing C 
y Metal Prod 
Partitions, Office tar Steel Equip 
2 e-VW m 
Martir arry i 
ed Signals, Index Card 
raft seorge B 
Pencil Sharpeners oS 
ward Sign 
id Mfg. Co 
wile Ec. W. A., C 
Pencils, Mechanica 
Esterbr r Sleeve Protectors 
Angler Prods. Co 


Pins & Pin Containers 
5 : 
esting F 


v et 


Sorting Devices 
mberg File & Index 
Steel Co. Inc 
nan & Erbe Mfg 


Mfa 


4 


Pocket Protectors 








Stands, Office Machines 


Price Marking Machs., Stamp Acorn Products Co 
Force Wester r teel Equip. Ir 
J ng cquif : Ame Supply Co 
tewart, R. A., & Art Steel Co. Inc 
e Steel Equip. Co., Inc 
Printing Outfits, Office ro Mfg. Co 
Force West eneral Fireproofing 
Fulton Marking £ jic Cc Harter Corp 
1-0-N Co 
nk Steel Safe Cc 
Punches . west Meta! Mfg. ( 
A - we , Wells Chair Co rp 
Nat blank 5 K 
New England Paper Pch. C Stands, Telephone 
smead Mfg Ir e Steel Equip. Co 


haw Walker Co 


Racks, Hat & Coat 


7.) 


taple Removers 
arkwell Mfg. C 


Racks, Stationery Staplers & Supplies 
Mayfair Prods., Inc 

w Fastener ( 

kwell Mfg. Co 


Ribbons & Carbons Mfa. Co 


Stationery 


y ipply C 


: Stencils, Marking, Brass 
. yt tencil Work 
. 
Stools 
F Corp 
letal Prod 
f ( 
Co. Ir 
i In 
Cr C 
Table 
P el Equip 
W tal ( tr 
teel ( Ir 
Ribbon & Carbon Tester e Steel Equit 
teel Eq 
Vifg. Co 
Rubber Band be-Wernicke Co 
Ta C Ir 
ead ete 
Rubber Stamp mal C 
Banke g ' ce 
Rubber Type Walker C 
f VA rd F ( 
{ rp 
2 Erhe Me 
Ruler 


Safes, Office 


ring-Hall-Marvin Saf 


Tabulating Machine 
ugh ft 
nat 


Tacks, Thumb 


# 


Tags 
Tape, Gummed & Pressure Sens 


T 


elephone Accessories 








Trays, Desk, Center Drawer 
Trays, Letter 
/ F 
fing C 
A { 
Ww 
> eage tT 
layfair 
“te , ¢ 
Equ C 
fe F 4 Co 
ybu kstand C 
as 
Vv vv 
A , 
Ww 
A 
We f 
W r 
Yaw . fg. C 
“ 


Trimming Boards 


Type Cleaners 


Avjitict 

vorta 

nega yf C 
Dive ag 

a P 

Wwe € r 


Typewriter Key Tops 
Typewriter Parts 


Typewriters 


c Las Mact 
Tr 
R Ya T 
+} 
Upholstery Materials 


Vault Steps 


Visible Record Equipment 


Cc 
ne cr 
( 
Naste Basket 
a 
W 
fair 
aw W 
el Par Cc 
Work ganizer 
W C 
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Wants & For Sale 





EXECUTIVES AVAILABLE 





MANAGER with twenty years experience in industry wil 





as store or department manager, preterably 
West but also w be interested in proposition with 
tunity elsewhere. Can build and maintain a live sales 
Has good personal sales record. Address Office 

Ar Box M-112, Chicago 6. 

TA NERY AND OFFICE EQUIPMENT SALESMAN who has 
1 as district manager for direct seller and department man- 
rtant retail concern is available as manager of sta- 
r of stationery or office furniture department. Ex- 


n selling, sales training, systems, and office layout. 
Middle West. Wil nsider any area where suitable 
presented. Addres Office Appliances, Box M-118, 





SALESMEN AVAILABLE 





TA JERY SALESMAN whose experience ranges from store 
to general manager desires to travel for manufacturer. Well 
with all products sold in commercial stationery store 

materials to office furniture. Chicago headquarters 


t essential. Best of references. Address Office Ap 
x M-113, Chicago 6. 





EXECUTIVES WANTED 





>ER WANTED by established firm, South. Good lines office 

machines, furniture, books, cards, drafting and artist sup- 

ng expansion. Salary, PROFIT SHARING, and op- 

» buy in. State age and qualifications in full in letter 
Appliances, Box BY-175, Chicago 6. 





RW D SALES AGENCY open scon. Good productive 

y near Wichita, Kansas. For information regarding Agency 
M. Sherman, Regional Manager, Underwood Corpora 
City, Missouri. 





SALESMEN WANTED 





ESTABLISHED DEALER in office and school furniture in 
tate has an opening for well trained salesman to serve as 
office furniture department. Must understand furniture 

have appreciation of good design and ability to con- 
spects and salesmen; have knowledge of related fur- 
uding drapes, carpets, wall covers and special furni- 
spable of visualizing and planning company's high-level 
ng program. Give sketch of career, references. Ad- 
Appliances, Box BY-176, care Office Appliances, 





EQUIPMENT SALESMAN WANTED for retail firm estab- 
22 for greater New York and Long Island area. Excellent 
r resourceful, able salesman with proven sales record. 
Newman, Inc., 151-14 Jamaica Ave., Jamaica, New 





EADIN STATIONERY SPECIALTY MANUFACTURER has open 

; slesman working out of Chicago. Some sales experience 

t necessarily in office supplies. Prefers married man 

»ge education. Automobile is a requirement. Address 
Appliances, Box BY-185, Chicago 6, 
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The rate for classitied advertise- 
ments is eighteen cents a word, 
minimum charge $3.60, payable 
with order. Add six words if box 
address is used. 








OFFICE MACHINE MECHANICS WANTED 





EXPERIENCED MECHANIC on Typewriters and Adding Machines 
with sales ability for permanent position. Leon W. White, 406!/2 E. 
San Antonio St., El Paso, Texas. 





TYPEWRITER SERVICE MAN WANTED by Chicago, Illinois, North 
side office machine dealer. Age 30-40 married, Must be thoroughly 
experienced in typewriter business, be expert on all makes and 
have A-I references. Must have sales ability and be willing to wait 
on customers, make deliveries as well as do odd jobs around store. 
Car necessary; $433.33 month plus bonus, plus 7'/2¢ per mile car 
allowance. Vacation. Write Office Appliances, Box BY-177, Chicago 
6. 





TYPEWRITER AND ADDING MACHINE MECHANIC capable of 
operating shop and handling customers wanted by Olympia, 
Odhner and National dealer. Good salary, permanent position. 
Typewriter Service Co., 218 Third St. N.W., Albuquerque, New 


Mexico. 





TYPEWRITERS, TOP mechanic wanted. Elect. and Std. Sober, family 
man. Good future in California. References, history, picture. 
Write Office Appliances, Box BY-178, Chicago 6. 





SALES REPRESENTATIVES AVAILABLE 





MANUFACTURERS REPRESENTATIVE, well and favorably known, 
who has loyal dealer following in middle eastern states (excepting 
eastern New York State and northern New Jersey), seeks new 
wood desk connection. His long, practical experience has made 
him valuable to both dealer and manufacturer. Good at laying 
out and handling of installations, conducting constructive meetings 
with dealers’ sales people. Territory can be rearranged if necessary. 
Correspondence and personal interview invited. with manufacturer 
interested in an active resident representative. Address Office 
Appliances, Box M-114, Chicago 6. 





SALESMAN calling on the wholesale and commercial stationers in 
Metropolitan New York area seeks one or two additional lines on 
a commission basis. Address Office Appliances, Box M-!15, 100 
East 42d St., New York 17. 





WE WOULD LIKE TO REPRESENT YOU in northern Illinois, Wis- 
consin, and Minnesota. Top quality furniture wanted for schools, 
churches, and offices. We guarantee coverage. Address Office 
Appliances, Box M-119, Chicago 6. 





NOW SELL Metal Office Chairs in New York and New Jersey; 
would like other office equipment lines. Address Office Appliances, 
Box M-116, Chicago 6. 





CANADA. Manufacturers’ Representative with capable sales staff 
seeks office specialty or supply line of merit with substantial po- 
tential for Canada. Can warehouse and carry accounts. Best ref- 
erences. Address Office Appliances, Box M-I17, Chicago 6. 





WANTS AND FOR SALE, Continued on page 8 








WANTS AND FOR SALE Continued from page 7 











SALES REPRESENTATIVES WANTED 





CASH REGISTER FRANCHISE 
A few choice exclusive territories are available for qualified off 
machine dealers to sell the R. C. Allen Cash Register line. Many 


new and improved models are being released, This is a full line 
top quality cash registers, and a hig! protitable tranchise. For 
complete information write to: R. C :" en Busine Machines, 
Inc., Cash Register Division, 678 Front Ave., N.W., Grand Rapids 
Michigan. 

MANUFACTURERS REPRESENTATIVE WANTED in states of Min 
nesota, Wisconsin, Illinois, North and South Dakota available. 
Office Furniture line. Please reply giving lines now handled and 


states covered. Address Office Appliances 





WANTED — WELL ESTABLISHED, experienced manufacturer's 
agent to represent leading prominent mfr. established for 75 
years, to sell a new line of nationally advertised drafting bo 
artist's and office lamps. Openings in key territories. Write Offic 
Appliances, Box BY-180, Chicago 6. 





AGGRESSIVE SALES REPRESENTATION WANTED for quality line 
of typewriter ribbons, Regular and Unique packaging, every com 
petitively priced. Comm. basis. Several territories open. Address 
Office Appliances, Box BY-18!, 100 East 42nd St., New York 17. 





MANUFACTURERS REPRESENTATIVE wanted for Southeast ter- 
ritory. Office furniture line. Please reply giving states covered and 
lines now handled. Address Office Appliances, Box BY-182, Chicago 
6. 





MANUFACTURER'S REPRESENTATIVE Wanted to cover lowa, 
Nebraska, Kansas and Missouri. Complete line Aluminum Office 
Chairs. Write Emeco Corporation, Hanover, Pennsylvania. 





LISTS 





FREE MAILING LISTS of 6,262 commercial stationers and office 
appliance dealers. Also 5,781 typewriter and adding machine stores. 
Write for FREE catalogue of lists of retailers, wholesalers, manu 
facturers, institutions, banks and others. We charge only for ad- 
dressing. SPEED-ADDRESS, 48-02 43rd Street, Woodside 77, New 
York. 





DEALERS WANTED 





DEALERS WANTED — Billbooks, Business Forms, Envelopes. Of- 
fice, Box 502, Great Neck, N. Y. Free catalog. 





MANUFACTURING BUSINESS FOR SALE 





FOR SALE—Must settle estate small nationally known office furni- 
ture manufacturing plant with good clientele. Factory with plenty 
room for expansion located in Central New York State near 
throughway. A real bargain for quick sale. Address Office Ap- 
pliances, Box BY-183, 100 East 42d St., New York 17, N.Y. 





RETAIL BUSINESS FOR SALE 





OFFICE EQUIPMENT AND SUPPLY — No competition in rapidly 
growing Missouri city of 9000, 12 miles from Whiteman Air Force 
Base. Owner employed full time, unable to adequately care for 
necessary expansion of business. Good location, good lease. Will 
sell inventory plus fixtures $16,000 to $18,000, 75% cash, will carry 
balance. Central Missouri Supply Company, Warrensburg, Missouri. 





OFFICE SUPPLY CO., E. Tennessee. Sells office supp., equip., 
& bus. machines, Repairs all types of bus. mach. Loc. in the hub of 
surrounding area. Compl. equipped. Ideal bldg. Nominally pr. for 
quick sale. Dept. #6512. 


SCHOOL SUPPLY COMPANY, Alabama. All school furni. & 
supplies sold, usually purchased by Board of Educa, Many lg. 
franchise held. Loc. in Ig. town, w/Ig territorial range. 2 Ig. brick 
bldgs. comple. equipt. Well estab!l. bus. w/regular customers. 
Orig. in 1925. Nets approx.. $40,231 per yr. Nominally priced. 
Dept. #6697-A. (Adv. continued next column.) 


Box BY-179, Chicago 6. 


WHOLESALE & RETAIL OFFICE SUPPLIES & STATIONERY, Los 
Angeles, Calif. Netted $7,100 in 7 mo., 1955. Many lg. established 
accts. Priced at only $6000 plus $4000 inventory. Dept. ##22558. 
FREE BULLETINS ON ABOVE BUSINESSES 
Chas, Ford & Assoc. 
6425 Hollywood BI., Los Angeles, Calif. 





FOR SALE: Complete Stationery Store. Top lines supplies, Equip- 
ment, Furniture, Gifts, Cards, Social and Business Stationery. No 

ting. Southeastern prosperous area. Great opportunity. $50,000 
Jown. Write Office Appliances, Box BY-184, Chicago 6. 





FOR SALE AND WANTED TO BUY, USED EQUIPMENT 





WILL BUY AND SELL—all makes calculators, adding machines, 
bookkeeping machines and other office machinery. Give us full 
pecifications and serial numbers — model number if possible. 
We'll quote highest prices. International Office Appliances, Inc., 
Dep't. EE, 326 Broadway, New York 7. 





WANTED—SUNDSTRAND and BURROUGHS Bookkeepers, also 
Remington, National machines. Indicate details model, serials. 
Gibian Business Machines, 128 Lafayette Street, New York 13. 





WANTED: BURROUGHS OR N.C.R. Bookkeeping and Billing Ma- 
chines, Calculators, Comptometers, Adding Machines, etc., any 
style. Quote complete description and best price. AMERICAN 
BUSINES MACHINES, Inc. 573 Broadway, New York 12, N. Y. 





ELLIOTT-FISHER machines, calculating machines, adding machines 
— all office equipment, bought and sold. W. J. Crow ey Company, 
906 908 N. Water St., Milwaukee 2, Wis. 





WANTED TO BUY: Late model Elliott-Fisher bookkeeping and 
billing machines. Must be over 300,000 serial number. J. & T. OF- 
FICE MACHINE CO., 605 W. Washington St., Chicago 6. 





ELLIOTT-FISHER AND SUNSTRAND machines. Comptometers, 
Burroughs, Friden, Marchant, Monroe Calculators. Electromatic 
Typewriters. Adding machines and all office machines bought, sold, 
rented, rebuilt, Teeter-Warsh Co., 849 N. 3rd St., Milwaukee 3, 
Wis. 





WANTED: SUNSTRAND A model posting machines, over 500M 
serials, electric typewriters, Marchant and Comptometers, adding 
machines, we pay high prices. American Typewriter Co., 223 
N.E. 2d Ave., Miami, Florida. 





CASH PAID FOR HAND PRESSES, MULTIGRAPHS, Varitypers, 
Typewriters, Mimeograph. We also sell and trade machines. Free 
Catalog, Dixie Service, King, North Carolina. 





USED TYPEWRITERS WANTED. Urgently need used typewriters, 
any quantity. Top prices paid. Utility Supply Co., 641 West Lake 
Street, Chicago Office Machine Division Department MA. 





LARGE AMOUNT used Visible Cabinets; KARDEX, ACME and 
RAND. Variety of sizes and styles. A-| condition, very reasonable. 
Eversteel Equipment Company, 69 Spring Street, New York 12. 








KARDEX, ACME, all makes used visible filing equipment. Thousands 

f reconditioned cabinets, panels, books, always on hand. Special 
service and prices to dealers for purchase or sale. Get our quota- 
tions. Chas. S. Nathan, Inc., 548 Broadway, New York 12, N. Y. 





VISIBLE EQUIPMENT SPECIALISTS for over 25 years. We buy and 
sell all types of Cabinets such as Kardex, Acme, Postindex, Yawman 
& Erbe, Cardineer, Wheeldex and Ledger Bookkeeping equipment, 
all sizes. Write or wire us for your needs. Stanley Goldman Co., 79- 
8! Leonard St., New York 13, N. Y. 





VISIBLE EQUIPMENT bought, sold and exchanged. We have spe- 
cialized for over 35 years in visible systems equipment and can 
supply excellent rebuilt units in all makes. We carry a large stock 
of Kardex, Acme, Y&E, Globe-Wernicke and other makes, including 
supplies for them. All equipment is shipped on a guaranteed basis. 
Write and tell us what visible equipment you need or have for 
sale. Special prices to dealers. Heineman Office Equipment Co., 
Dept. OA, 4 N. 8th St., St. Louis 1, Mo. 


OA-12/55 


O4's Press-Time Sulletin 


Late and Important News for Our Readers 





BURGLARS TAKE 38,000 PENS: Apparently preparing for the Christmas season, thieves 
took 38,000 pens valued at $5 each along with pencils, razors and blades 
in a recent haul at the warehouse of Eversharp, Inc., in Chicago. En- 
trance was made by smashing a second floor rear window facing a fire es- 
cape. 





WOMAN HEADS 20-YEAR CLUB: Miss Marguerite (Peggy) Higgins, general credit manager 
and veteran of 35 years with the organization, has been elected president 
of the 20-Year Service Club of Horder's, Inc. This is the first time in his- 
tory of the club that a woman has been named president. 





TEXAS OFFICE SUPPLY PLANS NEW HOME: In the offing for completion by June 1, 1956, is 
a modern two-story building to house warehouse and display rooms of the 
Texas Office Supply Company, Houston, Tex. More details will be given in 
a forthcoming issue of this magazine. 





WHOLESALERS HOLD SESSION IN EAST: The annual eastern district regional meeting and 
weekend get-together of the Wholesale Stationers Association was held re- 
cently in Haddon Hall Hotel in Atlantic City, N.J. This proved to be a 
successful event. Pictures and story will provide details in the next is- 
sue of OFFICE APPLIANCES. 





MORE THAN 2,500 AT BUSINESS SHOW: Once again a successful business show has been 
held in Cincinnati, Ohio. It is reported that more than 2,500 invited 
guests viewed the displays of 54 exhibitors. 





LATE APPOINTMENTS BY MANUFACTURERS: Burroughs Corporation announces the promotion 
of J. C. Lindley to the post of sales manager for the Defense Contracts 
Organization . . . Theodore Combs has joined Harter Corporation in the ca- 
pacity of sales manager... The appointment of John M. Homer as district 
sales representative for The Globe-Wernicke Co., was recently announced 
by Elmer G. Rahe, vice=-president-sales . .. J. P. Sullivan has been ap- 
pointed as executive assistant by Cel-U-Dex Corporation. ..J.T. (Jack) 
Brown has been named an assistant general sales manager of The Esterbrook 
Pen Company . . . Joseph M. Falbo has been promoted by Codo Manufacturing 
Corporation to supervise a territory embracing part of Ohio and part of 
Pennsylvania. He will make his headquarters in Cleveland, Ohio... In- 
vincible Metal Furniture Company has named George A. Wilkerson as repre- 
sentative in the Southeast territory and Robert Mack for the New England 
States... E. L. Tabat, vice-president in charge of sales for the 01d Town 
Corporation, has announced appointments in the sales division headed by 
Bernard L. Rieser as director of sales, national accounts, and Don Lund- 
berg, assistant to the vice-president. 








ELECTRONICS BY INSTALLMENT: Electronic dictating and transcribing equipment and 
telephone dictation network systems for offices can now be purchased on 
the installment plan, it was announced by Pierce Wire Recorder Corpora- 
tion. 








UTILITY SUPPLY TO OPEN KANKAKEE STORE: Announcement has been made by M. E. Wolff, 
president of Utility Supply Company, Chicago, that the eighth store in 
the Utility chain and the first o:tside the metropolitan Chicago area will 
be opened in Kankakee, Ill. about January l. A modern store with more than 
3,500 square feet of space is planned. 
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State of the Tudustry 


@ Business Census Reports Ready. First statistics 
from the 1954 Census of Business were scheduled to 
come off the press in November. The new data will 
bring up to date the statistics on retail, wholesale 
and service trades last collected in the 1948 Census 
of Business. Reports will become more detailed as 
the months go on. Similarly, results of the 1954 Cen- 
sus of Manufacturers will be published in a series 
of preliminary and advance reports, final bulletins 
and bound volumes. 


@ Develop Wordwriter. The Wall Street Journal re- 
ports that IBM has shown an experimental model of 
a typewriter that writes words and phrases. It is 
called a Wordwriter and is said to have a “memory” 
system. Striking a pre-set key character will type 
automatically up to 42 words and phrases. The com- 
pany is declared to have no plans at present for 
manufacturing this typewriter, result of five years of 
development. 


@ Yule Business Up. Attending the recent Boston 
Conference on Distribution, Walter S. Lennartson, 
editorial director of OFFICE APPLIANCES, reports 
that Christmas gift buying forecasts were from 4 to 
10% above 1954 figures. This is of particular signifi- 
cance to our industry where there is growing ap- 
preciation of business gifts for businessmen. 


@ NOFA Promotion. The National Office Furniture 
Association is planning widespread promotion of 
Old Office Furniture Round-Up for the month of Feb- 
ruary. Decision of the officers and directors of NOFA 
to sponsor this event brings the following comment 
by Henry Flarsheim, vice-president of Bozell & Ja- 
cobs, Inc., advertising agency: 

“The Old Office Furniture Round-Up . is mod- 
eled on a program developed by our organization, 
which has produced utterly fantastic sales increases 
for the kitchen stove industry. It has been promoted 
each year for five years to meet a situation in that 
industry similar to the situation faced by the office 
furniture business. 

“A housewife may be dissatisfied with her in- 
efficient, out-moded old range but she CAN make 
it cook meals for months or years later, unless some- 
body gives her a REASON FOR ACTING RIGHT 
AWAY. 

“The Old Stove Round-Up gives her that reason, 
by letting her know that her old stove has value as 
a TRADE-IN on a handsome new, efficient, time- 
saving, fuel-saving range. 

“So there you have the background for NOFA’s 
Old Office Furniture Round-Up.” 


@ Growth Potentials. Standard & Poor's industry 
survey, just issued for office equipment, makes this 
candid analysis of growth potentials 

“Potential growth prospects for individual lines 
vary widely. In the typewriter field, for example, 
demand for standard or office machines is near a 


replacement basis, and may in larger establish- 
ments be diverted to electric typewriters. On the 
other hand, a widening market is indicated for port- 
able typewriters. The market for adding machines 
may be nearer saturation than that for calculators, 
which divide and multiply as well as add and sub- 
tract, or for bookkeeping and accounting machines. 

“Growth potentials of punch-card accounting ma- 
chines and tabulating machines remain especially 
bright, particularly as new electronic systems gen- 
erally call for transmission of punched-card data to 
the so-called ‘brains’ of electronic computers. 
Growth potentials or ordinary cash registers seem to 
be limited, but larger models with many functions 
are making them essential account-keeping equip- 
ment. While the potential outlets for dictating ma- 
chines are sizable, especially for work outside of- 
fices, demand may be partly filled by devices such 
as magnetic wire and tape recorders. Growth pros- 
pects for duplicating equipment also appear good, 
a increasing use of micro-film for records is like- 
y 


@ Wide Gains Seen for Industry. Substantially 
higher sales, earnings and dividends for the office 
equipment companies in 1955 are foreseen by the 
Value Line Investment Survey, published by Arnold 
Bernard & Company, Inc., New York City. Further- 
more, industry sales may hold up or even improve 
in 1956. 

Looking ahead to 1958-60, the analysis visualizes 
substantial further increases in demand as the office 
equipment industry applies electronics to business 
procedures. 

The same kind of optimism is shown by the Na- 
tional Office Management Association, which de- 
clares that the rapid increase in use of accounting 
and other business machines will cause a doubling 
of the number of office machine operators every 10 
years. 

Interesting is the finding that the wide increase in 
use of accounting machines will not cause unem- 
ployment of bookkeepers and cashiers, and so forth 
In this connection, the report says 

‘Despite the growth of office machines, bookkeep- 
ers and cashiers will continue to grow in numbers 
as in the past but at a lightly lower rate than former- 
ly.” By 1960, the report adds, some 880,000 people 
will be employed in these capacities in office com- 
pared with 756,000 in 1950. 

Ditto, Inc., expects a doubling of sales volume 
over the next five years as a result of its diversifica- 
tion program. This was stated by Kenneth M. Hen- 


tion of the company’s new office offset duplicator. 

It is claimed by the Ditto president that a duplicat- 
ing machine market of $60 million yearly and the 
supply market of $135 million yearly is split four 
ways with offset holding 36%, in machines and 32°‘ 
in supplies, direct process with 32% of machines 


and 25% of supplies, photocopy with 20% of ma 
chines and 20% of supplies and stencil 16% of ma- 
chines and 23% of supplies —COS 
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The Meaning and Challenge of Freedom 


(A Guest Editorial by ie 


R. Addington, vice-president 


stock sales, Art Metal Construction Company) 


S A LOYAL AMERICAN CITIZEN, you possess great 
spiritual and material riches which another Atheistic 

portion of the world would take from you. The one thing 
which you have and from which your greatest blessings 
flow is a Creed of living existing nowhere else under 
the sun 

As a nation we have traveled our way over the years 
because we are free and each day face the unlimited 
challenge of the future with the certain knowledge and 
conviction that we hold in our hands the greatest prize 
of mankind, namely the opportunity of fulfillment. This 
opportunity alone is not a guarantee of future security, it 
merely offers each person an opportunity to fulfill his 
hopes, his dreams or ambitions to the extent that he will 
pay for them through constant striving. Every man, 
through what he learns by striving, knows down deep 
in his heart and conscience that security is a by-product 
of struggling unfettered with both brain and brawn to- 
ward a goal which he believes can be reached. 

Another responsibility of free man is to teach each 
new generation by showing them the road traveled 
which gained for them the gifts of their time so that 
they also with deepseated and justifiable pride will 
forge forward in their own time to create for those 
coming after them an equally proud heritage. 


Should the time ever come when you cease to do this, 
then will dissolution and decay start to gnaw at the 
spiritual and material vitals of your country. 

Would you start each day humbly asking for the wis- 
dom to know what is right, the courage to act boldly 
and for the vigor and faith to strive against overwhelm- 
ing odds, knowing that there is always a guiding force 
and an intelligence that gives rewards to brave and 
free men that godless slaves can never know. 

Perhaps you should live, believe and teach such simple 
things as, any man who works to less than the limit 
of his abilities each day denies his Lord, that living 
in slavery is much worse than dying free, that all great 
discoveries made through man are brought about through 
knowledge and an understanding of the mysteries of a 
divinely ordered universe, that man invents nothing but 
is merely the instrument through which new and better 
things come to mankind in due time. 

It is only through such understanding that free men 
learn to-walk humbly but with tolerance and dignity 
before their God and their fellow men. The gates of 
the future will open to your generation to the extent 
that you keep your mind and body busy, creating good 
things for others and that you do not take time out to 
sit in idleness coveting your neighbors’ worldly goods. 


Stationers Must be Traffic Improvement Conscious 


(by Allen B. Cammack, stationer and City Councilman 


of Burlington, N.C. Reprinted from “The Paper Clip”) 


RE RETAIL STATIONERS aware of the pressure of out- 
moded traffic facilities and what this is doing to 
their once choice location? What are they doing? 

Time has no substitute. We are here on earth with an 
allottment of time. If time wasted in traffic jams at 
familiar peak-hour, peak-day or peak-season periods 
was added up it will equal all the vacation time you 
get through your life. Think of it. 

Remember, the pressures of the automobile age are 
here to stay until a successor is invented. In our life time 
this pressure will double unless we be sensible and re- 
double our space upon which to move and park tomor- 
row's cars. Every dollar you earn or handle in trade is 
directly dependent upon more cars and more happy 
drivers passing your doors. Who is it that should rightfully 
say that tomorrow's cars shall not pass over Burlington's 
(insert name of your own town) streetway’s freely. 

Tomorrow's people expecting incomes, rentals and 
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profits from their investments must ‘wake up" and accept 
the responsibility of providing the thousands of parking 
spaces for the increasing thousands of tomorrow's shop- 
ping cars. 

Growing pains are healthy pains. Death bed pains can 
be avoided. Keep the (Your City), area healthy, and 
growing. 

Traffic is the blood stream that feeds a city's business. 

When traffic conditions become unhealthy that section 
begins to perish. 

Property drops in value. 

Buildings become vacant. 

Rentals drop. 

Slum conditions appear. 

Your job and mine is to: 1. Open more streets. 2. 
Widen streets. 3. Eliminate obstructed corners. 4. Extend 
streets through blockaded areas. 5. Get ready for to- 
morrow's business world by making it easy and profitable 
to live and shop in Burlington (Your City). 
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National Stationery and Office Equipment Association 


@ A SHORT WHILE ago we were selling soundly and with great confidence 
along the road ot increasing business security and development. 
lt was generally accepted that the present administration was ''in'’ for a 


IVAN ALLEN, JR. 





President, ure six years — the balance of its current term and re-election to another 

National term, and that the business policies of the Republican administration seemed 
Stationery to be aimed at a constantly in creasing consumer market. 

& Office Certainly no one, from the geniuses of Wall Street to the smallest dirt 
Equipment tarmer, anticipated that changes would occur as rapidly as they have. These 
Association changes are not a criticism of either of the major parties, but merely a re- 

tlection of the loss of established leadership on one hand, and the question 
Ivan Allen, Jr., started his business mark that always arises with a successor. 
career with the firm bearing his It is difficult to believe anything but the best for business in the coming 


father's name, the Ivan Allen Com- % + is , . . 
. > ry an tT yoelne ( Tr\ 2 
pink Ailiie, Wi, tdllenteg qed: yea The pumps and the pipelines of private industry have been primed to 


uation from Georgia Tech in 1933. uch a swelling point, it seems inevitable that they will go on producing as 


He served as salesman from 1!934 much or more than ever before and provide a continul ing prosperity. 

= Mong a =r sales manager Every policy of government and business leaders is aimed at defeating 
+ 

rom 1936 to 1938. He was secretary r offsetting any then of a recession or major depression. In spite of all of 


treasurer from 1938 until 1946 when pai , 
he assumed the presidency. these safeguard and the apparent stability of the present administration, it 
Mr. Allen has been active in busi- till behooves each of us to plot our own course more carefully in the coming 


ness, military and political circles nonth 
both in Georgia and nationally. He Although accustomed to an expanding market, sound aggressive man- 
NSOEA in ana oul cr te = agement can protect itself and earn money in a declining market. The test of 
tional convention recently held in good management is the ability to make plans ahead of time to cope with 
Chicago was elected to presidency. any eventuality 

As | had the pleasure of saying to the stationers in Chicago at our an- 


nual meeting in October, we all can survive if we make a practice of carrying 
out the fundamental policies as developed by our association for each in 
Jividual dealer in the classifications of Sales, Services, and Dollar 
These major concepts of business are: 
A. Good use of training of personnel through our Product Training Manuals 
B. Improvement and modernization of our places of business, as encouraged 
by our model store projects at our past two annual convention 
C. Careful selection of sales personnel. 
D. Strict adherence to the basic principles of inventory control with the help 


e 


of our Inventory Manual. 
E. A uniform system of acc Dunting which is bringing out comparisons and 
understanding never before feasible. 
Utilization of the useful information contained in our trade journals. 
If we follow closely the above principles, we can be in a position not only 
to enjoy sound business ourselves, but to encourage it in the over-all economy. 
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National Office Furniture Association 


@ THE YEAR 1955 was a year of larger sales, higher profits and general 
xxpansion and increase in business throughout the country. Savings were at an 
+i Our population is the largest in the history of the United States. 
Consumer incomes are higher and retail sales are up. Heavy industry has 


ynsion and new plants, greater than ever before. All in all, the 
iid be a sound and prosperous one, maybe the greatest in our 


factors have a direct bearing on our office furniture industry 
snd cannot fail to increase our sales potential, for we furnish the office tools 
ndustries. 

Our manufacturers tell us of substantial increase of their sales for 1955. 
Many of them improved their products by high styling and by introducing 
many new ors and color combinations. 

Jate design today means modular furniture with many functional 
ises—formica tops, either wood-grained or highly colored—simple in taste 

V y racrical. 

Many manufacturers have seen the necessity of telling the public about 

uU lustry. We have long been too backwards in this respect. Now, full- 

page advertisements are appearing in national magazines, illustrating com- 

plete offices, including draperies, floor covering and accessories. Look for 

nore and more consumer-directed advertising in magazines in the near future. 

These are the forward looking manufacturers who report substantial gains in 
e attributed to improved advertising. 

\t the dealer level the same kind of thinking holds true. He has improved 

the looks of his showroom by a good face-lifting, including better lighting— 
ffices—more color in background, as well as lighter leather up- 
rs. We are following the wonderful example set by the automo- 
Many cars are purchased because the upholstery appeals to 
buyer. Is she interested in horse power, braking power—or what 
»0d? No, interior design has been a beautiful clinching point of 
in office furniture—color and design clinches the deal. 
to do this, the successful office furniture dealer offers a com- 

7 nq service including layout, design and decorating departments, 
isually under his own roof. He has advanced a long way from the day of sell- 
ing one desk and one chair. Today, he can lay out an office expertly—talk 
raffic flow—engineer lighting—sometimes air conditioning—suggest color 
execute the entire design job. 
ho have exploited these many facets have greatly increased their 

potential for the future! 


1g @ FORECASTS THAT business in the U.S. will reach an all-time high in 1955 
with retail trade anticipating the best Christmas volume in years can be ex- 
n pected to apply to the fountain pen and mechanical pencil field as well. Our 
ndustry has kept well up with the expansion experienced in other lines and 
for the year should again show the upward curve they have 
maintained in the past few years. 
r believe it is well known that the greatest rate of increase in the recent 
n in connection with ball point pens, but counter to the impression 
n some quarters, this has not been at the expense of fountain pens which 
ntinued to increase in sales also. Only mechanical pencil sales seem 
sve leveled off among the industry's major items. 
Regarding 1956, the outlook is good. Not important set back to general 
=d busir anticipated and unless the unforeseen develops, our industry should 
make progress. A major election year is unsettling to some types 
but writing instruments are so widely used in business, schools, 
ife that unit sales can be expected to increase normally. 


f an 
er competition is anticipated in the year ahead but more useful and 
efficient articles for the writing public are the result. The industry has de- 
veloped some new product types in the past 12 months that have attracted 
: nterest and will no doubt start new trends. As more firms fol- 
ow along these lines, the accompanying promotions will focus greater atten- 


ndustry's products and stimulate sales. 
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F. D. WATERMAN 


Fountain Pen 


B. H. NEMLICH 
President, 
National 
Office \. 
Furniture 
Association 





Bernard H. Nemlich, treasurer of 
Regan Furniture Corporation, is serv- 
ing his second term as president of 
NOFA. This native New Yorker is 
associated with his father Samuel 
and brother Semon in the Regan 
Carpet Company, Inc., of which he 
is president. He is also partner in 
the Westcort Company and Regan's 
of Westchester in White Plains, N. Y. 
He has been in the office furniture 
industry for nearly 30 years. 

The NOFA president attended the 
University of Pennsylvania and was 
graduated from Columbia University. 


9 Fountain Pen & Mechanical Pencil Manufacturers’ Association 


President, 


& Mechanical 
Pencil Mfrs. 


Associaton 





Frank D. Waterman was graduated 
from Lawrenceville School and 
Princeton University. He commenced 
work with the Waterman Pen Com- 
pany and was trained in each de- 
partment of the business, including 
visits to major foreign sales repre- 
sentatives. Subsequently, he super- 
vised advertising and the foreign de- 
partment, becoming president of the 
company in 1938. He is now chair- 
man of the board for Waterman's 
companies in the United States, 
Canada and Great Britian. 
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National Office Machine Dealers Association 


DAVID SILVERS 
President, 
National 
Office 
Machine 
Dealers 
Association 


David Silvers, owner of the American 
Business Machines Company, New 
York City, was elected to head the 
National Office Machine Dealers As- 
sociation at the Denver convention 
last Summer. Engaged in the office 
machine industry for more than 25 
years he has long worked in the 
ranks of the New York OMDA Chap- 
ter and in the national association. 
He has served as president of his 
own local group, as secretary and 
vice-president of NOMDA. 





@ THE OFFICE MACHINE industry is about to close its books on 1955. 
What kind of a year has it been for us? From all reports it was the most 
prosperous peace time year in our history, along with most other industries 
throughout the world. However, nowhere else has there been as much prog- 
ress made as we are witnessing in our industry! 

Along with employment, all sales records have been smashed and un- 
dreamed-of heights have been reached in office machine research in every 
part of the globe. Today, there are more factories pouring out more office 
machines as newer models are being constructed at a greater pace than ever 
before. In an era of great prosperity and record production, the office ma- 
chine industry, unlike any other, has no over-supply of anything. While other 
industries are heavily overstocked and despite a great influx of foreign office 
machines, more and more empty spaces are appearing on our dealers’ shelves. 
1955 will end as the year of perfect balance for the office machine industry 
between supply and demand. But, how long can it continue without swinging 
too far in either direction? 

As we approach 1956, we see a spanking new baby named ‘Automa- 
tion", for truly, this will be the year of the big push toward automation, in 
the office as well as in the factory, inaugurating the dawn of a new era. Just 
how soon the independent office machine dealer is affected is anybody's 
guess. Diversification which heretofor has been unnecessary for most dealers, 
is now becoming a4 must. All big industries have recognized this fact and most 
of them have already made theif moves in that direction by mergers and 
absorptions. 

Now stronger than ever, the National Office Machine Dealers Associa 
tion, constantly alert for new ideas and ever ready to transmit them to our 
dealers, stands prepared to meet all new challenges with fresh educational 
plans, among which are: service instruction courses, regional and local sale 
panels and, most important of all, the new ‘Dealers’ Blue Book’, which even 
tually will be the office machine encyclopedia. Membership in NOMDA is 
now a must for all office machine dealers. No one who sells and services office 
machines can afford the risk of missing all information to be gleaned from 
NOMDA's services to the dealer. 

To those of you who are not members now, | urge you to send in your 
application to our executive offices at 1267 N. Wilton Place Los Angeles 38, 
Calif., and become active participants along with your fellow manufacturers 
and dealers, thereby assuring yourself of a profitable new year. 


Lead Pencil Manufacturers Association, Inc. 


ALFRED H. BEST 
President, 
Lead Pencil 
Manufac- 
turers 

Ass’n., Inc 


Alfred H. Best has been serving as 
president of the Lead Pencil Manu- 
facturers Association, Inc., since 
1954. He has long been identified 
with the pencil making industry and 
since 1951 has been president of the 
Richard Best Pencil Company, Inc., 


Springfield, N. J. 





@ ALTHOUGH LITTLE THOUGHT, apparently, is given by the general 
public to the wood-cased lead pencil, it remains the No. | writing tool of 
industry. A strengthening of this picture is forecast. 

The Lead Pencil Manufacturers Association estimates that sales for the 
year 1955 will be 99% greater than in the preceding year, and this gain should 
continue in 1956. Better packaging, advertising and service will be pressed 
by each manufacturer as he offers his merchandise for consumer acceptance. 

Within the writing instrument industry, we have experienced during 1955 
the introduction of new instruments and the revision and promotien of familiar 
writing tools. As always, the ever-popular and handy wood-cased pencil was 
declared ''replaced'’. However, this industry had experienced such claims with 
frequent regularity in the past, and is expected to conclude 1955 in a far 
better production picture than previously. 

Writing instrument statistics reveal that wood-cased pencils constitute 
90% of all writing instruments sold in the United States. This position of lead- 
ership in the writing instrument field has been maintained only through con- 
stant product improvement. In today's pencil, priced only slightly higher than 
25 years ago, the lead rarely breaks, the finishes are chip-proof, practically 
all leads are bonded to their wooden cases, and eraser quality has improved. 
Numerous other improvements are evident, which came gradually, the result 
of hard, steady work and thorough research. 

The industry's future is bright. In step with the nation-wide booming 
prosperity and cognizant of the fact that everything starts with a wood-cased 
pencil, America's leading pencil manufacturers look forward to another year 
of new selling highs. The economy and popularity of wood-cased pencils speak 
for themselves. Maintaining this position will be our industry's primary task. 
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National Association of College Stores 


@ THE PREVAILING atmosphere in the college store field is one of the tre- 
mendous optimism. College store operating results are reflecting the dual 
pressures of increasing enrollments, plus wide-spread prosperity. Volume of 
sales, reported by our 792 member stores, is higher than last year and will 
continue to increase. Enrollment increases up to 18% have been reported for 
the 1955-56 college year in some instances. In fact, due to lack of facilities 
and staff, many colleges and universities are raising standards for entrance. 
Long-range predictions see the present enroliment of approximately 2,600,000 
increasing to 4,000,000 by 1965 and possibly 5,000,000 by 1970. 


College stores are meeting the challenge of enrollment increases and 


higher operating costs by use of speed-up methods. Self-service with check- 
Sut ised in text book and supply departments. Some small and medium- 
ze stores use a store-wide check-out. Larger stores are using area check-outs 
with success. The services of professional store planners are in demand for 
new stores and remodelling of existing plants. 

More varied lines of merchandise are sold, including typewriters, adding 
machines, fountain pens, filing supplies, greeting cards, miscellaneous station- 
ery items, all student supplies including engineering, art, architecture, gifts, 
linens, leather goods, photography, sports equipment and sports wear, phono- 


graph records, radios, cosmetics, luggage and many other items. 
College stores are becoming highly-organized specialty department 
stores with many in the $500,000 annual sales group and several over $1 ,000,- 


Wholesale Stationers Association of the U.S.A. 


@ !T WOULD BE FOOLISH and unwise not to join with the economic fore- 
casters in looking forward to increased prosperity during at least the next 
ix months and probably the entire year of 1956. The imponderables such as 
the state of President's Eisenhower's health, the entire election campaign and 
the results of it all must be taken into consideration in planning for the next 
year, but in weighing the positives and negatives my feeling is that there is 
no room for a prognostication of doom or even sickness in the economy. 
fically, so far as the stationery and office supply industry is con- 
cerned, we must weigh carefully two factors: (!.) our inventory turnover and 
the long-run effects of automation, the trend toward which will probably 
be accelerated in this coming year. How this latter movement will affect the 
upply and demand for a good portion of the merchandise we now sell is at 
this point almost a guess but it is almost certain that the types of farms, 
machines, and so forth, will be radically changed. 

n discussing business at the recent stationers’ convention with many 
dealers, it seems that a burgeoning inventory problem is the most serious 
one facing retailers. This growing inventory with a concomitant decrease in 
capital turnover has resulted in many cases in a lack of working cash with 
resultant distress and obsolescence problems. 

The solution is comparatively simple; i.e. the installation of a good, 
tested inventory control system and, secondly, a greater use of the facilities 
and services of the wholesaler. An examination of the current comparatively 
bad status of many retailers’ capital structure indicates that the trouble comes 


from buying too great a supply of items in order to get the last discount. 
Proper analysis will show that it is much more profitable to turn an item or 
ne every two months rather than the average of almost six months now 


prevalent in the industry. 
n up, the next six months to a year should be profitable ones for 
the stationery industry if it is not blinded by the fallacy of using sales in- 


creases as the criterion of success. The proper application of business prin- 
ciples and controls is the only way the stationery retailers and, for that mat- 
ter, the wholesaler can obtain the profits from the country's increasing busi- 
ness. |f these plans for controls are applied, the horrifying statistics given by 


the Research Council of the NSOEA, that one of every five dealers is losing 
money, should not continue. 
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H. W. JACOBSEN 


of the U.S.A. 


E. LYLE GOSS 
President, 
National 
Association 
of College 
Stores 





E. Lyle Goss was elected to the Na- 
tional Association of College Stores 
Board of Trustees in 1951, to the 
vice-presidency in 1954 and the 
presidency in 1955. He is serving an 
industry with which he first became 
acquainted while working for three 
years in the University Book Store, 
Seattle, Wash. as a student em- 
ployee while attending the Univer- 
sity of Washington, After graduation 
but one year elapsed before he was 
back at this store, becoming man- 
ager of the commercial stationery 
department in 1928 and assistant 
store manager in 1932. 


President, 
Wholesale 
Stationers 
Association 





Harold W. Jacobsen, upon gradua- 
tion from New York University with 
A. B. and J. D. degrees, practiced 
law in the Wall Street law offices of 
Gilbert H. Montague, leading cor- 
poration attorney. He joined the 
legal department of United Cigar- 
Whelan Stores Corporation in 1937, 
progressing to the position of execu- 
tive vice-president. 

Mr. Jacobsen joined Horder's, Inc., 
and Associated Stationers Supply 
Company in 1953, becoming presi- 
dent of both companies on April | 
of that year. 








Wood Office Furniture Institute 


@ A FORECAST OF business in the office equipment field must, of nece 
sity, be effected by a number of "‘ifs'’ and ‘ands’. 

When one asks you for a business forecast you naturally wonder why the 
question. Is it actuated by the irresistible impulse of outguessing the unknown 
or is it from the desire to interpret the future in terms of its application t 
our business? 


@ 


Surely, once we have developed certain theories of our business it would 
be ineffective and foolish to allow them balloon-like to float off into space 
like “detached theories", but rather we would harness them to our busines: 
so that they may help us to carry our load towards a better calculated pro 
cedure and to greater profit. 

We can, however, summarize to advantage the tendencies of the im 
mediate past and color this with the expected sequence which is dictated 
to us by the historical order of repetitions. 

Speaking for the Wood Office Furniture Institute, the past months of thi 
year have shown a splendid sale increase over that of the previous year. It ha: 
been a sound increase, stimulated by new designs, new constructions influ 
enced by careful and courageous buying on the part of the dealers. 

The dealer has worked with better catalbgs, smarter sales promotior 
efforts, more discrimination in advertising, and more thorough and elevated 
fundamentals. 

It is recognized that the position of the decorator and architect in the 
field of the equipping of fine office more firmly established. But we also 
find that the facilities of the decorator are, of necessity, limited by shortcom 
ings which the dealer is adequately equipped to supplement. 


This may eventually point the way to the development of a future com 
bination whereby the dealer and the decorator may work together effectively 
to their mutual advantage. Th already being worked out in some instances. 

Where such arrangements cannot be work out, the Certified Office Plan 
ning Service of the Wood Office Furniture Institute fits in admirably to enable 
the dealer to offer a decorating service that is intelligent, and efficient, and 
outstanding. 

Greater progress in the wood office furniture industry would be achieved 
if more of the wood furniture manufacturers would join hands with the Wood 
Office Furniture Institute to promote to their mutual advantage. 


We believe our optimism over the business outlook for the immediate 
future appears well justified for these reasons. 

|. The dealers are maintaining moderate and controlled inventories, yet 
they have not restricted them unduly. 


2. The dealers are putting back funds into equipment investments—floor 
displays, improved store fronts, and so forth. 

3. They are selling higher grades of merchandise to customers who have 
more available funds. 


4. The dealers are fully alert to the tendencies of the present situation 
and are adjusting their plans to cope with it. They recognize the leveling in- 
fluences such as lagging farm incomes and increased costs that we are going 
through produce "a breathing and digesting period" with dips and readjust 
ments. 

A growing and interesting buying motive actuating the purchaser of 
wood office furniture is the purchaser's desire not only to sell his own product 
but also recognition that he must sell himself and his organization. He must 
therefore, build up among his clients an attitude of trust and confidence 
hence the necessity for a well-planned, a well-equipped, and a’ beautiful office. 


So, now should the question be asked, ‘what may we look forward to in 
the next few months? And what may we individually do to contribute towards 
its betterment?" 


The market must retain a tone of confidence and trust. The market tone 
is but the sum of the points of view of all of the individual points of view. 
Thus, if we retain an intelligent and justifiable optimistic point of view, the 


market will reflect both breadth and depth to our continuing prosperity. 
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STERLING LORD 
President, 
Wood Office 
Furniture 
Institute 





Sterling Lord, as president of the 
Wood Office Furniture Institute, is 
serving an industry with which he 
has had long and_ intimate con- 
nections, As a craftsman he learned 
the bookbinding trade, bindings in 
full crushed levant in Europe and 
the United States, covering the 
period of about 1906 to 1918. He 
has been employed by The Leopold 
Company, Burlington, lowa, from 
1918 as secretary and auditor and 
currently as vice-president in charge 
of sales promotion. 
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Stationers Guild of Canada, Inc. 


@ THE FUTURE OF THE stationery and office equipment dealer in Canada 
; most encouraging, for Canada stands today where the United States stood 
juring the last century. 

Outstanding authorities have stated on many occasions that the 20th 
Century is Canada's century and when one considers that this vast land with 
ts wealth of natural resources has, at the present time, a population of only 
15 million people, but with a potential of many, many times greater than this, 

becomes increasingly apparent that a bright future lies ahead. 

>i! production in Canada in 1954 had a value of $245 millions of dollars. 
We are presently the 7th largest oil producer in the world and authorities 
ay that, based on America's exploration experience, Canada should find 20 

25 billion barrels of light crude oil over the next 30 years. This is in addi- 
tion her reserves, including, for example, the Tar Sands of Athabaska, 
estimated to hold 300 billion barrels. It would appear that by the year 1960 
yur oil production should reach a total of one million barrels per day. 

A yns then point to great days ahead and this poses a challenge to 
the alert, progressive stationer. 

In the last quarter of a century great strides have been made by the 
NSOEA and the Stationers Guild of Canada, Inc. Both of these organizations 


have helped the industry considerably by keeping members fully informed 
of the latest developments in the trade and by making available to all mem- 
ber firms, large or small, the benefit of their research program and the com- 
bined knowledge of the leaders in the industry. If we will but plan wisely, man- 
aged carefully, serve conscientiously, we can be of great benefit, not only to 
urselves, but to all who use our services. 
without saying that business must be reasonably profitable to be 
f value to owner and customer alike. There are some danger signs in the 
ndustry. We must view with alarm the fact that the average net profit before 
taxe yreater below the $100,000 level (about 5%) then it is in the higher 
brackets. There seems to be no good reason for such a sharp drop in net 
profits to between 2% and 4% in the half million to approximately one million 
and over category and it seems completely unrealistic that a business should 
have profits hovering around the 3% mark on turnover. A slight shift of bal- 
ance in our economy could easily turn this into a loss and beckon the sheriff 
to our 


f the great mistakes we might make is to sacrifice reasonable profit 
for volume. Already we view with some apprehension the rising cost of doing 
business which we find most difficult to pass on in our price structure and the 
plain fact is that most stationers are doing more business than ever, but alas, 


many are rm aking less profit. 

The emphasis that the NSOEA is placing on the training of salesmen is 
a vital step for we must not lose sight of the fact that good salesmen have 
been, still are, and will be the backbone of our business. It is most important 
that thoroughly competent people be attracted to the industry since the 


great variety of services we offer cannot be sold by the order taker. 


Chamber of Commerce of the United States 


@ TAX REVISIONS and reductions top the list of five national legislative is- 
sues which businessmen believe will have the greatest impact on the competi- 
tive enterprise system, results of an opinion survey by the Chamber of Com- 
merce of the United States have disclosed. 


More than 4,800 businessmen participated in the poll. Following are the 

sues in order of the votes received: 
Issue Votes 

3nd reduction. 3927 82.8%, 

tate right-to-work laws 3443 72.6%, 

Retent f flexible price supports for agriculture 2753 58.3%, 

4. Expanded federal highway program 2403 50.7% 

5. Federa private development of water resources. 209! 43.6%, 

6. Law ning welfare funds. 1757 37.0% 

7. f security coverage and rates. 1659 35.0% 

wage coverage 1522 32.1%, 

y roaden federal aid for school construction 1327 28.0%, 

) ver independent producers of natural gas. 931 20.0% 
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ROBERT USHER 
President, 
Stationers 

Guild of 

Canada, Inc. 





Robert Usher was elected president 
of the Stationers Guild of Canada, 
Inc., at the 1955 convention. He is 
secretary and assistant general man- 
ager of Commercial Printers, Ltd., 
Regina, Saskatchewan and secretary 
of School Aids & Text Book Publish- 
ing Company, also in Regina. He 
serves both companies as a director. 
Mr. Usher began his career in 1921 
as a salesman for Leader Publishing 
Company in Regina. The printing, 
stationery and office equipment 
business of this firm was taken over 
by a number of employees in 1929 
and organized as Commercial Print- 
ers, Ltd. 


A. B. CAMPBELL 
President, 
Chamber of 
Commerce 


of the U.S. 


A. Boyd Campbell, president of the 
Chamber of Commerce of the 
United States, is also president of 
the Office Supply Company, Jack- 
son, Miss. His firm has branches in 
six Mississippi towns. This business 
leader, who has been termed “as 
indigenous to Mississippi as catfish 
and hush puppies”, addressed the 
recent NSOEA convention on “Ed- 
ucation and Business—An Impera- 
tive Partnership”. 
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Make 
Your 1955 


Income Tax 


Savings Before 





@ THE 1954 INTERNAL REV- 
ENUE Code allows an office ap- 
pliance dealer, as well as other in- 
dividual taxpayers, an additional 
month of grace in which to file his 
income tax return. This may prove 
a dubious blessing precisely because 
it pushes further into the future the 
day of reckoning after year-end. 
There is grave danger a dealer will 
be disposed even less than in the 
past to think about his impending 
tax bill in the period immediately 
prior to year-end. 

Yet, from the standpoint of ef 
fecting possible tax reduction, the 
individual income tax return, and 
the facts upon which it will be made, 
demands top priority before De- 
cember 31. Many of these facts, 
during this period, are still in the 
making and may be shaped to re 
sult in tax savings. After year-end, 
these facts are established and are 
not subject to change, no matter 
how compelling the tax-saving need. 

Purely by chance a dealer may 
effect tax savings; more likely, by 
failing to analyze his tax problems 
and tax-saving opportunities before 
year-end, he ‘has a larger tax bill 
than need have been had he been 
vigilant. 

Parenthetically, much of this dis- 
cussion has equal application to a 
corporate business and, in fact, 
doubly so because profits are taxed 
twice, first at the corporate level 
and again as distributed to stock 
holders, including principal cor 
porate owners. 

By making a “dry run” income 
tax return before year-end, a dealer 


‘‘MONTH 


Year End 


may be surprised pleasantly to dis- 
cover that he has one or several 
alternatives which will either in- 
crease or decrease his tax bill, de- 
pending upon how he exercises these 
choices. 

However, in evaluating these al- 
ternatives, it cannot be stressed al- 
strongly that a dealer must have all 
of the facts before him before mak- 
ing a choice in alternative courses 
of action. If some of the related 
facts are missing, or are not taken 
into consideration, the wrong 
choices may be made. 

Step-by-Step Procedures 

In making a dry run income tax 
return, a dealer should exercise the 
same care he would in determining 
a bona fide tax return. Business 
earnings are a starting point. These 
earnings are already determined 
largely for the year, with a close 
estimate being possible for the re- 
maining weeks—or days. In cal- 
culating the year’s net earnings a 
dealer should not overlook any 
changes in his annual depreciation 
charges, such as those dropped on 
certain items because written off, 
as well as acquisition of other de 
preciable assets in 1955. Likewise, 
he should take into account any 
once-a-year expense items whica 
fall due toward the end of the year. 

Business earnings, together with 
any other income and deductible 
expenses incident to earning other 
income, will indicate a dealer’s ad 
justed gross income. From this he 
can determine the top tax bracket 
to which any of his income is sub 
ject. This is important because the 





OF DECISION’’ 


by HAROLD ASHE 


higher the tax bracket the greater 
the incentive to reduce the adjusted 
gross income and the tax bill by 
every legitimate means provided by 
law. 

One of the little noted ironies of 
income taxation is that a good many 
taxpayers indulge in some question- 
able practices in the hope of re- 
ducing income taxes even while ig- 
noring the legitimate devices which 
would accomplish the same result. 

Here are some of the choices 
with which management may be 
confronted as the tax year draws 
to a close: 

Business expenses. While most 
expenses largely are fixed, some are 
not inflexible. There are some items 
of expense in the operation of busi 
ness that management may incur 
before year-end 1955 or postpone 
until 1956, as the management e- 
lects. 


Expenses Reduce Tax 


If incurred in 1955 these ex- 
penses will have the effect of reduc- 
ing the year’s net earnings and, in 
turn, the corporate or individual 
dealer’s income tax, as the case may 
be. This is not to propose that ad- 
ditional expenses be incurred solely 
to reduce the tax bill. Such is man- 
agement folly. However, if certain 
expenses will be incurred eventually 
in any case, postponement carries 
an immediate tax penalty in the 
form of a higher tax bill in 1955. 

Maintenance repairs. A good 
many repairs and other maintenance 
needs undoubtedly have been ac- 
cumulating during the year, with 
some still not taken care of by De- 
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cember. Threugh oversight some 
may carry over into 1956, although 
sound practice dictates they be 
taken care of in the year the need 
for repairs arises. Certainly such 
repairs should be made in the year 
in which a foreseeable tax saving 
can be made. Example: Overdue 
delivery truck repairs. 

New equipment. As with repairs, 
acquisition of new store fixtures, 
equipment and delivery vehicles 
may be postponed into the new year. 
Here too a quicker tax benefit re- 
sults if such items are acquired be- 
fore year-end 1955. Assuming items 
being replaced are already written 
off—with no depreciation charges 
remaining—further delay in_ re- 
placing these items increases the in- 
come tax bill. 


Replacements Depreciate 


Acquiring replacements early in 
December, 1955, instead of, say, 
mid-year 1956, assures a full year’s 
depreciation in 1956 as well as one 
month’s depreciation in 1955. The 
same is true of acquisition of items 
not replacing depreciated assets, 
such as additional fixtures. 

Bad debt losses. Both business 
and non-business bad debts may be 
deducted to determine the income 
tax. Before year-end, a dealer should 
make a final effort to effect collec- 
tion as a step in establishing that 
certain of these debts are worthless. 
The reason: Bad debts must be 
deducted only in the year in which 
it is determined they are worthless. 
In this connection it should be noted 
that court action is not necessary 
if it can be shown that such pro- 
ceedings would be futile, as in the 
case of a debtor who is judgment- 
proof. 

Capital gains and losses. lf a 
dealer has taken a capital gain dur- 
ing 1955 it may be worthwhile to 
take an offsetting capital loss, if one 
is available, and if the loss appears 
inevitable and cannot be recouped 
by holding the asset. 

Reporting deductions vs the stand- 
ard deduction. After year-end it is 
only a matter of arithmetic to de- 
termine whether to itemize and re- 
port personal deductions or take 
the standard deduction. Before year- 
end it may be possible to increase 
the sum total of these deductions 
so that itemizing and reporting will 
mean a tax saving. 


Here Is Choice 


Example: A non-corporate dealer 
has $15,000 net earnings from his 
business and other income sources. 
He is entitled to the standard de- 
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duction of $1,000. Itemized deduct- 
ible outlays total only $950. Obvi- 
ously, the standard deduction is 
more advantageous, tax-wise. 
However, the dealer considers 
how to increase his deductions to 
total more than the standard deduc- 
tion. His itemized deductions in- 
clude medical-dental expenses in 
excess of the amount which the 
regulations require he exclude. So, 
a physician’s bill of $100 is fully 
deductible and is paid before year- 
end. A dealer’s wife needs some 
dental work. It is done for a $100 
fee, paid before December 31. The 
dealer has a home property tax of 
$150 not delinquent until Febru- 
ary, 1956. It is paid before year- 
end. Finally he honors a $50 charity 
pledge before 1956. He now has 
additional itemized deductions of 
$400 which, with the $950, exceed 
the standard deduction by $350. 


Tax Saving Possible 


With four exemptions, filing a 
joint return, he is in the 26% tax 
bracket. His tax saving is $91, yet 
he has not expended a dime to 
which he was not already committed 
in any event. This saving represents 
almost two days earnings, before 
income tax. 

Conversely, another dealer calcu- 
lates he cannot exceed his standard 
deduction. He postpones paying bills 
of a deductible nature until after 
year-end; he fails to acquire others 
which would have to be paid be- 
fore December 31. By so doing, he 
hopes these items, together with 
others accumulated during 1956, 
will total more than that year’s 
available standard deduction. This 
is known as “bunching” deductions 
in one of two successive years. 


Sound Warning 


A note of warning: The year of 
deductibility is the year the outlay 
is actually made. Even if, in the 
ensuing year, itemized deductions 
do not exceed the standard deduc- 
tion nothing has been lost, the deal- 
er exercising his right to take the 
standard deduction in lieu of item- 
izing. This dealer is alert to the fact 
that, due to changing personal cir- 
cumstances and misfortunes, per- 
sonal deductions may fluctuate 
sharply from year to year, period- 
ically resulting in a situation involv- 
ing substantial tax savings. 

Dependency qualifications. A 
dealer’s negligence may lose him a 
dependency exemption because the 
“over one-half” rule in respect to 
support contributed has not been 
observed. The dealer’s contribution 


from year to year may be the same. 
The dependent’s contribution to his 
support may increase. Thus, a deal- 
er’s contribution one year may satis- 
fy the rule while failing to do so 
the next year. 

Before year-end, a dealer should 
explore this situation and, if neces- 
sary, increase his contribution; or, 
before year-end, a dependent should 
be asked to hold his earnings to 
less than one-half as a condition 
for continued support. A few dol- 
lars should not be permitted to 
stand in the way of qualifying a 
dependent as a tax exemption. A 
dependent is worth at least $120 
in tax savings. 

Do it Now, Be Certain 

A dealer may ask: “What differ- 
ence does it make in which of two 
successive years an expense is re- 
flected in an income tax return, as- 
suming such an expense may be 
incurred in either year? If an in- 
come tax is reduced one year by 
such an expense, does not its ab- 
sence the next year increase that 
year’s tax by a like amount?” 

It isn’t as simple as that. If the 
tax rates are reduced — a not un- 
likely prospect — an expense will 
result in a greater tax saving if 
taken in a year of higher tax rates. 
In addition, a dealer will have the 
use of this tax saving sooner. More- 
over, the net earnings and tax bill 
for the year ending are established, 
unless alternatives are exercised in 
favor of reducing earnings and the 
tax. 


Disaster May Strike 


A serious illness or disastrous 
fire may sharpy reduce a dealer's 
earnings with, again, no tax saving 
traceable to added expenses in the 
year of such a calamity. 

Therefore, other things being 
equal, a possible tax saving should 
be realized upon as soon as it is 
made available, and when a tax 
obligation is known to exist which 
such an expense can reduce. The 
foregoing observation is no less ap- 
plicable to personal deductions. 

While preparing a trial income 
tax return may involve considerable 
time it can be most rewarding. In 
all likelihood the time so spent will 
net a higher per diem return than a 
dealer can make for a like amount 
of time devoted to other business 
activities. At least this has been 
this writer’s observations in the case 
of many taxpayers. Moreover, 
money “earned” through tax sav- 
ings is tax free. This is a case, to 
paraphrase, where a dollar saved is 
$1.25 to $1.50 or more earned. 
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... put first things first 


by Eugene Barnes 
Merchandising 
Advisory Service 


Washington, D.C. 





@ AN INFANT, unaware of his 
strength or how to direct it properly 
to manipulate his limbs; straining 
for the rattle he cannot reach — 
figuratively, that is a picture of our 
industry today. 

The wealth of our industry — 
its years of experience successfully 
servicing the public — virtually our 
strength and limbs, provides more 
than enough fortitude to conquer 
any undertaking. Yet, contempla- 
tions of innovating our here-to-fore 
staid operations is causing “near 
panic”. Adapting our attributes of 
wealth and experience to our cur 
rent needs is our problem. 

“What shall we do?” is a com 
mon cry. Watching others for a 
“lead off” is a generality ... . yet 
questions are not being answered 
and leads cannot be found. Panic 
reigns, and so it shall, until we take 
“first things first” in a NEW AP 
PROACH. 

Being the man outside looking in 
is a vantage point; outside looking 
in . . . momentarily leaving work- 
a-day routines, . .. makes problems 
become legible and infinitesimal in 
scope, as compared to the propor 
tions they attain huddled to you, 
inside. Come outside! 

The efficiency expert is generally 
belittled. However, sportive inci 
dents as they are recalled, pass over 
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our heads; we scarcely know the 
man. It is this expert, with job 
analysis forms in hand, that we 
should invite into our midst. 

In consulting with store managers 
and owners about merchandising — 
the personnel subject is always pre- 
sented. The “quantity” of personnel 
is readily known, for now in our 
industry it appears that the measure 
of success of a business is how many 
employees the payroll lists. 

Pinning the manager down to 
what this person does — who does 
that, or being able to get any defi- 
nite data on any special position or 
man is invariably answered with the 
unintelligible “well-er-uh”. 

Use Personnel Chart 

It is a shame! The simplicity of a 
personnel chart — the execution of 
job analysis reports is so simple. 

Personnel charts are _ simply 
squares or oblongs drawn on a 
large sheet with lines running from 
one to the other, showing the flow 
of work and authority from “the 
boss” on down. It incorporates all 
the functions of your outfit, such 
as managerial, financial, merchan- 
dising, buying and delivery. 

The reason for neglecting job 
analysis is very often fear of alarm- 
ing the employees; that they might 
feel their jobs are being jeopard- 
ized. Assure them job analysis and 
personnel charts have nothing to do 
with cutting personnel; stressing the 
necessity of each employee being 
used to best advantage. 

Bottle necks are easily detected. 
Men who covet their jobs, refusing 
to relinguish duties to others for 
fear of losing prestige are BOT- 
TLE NECKS. Their discovery usu 
ally reveals a simple neurosis caused 


by insecurity, readily overcome after 
the work is relegated to proper 
channels. 

While installing a control system 
in a northern store for the operation 
of an OFFICE INTERIORS and 
PLANNING DIVISION, the major 
part of my time was spent tracking 
down “who does this and who can 
I get to do that” — no one could 
throw any light on my searchings — 
except one man. He coveted his 
position to such an extent I wasn’t 
even admitted to his chamber of 
knowledge. To diffuse, the relay sys- 
tem was used to summon help or 
secure needed information. Two 
people were involved in each in- 
stance where one would easily have 
sufficed. 

An honest analysis of findings re- 
veals that suppliers have been re 
placed by merchants. SPECIALTY 
MEN, like the apothecary, have 
transgressed, disregarding all their 
boundaries established by preced 
ence. Abandonment of these codes 
is responsible for their vast growth. 
The stationer is finding this path 
the one to follow in his quest for 
continued progress. 


Cater to 'Whims' 


Realizing that transgression is 
essential in our NEW APPROACH, 
installation of departments catering 
to the “whims” rather than the 
“necessities” of our customers is a 
necessity. Though a deviation from 
established methods, our transac 
tions which are the breath of a busi- 
ness will increase. 

Why do we hold ourselves as ex- 
cepticns when the subject of new 
items is presented? Variations from 
the tried old methods are considered 
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trite — “not for us.” Yet, the de- 
partment, hardware, drug and fur 
niture stores, with all their items 
enjoy excellent business on many 
of our items. Is it that they are 
DOLLAR WISE and not ROU- 
TINE FOOLISH? 

This disparaging attitude of ours 
also applied to furniture and acces 
sory items, native only to our op 
erations . Not just to the new 
gimmick ash trays, vases and lamps, 
so much is heard about. On tours 
of competition, displays of correlat 
ed merchandise in groupings catch 
the eye. Necessity for similar ar- 
rangements in our stores, must 
register! Incorporating into our 
stocks credenzas, modular desk ar 
rangements, matching desk and 
guest chairs is a “must” for our con 
tinued progression. Customers are 
educated to the finished product 
— they now expect merchants to 
stimulate their imaginations. 


Display Everything 

The executive, finding a complete 
set-up for his office, is so pleased 
all the needs of his company be- 
come your problem. Why shy away 
from this approach to business and 
these dollars? It is a proven fact 
merchandise that has never moved 
before will walk out — “out of the 
right surroundings”. 

A Barnum and Bailey show isn’t 
suggested; only a simple arrange- 
ment of furniture and furnishings 
that instills into our customer’s 
minds the fact we are attuned to 
*55 instead of ’25! 

Stores are made to sell merchan- 
dise. You cannot sell the fixtures or 
the decorations. Decorations are 
only to promote stock... . to en- 
hance it and to make it appealing. 

Throughout the industry, great 
amounts of money are being ex- 
pended yearly for what is termed 
model offices. Partitions are erected 
and rooms created. These are per 
manent installations. From experi- 
ence dealing with customers direct, 
— observing sales acceptance and 
resistance, and with retailers and 
their selling problems, these per- 
manent displays have proved less ef- 
fective than the inexpensive mova- 
ble partitions or dividers which 
“only indicate” an office’s bound- 
aries. Our customers have limited 
imaginations. 


Set Up Partitions 

A most effective means of dis- 
play was employed recently by a 
store in the north. Four-by-eight 
masonite panels were used upright 
to form four by four corners or 
office indicators. They were covered 
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breaking the "old routine” to realize 


greater profit is good business 


in paper simulating paneling or 
painted in vivid “new look” colors. 
Pictures, planters, draperies were 
applied to create the “homey office” 
effect. From one grouping you could 
see others. The feeling of “take it 
or else” a closed in permanent dis- 
play room gives vanished. 

With costs of remodeling high, it 
is wise to incorporate your stock 
into the actual decorating scheme of 
your store. It this is done, the origi 
nal outlay does not hurt as much. 
Realization that the materials used 
for decorating can be turned into 
cash relieves the strain. Also the 
size of your stock to sell from is 
increased. 

Fill in Stock 

So often we, in transgressing into 
this NEW LOOK FOR OFFICES 
program, — in an effort to be con- 
servative — miss the boat by hav- 
ing not quite enough to sell from. 
This incorporation of stock with 
decoration enables us to increase the 
stock and decorate simultaneously 
with the same dollar. 

Finally ready to open our doors 
for the public to see the fruits of 
our NEW APPROACH, — the 
contrast of present “organization” 
to the “chaos” of before creates 
flash pictures on our minds. Re- 
membering the lack of knowledge 
of our personnel, our bewilderment 
over competition, the mysteries of 
merchandising and the inconven- 
iences of re-decorating; we suddenly 
shudder — then confidently put the 
thoughts aside realizing we have 
licked these problems. 

It is, however, the installation of 
a Unit Control System that is the 
final step to take to make us abso- 
lute masters of all our domain. 

A simple system, showing date 
of purchase, sales, and reorders, 
keeps the good numbers on the re- 
order books and smells out the 
“dogs” for quick reductions. It turns 
your stock over faster by making 
you aware of your assets and liabili- 
ties stock-wise. It quickly shows the 
merchandise that will, “bring them 


in”, if shown in the window; re- 
order merchandise that has the 
“customer acceptance stamp” on it. 

Unit Control Systems increase 
turnover. At first it is noticed only 
itemwise but after a few months 
the increase in dollar turnover 
comes bodly to the fore. It is watch- 
ing closely the turnover processes, 
whether it is the number of times 
you spend a given dollar or how 
many times you sell a certain arti- 
cle that will really awaken you to 
the wonders of merchandising. 

The formula for merchandising 
in our stores is simple and uncom- 
plicated. It embodies the calibre of 
merchandise to be handled, a back- 
ground for it, persentation in ad- 
vertising and promotion and its con- 
trol. Merchandising is in truth a 
co-ordinator of a store... . and 
is sometimes jokingly referred to 
as “the law”. 

The merchandise manager acts 
as policeman, enforcing the store’s 
laws. It is merchandising that pre- 
vents incongruities from occurring in 
an overall operation. For example, a 
Paris original is utterly wasted in a 
dollar day ad, and a manequin dis- 
playing the gown can not sport a 
$2.98 purse. 

Satisfy the Customer 

Taking these steps ahead and 
constantly remembering the primary 
rules that govern every merchant 
(not suppliers); you can’t sell what 
you haven't got, sell the customer 
what they want and make them 
want what you have to sell without 
confusing them, leaves no alterna- 
tive for success. 

Looking around and feeling the 
success of your undertakings — 
your satisfaction will be derived 
from the realization that your 
“NEW APPROACH ... . taking 
first things first”, has placed each 
step firmly, one upon the other so 
the foundation you have layed will 
not buckle as weight of new burdens 
is added. 

It's the NEW APPROACH for 
the NEW LOOK! 











S 


h 2 


os 


— ¢ : 


ver The 


“ACL 





Some columns of selling ideas based on the experience of smart 
salesmen both in and out of the office appliance field. 


It wasn’t raining when Noah built 
the Ark. 
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Cashing in on the public’s love 
of penny arcades, the Chicago Mail 
Order Company put in a free scale 
in the employees’ lunch room with 
a “horoscope” attachment that mix 
es fortune telling with morale build- 





ing. In addition to finding out your 
weight, you are liable to get such 
messages as: 

“You think your job could be 
done an easier way! Make your 
suggestion on a suggestion blank. 
If it’s accepted, you'll get an award!” 

“You think a lot of how to get 
ahead! Alden’s thinks about you, 
too, and wants to promote you. 
When you see promotional bulletins, 
answer them!” 

Don’t suppose they'll ever get 
around to saying, “if too fat, try 
working harder!” 


Learn To Forget 


“Some things are better forgot 
ten,” the Rev. Dr. William B. 
McAlpin told his congregation re 
cently, adding that the Apostle 
Paul’s stress on the importance of 
forgetting as well as of remember- 
ing had been borne out by modern 
psychologists. 

“We all make mistakes, we all say 
things for which we are later sorry, 
we all have done things that we 
wish we could undo,” he said. But 
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his advice to listeners was not to 
spend their lives regretting the past 
but to enjoy the present and plan 
for the future. The minister urged 
his congregation to forget “the old 
slights, the old hatreds, the old bit- 
terness.” 

To the above we might add that 
it frequently is important to forget 
our successes, too, lest we live on 
our laurels instead of seeking to im- 
prove. Speaking at the Awards 
Breakfast for National Sales Execu- 
tives’ Field Sales Management 
Awards, we addressed these final 
words to the winners. “Some sage 
has said that the past is prologue 
— and this is surely true. Hence 
our parting words to you are a 
question, “can you win it again next 
year?” 

* * & *& 

Awful Fresh McFarlane is the 
name of a California chain of candy 
shops. A little undignified but a 
mighty friendly name. 


Do As They Say 


Everett Terhune passes along 
some wonderful advice once given 
to Lucius Boomer under whose in- 
spired management the old Waldorf- 
Astoria rose to fame. 

It seems that as a young man Mr. 
Boomer had gone for advice to 
Simeon Ford, the proprietor of the 
Murray Hill Hotel. Boomer told 
Ford that he had a little capital and 
wanted to enter the hotel business. 
He listened to the aspiring hotel 
keeper and said: “there are just 
three things for you to do: 

1. Get a hotel. 

2. Stand in the lobby and walk 
around as though you owned 
the place until your guests 
Start asking the clerks: ‘who 
is that man over there?’ The 
clerks will tell them you are 
the proprietor. The guests 


By Zenn Kaufman 


will then come over to you 
and tell you how to run the 
hotel. 

3. Do what they tell you. 


Howard P. Abrahams, who in- 
corporated this story in his talk be- 
fore the Advertising Institute of the 
Mid-South, pointed up its applica 
tion to any business that depends 
upon customer satisfaction for suc 
cess because, in effect, customers 
are telling the management contin- 
uously what they want, and the 
most successful managements are 
doing what their customers tell them. 

The same principle was illustrated 
by Phil Wrigley, whose excellent 
showmanship has sold not only 
chewing gum, but office buildings 
and baseball games. Wrigley used 
some of his best showmanship in 
selling Catalina Island. For a while, 
business was slow at Catalina. So 
they questioned visitors on the boat 
Catalina bound, “what do you hope 
to see on the Island?” People told 
them. When Wrigley found that his 
island didn’t furnish what people 
expected, he rebuilt Catalina to 
most people’s dreams, rather than 
attempt to sell people on Catalina 
as it was. 


A Pyrene bulletin contains. this 
classic, “I don’t like him and I'll 
find a reason yet.” Something to 


ponder there. 
* * &* & & 


The Right Word 


Power of the right word is illus- 
trated in a story told by Howard 
Connell of an incident in Washing- 
ton during wartime days of OPA. 

As you may know, taxi fares in 
Washington go by zones. You might 
take a fairly long ride but if it was 
all within one zone, the fare was 
only 20 cents. On the other hand, 
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a much shorter ride could cost more 
if you crossed a zone line. 

This is the story of an OPA offi- 
cial who rode from one corner of a 
zone to the farthest corner of the 





same zone, then handed the cabbie 
just two dimes. As the cabbie stared 
unhappily at the two dimes, the 
fare asked, ““what’s wrong, my good 
man — is that not correct?” 

“I guess so,” was the answer — 


I came across a letter from Lyman 
Baird of St. Paul in which he tells 
of a restaurant in South St. Paul 
that used a rather unsual scheme to 
celebrate a “grand opening.” The 
restaurant, it seems, was located 
near the Milwaukee Road tracks. 
The owner specified that anyone in 
the house when the Hiawatha 
(crack train of the Milwaukee 
Road) went by would get a free 
drink. Sad to relate, he chose to 
open the day of the Minnesota- 
Northwestern football game, with 
the result that the Hiawatha went 
by in 11 sections and nearly bank- 
rupted him. 

* &© &© & 


point summary of what selling is all 
about. Here it is: 
. Find °em — Prospecting. 
Know ‘em — Preparation. 
. See "em — First 30 seconds. 
Tell "em — Presentation. 
Show em — Demonstration. 
Convince °em — Prove it. 
Sell "em — Closing. 
. Serve "em — After the sale. 
You can get a copy for $5.15 
postpaid by writing Zenn Kaufman, 
care of Office Appliances magazine. 
* * & & & 
According to the United Press, 
in Mount Vernon an auto agency 
displayed a sign offering children 
an “autographed picture of Davy 
Crockett.” 
That’s what the sign said. 
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he “but it sure ain’t right!” Worth Reading - bad 7 Pie 
Bert Schlain has written a good We read of a sign in a crowded 
* * * * * — book on selling called “Big League bus, “step to the rear, the back of 
7 Salesmanship.” the bus is going your way, too.” 
“4 Running through some old files He starts with an interesting 8- Easy does it. 
he _ —— — 
4 LITERAL SHARE 
S 
ic A socialist visiting Andrew Carnegie was quoted as insisting the steel man had 
ors too much money and should share it with the people of the world. 
in- Carnegie, to the man’s great surprise, thought this might be a good idea. He 
the asked his secretary to give him the total of his assets and the figures on world 
Are population. 
an. After receiving these he did some figuring, then gravely presented the socialist 
ted with 16 cents, his share of the Carnegie fortune. 
ent 
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in A “LOST-SALE” QUIZ ? 
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at | Watting Wilbur He loses sales because... 
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old é' ; 
his : “THE SETTING HEN’’ a) ...he fails to impress the secretary ; 
le favorably. . 
P > wastes precious selling time cooling his , 
to , heels in reception rooms. b) ...he doesn’t use his waiting time to : 
1an ; advantage. , 
ina ‘ 
: c) ...he fails to make appointments. y 
, 
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: If you guessed (a) you were pretty close but : 
this ‘ actually (b) is the correct answer. Secretaries . 
lil : are important people to cultivate because they , 
10 - can help you get in to see the boss. However, - 
‘ the basic mistake this fellow was making was : 
x : to sit and hope for an interview when he could ’ 
- have put his time to better use. . 
, 
ord ; Whenever a prospect is going to be tied up , 
- : for awhile you can always put the time to good ; 
wal é, use. If the wait is to be a short one, spend these 
se , few minutes catching up on company mail or in . 
ng- planning the interview. If the wait is to be a long ‘ 
PA. ; one, you should take this opportunity to make 
; in ‘ some follow-up calls on other members of the : 
ight : firm who influence the account's buying habits. ‘ 
was : 955 William G. Damroth & Co 
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YOUR BUSINESS... 


Needs to be Well Liked 


by V. N. VETROMILE 


special writer 


@ THE PRIMITIVE concept of a 
new competitor was that he was an 
enemy, and in the early days of mer- 
cantile evolution it was regarded as 
quite the logical strategy to try to 
engineer some scheme for buying 
out one’s strongest rival or to pre- 
vent some prospective new store 
from opening in the vicinity. 

The idea, in other words, was to 
“fence in” the local market, and 
shake a fist in the face of anyone 
who dared to enter the prescribed 
area of business. 

Even when such a scheme could 
be consummated, it was at best a 
“hollow victory” because the result 
was achieved by the stifling of com- 
petition rather than matching the 
new competitor on a merit basis. 
That’s why retail merchandising de- 
veloped so slowly before 1915. 


A Law of Retailing 


Today, the survival of the fittest 
by the elimination of the incom- 
petent or less fit is as much a law 
of retailing as it is a law of Nature. 
The most striking illustrations of 
this truth are the many instances in 
which an established office appli- 
ances dealer has been sharply dis- 
illusioned in his disparaging estimate 
of some new competitor simply be- 
cause that new competitor was, 
comparatively, an unknown in trade 
councils and made his debut with 
a modest capital investment. 

The remarks, “They don't a- 
mount to much”, or “That guy 
won’t get very far” have often re- 
verberated later to annoy and em- 
barrass an established merchant. 

Especially in this land of un- 
trammelled opportunity for free 
competitive enterprise, there can be 
no devine right of priorty in busi- 
ness. Any appliance dealer, after 
winning the No. | spot in his area, 
so to speak, can expect to hold that 
position only if he has the ability 
and the will to keep it. Being a 
shrewd and foresighted business 
man is not the whole trick. It is 
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Pleasant Relations with Employees 
and Competitors Win Good Reaction 


important also to be well liked 
throughout the community. 

The plain truth is that a new- 
comer, when he demonstrates the 
ability (and the accomplishment 
certainly does prove unusual abil- 
ity) to gain ascendancy over an 
established competitor, proves that 
something must have been lacking 
in the older business which evident- 
ly prevented its management from 
cashing in on the full potentialities 
of the market. 


Competition is Whip 


Competition is the whip that 
goads all progress in retailing. 

In no other sphere of investment 
today is ability more accurately 
measured by financial success. 

Times change, new problems a 
rise, and new methods and equip- 
ment may revolutionize the service 
requirements of even a business of 
ordinary size and capital investment. 
The elementary principles on which 
success is based, however, do not 
change. 

Every office supply and office 
machine dealer should, whatever 
else he does, train his co-workers 
to prevent the kick-back sale that 
prevents the buyer from coming 
back for more goods. 


tory if: 


located store. 





-———POINTS TO REMEMBER... 


The most effective rule of caution 
here (apart, of course, from ever- 
indispensable courtesy and friend- 
liness) is to always fit the goods to 
the buyer’s needs. Never attempt to 
fit the buyer to questionable sub- 
stitutes when exactly what he re- 
quires is not immediately available. 

When it will help to conserve the 
sale, it is all right to offer to lend 
the buyer some slightly used ap- 
pliance as a temporary substitute 
for the proper thing until the article 
that is best for his requirements is 
obtainable. But, don’t try to sell him 
an unsuitable makeshift that will al- 
most certainly prove a disappoint- 
ment to him. 


Complaints Count 


Keeping close to the hearts and 
thoughts of employees is one sure 
way to obtain the maximum of in- 
terest and co-operation from them 
in their daily work. Never hesitate 
to accord interested attention to 
suggestions whether from customers 
or from clerks. The fact is that, 
oftentimes, customer complaints— 
including even the criticisms of 
chronic kickers who spend half their 
lives at the complaint counter, as 
the saying goes—contain the germ 
of worthwhile ideas for improving 


Your return at the end of the year has a better chance to be satisfac- 


1. Merchandise is properly displayed in a clean, attractive, correctly 


2. Merchandise is fairly and competitively priced. 


3. Customers are given courteous and considerate treatment which 
transcends every other point in the merchandising policy. 


Provided, too, that your advertising and public relations is of the 
highest competitive vitality in your respective locality. 
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service, bettering the delivery sys- 
tem, or at least, obviating customers’ 
misunderstandings. When the pro- 
gressive appliance dealer runs a- 
cross what appears to be a good 
idea for the promotion of his busi- 
ness, or some idea for betterment of 
method or system in his store, he 
doesn’t “sleep on it” too long, but 
subjects it to practical test at the 
first favorable opportunity. 


Stimulate Interest 


Suggestion award systems have 
proved good interest stimulators in 
many retail stores. The success of 
such a program depends upon the 
utmost possible fairness in judging 
the practical value of suggestions 
that are deemed worthy of awards. 
Obviously, some suggestions are 
worth more than others because of 
either the greater importance of the 
problem solved or the greater profit- 
producing potential of the idea. 

In addition to a suitable award 


praised individually, management 
might well offer some annual pre- 
mium award, based upon the proved 
value of all the ideas accepted from 
an employee throughout the year. 
In other words, the employee would 
be paid for each idea at the time 
of acceptance, but would, in addi- 
tion, receive an over-all or bonus 
award which might be an extra week 
of vacation with pay or a $25.00 
or $50.00 savings bond, according 
to the size of the business and the 
reasonably appraised probable per- 
manent value of the ideas. 

The individually owned business, 
in which the proprietor is surround- 
ed by a virtual “store family” of 
long-term employees has a good ad- 
vertising point in its favor from a 
public relations standpoint. The 
personnel of some large office equip- 
ment and supply businesses is still 
more closely knit by the fact that 
many of the personnel are related. 

There is a large stationery busi- 
ness in Worcester, Mass., that actu- 


ally makes an advertising point of 
the fact that, not only have so 
many of its employees served it so 
long, but that the employee roster 
includes so many fathers and sons, 
brothers and sisters, aunts and 
nieces, brothers-in-law and sisters- 
in-law, uncles and nephews, and 
even cousins. 


Capitalize on Kin 


On one occasion, this firm pub- 
lished a large picture of the entire 
organization in which both names 
and relationships and the years of 
service of each employee were in- 
dicated. 

Some business houses believe in 
this situation and encourage it; as 
many others, however, definitely do 
not like it for various reasons — 
some of them readily apparent. 

Nevertheless, as I see it, if the 
employees of a firm are loyal, 
honest, competent, and of creditable 
appearance or personality, the mat- 
ter of their relationship to one 
another, makes little difference. 


for each acceptable idea as it is ap- 


the Ad-Viser 








by Irving Settel, authority on retail advertising 


@ THE AVERAGE RETAILER conducts his pro- 
motional activities without plan or blue print. Most of 
the advertising which he does is performed by “intui- 
tion” rather than a scientific application of merchan- 
dising principles. 

Many retailers of office appliances choose the size of 
their ads by the amount of money which they have 
available at the time of submission. Others pick items 
to be advertised by looking at their shelves to see which 
merchandise is not selling. Still others decide on the 
medium to use by means of the “eenie meenie minie 
mo” system 

Actually there is a very simple and yet scientific 
process which can be used to reasonably assure the 
average retailer of promotional success. Here are some 
of the ideas which should be considered very carefully 
by the office appliances retailer who is doing advertis- 
ing in any promotional medium: 

|. Chart your sales and advertising of last year, week 
by week for the store as a whole. See if you are bidding 
for the business in proportion to its seasonal oppor- 
tunity. Start this way. Chart the per cent of total sales 
done each week last year. Do the same thing for your 
advertising, charting the amount of space used from 
week to week. Then compare the two. 

2. Set a sales goal on the basis of last year’s business. 
Set up a potential sales goal of a projected percent in- 
crease in business. Let your sales persons know about 
this. Key them up. Make it a challenge for everyone 
working in the store. 

3. Set up an advertising appropriation. Let us as- 
sume that four percent of your gross was spent on ad- 
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vertising last year. On the basis of your projected in- 
crease in sales, set up an appropriation for advertising 
expenditures. This will give you a fairly good figure 
on how much you are going to spend for the coming 
year. 

4. Chart your future promotional activities. On the 
basis of last year’s business activity chart, set up a 
week to week advertising percentage budget. For ex- 
ample, let us assume that this past week’s business last 
year showed a gross percentage of about five percent 
of the year’s total business. The advertising budget for 
the same week this year should be 5% of the total ad- 
vertising budget. 

5. Set up a specific plan on the basis of your adver- 
tising percentage chart. With the promotional chart ac- 
complished, it will be a simple matter to set up a specif- 
ic plan of promotional activities. From this information 
you can determine how much to spend each week and 
of course how much space you will be permitted to use. 
In other words, it will tell you how to take advantage 
of the best sales opportunities with high powered pro- 
motion. 

This plan will also indicate the inconsistencies of us- 
ing the same size ad every week which many retailers 
do. It will also show you which media to choose by 
merely looking at last year’s promotion figures. 

With this information available you can determine 
which advertising medium performed best, that is of 
course, if you have been using more than one. Actually 
insofar as media are concerned, every year should be a 
test year so that in the future you will know the results 
of your promotional activities and expenditures. 
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TAPE CUTTING CEREMONY OPENS NATIONAL BUSINESS SHOW ... 


Officers of the Office Executive Association were on hand to 
officially open the National Business Show in New York. Pic- 
tured here are (left to right), Everett F. Jacobus, National 
Board of YMCA, vice-president; Alwyn W. Ogden, Universal 
Atlas Co., president; James J. O'Brien, Deputy Commissioner of 


Commerce, New York City, who cut the tape; Wesley Hobson, 
L. B. Spears & Co., vice-president; Rudolph Lang, managing 
director of the NBS, secretary; and Arthur B. Richmond, Bur- 
lington Mills Corp., co-ordinator of research study. 


National Business Show Attracts 94,593 


Electronic Machines Interest Crowds— 
Use of Color in Appliances Gains 
Momentum—Move to New York Coliseum 


October 15-19 for '56 Exposition 


@ THE LAST TWO-ARMORY National Business Show 
was held in the 69th and 7Ist Regiment armories in New 
York City, October 24-28. 

Next year the exposition will be held in the New York 
Coliseum — world’s newest and largest exhibition hall from 
October 15-19, to a new era in the history of the National 
Business Show. 

This year, Deputy Commissioner of Commerce of New 
York City, James J. O’Brien and Rudolph Lang, managing 
director of the show, officiated at the opening. Tape-cutting 
ceremonies were conducted by James J. O’Brien; Everett F. 
Jacobus, National Board of Y. M. C. A.; Alwyn W. Ogden, 
Universal Atlas Cement Company; Wesley Hobson, L. B. 
Spears & Company; Rudolph Lang and Arthur B. Richmond, 
Burlington Mills Corporation. 


More Than 200 Exhibits 


Designated as “Business Week” by proclamation, this 47th 
Business Show attracted 94,593 throughout the week. From 
the time the doors were officially opened at one o'clock 
Monday afternoon, a steady stream of visitors poured in to 
see the newest offerings of office equipment featured in more 
than 200 exhibits of the industry’s leading manufacturers of 
office machines, equipment, systems and techniques. 

Trends djsplayed were for everything needed to equip and 
maintain the modern office including labor-saving devices, 
space saving layouts, increased production capacity, efficiency 
and comfort. 

Visitors came from various countries in Europe, Asia and 
South America as well as Canada and numerous states of the 
Union. Included were government representatives of foreign 
nations and representatives of the United States. 
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Through the combined efforts of show management, under 
the able direction of Mr. Lang and exhibitors, the displays 
were again shown in the dramatically modern semi-billboard 
settings that proved so effective last year. The accent this 
year stressed pastel colors, setting off individual products and 
demonstrations against a colorful overall decorative scheme. 
Physical layout of the armories permitted unlimited visibility 
in all directions. 

The concentration of makers and users of office machines 
and equipment under two roofs during a week-long exhibition, 
impressed all industry with progress made in developing new 
and more efficient tools to speed and control the flow of the 
countries productive enterprises. 


Show Well Directed 


The show was open daily from 1:00 p.m. to 10:00 p.m. 
and free limousine transportation service between the two 
armories was provided. Exhibits were laid out with spacious 
aisles to facilitate the progress of large crowds, giving visual 
evidence of the executive ability of Mr. Lang, and his able 
staff of assistants. 

This year’s show featured a greater variety of high speed 
and electronic devices which increase human output and 
efficiency in the modern office. Equipment was also shown 
which reduces fatigue, eye strain, corrects posture and 
increases the efficiency and earning potential of the office 
worker. Aside from the display of products, exhibitors had 
on hand hundreds of skilled technicians to answer visitors 
questions and to offer suggestions and ideas for streamlining 
office procedure so as to effect savings in time, money and 
materials. 

As visitors streamed into the exhibition halls, they were 
greeted with splashes of color on every hand, the hustle and 
bustle of business-like activity and the click of typewriters 
and other office machines in operation. 

At the Royal Typewriter Company's exhibit a “Magic- 
Word” contest was held in which the contestant entered a 
booth. When a light flashed on, one minute was allowed 
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De Jur-AMSCO Corp 
A. B. Dick Co. 
Didde-Glaser, Inc. 
Ditto, Inc. 

DuoPrint Corp. 
Eastman-Kodak Co. 
Thomas A. Edison, Inc. 


Elliott Addressing Mach. Co. 


Federal Telephone & Radio 
Gibson Machine Co. 


. Gray Audograph 
12. The Haloid Co. 
13. Hamilton Mfg. Co. 
14. Harris Seybold Co. 


. Hermes, Paillard Preducts. 

. Infra Electronic Corp. 

. Inter-Continental Trading 
. Itkin-Affrime-Becker Design 
. Minnesota Mining & Mfg. 


enNouwpun=2 


the Opposite Page... 


. Monroe Calculating Mach. Co 
. Oxzalid Div. 


Peerless Photo Products, Inc. 
Peirce Dictating Systems 
Plus Computing Machines 
William Recht Co., Inc. 
Robertson Photo-Mechanix 


. Royal McBee 


. Safeguard Corp. 

. Scribe Dictation Equip. 
. Scriptomatic 

. Shaw-Walker Co. 

. The Shredmaster Corp. 
- Sound Scriber 


. Stenafax 
. Tele Norm Corp. 


. Thomas Collators 


. Von Son Holland Ink 

. Vanguard Dictating 

. Victor Adding Mach. Co. 
. Webster Electric 
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1. De/More Chair Co., Inc. 7. Polychrome Corp. 


2. Executone, Inc. 


3. Evans Specialty Co. 9. Tiffany Stand Co. 


designed for a wide variety of businesses in today’s world. 

A novel exhibition was seen at the Clary Corporation 
space. A “Color-Keyed” secretaries’ office to show how the 
newly designed Clary colored business machines can be com- 
bined with most modern office furniture and furnishings to 
provide “personalized” offices for secretaries. The color scheme 
is designed to ease a secretary’s tension on the job, give her 
greater efficiency and make her look prettier in a surrounding 
of colored walls and floor coverings. 

The new machines contrast pastels with an off-white key- 
board. Numerals and symbols are red and black and the 
company’s logotype is in gold. The new machines were shown 
in both full keyboard and 10-key models with powerized 
keys io permit high-speed multiplication, division and sub- 
traction as well as addition. 


Manufacturers Co-operate 


Among the manufacturers co-operating in the» “Color- 
Keyed” office by displaying their merchandise were 
Congoleum-Nairn, Inc., flooring; Westcort Company, furniture; 
Litecraft Manufacturing Corporation and Stanford Company, 
lighting; International Business Machines Corporation, type- 
writers; New York Telephone Company, telephones; Inter- 
communications System of America, intercom; and Clary 
Corporation, adding machines. All furniture shown was modu- 
lar or sectional. Hence the entire design of the office is adapt- 
able to smaller or larger spaces. 

At the Underwood Corporation exhibit the all-new Under- 
wood Model 150 typewriter with the personal touch atiracted 
considerable attention. Here too, color was stressed; a two- 
toned tan, two-toned copper, ivory and green, silver gray, 
sky blue, and Brewster green making these machines beautiful 
as well as efficient. Among the new features are triple-touch 
tuning; diamond set margins; modern, rich color combination; 
newly designed keyboard with colored feature keys; newly 
designed front scale for direct reading; instant margin and tab 
setting, and a wide choice of type styles to personalize indi- 
viduals letters. 

Also shown was the new Underwood electric typewriter 
embodying 12 important features and the completely new 
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8. Rex-Rotary Distributing Corp. 


+ 


VANS SPECIALTY | 


4. Heyer Corp. 
5. Marchant Calculators, Inc. 
6. Mittag & Volger, Inc. 


sales-tag converter which marks the latest step in the Under- 
wood Samas program. This new system is specifically designed 
to provide retailers with faster market information for quick 
merchandise turnover. 

At the Monroe Calculating Machine Company exhibit a 
contest was in progress in conjunction with the showing of 
their new Auto-Punch adding and accounting machines used 
with an IBM card punch. Each contestant was given an 
adding machine tape with a list of figures which must match 
those shown on a blown-up master punch tape. 

First award was a vacation in Bermuda for two, seven 
enjoyable days away from New York, with travel by sea or 
air to the luxurious Elbow Beach Hotel. Second and third 
awards were executive model Monroe Calculators in special 
“DeLuxe” traveling cases. Also shown were their full line 
of adding, accounting and calculating machines including the 
new Duplex Calculator which directly adds as it multiplies 
and divides. 

The Mosler Safe Company introduced its new model 
[R-30 torch-resistant money safe, and in this connection 
held a contest of guessing the number of underwriter labora- 
tory labels that were contained in the Mosler Money Safe. Also 
shown was the new line of cash depositories, and a cash 
handling system with 24-hour protection that pays for itself 
through insurance savings and provides dual protection against 
hold-up and burglary. Other products shown were the “Revo- 
File” rotary card file, and “Roto-File” which permits one clerk 
to have fingertip control over 80,000 or more active card 


records. 
Show New Calculator 


Marchant Calculators, Inc. featured the new “Deci-Magic” 
all-electric calculator which is said to contain everything for 
automatic finger tip operation. The touch of a single key auto- 
matically sets decimal points in keyboard and all four dials, 
and automatically positions carriage in readiness for every type 
of calculation. 

At the Ditto, Inc., exhibit was to be seen the new Ditto 
offset duplicator which is said to be so simple that “even a 
boss can run it” just by pushing a button. It is designed 
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specifically for office use. Key to this new step in office auto- 
mation is a remote control regulator mounted on the machine 
or across the room, the push button regulator electrically gov- 
erns all workings of the machine which normally require an 
operator 

Itkin Brothers, Inc., exhibited functionally designed furniture 
for specific use in a series of actual office functions such as 
executive, secretarial and clerical. Each piece of furniture and 
equipment for these offices was carefully selected from the 
viewpoint of helping the user perform at maximum efficiency. 
[he display featured the latest in metal and wood furniture 
also Arnot “Partition-ettes” portable, free-standing space divi- 
sion equipment and Arnot “Office-ettes” modular furniture 
created from a selection of components for maximum space 
Savings 


Stress Work Station 


The display stressed the fact that an office worker's desk, 
chair and other equipment used in perfroming his duties, con- 
stitutes a work station. In order to achieve maximum output, 
management must provide him with equipment designed for 
specific use and the result will be refiected in sizeable payroll 
and space saving. 

At the Gray Manufacturing Company’s exhibit a contest was 
held to find out “how executives rate with their secretaries”. 
According to the company, research has proved that few 
bosses know whether they are good dictators or bad and the 
opportunity was afforded them, at the show to find out how 
they rate, in the opinion of a board of judges composed of 
three expert and impartial Girl Fridays. 

Each participating visitor dictated a message into the micro- 
phone of a dictating machine. Their words, recorded on a 
plastic disc, were played back by the judges after the show 
closed. Rating was on clarity, even voice level, and dictation. 
The boss rated best will be awarded a new audograph com- 
bination dictation — transcription machine. All contestants 
will receive scrolls testifying to their ability as dictators. 

The Shaw-Walker Company exhibit featured new steel desks 
in decorator colors to tie-in with the modern trend. Payroll 
systems and indexing were demonstrated also their records 
management service. Also on display was its line of steel 
desks, chairs, filing cabinets and insulated files. In the center 
of the exhibit several orange crates were stocked up as files 
between two steel filing cabinets thus showing: a comparison 
with modern equipment and illustrating its very obvious ad- 
vantage. 


Feature Thermo-Fax 


Minnesota Mining and Manufacturing Company featured 
the new four-second all-electric “Copy Maker”, the Thermo- 
Fax “Secretary” copying machine, a desk top machine which 
is said to be fast, clean, convenient, economical and makes 
direct copies instantly. Exclusive electronic principle of new 
[hermo-Fax “Secretary” machine eliminates the problem of 
noxious fumes in the office, messy chemicals to mix, and spilly 
tanks of developers or other solutions. 

At the Airkem, Inc., exhibit, in connection with its Green 
Label odor counteractant said to kill airborn odors and over 
come stale, stuffy, indoor air, an opportunity to test one’s 
sense of smell was presented. Visitors were provided with a 
card and asked to identify five odors and their degree of 
intensity. Ratings were as follows: below 40, one is anosmic; 
between 40 and 85, one is hyposmic — strictly normal, and 
between 85 and 100, one is hyperosmic. 

Many other products too numerous to mention were on dis- 
play — photocopy machines, air conditioners, water coolers, 
intercom machines, air fresheners, acoustical cabinets, electric 
stapling machines, coffee vending machines, bag sealers and 
package tying machines, bulletin boards, cash registers, office 
furniture, graphic charts, check writers, clocks, collating ma- 
chines, copy holders, duplicating machines and supplies, en- 
velope openers and sealers, safes, folding mahines, hand clean- 
ers, insurance, joggers, dictating and transcribing equipment, 
mail scales, marking brushes, paper, shredders, inks, ribbons 
and carbon papers, rubber stamps, stencils, ventilators, type- 
writers and wire recorders. 

For a smoothly-operated show and skillful promotion that 
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brought in enthusiastic crowds, credit goes to Rudolph Lang, 
managing director, Office Executives Association of New York, 
Inc., and his committee. 

To the manufacturers, who by their participation made 
the show a success, the industry is grateful. To the official 
photographer, United Press News Pictures, we express our 
thanks for supplying the booth pictures reproduced with this 


report. 


1955 BUSINESS SHOW GUEST BOOK 
The following are the names of visitors who stopped in at 
OFFICE APPLIANCES booth and signed their names: 


a 

Allen, Ed, Friden Calculating 
Machine Co., Inc., Allentown, 
Pa. 

Amaral, Jr., Alberto, Alberto 
Amaral & Co., Ltd., Rio De 
Janeiro, Brazil 

Anderson, Harry, H. C. Ander 
son Mimeograph Corp., New 
York City 

Arnold W. F.. Underwood 
Corp., New York City 

Avery, H. C., Addressograph 
Multigraph, New York City 

B 

Barca, Paul, B. & M. Busine 
Efficiency Machines Ltd., Lon 
don, England 

Barnes, H. W., Remington 
Rand, New York City 

Barnes, Jack, George Wray 
New York City 

Baschkopf, Joseph of the New 
York branch, The Weis Mfa. 
Co., Monroe, Mich. 

Beaurivage, S. J., Nebraska 
Typewriter Co., Lincoln, Neb. 

Bell, Harold L., Sturgis Posture 
Chair Co., Marlow, N. H. 

Bera, Leo, Aigner Index Co. 
New York City 

Bergman, Ed., Art Steel Co.., 
Inc. New York City 

Berk, Alfred, Aetna Safe Com 
pany New York City 

Bernstein, William, Wilson 
Jones Co., New York City 

Beven, A. W., Accurate Type 
writer Adding Machine Co.., 
Wilmington, Del. 

Binney, E. H., Apsco Products 
Inc., Cambria Heights. N. Y 

Bishop, E. W.,. Bishop & Bishop, 
Swarthmore, Pa. 

Blad, Charles H., Corry James 
town Mfg. Company, Corry 
Pa. 

Blatt, Ben. M., Cole Steel 
Equipment Co., Inc., New 
York Citv 

Bonainto. Peter F 
Co., New York Citv 

Bover, Ken, Newell B. Newton 
Co. Toledo, Ohio 

Braunstein, O. A., Braun Lab 
oratories, Philadelphia, Pa. 

Brenner. Josech, Brenner Desk 
Co., Newark, N. J. 

Brewinaton, Noel, Brewinaton 
Business Machines, Oklahoma 
Citv, Okla. 

Brombera, Harold. Belfor Ad 
vertisina New York Citv 
Brawne. WR. Sperry Rand 

New York Citv 

Buchtold Robert W. Inter 
chemical Corp., Cincinnatti 
Ohio 

Runtina > 7 Columbia Pih 
kon & Carbon Mfa. Co 
Glen Cove, N. Y 


Westcort 


Burger, Joseph, Art Steel Co., 
New York City 

Burkhardt, Alex, Remington 
Rand Inc., New York City 

Cc 

Challenger, S. H., The Frank H. 
Fargo Co., Bridgeport, Conn. 

Challenger, Jr. S. H., Fargo 
Company, Bridgeport, Conn. 

Chappell, A. R., Peter Paul 
Machine Service, Pittsburgh 
Pa 

Cohen, Norman, Perry Printing 


& Supply Co., Inc.. New 
York C ty 
Collister, Norman J.. Collister 


Corporation, New York City 
Conklir Ken, Sprinafield Of 


fice Supply Co., Sprinafield 
Mas: 

Conrad B. Ellis, American 
Numbering Machine Co., 
Brooklyn, N. Y. 


D 
Dahli, Sr., Ernest A., Business 
Efficiency Aids, Skokie, Ill. 
Davidson, Dick, Thermo Fax 
New Haven, Conn. 
Dykes, John T., Forbes Snyder, 
Inc., Holyoke, Mass. 


E 
Eckert, Royal H., Royal H. 
Eckert, Inc., Allentown, Pa. 
Elmore, D. H., Remington Rand, 
New York City 
F 
Feeley, James E., Springfield 
Office Supply Co., Spring 
field, Mass. 
Fellowes, John, Bankers Box Co.., 
Chicago, Ill. 
Fitzsimmons, E, P., Suburban 
Typewriter Co., Ardmore, Pa. 
Force, William A.. Wm. A. 
Force & Co., Inc., Brooklyn, 
N. Y. 

Freystadt, E. M., E. M, Frey- 
stadt, Inc., New York City 
Frohbach, H. O.., Chart Pak, 

Inc. Stamford, Conn. 
Fucci, Nick, Business Machine 
Products, Inc., Englewood, N. 


| 
v. 


G 

Glaser, J. V., Goldsmith Bros., 
New York City 

Grand, Willie, Yonkers, N. Y. 

Gregor, F., Ditto, Inc., Chi 
cago, Ill, 

Griffith, Jr., Fred, Noesting Pin 
Ticket Co. Inc., New York 
City 

Grubstein, Joseph F., American 
Leather Mfgq., Newark, N. J. 

H 

Haig, H. P., Remington Rand, 
New York City 

(Turn to Page 123, Please) 
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... the Office Furniture Dealer 
and DESIGN Consultation 


Last of a 
Series 
of Three Articles 


@ THE OFFICE MIRRORS the 
habits, the thinking — and the prog- 
ress of the company the furniture 
dealer serves. In a good many cases 
it might well be said that the cus 
tomer’s office premises also reflect 
the service the dealer provides. 

In business operation today 
there’s no place for inadequate 
equipment, dusty accumulations of 
unfinished work, or shabby sur 
roundings. Successful management, 
kept on its toes by aggressive equip- 
ment supply sources, recognizes the 
importance of this circumstance — 
and does something about it. 


Need Air of Confidence 


If your customer’s premises — 
office-wise — are well-furnished, 
with evidence of prosperity, then the 
public view is that the organization 
is progressive, that here one may 
deal in confidence. If you, the deal- 
er, doubt this, just consider for a 
moment where you take your auto- 
mobile for repairs and service. To 
a shabby, rundown, junk-cluttered 
location — or to the service depot 
where every sign of business offi- 
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CREATING an executive office setting like this calls for the know-how 
of a professional. Giving your customer at presidential level any- 
thing less than the best will only bring dissatisfaction later. This 
is Tuscon suite, a rich and traditional styling. 


ciency and know-how is evident? 
The answer is obvious. 

Stressing this important aspect, in 
a diplomatic fashion, of course, 
opens up an endless channel for 
new sales to your clientele. For, 
the industry serving you is constant 
ly coming up with new and better 
ideas and equipment to serve busi- 
ness better. Getting this progress 
across to the nation’s businessmen 
is not only virtually your duty to 
your suppliers but it also has a 


definite bearing on your profit pic 
ture. 

Just what is it that makes a busi 
ness office radiate an impression of 
efficiency, good management and 
prestige? Certainly much more than 
simply moving in a lot of bright 
new equipment and furniture. 


These are Essential 

Essentially it is creating an effi- 
cient, functional, attractive and 
comfortable setting for your cus 
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tome! and his employees to 
spend their daytime lives. It is the 
designing and planning of a piece 
of space that reflects the individual, 
the firm and establishes a standard 
inspiring confidence and trust. 

This is an important job for the 
dealer and should his own complex 
operations keep him from rendering 
such a service personally, then he 
should consider arranging for the 
part-time guidance and assistance 
of a professional consultant in the 
field; one who really can create with 
ingenuity, based on experience and 
down-to-earth ability. 


Not Amateur’s Job 


Hiring an amateur to tackle such 
planning chores is simply looking 
for trouble; your customer won’t ap- 
preciate the financial “saving” that 
momentarily the difference between 
the two makes. 

On the other hand there is no 
truth in the statement that good 
taste has to be expensive. Nor does 
arranging for the help of a design 
consultant mean that the dealer 
steps out of the picture. But it does 
place him in a position where he is 
supplying much more than merely 
items of stock; it establishes his 
company as one where the word 
‘service’ actually has a meaning. 
And, sadly enough in the office ap- 
pliance trade today, as in other 
trade areas. ‘service’ has become a 
claim made much more frequently 
than a performance substantiated. 

So, hiring a professional designer 
to help you help your customer is 
good business; it also leaves you 
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REMODERNIZING office premises often finds the dealer-designer 
facing unavoidable structural difficulties. In this case, the planners 
had to make most of a stairway location. Desk styling combines 
practical features with free-flowing design. 


with more selling time for other 
prospects. 

When does he take over in the 
sale? Often before you've actually 
made it, and he doesn’t quit the 
scene until the client proudly holds 
“open house” ceremonies to show 
off his new domain. 

He starts with a conference with 
you — the dealer; holds a variety 
of meetings with your customer’s 
top executives. He takes a realistic 
view of their ideas, their require- 
ments, their aims. He is able to ad- 





Goop Taste need not be expensive as indicated in this modern, 
yet by no means extreme arrangement. Here, comfort is assured 
both occupant and visitor, in a practical, easy-to-live-with fashion. 
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just his own conception with man 
agement’s — and keep an eye on 
whether the budget will take care 
of the program in mind. In this con- 
nection, he may recommend that 
your customer time the moderniza- 
tion so that a portion only be com- 
pleted now, other divisions over the 
next year or five years for that 
matter. 

When the extent of the immediate 
move is ascertained, he will then, 
on your behalf, work out sketches 
and plans for your customer’s con 
sideration. 


Selling Evidence 


Working with you, the dealer, he 
will submit perspective drawings of 
the office layout, fabric samples for 
drapes and rugs, and other com- 
ponents. He will recommend furni 
ture stylings from your sources of 
supply. He'll offer no end of evi- 
dence that in contrast to the cold, 
impersonal office of a decade or 
two ago, the modern office is a 
warm, colorful place — a desirable, 
practical, pleasant place to be pro- 
ductive and progressive. He will 
toss such terms as ‘modern’ and 
‘traditional’ into the conversation 
but there will be no misconception 
of what either mean. 

Most executives when the dealer 
Starts talking about modern furni- 
ture immediately get a mental pic- 
ture of the extreme in design, the 
uncomfortable. This is by no means 
the case. Modern office furniture 
has to be functional, naturally, but 
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GENERAL OFFIceE layout planning calls for about 100 square feet 
per occupant. Positioning of desks and related equipment is a mat- 
ter that must be carefully worked out with the firm’s management. 


it is also practical, easy to live with, 
of good design and proportion. 

Here are a few simple 
to follow for success: 

(a). Survey the problems, the 
extent of the job and be sure to 
provide for future requirements and 
natural office expansion. Make sure 
that departments are placed in a 
logical manner so that straight-line 
production flow is possible. 

(b). Get over-all, accurate meas 
urements of the space involved. 
Don’t rely upon a bundle of old 
blueprints the management may 
lend you (there may have been a 
lot of changes made in the building 


rules 








Seating Marches on— 
Via B. L. Marble—in 
So. Carolina House 


The two chairs here illustrated are 
the property of the State of South 
Carolina House of Representatives. 
They represent complete chair in- 
stallations made for that august 
body in 1911 and again in 1955. 
The B.L. Marble Chair Co. was 
selected both times. One might 
surmise that the first chairs were 
bought on faith while the last 125 
chairs were purchased in com- 
plete confidence. The first pur- 
chase was made so far back in 
dim history that the dealer's name 
is not known. The most recent 
installation was made through the 
R. L. Bryan Co., Columbia, S. C 
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since its erection )——but use a yard- 
stick so that the measurements of 
the floor area are not only your own 
but also exact. 

(c). On your plan for the new 
layout, indicate the size and loca 
tion of all doors, windows. Show 
which way doors swing, an impor 
tant consideration in layout. 

(d). Boundaries are vital so 
make a rough outline and show 
whether they are inside partitions 
or outside walls. There’s a terrific 
difference when the time comes to 
move in that equipment you've 
sold your customer. 

(e). Measure accurately the 


break-down of space—the executive 
and private offices, hallways, vaults 
and stair-wells. 

(f). Watch out for permanent 
obstructions—-pillars, railings and 
other building supports which must 
be taken into consideration and 
can’t be changed no matter how 
awkward. 


Make Notes 


(g). If you are going to recom- 
mend a color scheme that enhances 
the furniture and equipment you are 
installing, make a note of ceiling 
height, wainscoating, type and color 
of floor, and other features. If as 
signing a decorator becomes a task, 
make sure he’s a professional and 
not an odd-job man. Remember 
that it is your firm who will be get- 
ting the credit, or the blame for the 
result. 

(h). When you’ve completed 
survey and measurement problems, 
bring your movable template lay- 
out facilities into action. Work with 
management on the placement of 
every desk, chair, and wastepaper 
basket. When you’ve got what you 
and management both feel is the 
best possible design, get your cus- 
tomer to initial the plan as ‘okay’ 
to proceed. 

(i). Be mentally and physically 
prepared for last-minute changes. 
Management is made up of people 
and today’s preference may turn 
easily into tomorrow’s dislike. This 
customer-relations consideration, 
however, is well-known to any office 
appliance dealer. 
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Oltman’s Does Complete Job 
in Finance Firm Installation 


Pictures on this page reveal the complete installa- 
tion job done by Oltman’s office furnishings-office 
planning division of Oakland, Calif. for new offices of 
Northern California Finance Co. in Oakland. The 
project was time-engineered and color-synchronized 
from carpets to drapes. 

General offices are Shaw-Walker equipped through- 
out with work-organized metal desks, silvertone with 
tan linoleum rolled edge tops, and matching Shaw 
Walker chairs. 

An outstanding feature of the installation is the 
triple-duty Shaw-Walker counter separating the work 
area from the reception area. Much favorable com- 
ment has resulted from the beautiful appearance of 
this counter installation as well as its time-engineered 
application 

Arnot partitions were used to good advantage for 
the interview spaces. Special metal tables and side 
chairs were manufactured by Shaw-Walker. The re- 
ception area was equipped with custom-built sectional 
seating covered in light green Naugahyde and color- 
matched to the walls. 
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Private Orrice of Dwight K. Tripp Ill, president 
of Northern California Finance Co., furnished 
with Standard desk in walnut. Matching desk ac- 
cessories are by Smith Metal Arts. Upholstered 
chairs were custom-built by Oltman’s. 
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BENTSON .. . Mfg. Co. double pedes- 
tal flat top desks utilizing removable 
typewriter plug make an imposing 
installation at the offices of R. Coop- 
er, Jr., General Electric distributors, 
Chicago. Weber, Hilmer & Johnson, 
Chicago, was the dealer chosen for 
the office modernization. 


MODERNIZATION .. . of offices in the 
Presbyterian Church, Detroit, Mich., 
was achieved by ideas, Inc., of that 
city through the use of B. L. Marble 
Co. chairs and Ideas, Inc., custom 
desks. The transformation was a com- 
plete one from drapes to desk acces- 
sories. 
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ART METAL . . . modular E/l-Unit fur- 
niture and panels provide employees 
of Aero Mayflower Transit Co., In- 
dianapolis, ind., with job-fitted, semi- 
private offices. Art Metal Aluminum 
posture chairs give fatigue-free com- 
fort. Stationers, iInc., Indianapolis 
supplied the installation, providing 
panel units that can be rearranged 
overnight to meet new individual 
needs or space requirements. 

























BANKING DIGNITY ... and comfort 
both were achieved in this installa- 
tion by Bill Show, Inc. of Charlotte, 
N.C., in the Union National Bank of 
Charlotte. Utilizing double-pedestal 
desks for the open officers’ area on 
the main floor of the bank, the Shaw 
firm selected medium walnut finish 
on desks and chairs, contrasting the 
soft light colors of ceiling and walls 
and bright top-grain leather covering 
on the seating pieces. The furniture 
was manufactured by Stow & Davis 
Furniture Co. 















CONFERENCE ROOM .. . for new 
building of Virginia Mutual Insurance 
Co., Richmond, Va., was equipped by 
Morton Marks & Sons, Inc., of Rich- 
mond with custom-made Cosmopoli- 
tan conference table from Jasper 
Desk Co. and Champion upholstered 
chairs from W. H. Guniocke Chair Co. 


SMART . . . executive offices of an 
oil company in Tulsa, Okla., are 
equipped with Jasper desks supplied 
by the Palace Office Supply Co. of 
Tulsa. These desks are in the Jasper 
Desk Co. Co-ordinator group with 
modular setting. 


COURT ROOM .. . appeorance in the 
Jackson County Court House, Kansas 
City, Mo., is enhanced by the installa- 
tion of seating from the Milwaukee 
Chair Co. Paul R. McCollem of Kansas 
City, Milwavkee Chair Ce. dealer, 
supplied 163 upholstered chairs in 
the court house installation. 


EDUCATION .. . marches on in the 
Greenville City School, Greenville, 
Miss. This is one of many classrooms 
outfitted by the Barefield School Sup- 
ply Co. of Jackson, Miss. The units 
were manufactured by Griggs School 
Equipment, Belton, Tex. 





























WOOD DESK 

Westcort Co. 

4 East 52nd St. 

New York 22, N.Y. 

Executive desk shown here, de ined t 
Shaw & Draper, Inc., is made of natura 
teak throughout. It measures 84 in 
overall and features ybhaien drawer 
pedestals. A gallery frames back eda: 
Optional feature is an over-size p 
dictation slide at back. Approximate re 
tail price is $996. (For more information 
write manufacturer, or circle No, 34 on 
inquiry card). 


ADDING MACHINE 
Clary Corporation 
Dept. 115-C 

San Gabriel, Calif. 





Clary has introduced paste 
adding mac hine color 
to ‘coordinate the 


‘ hame 2 ne | 
mac hine with 
temporary office decor. Five f 


available, Clary blue rey 

beige and turquoise, with ntrastina 
center panel, keyboard and keys. Bla 
and red symbols and numerals highlight 
the keyboard. The new Cla: yotype 
is bright gold-plated chrome. C 


(For more infor- 
circle 


are interchangeable. 
mation write manufacturer, or 
No. 9 on inquiry card). 
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SELF-SERVICE ISLAND 
Add Sales Co. 

978 York St. 

Manitowac, Wis. 


xo-King t , 
ee-dimen na € and 
duced recently by + + ' 
xpandead in le if t m 48 

116 inct widt m 26 ¢ 

hes, and in height trom 48 to 52 
he Unit ta made to fit 
rea in tne Tore © truct r hea 
ade ne-inch meta tubing and 
embled in a matter of minutes, a 
rding to the company. (For more in- 


formation write manufacturer, or circle 
No. 24 on inquiry card). 





RECORD HOUSING 


Remington Rand Division 
Sperry-Rand Corp. 

315 Fourth Ave. 

New York 10, N.Y. 


Yew re ord keec na in + 
alled Roto-Kard holds 
6,000 8 x 5-inch ard for a 
eterence record 4,500 
ara tor a p + ¢ rd 
ectric or manual drum ope 
ation available, and the unit 
tands desk high witt rv 
plete mobile actior Ha 
Slide-A-Deck feature permit 
1 hiftina nolete 
Teck t cards betw n seq 


nents. (For more information 
write manufacturer, or circle 
No. 32 on: inquiry card). 


HEIGHT ADJUSTER 
Hammond Industries, Inc. 
6131 Calumet Ave. 
Hammond, Ind. 





Company height adjuster teatures a J 

adjustment tor school typing desks. A rding ft 
ma rurer scnoo nave rouna nat desk 
whe all typewriters are at the same height work 
t disadvantage of 75% of the students due 
t varying height I+ said by the firm 
Tn ne adjuster 5 ea y nstalied by manutac 
ture add to the desk units appeal to sct 

(For more information write manufacturer, or cir- 


cle No. | on inquiry card). 








DICTATING MACHINE 

American Dictating Machine Co. 

65 Madison Ave. 

New York 16, N.Y. 

The 1956 model Rex Recorder features 
INGexING ising a roll of 
which pull through and tear 
nclude an Off 


+ 


@é new 
index slip 
off. Mechanica 


button wt turns machine on and c 


y ter 


teature 


and leaves it in a neutral position aute 
mati¢ ally af nput volume ntrol whnicn 
permit 1S¢ the machine in location 
where n é ndit miant stherwise 
interfere, and an increased range. De 
ver ry peair stter anuary |. (For 


y 


more information write manufacturer, or 
circle No. 14 on inquiry card). 


BALL POINT 
SETS 


Reliance Pencil 
Corp. 

22 S. Sixth Ave. 
Mount Vernon, 


N.Y. 
Tu e'y Qu 
TTé DA c nt pen 
t r é recent 
been ntroduced 
The f hown here 
the 3-Color Hc 
te et consisting 
tT a4 mulated 
leathe piast ne 
STE t be carried 


on the belt. It car 
pens 
whict write n red 
blue and green ink 
The ther set is the 


3-Color Shirt Saver 
holster of transpar 
ent plastic through 

out and is carried 
inside the shirt 
blouse pocket. It 
hold the ame 
pens. Sets retai 

at 69 cents. (For 
more information 
write manufacturer, 


or circle No. II on 
inquiry card). 


it 


Use INQUIRY CARD (inside Back Cover) or Write Direct to Manufacturers 


OA-—12/55 





Fer 


, or 


saver 


sper 


(For 
ation 
burer, 

1 on 


/55 


Clean up on 
Smith-Corona 


adding machine 


sales 


& SN 


= Cts 
on 1 % 
& ® 


Priced from $89.50 to $107.50? 


Smith-Coron: 


of full-feature 
America! The 


dealers for four obvious reasons: 1) Low 


retail price m 
2) They’re th 


1 offers the lowest-priced line 


d adding machines in 
»y’re the “best-bet”’ for 


akes them easier to sell. 
e perfect rental machines — 


because of low dollar investment and 


high return. 

machines are 
foolproof. Th: 
and complain 
Smith-Coron 
accepted in bi 
all over Amer 
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3) Smith-Corona adding 


rugged and practically 


at means fewer service calls 


ts. 4) The name 


a. It’s well known and 


isiness and industry 
ica. 


Q 


NC SYRACUSE 1 N ¥Y 














PARTITIONS 

The Globe-Wernicke Co. 
Norwood 

Cincinnati 12, Ohio 


1. (For more information write man- 
ufacturer, or circle No. 28 on inquiry 
card) 





ACCOUNTING MACHINE 
Underwood Corporation 

One Park Avenue 

New York 16, N.Y. 





PLAN DRAWER UNIT 
Schwab Safe Co. 
Lafayette, Ind. 





New Underw d Sims 


designed so that a 
all basi bookkeeping awe 
peeds made possible A 
plicity of an elect 
board. Multi-register 


adds, ana udtract 
ator can type 
balances and automat 

vided in every crossfooter and 

(For more information write manufac 
turer, or circle No. 2! on inquiry card) 


Printe 


6 on inquiry card) 


DRAFTING UNIT 
Emmert Mfg. Co. 
Waynesboro, Pa. 
dratting 
pedestal ectior 


fox trest. reteren 


CABINET 


Heyer Corporation 
1850 S. Kostner Ave. 
Chicago 23, Iil. 


ll-steel 


top, tracing drawer 
ers, leveling pads, and 


detachable drawing | c a 

tilting mechan nd ! Tan | 

Unit may be ordered wit ‘ ~~ 
from right to left { , i —| NF, 

(For more information write manufac- ‘sos z 


turer, or circle No. 5 on inquiry card). 








(For more informa- 
tion write manufacturer, or circle No. 


facturer, 
inquiry card). 


NEW PRODUCTS continued 
OFFICE DUPLICATOR 


Ditto, Inc. 
2243 W. Harrison St. 
Chicago 12, Iil. 





U S 
wa JU at 
TIOF 
, edir 
Ina ) m 
A re 
yt 3 ar x 
wl rr) tedq 
q 4 he 
pr IUpPlica 
anaie w , 


nv V } ne 1raw } nda IT-Tone 
(For more information write manufac- 
turer, or circle No. 2 on inquiry card). 


ALUMINUM 
CHAIR 


Ohio Chair Co., Inc. 
408 N. Meridian 
Road 

Youngstown, Ohio 





n 
>] Ww 
bk 
c JUIDE 
k Je 
aril 
. } nd 
by | 
R | bums 
4 Cc T 
Y wind 
i andl 
Ry " 
no maae. C 
Poids 
>| 3 Fon 
Jur atir } ea t ” ting math 2] 
pace for sup (For more informa- 
nt tion write manufac- 
ted | turer, or circle No. 
yrapt k 27 on inquiry card). 
n oe a 
higt n 6 
3] nche wid 
ncr deep {For 


more information write manu- 


or circle No. 4 on 


Use INQUIRY CARD (inside Back Cover) or Write Direct to Manufacturers 
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- NEW =< SPIRIT DUPLICATOR 


ufac- 


-ard ) 





, inc. 
ian 


Ohio 


134°" 


COUNTER $10.00 EXTRA 


AUTOMATIC FEED 


Look at today’s best buy in spirit dupli- 
GRAVITY FLUID SYSTEM cators! The new BDC brings you every 
important feature—including an auto- 
matic feed—for less than you would 


ROLLER MOISTENING expect to pay for hand fed equipment. 


Cam operated, the BDC Spirit Duplica- 
PERFECT REGISTRATION tor will give years of service-free per- 


formance. Compare the superb design 


ice AUTOMATIC MASTER CLAMP by Burton Tysinger, check the outstand- 


nufac ing technical features, and write for 
le No dealer information today. Bohn Dupli- 


— PRESSURE CONTROL cator Corp., 444 4th Avenue, New York 
16, New York. 


BALL BEARINGS THROUGHOUT 


GUARANTEED I YEAR 


2/55  OA-12/55 4) 

















LITERATURE RACK 


Halverson Specialty 
Sales 

886 N. Milwaukee 
Ave. 

Chicago 22, Iii. 

New ‘Visi-Rack"’ litera 
ture display is designed 
to obtain maximum at 
tention tor pamphlets 
brochures, folders and 
other types of litera 
ture. Transparent plexi 
glas fronts are used t 
permit visibility of the 
entire cover of eact 
pamphlet, and the 
fronts are removable 
for cleaning. Also fea- 
tures tilt-back design 
for neatness and a 
twin-door cabinet base 
to hold re-fills. Cor 
structed of heavy gage 
steel. (For more in- 
formation write manu- 
facturer, or circle No. 
38 on inquiry card). 


CALCULATOR 


Classic Calculators, Inc., Div. 
Rex-Rotary Distributing 
Corp. 

19 W. 31st St. 

New York, N.Y. 





Firm has brought out ‘< 
sic’ 10-key printing calculat 
which is a multiplier, act 

a duplex with two req 
operating from a single ke 
board at the same time p 
ducing separate and distir 
totals, and produces grand 
totals for different groups 
additions and subtracti 
(For more information write 
manufacturer, or circle No. 
15 on inquiry card). 
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Use INQUIRY CARD (inside 


PROMPTING DEVICE 
Underwood Corporation 
One Park Avenue 

New York 16, N.Y. 


mpany new Tel Exe 
a e r r 
a prompting device 
‘ 
mmercial distribution. Sin 
r TelePrompte 
t 4 be } 
Vé 
1 
} 
tC 
Q 
an 4 
Kit espe arly yesiqnea 


the ur Price has been s¢ 
at $495. (For more informa- 
tion write manufacturer, or 
circle No. 23 on_ inquiry 


card). 





GLOBE 


Weber Costello Co. 
Chicago Heights, Ili. 





| neta Daseé c 


ed (For more 
information write manufac- 
turer, or circle No. 7 on in- 
quiry card). 





NEW PRODUCTS continued 


PHONE MEMO 
Premier Materials Co. 
2029 N. Halsted St. 
Chicago 14, Ill. 





OFFICE CHAIRS 


Emeco Corporation 
Hanover, Pa. 


rive ew Je ft light 
ght aluminun ttice chairs 
were ntroduced at the 
NSOEA nvention in the 
mpany new W iltonaire 
Includea are 

arr hair de chair 
wive rr hair, a swive 
na ng snown here 

mn execu®#ive wivel arm cnair. 
New mechar 4 teatures in 
w ive nair nclude the 
Speeatr height adjust 
eear swive 

need 

siaht A 

> ive 5] 10d le 

DAack pivotea 

ha Ww be pped 
ked dow (For more in- 


formation write manufacturer, 
or circle No. 10 on inquiry 


card). 


STEEL DESK 
Browne-Morse Co. 
Muskegon, Mich. 


A ev é 1esk nbining 


Jern design a n one 
more information write manufacturer, 
or circle No. 3 on inquiry card). 





Back Cover) or Write Direct to Manufacturers 

















Py 


J ow stta 
+} + with 
; ha 
duced firn FO! 
3 eta 
q r 4. neet 
paper. A 
ncluded 
rack » ynit 
Diack and retails aT 


more information 
write manufacturer, or circle 
No. 36 on inquiry card). 








SI 
dimi 
Thick 


DESK PEN SET jj, 
Esterbrook Pen Co. 

80 Delaware Ave. 

Camden I, N.J. ©) 
gran 
iadd 
japp 
jrow 


Wy 
Meda ' four he b 


tain pen desk set gach 





ipero 
r Este iersol 
ne ~ Janne 
t, azure ft the 
: eave: 


{ they are set lds 


Master Renew-Point, @caus 
rete st $7.50. Fice ; 
(For more informa- 

tion write manu- 
facturer, or circle 
No. 35 on inquiry 
card}. 
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(les “ALL-PURPOSE” STANDS 
A 0 





6 
FOR STUDENTS FOR TYPING 


$995 
No. 757 Shpg. wt. 20 Ibs. 


e ROLLS ON CASTERS 
e SOLID WALLS 
e FOLD-A-WAY LEAVES 


Use it as a typewriter table, “TV” stand or work bench. 
Also is mighty handy in the kitchen. Rolls smoothly on 
four quality casters. Larger and roomier than most 
tables, it opens up to 39” x 17” and is typewriter desk 
height. Because of the heavy gauge steel and strong 
piano hinges it will last a lifetime. Olive green or Cole 
gray baked enamel finish No. 757 $8.95 


















No. 759 


10" 


Shpg. wt. 24 Ibs. 
















No. 2810 


$39% u Shpg. wt. 32 Ibs. 

WITH DRAWER FOR SUPPLIES 
“SECRETARY” CHAIR The same table featured above is also available with 
a center desk drawer for supplies and a shelf for books. 
It is used as a desk by many students. Made of the same 
heavy gauge steel throughout No. 759 $10.95 

















Jiminates fatigue and corrects improper posture. Five way adjustment. 
thick foam rubber upholstered with DuPont's famous “Fabrilite.” Brushed 


iluminum frame. One piece drawn base equipped with kick plates. 
Co. 


"YO SWINGS CORES 
granite Gray * Oak Leaf Green 
jaddie Tan *« Terra Cotta * Wine 


japphire Blue * Coral * Apple Green 
frown ¢ Russet 








¥ “Non-Skid” top 





“HEAVYWEIGHT” STAND 


he best protection for your costly electric bookkeeping 


A 


, : . Sprin 
tachines or typewriters. Protruding leaves for ibe 
iperator comfort. Improves work efficiency. Shelf for books or button 

, controls 
ersonal belongings. Heavy gauge steel, electrically welded. drop leaves 


Jannot tip or tilt. Ball bearing castors retractable 


y 


it the flip of a lever. Stand will not move when lever is set. 
faves open up to 48” x 25” x 26” high. Non-skid top 
olds machine firmly in place. Green or Cole gray. 


30 DAYS FREE TRIAL! 








A 


Lever 
controls 
retractable 
casters 


cause we believe this scientifically designed stand for heavy 
ffice machines is the best one made, we offer to send it to $ 50 

rma ee No. 779 Sh t. 65 Ib 
3u On approval for 30 days. pg. wt. s. 


anu- 
ircle 





Prices slightly higher in Texas, Colorado, West of the Rockies and outside of U.o.A 


oe) Fame laimaemal la 


NEW YORK 285 MADISON AVENUE « CANADA 








Should not be confused with imitations. 


Actual size of lock shown at left... 
(not a “blown-up” picture)... COMPARE! 


«Actual size of lock 


used on these files 











The “DIRECTOR” File 


Pays for itself b: preventing pilferage. Has threc 
full suspension letter files; two adjustable storage 
compartments plus a secret vault, protected by an 
outer door under lock and key. 30%” wide, 3712" 
high, 17” deep. 


$5550 
No. 1473 hipping weig 


LEGAL SIZE Also available with legal size instead of 
letter size drawers No, 1873 $63.50 


ae 
af Craw Shpg. wt 
Sak Sets 











The “EXECUTIVE” File 


Contains: Two full suspension letter drawers; ft 
adjustable storage compartments under lock a 
key; two drawers for 3x5 or 4x6 cards (6400 cap 
ity), also used for cancelled checks; plus a sec 
vault. 30%” wide, 3712" high, 17” deep. 


wee 
*L 


LEGAL SIZE Also available with legal size instead 
letter size drawers No. 1878 $69. 


pace | 


iOortme 


CABINETS WITH LOCKS FOR ALL DRAWERS. 


Cabinets on this page are available with plunger-tyfl 
lock that automatically locks all drawers at $7.50 adg- 


COLE street Equipment Co.., INC. 


NEW YORK 285 MADISON AVENUE « CANADA °°)5 0.55 ERATION” 


ORGHIEE 








eW SLIDING DOOR CABINET 


For use in close quarters. No 
Winging doors to block aisles. Large and 
pomy. Heavy gauge steel. Five adjustable 
iompartments. 76” high, 36” wide, 18” 


Pep. 
No. 7636 $6250 


cs ith lock for abov« add $6.50 
ditional shelves No. 6-SH $4.25 ea. 


] 
— eW DESK HEIGHT CABINET 


8 $69. With sliding doors. Used where 
pace is at a premium. Two adjustable com- 
iortments. Equipped with lock and key. 


\WERS« Wide Higt Deep Price 
lunger-tyl! 30 26 18 $38.50 
7.50 ad4, 30 29 18” (with base) 39.50 


Prices slightly higher in Texas, Colorado, West of the Rockies and outside of U.S.A 










COLE’S steel 

storage cabinets 
improve 

office appearance 




















Keep your supplies and printed matter clean and orderly. Safe- 
guard employees personal effects. Will pay for itself by pre- 
venting pilferage of hand tools and other valuables. Ideal for 
protecting your inventory of silks, rayon or leather. Shelves 


can be raised, lowered or more shelves added. 


STANDARD COLORS Cabinets on both pages are available in either olive green 
or Cole gray finishes at no additional cost. 





OTHER SHADES Desert Sond, Mist Green, Grained Walnut, Mahogany or 


Knotty Pine finishes $15.00 Addl. 





(hle’ 


“COMPANION” Cabinet 


A companion unit to your 
four drawer files. It will 
improve your office appear- 
ance. Matches Cole’s filing 
cabinets in depth, height 
as well as color. Equipped 
with a two-way locking de- 
vice controlled by a para- 
centric lock. 29%” wide, 
52'2” high, 2658” deep. 


No. 350 $6995 9. wt. 159 Ib 


Additional Shelves, No. 5-SH $5.95 ea. — 











COLE street Equipment CO., INC. 






NEW YORK 285 MADISON 


- CANADA 













Bank of The Manhattan Co. 


PRONTO storace rites Sam 






efor less active 
records 


American Tel. & Tel. Co. — 


wrong way 














Bethlehem Steel Corp. 
Erie Railroad Co. 
General Motors Corp. 


Records thrown on shelves are hard to f 
collect dust and take up 50% more room. 


Standard Oil Company 
Western Electric Co., Inc. 





-..and many others 





furnished FREE with each file. 
















Prices slightly higher in Texas, Colorado, West of the Rockies and outside of U.S.A. 






FREE! 


A set of Steel stackers 


LEGAL SIZE $4 










LETTER SIZE $370 


CHECK SIZE $250 







FOLLOW BLOCKS 
95¢ ADDITIONAL 
Made for any size file 
A size for every office record. Pronto files are sturdily built of 27 
test fibre board, reinforced with steel on the shell and the 
corners of the drawers as well. Cost no more than ordinary 
Can be interlocked into solid units and stacked to the ceiling. Bea’ 
appearance, olive green finish to match your regular office 

Will last a lifetime. 


SANITARY BASES 


Sanitary Bases available for 
every size Pronto ...... $3.95 


CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS AVAILABLE ON REQUEST 


SEND FOR OUR LATEST CATALOG 





PRONTO rite corporation 


WMADISON AVENUE © CANADA [905.0555 AOL, 








LAST CHANCE BEFORE 








e *4 


of 27 
| the 
nary 
|. Bea 
fice 














CHRISTMAS! 


t get the full color line of Royal Quiet De Luxe" Portables 
0 (pink, blue, charcoal, gray, green, yellow) 


tO order and plan your window and counter displays 
to place your local advertising and use the free mats 


5 O contact your Royal Portable District Representative 
right now for anything you need! 






Don’t let those Christmas 
dollars go rolling by 


Tae 
tn etna ue 


ties your door! Catch ‘em! 
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Leena nneet ier bint 








RUYA LL portable electric + standard - — business supplies 


Royal Typewriter Company, Divis al Mc Bee Corpe 
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REFRIGERATED 


FURNITURE 

Springer Industries, Inc. 
48-01 28th Ave. 

Long Island City 5, N.Y. 








SIGNS 
Braden Mfg. Co. 
Lansing, Mich. 





Company now offers a m 
plete line of stock engraved 
signs covering bank 

as illustrated. (For more 
formation write manufacturer, 
or circle No. 18 on inquiry 
card) 


in- 








a Gu >| 
+ t¢rad 
J | 
N | are 
NE yerated 
udin T 
} 
rn ava 


n walnut mah yany 


ed oak. (For more infor- 


mation write manufacturer, 
or circle No. 20 on inquiry 
card). 


CASH DRAWER 


Indiana Cash Drawer Co. 


Shelbyville, ind. 


inquiry card). 


a ara 

sxOr wit 
Na a 2a aq cnine 
88H ade t Na 

5 Cast Reg e 
awer r ude a ae 

€ witt x U if 
1aT 3 eve 
whicn permits use 3dding 
macnine witnouTt arawer, (For 


more information write manu- 
facturer, or circle No. 26 on 


GUMMED LABELS 
Amberg File & Index Co. 


Kankakee, Iil. 





+ folder 
nec 


manufacturer, or 
quiry card). 


VAULT FILE 

Dolin Metal Products, Inc. 
315 Lexington Ave. 
Brooklyn 16, N.Y. 


Vewly J€ yneaq vault file 
™m 3 
- hamt 
oe at 
das plated K 
} wer ar e 3 
T “ c k 


yt + tor har 
upport >] 


ders. Letter and leaa 


yreen leathertone finist {For 
more information write manufac- 
turer, or circle No. 8 on inquiry 


card). 


Ic Aya 
(For more information write 


circle 


adie 


No. 


NEW 


t third 


ce 


29 on 


in- 





PRODUCTS continued 





EXECUTIVE DESK 


Jasper Office Furniture Co. 
Jasper, Ind. 


duced at the 


Desk ¥ re Ww 

NSOEA nvention by the mpany. 
Designed for the young executive with 
the ‘forward k'', the desk called 
Class Moderr Feature lean, re 
strained and curved legs and top. 
(For more information write manufac- 


turer, or circle No. 49 on inquiry card). 


DUPLICATOR 


Rex-Rotary Distributing 
Corp. 

19 W. 31st Street 
New York 1, N. Y. 





A Ww Rex-Rotary 
twin-cylinder duplicators ha 
en in Jucead by the con 
ny. Model D-280 replace 
270. Rubt nk distributing 
have replaced cloth 

Ina nking tube 
rger, Machine is* automatic 


1 cance without super- 
n. Inking system is ex 
hangeable f lor change 
{For more information write 


manufacturer, or circle No. 50 
on inquiry card). 


GLUE APPLICATOR 
Glue-Fast Equipment Co. 
9 White Street 

New York 13, N. Y. 


ew Cierseaein applicator 
beer Jesigned for use 

Hf | refillable 
Applica nta Glue-Fast 
Cleen-Sr 3 quid glue 
nd s priced at $2.95 with 
6 ounce unbreakable bottle 
giue The 2 ounce appli- 
cator alone retails for $l. 
(For more information write 


manufacturer, or circle No. 


22 on inquiry card). 


Use INQUIRY CARD (inside Back Cover) or Write Direct to Manufacturers 
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ied 


aafen 
card}. 


write 


No. 50 


Co. 


st 
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Nothing sells like the FATIGUE-FREE COMFORT of an 


Art Metal 








Sell the comfort 
every worker 
welcomes 


GA. ¥.c¢ 


GENERAL OFFICE AND EXECUTIVE DESKS - 


OA—12/55 


CORRECT-SEATING ALUMINUM OFFICE CHAIRS - 


l 
l 
I 
I 
I 
I 
I 
I 
| 
I 
I 
I 
I 
l 


j 





FILING EQUIPMENT - WABASH FILING SUPPLIES 


POSTURE CHAIR 


One of the best-paying investments your cus- 
tomers can make in their offices is to equip each 
worker, from the president down, with the 
fatigue-free comfort of a suitable Art Metal Alumi- 
num Office Chair. No way of encouraging 
sustained and accurate work is more welcome. 


Take this Secretarial Posture Chair as an example. 
Its seat is scientifically contoured to assure correct 
distribution of body weight over the entire seating 
area. The foam latex cushion seat remains soft, 
cool and comfortable throughout the day. 


When the occupant desires to lean back, the 
‘Tilt-Action”’ feature—one of Art Metal's greatest 
contributions to seating comfort—comes into 
play. The seat tilts, but the user's feet remain on 
the floor, avoiding the discomfort of constricting 
pressure. And as you lean back, tension is reduced 
in the Art Metal “Live-Action” back—it does 

not increase and resist relaxing change of posture, 


ART METAL CONSTRUCTION COMPANY 
JAMESTOWN, New YorK 


& Let any secretary try this chair... 


Let her use this Modei 709A 
Art Metal Chair for a few days. 
There's no surer way to 

clinch a sale. Notice her 
pleasure at discovering the 
Fatigue-Free Comfort of the 
Tilt-Action” seat and the 
“Live-Action” back... how she 
keeps on top of the job 

with less effort! 





For 66 years 
the halimark 
of the finest 
in office 
equipment 
and systems 


+ POSTINDEX VISIBLE INDEX CABINETS AND SYSTEMS 
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oles Ger .¥-3 3" 


FINEST wazvercals 
and CRAFTSMANSHIP 


Sectional and solid end Bookcases that are outstand- 











ing in quality — the finest materials to be found any- 
where are used — plus fine workmanship of skilled 
craftsmen with years of experience in the use of wood 
for their rich tones of warmth and beauty. 


THE CONVENTIONAL DESIGN Case No. 817 THE MODERN DESIGN Case No. 513H 


Sliding glass instead of doors; 
no mechanism to get out of 
order. Noiseless and virtually 
\. dust proof. 


A modern version of the popular receding door ~ 
bookcase. Two, three and four section units add a 
smart, decorative note to the home study or the mod- 
ernized professional office. Receding doors are dust- 
proof, non-binding, noiseless. In rift oak, genuine 
walnut, imitation walnut and imitation mahogany. 


Je 





vw aa . 
The “800” Line 
of Hale Sectionals 
will intermember 
with Globe-Wer- 
nicke units of same 
style, stock num- 
bers and finishes. 





WRITE US TODAY 
FOR FULL INFOR- 
MATION ON OUR 
COMPLETE LINE — 
THE BEST IN BOOK- 


THE MODERN DESIGN. CASE NO. 4836 


CASES. Outside Dimensions 
Number High Wide Deep 
3036 (1 adjustable shelf) 30” 36” 10% 
3636 (2 adjustable shelves) 36” 36” 101/," 
4836 (3 adjustable shelves) 48” 36” 1014,” 


Shelves are adjustable every inch available in oak & 
walnut finishes. 

Both material and construction are the high standard Hale 
quality. Edges finished ebony black on walnut units. 
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We wish to thank our friends al] 
oh A=) an dat Web at- tele} cb ie) a dcl-3 6 dele} abate l-s ater 
and friendly cooperation in 1955 


We also wish them Merry Christ- 
mas and a Happy New Year which 
dM ao) ol MR UU MEE ob abate MEE UNE o} del} ol Sab ale: 
business ---as always before, with 
the profitable #2" products too 


Sees 


MONROE, MICHIGAN 




















CHECK PAYROLL SYSTEM 
Safeguard Corporation 
Lansdale, Pa. 

Shown with the folding | 


position is the company 
payroll system, introduced at the Na 
tional Business Show. The system featur 
pre-shingled checks in sets 
three-in-one posting operation. N 
vious accounting training 
is needed to operate 
cording to the company. (For more in- 
formation write manufacturer, or circle 
No. 39 on inquiry card). 


rf 


STAPLER GIFT SET 
Speed Products Co., Inc. 
32-01 Queens Bivd. 

Long Island City 1, N.Y. 





Swingline "Golden Executive 
stapler set includes gold 
plated and black desk stapler 
5000 staples in plastic + 
box, and biack and 
"Staple-X-Tractor in 

and gold transparent 
package. Retail price $ 
(For more information write 
manufacturer, or circle No. 33 
on inquiry card). 


DUPLICATOR 

A. B. Dick Co. 

5700 West Touhy Ave. 
Chicago 31, Ill. 

Model 350 offset duplicat 


offers “aquamatic" contr 
development by which 
balance between ink and 


fountain solution can be e 
maintained, even, a 

to the firm, by an_ inexpe 
rienced operator. Only 
control sets the balance 
machine also features se 
justing cylinders for differenc: 
in master thicknesse n 


t+ ad 


pression paper weights as we 
as other innovation (For 
more information write man- 
ufacturer, or circle No, 40 on 
inquiry card). 


Use INQUIRY CARD (Inside 
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—_—— NEW 
EXECUTIVE DESK 


Executive Furniture Co. 
2800 Virginia 
Wichita Falls, Tex. 


Round-leqged desk shown above is the 
ain c +} } ¢ f 
urnitu J d f any by 

Raymond Loewy. A fu ne ft acces 

n JOiInNg variou TyYp¢ rT cre 

3 ) c KCa cad snd tables 

r jdea the line. The No. 600 
e featu a pictur me ding 
Special finishes are available. (For more 


information write manufacturer, or circle 
No, 41 on inquiry card). 





INDEX DIVIDERS 


Dennison Mfg. Co. 
Framingham, Mass. 


ndex divider 


Sue mecitiens Gach 
a printed 
paren; en f=" 


information write 


ed tran 
(For more 


Woden dhemrfatering a ae 
manufac- , a ] 


bi +H ~ oe 2 . 
- - 
LOOSE itar 


INDEX DIVIDER SET 


Fused Acetate Tabs 


wn with bavertable Indexes 
. 


fon flammable Acetate Tabs 
Oeaded Cages 
fasy-to-tasert Tithe Labels 


PRODUCTS continued 





ADDING-BOOKKEEP- 
ING MACHINE 


National Cash Register Co. 
Product Information Section 
Dayton 9, Ohio 


A w douk adding 
k c oe ha 
been introduced by the m 
to sell at $720. Standard 
NCR N 4 n Required 
have been designed for 
with the machine whict 
1 to pertorm all bas 
bookkeeping tasks for sma 
edium-sized businesses. 
Handles accounts receivable 
payable payroll, 
Jenera eager T ok recora 
nd n. (For more informa- 


tion write manufacturer, or 
circle No. 42 on inquiry card). 


2Ss 


Fu 





turer, or circle No. 16 on 


inquiry card). 





SWIVEL CHAIR 
Murphy-Miller, Inc. 
Owensboro, Ky. 


riair-Line TiC 


e nair 


Juced by mpany teat 
Nygen Tolex upholstery by 
Text eaTner div sion of Gener 
) Tire na Rubber t S ry 

rr rain na ny 
c T rs availa 
~ w if é 


r + 
Ww nere jue r 


erence arm 


(For more information write 
manufacturer, or circle No. 


46 on inquiry card). 


] 





Back Cover) or Write Direct to Manufacturers 
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INVINCIBLE: §s 


set the pace for More Sales... Bigger Profits 


Wore Sales with  Business-Engineered’’ features 


Advanced design and construction features make it easy to sell 
Invincible tabulating files. Features like the ball-bearing rollers 
that makes the drawer open and close at a finger’s touch... “easy- 
out” trays that can be removed quickly for desk work . . . positive 
locking compressor that adjusts to any location in the tray .. . 
and many, many more. Small wonder Invincible tabulating files 
sell faster than any other line you can carry. 


Scgger Profits from “only-through-dealer’’ sales 


Under this sales policy, we sell only to you — there are no 
company-owned branches or retail outlets to take customers 
away from you. What's more, Invincible is pre-sold in a 
dramatic nation-wide advertising program .. . with all 
inquiries directed to you. 

So — display, stock and sell Invincible tabulating files. 
See how this “business-engineered” line means more sales, 
more profits for you. Write today for details. 


\VINCIBLE = 


Office equipment for better business living removal of file trays. Simple spri 
INVINCIBLE METAL FURNITURE COMPANY ® Manitowoc, Wisconsin stop locks trays back in place. é 


in Caneda: A. 8. DAVEY COMPANY LIMITED, Factory Representative 
175 Bedford Road, Toronto 5, Canada 
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dependable locker guardians... 


NATIONAL LOCK 


combination . € 


SG, “ie 2 ; A) 


LOCKS iti ae, 


| TN \ 


19) 


) 


| 
| | 





i | rl 
i | 
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National Lock Combination Locks are attractively 





styled and soundly engineered for use on all types of standard 


locker equipment. Made of the finest materials, 





these superior-quality locks assure the utmost in security, 
convenience in use, simplicity and durability. 

@ National Lock BUILT-IN Locks are easily installed as 
original components or as replacement units on lockers 
now in use. Available with or without masterkey feature. 
Self-locking National Lock SHACKLE Locks, too, have 
rugged construction... provide long troublefree service. 
Quality features include chromium plated shackle, stainless 
steel outer case and three-number dialing. Masterkeyed 

or not masterkeyed. @ When bidding on new school or 
business projects, incorporate National Lock’s 

assistance in specifying and costing locker locks, laboratory 


locks and cabinet locks to meet your exact requirements. 


complete system of locker control 


In addition to other advantages, National Lock Combination 
Locks are far superior in ease of locker control. 


Master charts for lock records, complete with leatherette 





binder, are supplied free with quantity lock purchases. 


If you are a locker manufacturer or jobber, write us. 
If you are an office appliance dealer, see your jobber. 


NATIONAL LOCK 
COMPANY 


Rockford, Ullinois 


Combination Chart 
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Ben Itkin, President 
itkin Brothers, Inc 
New York, N. Y 


THE UPHOLSTERY LEATHER GROUP, INC. 


OA—12/55 





“‘My ProrFit on a typical leather-upholstered chair is far more 
than I make on the same chair in any other material!” 
reports Ben Itkin. When you sell leather you gain more than money. 
You gain friends and good will, because genuine leather upholstery 


ule 


*American Leather Manufacturing Co. 
Newark, N. J. 

*The Ashtabula Hide & Leather Co. 
Ashtabula, Ohio 

“Blanchard Bros. & Lane 
Newark, N. J. 

*Eagle-Ottawa Leather Company 
Grand Haven, Mich. 

*Garden State Tanning, inc. 
Pine Grove, Pa. 


Good Bros. Leather Co. 
Newark, N. J. 


*The Lackawanna Leather Co. 
Hackettstown, N. J. 


“Radel Leather Manufacturing Co. 
Newark, N. J. 


Raser T Co. 
Ashtabula, Ohio 


“Suppliers of finished leather 





gives your customers more for their money: longer wear, 

better looks, reduced maintenance expense. Everybody is happy 
when you sell leather! The Upholstery Leather Group has 

prepared a booklet and a movie giving interesting facts 


about genuine leather. Check the coupon for details, 


and send it in today! 









Leather wears 06 well a8 it Loks 


THE UPHOLSTERY LEATHER GROUP, INC. 
Dept. OA-3, 141 East 44th Street, New York 17, N. Y. 


Please send me more details about the upholstery leather movie. 
Please send me a copy of “All about genuine leather...” 


1 am under no obligation, of course. 


Name 





Firm name 





Address 





City Zone State 





141 East 44th Street, New York 17, N. Y. 

















DESK UNIT 
Orna-Metal, Inc. 
2412 S$. Seventh St. 
St. Lovis 4, Mo. 


KD unit line features steel desk with plast 
top and baked enamel finish and attached | 
unit. Desk is 30 x 72 inches and L-unit 36 
inches long. Both have charcoal black base 
Units delivered knocked d (For more in- 
formation write manufacturer, or circle No. 47 
on inquiry card). 


DRAFTING MACHINE 
V. & E. Manufacturing Co. 
Box 950M 

Pasadena 20, Calif. 


New Yen 

S yuare, 45 
dearee triangle 
according Tf 
aavanrage 


in-slotted 


ara or v 





UPHOLSTERY 
Bolta Products 
Lawrence, Mass, 


DESK NAME PLATE 
Desk Sign Mfg. Co. 
223 S. 61st St. 


Philadelphia, Pa. Tatam 5 the 
Boltaflex 
atures a Japa 


ed brite turqu 





Japanese 


Additional feature of the desk tam 
name plate offered by the con ra 
pany is design which allow mation write 
change of name insert at r 
cost. Name appears in black 
gold or silver background 
held securely in place by 
tension of vinyl window. C 

name can be stamped on ba 
plate is used as a gift ¢ 

er. Plate available for door 
wall. (For more information write 
manufacturer, or circle No. 45 
on inquiry card). 


card). 


PARLIAMENTARY 
GUIDE 

Pan-L-View 

Room 235 

708 Church St. 
Evanston, Ill. 


Ry rn tr per menta y } 

. | r ? j t¢ 2] 

t per 
ie) R 

T } t : 4 
: j a 
T } } = 
made f rigid vinyl plast 
Pr $3. (For more infor- 
mation write manufacturer, 





or circle No. 25 on inquiry 
card}. 


Trequent adjustme 


veloped brake 


eat green and bisa 
word tor 
mat. (For more infor- 
manufacturer, 
or circle No. 17 on 


NEW 


mpa 
aq fT Feature 
rar wn n 
ana } viy ae 
jy. Available as stand 


machine. (For 


more information write manufacturer, or 
circle No. 43 on inquiry card). 


green, 
T 
1&- 


inquiry 


FILING ENVELOPE 
Mim-E-O Stencil 

Files Co. 

1219 W. Chestnut St. 
Chicago 22, Ill. 


New e filing en 
c nf out by 
J ffset 


p ] 
Wat é Taining fT a 
re rinting job 
M 16 x 10! 

$ c Kraft 
j t rm 
t 3 c vide fr 


ra keeping on the 
tace. Designed for ver 

1! filing. (For more 
information write manu- 
facturer, or circle No. 
37 on inquiry card). 








PRODUCTS continued 


BUSINESS CARD FILE 
Science Craft 
Box 636 


Manhattan Beach, Calif. 





a ed Du card f 

come tyrene 

nd udes Tv et f tax 
ndexe Has d-off lid 

nake parallel tray or may 

put underneath as_ illus 

trated. Built-in divider elimi 

nate T ower-©O CK, H Ids up 

400 cards or 800 if lid is 


ed. (For more information 
write manufacturer, or circle 
No. 51 on inquiry card). 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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Are Big Winners In 
The Blue Grass 


u ntry ” 


JACK LIGHT 
Tri-State Business 
Machines Co., Inc. 
Louisville, Ky. 


. 


tN 


ecm, 


- * oric fwin spires of CP 


a 
¥ >f the great y-¥ it talaels 


caw ymt f Lovisv 


bai aie alt 1- alo) oles Mel a-Mel Ms ole)oll| (ol aiel MMe) ol-Igell-Miisl-Melelela-tttialeMulelailial 

Derby Champions with world-famous firms This kind of performonce MaEnebly 
in our three-state area. Right from the brings sales of other profitable: Columb 
ST iclapa Ge) itil clicMmelelola-stclaleMmulelaslisl meal oe products as well And I'm not tan 
oles e]geleltia-Mal-lol mal -lelaMiulelel 1; Ae Columbia Sales Cooperation, ethan Meet 
they keep ‘em coming that way—up to cictentiy boosts my bank account. too! 


three times longer than ordinary ribbons! : 
1 agevelop a real 


These ribbons require much less chang able ribbo 
ing, keep address plates cleaner—longe: 

~and give sparkling results in the bar 

gain. It's no wonder were usually in 


the winner's circle with the gals whe 


COLUMBIA RIBBON AND CARBON MFG. CO., INC. 
2512 Herb Hill Road, Glen Cove, N.Y. 


Send the booklet 
‘Carbon and Ribbon Reference Manvol."’ 
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MAKES BETTER SALES SENSE __,,,. 
EVERY YEAR... AR 


























There are Boling Chairs and Office Sofas for every business and i-- 


stitutional need, and every budget. 


Ever since 1904 they’ve been satisfying more and more customers, 


climbing higher and higher to the top of the sales field. 





More than ever, this year and the year ahead, it will pay you to sell 
the value built into every Boling Chair and Sofa. Make certain you have 


our latest catalog! 


_— 
Boling ’ . 


4 


Lh Sf (74, 


JT BENDING & CHAIR CO. 
Sida. Gia an)) 
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ia new Cesloncere 


with this profitable line of BORROUGHS PRODUCTS 
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SLIDING STEEL DOOR 
STORAGE CABINETS 


Gliding, sliding doors..sliding 
shelves adjustable without bolting. 
Units available in three heights— 
29”, 42”, 78’—12” and 18” deep— 
38%" wide outside. 


42” 84” 90” 


LIBRARY SHELVING 


Three heights to choose from—42”, 
84”, 90”—shelves 94%" deep (%4" 
vertical adjustment)—width of unit 
36” outside. 





We have 2 catalogs that you should by all means have in your 
file . "Metal Office Furniture”. .“Steel Shelving”. Send for them today. 





BOOKCASES AND 
STORAGE UNITS 
384" wide outside. Heights of 29”, 
42", 78", 84’’—depths of 12” and 


18”. Choice of open or closed backs. 
Single or double-faced. 





SLIDING GLASS DOOR 
STORAGE CABINETS 
Available in two heights—29”", 42” — 
depths of 12” and 18”—38%" wide 


outside. Sliding doors can be re- 
moved in seconds. 





=a] 


WRAP RACKS 





Available in three standard sizes to 
sa 4a 4a 4a 
29 42 78 84 hold 6, 12 or 24 coats and hats. 29” 42” 


BORROUGHS MANUFACTURING COMPANY 


A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


3002 NORTH BURDICK all KALAMAZOO, MICHIGAN 
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INTERCHANGEABLE TYPEBAR 


Royal Typewriter Co. 
2 Park Avenue 
New York 16, N.Y. 


An_ interchangeable _ typet 


troduced by the company at the Na 
tional Business Show which makes ava 
able special characters 


uses without sacrificing any 

the keyboard. The typebar 
corporating the type face 

moved from the base-bar 

bar with the needed symt sttached 
in a matter of seconds, 

ports. Uses are noted f 

field, the medica! profession 

matical field. Such symb 

graph", ‘ounce’, or "pi yn uk 
stituted on the keyboard by the pera 
tor. (For more information write manu- 
facturer, or circle No. 52 on inquiry 


card). 


HAND CLEANER 
Clipper Products Co. 
3223 N. Sheffield Ave. 
Chicago, Ill. 

Company's Formula 65 hand 


pound cream has been designed t 
heavy-bodied inks, stair 

varnish and grease. Firn oe 
pound also sterilizes and helt 


cuts or abrasions. Available in jar 


tins. (For more information write manu- 
facturer, or circle No. 30 on inquiry card). 








COVER 

Budlew Products Co. 
3535 W. Cortland St. 
Chicago 47, Ill. 

Firm has added a 
ditioner covers t+ t 
to shield window-type 


winter rust and deterioration, Made 
of plastic coated fabric and heavy 
gauge low-flex film plastic,: t 

features bellow nstruction for the 


- 


tightest possible fit. Priced 

tail at $3.95 in a cho f r 
(For more information arte manu- 
facturer, or circle No. 13 on inquiry 


card). 





ARC LAMP 
nuAre Co., Ine. 
824 S$. Western 


Ave., Chicago me ———NEW PRODUCTS continued 


New ne 


ps have re 
f ntrod 
w n teature 
Ned combotlod REFRIGERATOR 
+ ane Son Enterprises 
1. Mod 315 Gratiot Ave. 
; Detroit 26, Mich. 
amera Portable electr retrigerator 
ugh 17 ed by mpany can be 
(For more informa- ed in offices, by doctors 
tion write manufac- mall apartments and 
turer, or circle No. Weig! nly 55 Ibs. 
31 oninquiry card). J plugs into standard out 
aut piug with conver 
kit. Stand 19 inches 


(For more information 
write manufacturer, or circle 
No, 12 on inquiry card). 











A desk-chair mat which tea CHAIR MAT 
mith nes i ture are: ares ar . + Ace Lite-Step Co. 
” slip Base Nas 1798 $. State St. 


tly offered by the Chicago 16, Il. 
The t p surtace | 
Gd-rubber and the 
nas a waffle gesign 
kid grip. Both round 
tanguiar shapes are 
n gray, greer 
and black. Reta 
$47.50. (For more in- 
formation write manufacturer, 
or circle no. 19 on inquiry 








card). 
PICTURE FRAME 
Boyd-Jones Co. 
830 North Bivd. 
Oak Park, Ill. 
f Ww yntweignt 1 a-Lit p 
ure Tran $c ed uc 
+] corregatedq board w 
WV ghs ny 2 per ru 
T Fra ie adle Z 
nishe xtur 5 3 
} in s tr 8 x 10 
24 x 36 Mold 
ree inches snd ad 
| 1'8 K -8 
jgested ft $ to $4.5 
rding t e. Company stat 
ary e are jiTac ‘¢ 7 . paint 
0 eta aii te all PRINT RACK 
‘ tograr (For more informa- Momar industries 
ton write pte team or circle 4323 W. 32nd St. 
No. 48 on inquiry card). Chicago 23, Ill. 


“Glider” blueprint rack 


signed to make it p ble 
tile pr n+ ‘ 3 y ar >| 
tematically 7 Ju 

Clamp elir +¢ r 

print anc adjusts Tf r 31 var 
us thickne Company 
fers rack and specia 

sory shelf tor speciticatior 

@ pack $99 
Regular ¢ f combined 
units is $114 ‘(Fee more infor- 


mation write manufacturer, or 
circle No. 44 on inquiry card). 


Use INQUIRY CARD (Inside Back disars or Write Direct to Manufacturers 
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@ The votes of key men in companies through- 
out the country speak volumes for Lyon. For 
these men gave Lyon five times more first choice 
votes than the second highest manufacturer! And 
twice as many as the next twelve combined! 


A nationally known research company compiled these 
figures when they asked key men in 5,000 companies 
this question: 


“If your company were in the market for steel 
equipment such as steel shelving, lockers, work 
benches, shop boxes, etc., what manufacturers 
would you consider?”’ 


Your nearest Lyon Dealer offers the world’s most diver- 
sified and most preferred line of quality steel equipment. 
(A few are shown below.) Equally important, he can 
show you how to get the most out of steel equipment 
in terms of time, space and money. 


LYON METAL PRODUCTS, INC. 
General Offices: 1228 Monroe Ave., Aurora, Ill. 
Factories in Aurora, Ill. and York, Pa. 

































































ilelgetel, 


Draw 

















Seuson’s Psi ps 


(dreetings 








The merriest of holidays 
and the happiest New 
Year are our wishes to 
you, your families, and 
your friends. 


Sincerely, 


All the folks af Copy-rite 


AND WITH THE PROGRESS WE 








ARE MAKING ON OUR PRODUCT ‘ 
AND SERVICE PLANS, WE FEEL Ci ‘nile ’ 
IT WILL BE A PROSPEROUS 1956 Durricat 2B 
FOR ALL..... 


WOLBER DUPLICATOR & SUPPLY CO. 


1203 CORTLAND STREET, CHICAGO 14, ILLINOIS 
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You can depend on ADDO-X 

to perform the thousand and one 
adding, subtracting and multi- 
plication jobs each day with amazing 
speed,” quietness and smooth operation. 
Operators are more relaxed, more 
efficient, more productive on ADDO-X 
machines. The STEP-O-MATIC 

lever offers calculator performance 
when multiplying. Write 

for descriptive 


literature + today. 





Also on our NEW two register machine. 


J 


ADDO MACHINE COMPANY, INC. 


145 WEST 57TH STREET, NEW YORK 19, N. Y., CIRCLE 5-6940 


WEST COAST BRANCH 
WESTERN ADDO MACHINE CORP., 2921 BEVERLY BLVD. 
LOS ANGELES, CALIFORNIA, TEL: DUNKIRK 5-2247 


For further details mail this advertisement with your letterhead. 
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REMINGTON RAND DEALER 
SALES DIVISION, SPERRY RAND 
New York 















BRADEN MANUFACTURING 
CO., Box 476, Lansing, Mich.— 














CORP., 315 Fourth Ave., Sample kit sting of attra 
10. N. Ve inter cards tor use wit tive case and representat 
ma © gisplay ich as shown here jroup k and made-to-order 
red to dealers to call atren gn tered dealers 
n p 3 play ma $49.50. Compa aims value 
1 4 } ac Top Flight kit $1 | with the offer only 
ing schine and ''Quiet-riter pen mited time. (Inquiry 
abl (Inquiry Card Card No. 122) 
No, 126) 
MURPHY-MILLER, INC., Owensboro, Ky. 
—Firm has developed a ma ng piece 
BENTSON MANUFACTURING CO. which includes “ad maker prints of the 
Aurora, IIl—New color-illustrated | company's chairs which can be used te 
folder available showing make newspaper ads. Brochure tells how to 
ments in full color. Descriptions and mods : use clipping (Inquiry Card No. 109) 
numbers well as photographs of stee! desk fast 
cabinets, and credenzas aré (Inquiry = 
Card No. 101) 
BLAIR ALUMINUM FURNITURE Co., 
Marietta, Santon catalog has illustra- 
tions of plete line of aluminum offic 
chairs, table snd occasiona! tables. No 
prices are ted in cata making it su 
PEARL ENGRAVING CORP., 29 E. [9th pits Saw natin (Inquir 
Street, New York 3, ma Card No. 108) ; y 
piece offers "New Look r R 
writer keyboards with plastic keytops. A 
oe — nstalling keytops and BOSTITCH, INC., Mechanic St., hy 
ool for soldering type, keytops and oth: ei taeda snihatl, 
parts. (Inquiry Card No, 105) =" he 7 * ‘like bs is al 
that wing f to de v 
°| dD a fere 
mM e atu tr B 
B8R. The ter display unit 4 
Saaeieg Card No. 125) 
FULTON MARKING EQUIPMENT CO., 
82 Fulton St., Elizabeth 1, N.J.—Cata 
No. 52 now out show mp pads, dat 
business outfits, marking stamps and 
plies. Sample impressions and 
fonts are reproduced. Pr arat 
for dealer's use. (Inquiry Card No. 102) BERNARD FRANKLIN CO., INC., 3110 
7 Bite co com agg pie ealpinaane CHARLES LEONARD, INC., 
aE ESE ain 4 et s6- 04 o4th St., Maspeth, N. Y.— 
n data 2e wge rac ° paper tastener man- 
and bin nelu Jetails f savy dut utact a lin 
4 tria toraage reauirement and istor gispia t ) n 
JASPER OFFICE FURNITURE CO. Pee Cae Em posts. Display contains 18 
Jasper, Ind.—New dealer terat p J " 
features vari ous styles de : ; 
in full color photograp} and number for aquick selection 
sories complementing Entire unit measure nly 8'/> x 
ture style. Each grouping 10! nches. (Inquiry card No. 
folder. (Inquiry Card No. 03) 129) 
: ‘ 
Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers pe 
i 


64 


OA—12/55 












Tne amazing . 


strength and flex of 








wv... in 6 gorgeous new | ’ C 
holstery patterns for all types a av oo ‘tx | 
of furniture... \ Se eee 


Samples? Write 
TEXTILEATHER 


Division of The General Tire & Rubber Company 
TOLEDO 3, OHIO 









-  Fé/GENERAL 
: Ng cette 


& Rubber Company 






sM.—The General Tire & Rubber Co. 
@ with the famous NYGEN tubeless tire. 
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Ever Ready is the one and only 
desk calendar with the ‘Keyhole Slot.’ 








A patented feature which cannot be duplicated. 


It is exclusive with Ever Ready desk calendars. 


The “Keyhole Slot’ makes stub removal and 
refilling quick and easy. There’s no fussing around 
with long screws. There’s no need to take the plate 
assembly apart to discard old page stubs. 


A real advantage to your customer. 


Ever Ready — the desk calendar with the “Keyhole Slot’’— 


will boost impulse sales. Increase your year-end profit. 


REMEMBER. If you want to give your customers the 


best in desk calendars, order Ever Ready. 








It takes only seconds to discard old page 
stubs with Ever Ready’s patented “Keyhole Slot.” 











1. Just ONE TURN of the screws unlocks the plate. 2. Lift plate. Simply push plate towad back of 
With an Ever Ready you do not have to take the pad and lift off. 
screws completely out. 












3. Remove stubs. Ever Ready pages are drilled 4. Replace plate. Just drop plate over screw heads 5. Tighten screws. That's all. The job is done. 
and slitted so that they can be pulled out without and slip toward front of pad. 
removing screws. 









STREET * FeERSEVY Gey . NEW JERSE 





160. MAPLE 
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Success depends on the strength of your line 


The strongest line available today in office equip- 
ment is the Globe-Wernicke line. You, as a franchised 
dealer handling this line, will have three powerful 
competitive advantages. 

1. You will represent the most complete line of office 
equipment, systems, filing supplies and visible records 
in the world. As a G/W dealer, you have a single 
source for all your needs, and this advantage gives 
you increased efficiency in ordering, stocking, selling 
and delivering. 

2. Your G/W franchise identifies you with a first- 
rank name, rich in reputation and good will. With a 
S/W franchise you obtain ready-made stature and 
‘he power to draw upon the brand loyalty of countless 
satisfied G/W customers. 

3. You will have more support in the form of sales 


7 <3 ae i 
> 7 —_ " 


= ~ 


aids than that offered by any other manufacturer 
training films, office planning kits, direct mail folders 
point-of-sale pieces, accurate price data, catalogs and 
a host of high-powered sales literature. This coopera- 
tion sustains a high level of sales. 

Now is your opportunity to secure all the advan 
tages of a Globe-Wernicke franchised dealership. For 
more information on how you can sell the strongest 
line of office equipment in the world, write us today 








OXFORD FILING SUPPLY 
co., Clinton Road, Garden a 
N.Y.— i W 


. SALES STIMULATORS continued 


(Inquiry Card No. 123) 











WEBER COSTELLO CO.. Bsc ot 


cago i heage WhL—Alk olor 
elt-se unit now svaiiabie 
which holds mixing juids, 24 
LANSDALE PRODUCTS CORP. on 568, olor and product information 
Lansdale, Pa.—New informa Unit is free with Plan "A" or "'B 
turing "Clipless Paper Fastening, its uses stock Jer r can be purchased 
and advantages", offered | npa ndividually with product folder 
Sheet describes features, apr tions and (Inquiry Card No. 121) 
rh a of Mosda clit 7: fast My. 
. (Inquiry Card No. 106) _ 


- 
DEPENDABLE MANUFACTURING CO, 
2407 Fort Crosk Road, Bellevue, Neb.— | 
| 

| 





Company } T Ta } Tteatures iliustra 
UTILITY SUPPLY CO., 641 W. Lake St. tons and descriptior f all chairs, stc 
Chicago 6, Whk—New 336 pade ) j T and tand “ the n¢ i+ suitable #f 
all office furniture, equipment and supplie 8 sere srry customer use and ha 
carried by company. Pr wit . (Inquiry Card No. 112) 


quantity discounts. Needing Card No. Hit) 


BANKERS BOX CO., 720 S. 
Dearborn St., Chicago 5, Ill.— 








Free 28-pag booklet entitled 
Manua T Re d St rage Pra 
e now availaDle trom BORROUGHS MANUFACTURING CO. 
pany. This fifth edition of manua 3002 N. Burdick, Kalamazoo, Mich.—New 
f rporate esuit t uTSide 32-page stalog published by firm nm it 
EVANS SPECIALTY CO., INC., 1800 E. gency which selected and que Unitized Flexi Steel Shelving line. Describe 
Grace St., Richmond 23, ve—C npany ha rioned 4 arge Jroup rt rT T exciusive nstructior na installation tea 
prepared sales folder showing many of it ect tt Jata. (Inquiry Card tures, with 24 unit strated. Informatics 
products in use. Tw display unit No. 128) n planning layout ncluded. The 
counter-top sales are included name was incorrectly spelled Burrough 
pencil sharpeners, the finge the Novembe ssue. (Inquiry Card No. 
moisteners. (Inquiry Card No. 107) 
WELLS CHAIR CORP., Son 230, agirend 
= ah Ind. —New catalog feat 
We hairs is now ava ab e 
dealers for use by custome i 
uded separately. Extra pies avai 
(Inquiry Card No. 110) 
EBERHARD FABER PENCIL CO. 
37 Greenpoint Ave., Brooklyn 22, 
NTN Ww SE ervice unter d 
play, known as No. 482-I eet E 
} 7 and 
priced at I5c. TI BATES MANUFACTURING CO., Orange 
$10.80 merchand N. J.—Point of sales display keyed 
y n { é measuring § Christma € ng ffer ea Dy firm 
(Inquiry Card No. 124) Cavalier mode f Display featu 
holiday rs on silver background, Hold 
ak Cucatier Veh Gader Gee colon 





spection. (Inquiry Card No. 127) 


Use INQUIRY CARD (inside Back Cover) or Write Direct to Manufacturers 
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Neb This is the new 
too chair introduced at the 
' NSOEA show. 

| It is No. 1885-G with the 
| fiber glass base and No. 


| 1885 with the stream- 
6 CO. 


.—N lined steel base. 


— 
eed 


wd No 
For the working executive here is a chair 
that is scientifically correct. And it’s 
wonderfully comfortable too, as a really 
fine chair should be. The back, a full 
54" thick, is honestly cushioned with a 
cored foam rubber pad over springs. The 
roomy seat too is reai luxury: foam 


rubber over deep coil springs. 


Equipped with STURGI-TILT CONTROL 
the back of the seat lowers with the 
backward motion of the back; wonderfully 


relaxing, yet your feet stay on the floor 
_ Orange 


rk maintaining good posture. 


A man is half sold the minute he sits - — SsTUE R c CHAI ro 


in this chair. Let him try it for a day or two 


' . snufactured in Sturgis, Michigan and Charleston, Sovth Carolina 
and he will be ready to buy. Check your THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICHIGAN 
price list and order samples today. General Sales Offices + 154 East Erie Street + go ll 
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why is FLAGSHIP 


first in every finish... 


The patented FLAGSHIP Line of metallic back 
carbon papers has earned its Number One Rating 
by superior performance. When you offer 
FLAGSHIP your customers get longer wear, 
cleaner copies without feed-roll streaks, and the 
non-slip and ease of handling features that only 
FLAGSHIP provides—all at no extra cost! Ask the 
dealer who has a FLAGSHIP franchise and he'll 
tell you that with patented FLAGSHIP you'll sell 
more carbon easier than you ever have. And re- 


ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 


| General Offices and Factory: 165 Duane Street, New York 13, N. Y. 


and first in quality for every dug 


peat orders go to you because your franchise is 
protected. 

But FLAGSHIP is only a part of a broad line 
of fine Allied products—for every duplicating need 
from orange diazo carbons, a complete line of 
spirit products, to fluid-eradicable ribbons. 

The franchise may be open now in your vicinity. 

Write today for more information on how to 
make your carbon and ribbon sales an important 
profit producing source for you. 


Western Office and Warehouse: 3404 So. Main, Los Angeles 7, Calif. 


cating need? 
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These ‘‘Lo-4"’ Super-Filers in Pine Frost 
Green are grouped to form a counter only 
46 inches high. Other colors available 
ore Manila Tan, Suede Brown, Autumn 
Haze, Glen Green and Standerd Gray. 


for faster filing...space saving...rich color 


Distinctive decorator finishes add new value to GF filing cabinets for general and private offices... 


You get both utility and beauty in GF 
Super-Filer. There’s satisfying flexi- 
bility of drawer arrangement to meet 
any filing need ... and a choice of rich 
decorator colors to match your GF 


desks and other office appointments. 


What's more, you can arrange “Lo-4” 
or 3-drawer Super-Filer cabinets in 
attractive counter units by covering 
them with handsome, harmonizing 
Textolite or Velvoleum continuous tops. 
Thus, filing cabinets definitely add to 
the appearance of your office. 


Super-Filer is famous for its unique 
swing-front which releases contents to 


open instantly like a book. The angle 
spread permits reading right in the 
drawer, speeds up finding or filing papers. 


In each drawer there is 18% more usable 
filing space than you find in any ordi- 
nary file. And with only a few inches 
extra height, you get an extra drawer 
in each cabinet. While Super-Filer is 
saving up to one-third the floor space 
needed for filing cabinets, its mecha- 
nized action saves up to half the cost 
of operating your files. 

See Super-Filer and other modern GF 


metal office furniture at your nearest 
GF Dealer or factory branch show- 


GF metal business furniture is @ good investment 
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room. For the address, consult your 
local classified telephone directory. For 
color-illustrated folder, write The 
General Fireproofing Co., Dept. X-49, 


Youngstown 1, Ohio. 
© GF Co. 1955 








, 


GENERAL 


FIREPROOFING 


eal: 


MODE-MAKER DESKS + GOODFORM™ 
ALUMINUM CHAIRS «+ SUPER-FILER 
MECHANIZED FILING EQUIPMENT + 
GF ADJUSTABLE STEEL SHELVING 
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GLOBE GIFTS .. . Each week Art Link- 
letter, mentor of the TV program 
“‘Houseparty”’, presents a Cram Qual- 
ity globe to each of his four school- 
children guests. In the picture above, 
Mr. Linkletter is showing the globe to 
Sweetie Cole, daughter of singer-mu- 
sician Nat ‘‘King”’ Cole. 


Gives Away Five Cadillacs 
— On His Birthday 


George W. Morris, chairman of 
the board of National Office Supply 
Company, Waukegan, IIl., celebrated 
his 71st birthday recently and de- 
cided to do a little gift giving. 

So he went into a Waukegan auto- 
mobile dealer and ordered six Cadil- 
lacs, each of a different color, five of 
which he presented his children, 
and one he kept. He wil! use it to 
drive down to Florida with his wife 
Annie. 

Is business that good? Well, may- 
be, but George just sold a 500-acre 
farm and thought he might just as 
well spend the money now. Leslie 
Morris, president of National Office 
Supply, was the recipient of one of 
the new cars. The dealer 
the cars is still congratulating him- 


self. 


who sold 


Underwood Factory 
Becomes “Art Gallery’’ 


Art came to industry when the 
Bridgeport works of the Underwood 
Corporation metamorphized into a gal- 
lery to exhibit 35 paintings by lead- 
ing contemporary American artists. 

The exhibit, open to the commu- 
nity, was sponsored by Underwood 
for its employees and others in 
Bridgeport. An employee committee 
planned and co-ordinated the details. 
The paintings obtained from New 
York art galleries ranged in value 
from $200 to several thousand dol- 
lars and were representative of 
American art today. 
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Dorothy O. Moore, 
Country Editor, Buys 
Office Supply Firm 


Dorothy O. Moore had the dream, 
the itch—country-editoritis—and was 
one of the comparative few who acted 
on it. Now, she’s a country editor of 
the Sullivan (Mo.) Tri-County News 
and the St. Clair (Mo.) Chronicle. 

It’s a job which keeps the former 

Louisan on a dog trot but she’s 
not satisfied. Recently, Mrs. Moore 
purchased Sullivan Office Supply at 
Sullivan from Roy E. Dzurick, a 
business which she has integrated 
with the office of her newspaper. 

If the news of the purchase (July 


25) is a bit tardy, Dorothy herself 
takes the blame, explaining -to the 
editor of OFFICE APPLIANCES: 


“This tardiness of notice to you is 





DOROTHY O. MOORE 


Country 
editor, stationer in her Missouri of- 
fice. 


due to the fact that I had to move 
the office supply store, set it up in 
the newspaper and job printing office, 
keep these two ‘habies’ bottled while 
also serving as publisher and editor 
of the St. Clair (Mo.) Chronicle, 
which I own. 

“Some of the office supplies inven- 
tory will be moved to the office of 
the St. Clair Chronicle, where a 
branch store will open as soon as | 
can get a breather. Meantime, I’m 
serving St. Clair and vicinity with 
office supplies from Sullivan.” 

Mrs. Moore ig bag 1 the sub- 
ject of a profile John Keasler, 
staff = cre al Of the St. Louis 
Post Dispatch. He quotes her as say- 
ing: 

“Small town newspapering is strict- 
Just like a shoe store 
or a grocery store—except the initial 
investment is higher, the upkeep is 
higher and the work is harder.” 


y a business. 


E AND THERE 


Toledo, Ohio, has 





Joseph Leroux Retires 
After 61 Years Service 


Joseph Leroux, 
vice-president of 
Franklin Print- 
ing and Engrav- 
ing Company, 






decided to retire 
and take life easy 
after 61 years of 
service with the 
same firm. 





JOE LEROUX 


He started his business career at} 


the age of 15, when he became a 
temporary stock boy for 
Six months later Joe was given per- 


manent charge of the stationery de- 


partment, and he kept moving up. 
He has been a member of the? 


National Stationery and Office Equip-} 


than 40 


member 


ment Association for more 
years, and an honorary life 
since 1952. 

During the past 60 years, he said, 


he has seen many changes in the 
stationery business and in his home 
town of Toledo. 


aS 
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He's alive... 
and you helped 


People still die from tuberculosis 
—this year one American’ every 
twenty-seven minutes! 

Yet the money which you give 
for Christmas Seals has helped to 
save thousands of lives. 

Christmas Seals fight tuberculosis 
year-round—through education, case 
finding, patient rehabilitation, and 





research. 
Make Christmas Seals a part of 
your holiday giving, today. 
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1955 CHRISTMAS * GRE 
Buy and use 
Christmas Seals 
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32,132,207 magazine readers are seeing for the first time 
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by Esterbrook 


Large, colorful advertisements in leading national magazines 
are introducing this new “‘K”’ Pen to buyers all over America. 


“*“K”’ is distinguished by a mirror-finished, engine-turned 


stainless cap and matching trim on barrel and cap ends. 





The section is stylishly streamlined for easier hand grip. 


The new ‘‘K”’ comes into the Esterbrook line at the request 


of consumers. They have asked for an Esterbrook Fountain Pen 


Rs with traditional reliability plus extra luxury and deluxe styling— 
‘ } yling 

sf . . . ° 

1, with full-range, personal point selection. 


6é 


The new “*K”’ (in 6 popular deep-tone colors) retails for $5.00. 


Matching Push-Pencil at $3.75. Order now for immediate shipment. 
g | 


Thread the point 
of your choice 
-+- into the barrel. 





THE WORLD'S MOST PERSONAL FOUNTAIN PEN 


The Esterbrook Pen Company, Camden 1, New Jersey + The Esterbrook Pen Company of Canada, Ltd., 92 Fleet Street, East; Toronto, Ontatie 
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Yes, Mr. Stationer... 


Rubber Bands are... Big Business 
AO> When You 
ye 
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i MERCHANDISE Them 

/ The iN) Opeu-Ryg Way 
HERE'S HOW ARCO HELPS YOU SELL: 


4 A QUALITY PRODUCT PRICED RIGHT with Features 
you can talk about. The Open Ring style gives your 
) ” } salesman a lot to sell. 


a NATIONAL ADVERTISING. A continuing intensive 
» campaign in the magazines office managers and 
They Just buyers read such as: “The Office,” “Office Manage- 
Can't Tangle!” ment,” and others. 








me 
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DIRECT MAILINGS TO YOUR CUSTOMERS. Litera- 
ture carrying your imprint and actual samples to every- 
one on Your customer and prospect list. 


DISTINCTIVE PACKAGING AND DISPLAYS. 
ARCO’S “New Look” box creates traffic buying. 


Yes Sir, the ARCO Dealer’s Aid Program will 
increase your store traffic — help sell your other 
merchandise — and open new doors for your 
outside sales force. 


MAIL THE COUPON Right Now! 


START CASHING IN WITH ARCO’S DEALERS’ 
AID PLAN 


te fore) 





TO: ALLIANCE RUBBER COMPANY, Dept. OA12, 69 W. Washington Bivd., Chicago, Ill. 


1 am interested in Your Dealer's Aid Program. Please send Full Details Right Away! 


Firm 








Address City State 








Intarie Date Send to Attention of : 


























Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Blvd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bldg., Pershing Square, 42nd St, and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lencashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


Manchester, November |! 


A railway tunnel is a peculiar place for a shop — at first 
thoughts, anyhow. Yet, given a progressive retailer it is 
surprising what can be done. A novel showroom on these 
lines has just been opened by a Manchester firm in a derelict 
railway tunnel. 

The firm in question, Office Equipment, Ltd., has premises 
near the Oxford Road railway station. Prior to the present 
station there was an original station close by, and when this 
was closed because of the new station opening, the old rail- 
way frontage was made into shops. Since the firm first rented 
the property from the railway company 26 years ago, the 
ugly railway tunnel, now disused, behind the shop front, has 
been used as a junk-room. 

When I met G. D. Hobbs, the son of the managing director 
of the firm, he explained to me some of the problems which 
they had faced. Growing development of the business meant 
that expansion was a necessity. But where? 

“There was only one answer,” said Mr. Hobbs — “Into 
the tunnel.” 

And so it was decided to convert the tunnel into a show- 
room. The scheme has now just been completed at a cost 
of several hundred pounds. The new showroom is 20 yards 
long and the 3 ft., thick walls have been panelled and the 
roof covered with stucco. 

At the back of the tunnel-showroom is a platform and 
the original station entrance. However the result of the conver- 
sion is sufficient to justify the enterprise. The counter runs 
along the center, and customers pass along either side to view 
products. All classes of stationery are sold ard there is, too, 
a first-rate display of greetings’ cards. Fluorescent lighting 
strategically placed maintains daylight-conditions in the one- 
time tunnel, and the ceiling in stucco and panelled walls are 
all finished in cream. Recesses where railway workers stood 
at one time as trains passed by, have been filled in and 
panelled over, with the exception of the top half of the recess. 
This now makes a pleasant “inset” for a typewriter or other 
piece of equipment to be placed 

Mr. Hobbs said that the conversion had been “well-worth 
while” and he advised any dealer who had unused accom- 
modation at the back of his premises, and who perhaps 
wanted expansion, to consider seriously converting for the 
value of the extra space. 

“Although, I must confess,” Mr. Hobbs told me, “It is not 
every trader who has a spare railway tunnel at the back of 
his shop!” 

After seeing Mr. Hobbs, I went along to talk to George 
Whitehead, of George Whitehead (Stationers), Ltd., of Stock- 
port, Cheshire. 

Mr. Whitehead has been installed at his present premises 
for something like two years now. He started there on his 
own account in middle age; at an age when most people are 
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beginning to think of security and settling down to “taking 
it easy”. 

“It has been far from easy,” said Mr. Whitehead. “I have 
never had a minute to spare since I started. But I must con- 
fess that we are now reaping the benefit. It was hard going at 
first, of course.” 

[I commented on the well-stocked shop. 

“Yes,” he replied. “I think a stationer should carry a 
diversity of lines. After all, it is up to him to enable the 
public to have as wide a choice as possible.” 

Mr. Whitehead added that in his view it was up to a dealer 
to sell the public what they wanted to buy — and to try and 
give the public a choice. Of course, if a would-be-customer 
wanted a certain line which was not stocked, then the retailer 
was quite entitled to use salesmanship to try and persuade 
the customer to take the alternative line providing the retailer 
honestly believed that what he was offering was the equivalent 
of the line which he did not stock. But this was presupposed 
anyhow, because a retailer stocked the lines which he thought 
he could sell and which to him offered the best value of 
money for the customer. 

One problem facing the individual dealer in Britain at the 
present time is shortage of staff. This problem was referred 
to in the previous article. What, then are Mr. Whitehead’s 
views on this subject? 

“I consider it about the worst problem facing us at the 
present time,” he replied. “Frankly, I cannot see the solution 
short of a large-scale depression and of course nobody wants 
that to come along. I can give an instance only this morn- 
ing,” he went on. 

The example which Mr. Whitehead quoted, concerned the 
Ministry of Labour and National Service. This Government 
department is responsible for trying to “place” men and wom- 
en in jobs. Due to full employment of course, since the war, 
this aspect of the department’s work has not been so prom- 
inent as other aspects. The present position may be gauged 
from Mr. Whitehead’s experience. On the day before my 
visit he had phoned the Labour Exchange and asked if they 
would send him along some girls for interview as assistants. 

“Two were supposed to come this morning,” he said. “No 
one came at all!” 

The high wages which are being paid to girls of fifteen 
years and over by industrial concerns is making it almost 
impossible for small retailers such as Mr. Whitehead to com- 
pete. To-day, for example, he has no assistant. 

“But what about self-service?” I asked him. “Is that the 
answer?” 

The discussion which had taken place at the Stationers 
Conference earlier this year was commented upon by Mr 
Whitehead. 

“I was in Eastbourne and saw some firms there. The posi 
tion is by no means as bad as it is in the industrial north,” 
he observed. “The industrial districts, where competition i 
so keen, naturally suffer more than do those areas where 
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tailer 
valent it 
posed Here it is—at last—a BETTER felt tip pen ... unsurpassed in appearance and performance. 
ought 
se ol LOOK AT THESE EXCLUSIVE FEATURES OF THE ADVANCED FLO-MASTER: 
* New streamlined beauty —the size of ¢ The matching valve section and cap end 
at the the average fountain pen. come in a choice of colors. 
srred . , . . 
we " * New increased ink supply—actually one ¢ Perfectly balanced—fits the hand like a 
- PF i] third more. fountain pen. 
t the B * The barrel and cap are beautifully ¢ New slip-on cap, slides on and off. 
lution finished in two-tone chrome. 
be All other features which have made the Standard Flo-master the preferred felt tip pen, are retained 
ae A Standard Flo-master in the ADvanced Flo-master: a complete range of felt tips; valve control; sets of many combinations; 
B ADvanced Flo-master inks in eight colors—black, red, blue, green, purple, orange, yellow, brown; fine mark adapter. 
d the hows comparative 
nment not actual) sizes, 
wom . 
ye NEW } Revolutionary! BRITE-LINE INK 
prom —uua  -— made exclusively for use in the new ADvanced Flo-master 
‘auged 
‘e my 
¢ they READ THESE IMPORTANT FACTS: Here are their special properties: 
stants , ; * non-transferable — colors will not come 
ONG The Standard Flo-master Pen, made of aluminum, off on other materials 
was designe 3 pr marily for use with oil-based inks. . non-penetrating — they do not show 
fifteen The success of Flo-master Inks (both Transparent through on the other side of the paper BRITE-LINE 
almost and Opaque) proves what a wonderful job these * fast-drying, odorless, easily blendable FLO-MASTER 
, com oil-based inks have performed. And for most uses * the colors are the most brilliant, beau- IN K 
these inks are still the finest available. tiful colors ever available for felt tip udubeaiineanes 
at the pens — of special interest to teachers, Witt WOT TRANSFER 
But it has been felt for some time that improvement artists, designers, etc. 7 ae. 
‘oners could be made in inks for use on porous surfaces sateen INKS ny be a 7 Srandard ogee ty tases 
'O-master Fens or ony other ms mace of ciuminum. 
y Mr such as paper, wood, cloth, etc. This led, after That is why special materials had to be developed for BLACK INK 
years of research, to the development of the new ute inthe new ADvonced, Fle-master but wi ult haw 
e posi Flo-master BRITE-LINE INKS. 2—Transparent (oil-base), 3-Opaqvue (oil-base). 
north 
tion is For additional information on the ADvanced Flo-master and the New BRITE-LINE inks write to: 
where : 
— CcUSK AN & DENIS OWN MANUFACTURING CO. + Dept. H-45, 153 West 23rd Street, New York 11, N. Y. 


2/55 OA—12/55 77 








there is no concentration of industry 

“But in my view, self-service is inevitable. Inevitable.” 

I asked Mr. Whitehead if he meant in certain aspects of 
shop-distribution or in the distributing of stationery and 
office equipment generally. 

“I mean with sfationery,” he replied. “Say what you will, 
the trade will be forced to develop self-service for the simple 
reason there are not enough assistants to go round. The posi 
tion is a steadily worsening one. Something will have to be 
done and the only thing which is possible is self-service.” 

These notes are written before the announcement regard- 
ing an interum budget by the British Chancellor of the 
Exchequer. Few traders, however, expected but that the result 
would react against trade. The purchase tax was expected to 
be increased in order to offset too great a spending by the 
public. 

Mr. Whitehead said that in his view there should be a 
straight “sales tax” rather than a purchase tax. He advocated 
a system similar to the tax applying in the United States. 

The “brake” on public spending in Britain was expected 
by the stationery trade to be one which would result in a 
sharp decline in sales so far as luxury goods are concerned 

Greeting cards already carry a big purchase tax and so, 
too, do many stationery goods 

Yet greetings’ cards sell well and at Mr. Whitehead’s shop 
he has just had installed a new cabinet which enables a better 
display of cards to be made 

“The public like to see what they are buying as far as pos- 
sible,” he said. “I find that a colorful display of cards means 
the public comes into my shop to look at them, then “browses” 
around and sees what else I have in stock and, provided one’s 
stock is big enough, good sales accrue. I have been surprised 
at the number of people who have come along to buy one 
thing and then have been attracted by something else and 
finished by buying both articles 

“But you have to display your goods attractively, not only 
in the window, but in the shop as well. At least that is my 
experience.” 


U. S$. Buyers Welcomed to British Fair 
by Sir Ernest Goodale 
Chairman of British Industries Fair, Lid. 

More than 750 United States business men attended the 
last British Industries Fair, held in the spring of 1955. They 
formed the next to the largest overseas contingent in the total 
of more than 10,000 foreign visitors. 

For the next B.I.F. we hope to attract overseas buyers in 
even greater numbers, and we are doing all we can to make 
their visit profitable. 

For example, we have made one fundamental change in the 
Fair for 1956: we are holding it on two different dates 
from February 22 to March 2, at Earls Court, London; and 
from April 23 to May 4 at both Olympia, London, and Castle 
Bromwich, Birmingham. This advance in the dates of the Earls 
Court section has been made to help those in the toy, decora 
tive accessories, jewelry, stationery and similar trades whose 
season begins early in the year. 

To more than 100,000 overseas business men there will go 
out before the Fair a series of letters containing an invitation 
and latest details concerning the Fair and its exhibitors. Invi 
tation cards and information can also be obtained from the 
British Consulates in the United States 

At the Fair, overseas business men can obtain a free copy 
of the catalog, which is a mine of industrial information, 
forming a valuable work of reference which many overseas 
business men retain for use until it is replaced by the next 
year’s edition. 

We have established overseas Buyers’ Clubs for the exclusive 
use of overseas business men, who are invited to regard them 
as headquarters during the Fair. Each club has its own recep 
tion officer, stenographers, and the usual bank, post office, 
telephone and cable facilities 

Finally, overseas buyers visiting the B.I.F. can, if they wish, 
call on an organizaiion in each city to help with their room 
reservations: in London, the London Hotel Information Serv- 
ice, 68 Brook St., London W.1, or, in Birmingham, the B.I.F 
Accommodation Officer, 95 New St., Birmingham. 
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AUSTRALIAN NEWS 


W. BEECHAM, Correspondent 
Box E256, G.P.O., Perth, W.A. 
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Australia intavoradie trade vdala e tor tne T Aug 
as 419,8 the biggest t any single month since August 
754. Total imports were valued at 300,00 pared with 
£66, 700 t August, 1954. 
* &¢ & HH F&F 
The Ma K k Manutacturing npany, Ltda 2yaney manu 
Ture! | rt n papers ana tTypew Te ride of ris a 
dated net profit tor the nine months ¢ 30, 1955, 
£1 1,05 us balance date was September 3 and at that 
Jate last year the profit was 2 123). Taxat wance wa 
£5,390 (previous year, £1,030). A dividend of 4 being paid 
ast year, nil). W. E. Condie appointed to the board 
direct f tt mpany in ¢ W. A, Anderson who ha 
gned 
* *&£ & & & 
WwW. INE na Company, Ltd. yaney manutacturer of office 
stationery eports a net protit of x6 3! tor the Ttinancial year 1 
June 3 755, compared wit! 443,117 of the previous 12 
rr xat allowance wa 140,225 128,162 Jepreciatior 
25,436 (45,669) and plant replacement £15,( £10,000). Ord 
Jividend is steady at |7 
* &£ & & & 
Glidd snd Company, Ltd., office appliance dealers of Perth 
recently purchased a property within tive minute the center of 
ty for £21,500. This has a frontage of 66 feet by a depth of 
sbout teet and the buildir m, workshop 
| 
* © & & & 
t 1 to erect a J of k St. Kilda 
V t of some £2,5 0. Sit posed build 
j tage of 450 t ion can 
c | n sht Tne Ww c t. Occupa 
T es is alwa °] Tne ff ce 
app justry is concerned u t how many 
c 3 last not ne pment and 
a *) they set ut 
| t, it a Ww plia an who make 
> SE upon the businessman wt hanges quarters, at least 
3 n as he has settled in. R nie Trice eate the opportu 
nity Tor sale tT new and better turniture and ces, and sug 
yestions are more readily absorbed atter a change ation than 
wher tne Dusinessmar nas bee tne ame tT a r suite 
* &£ & & & 
Registered last month: F. Litthaue manufacturer of office sta 
tionery, factory Beauchampe Road, Matraville, New South Wales. 
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At the recent Perth Royal show exhibits » appliances and 
made by Bouchers Industries, Harris Scarfe and 
and Steelbilt (W.A.) Ltd. Many thousands of people 


aw the displays made by these firn 
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It Ticially announced that the tota utput of pencils, pen 
der halk and crayons in Western Australia last year was 
£3,848 f raw materials used \ £1,587 
* * *&* & F 
During the financial year ended June 3 755, South Australia 
nported trom overseas statione snd books valued at £648,839 
npared with the £561,076 of the previous 12 month 
* *+ *& & F 
| the nine months to March 3 955, We Australia im 
ported f verseas stationery valued at £68,493 mpared with 
the £41.44 the same period to M 31, 1954 
* * * * F# 
G Coles and Company, Ltd., a chain rganization which 
Joes a good business in the cheaper grade ma ffice supplies 
snd ST now has assert Troraiiing £14 40 000 and in the 
past four years has reduced erdraft f £1,141,148 to 
£180,343. It is to open a further |5 stores before Christmas 


OA-12/55 


Oo. 


ent 
A. 


STORAGE BOXES 


















Liberty Box sales and their use have been buliding - ove 
35 years—'S4 was the biggest year on record, ‘ss I ‘ 


sell Liberty Boxes. For you. . fast turnover, 
repeat sales, year-around vatisngiiler your ’ . i 
Getall-manufactured quality products, specifically esign: " s. NEW Seen’ 


ne oyeum 4 MANUAL Now Availabe 


—e ing system. P 
648,831 0 ig ea Is 

x # by wholesalers and dealers from coast to coast! 
lia im new Fall oaths ca... csmihiaommms: 


, BANKERS BOX COMPAN 
720 8. Dearborn Bt. ag oa 
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“A lot of lamp 
to retail at $16.75” .. Lr 


Price, applying east of Denver 
ond El Paso. The Western Re- 
tail Price is $18.00, applying 
to Denver, El Paso and points 
west. Prices do not include 
tubes. For Industrial User Prices 
and Dealer Costs, consult your 
Dazor Distributor. 








DAZOR Flexible-Arm 4 


ee ee 


Fluorescent Desk Lamp 


The trade is saying it with orders and repeat orders: “This 
new Dazor is a lot of lamp at the price.’’ With it dealers have 





Model No. 1000 
Features That SELL 


Takes Two T8 15-Watt Tubes 


a fresh approach to office prospects—individual lamp users Dazor-Patented 
and purchasing agents alike. If you shop the competition (as genni San —— 
. ’ . ssures positive action 
many of your customers do), we think you'll agree that this seca niece 
a . . . . “at: win exidie Arms 
combination of Dazor quality, two-tube lighting and brilliant den tata te be pedtiened 
styling is what you’ve been looking for in a full-sized fluores- easily, 8 to 14 inches 
above desk surface 


cent desk lamp at a popular price. 
Choice of Two Finishes — 


Check the flexibility, color selection and other features of the statuary-bronze or gray baked 
new Model No. 1000 at the right. Then we invite you to enamel over bonderizing 
contact your Dazor Distributor promptly to arrange your 
part in this profitable lamp-selling operation. If you need 
the distributor’s name, write to Dazor Manufacturing Corp., 
4481-87 Duncan Ave., St. Louis 10, Mo. In Canada address 
Amalgamated Electric Corporation Ltd., Toronto 6. 


Rigid 202” Reflector 
is .035 drawn steel 


Base is Zinc Die Casting 
with felt-aluminum 
base plate 


On and Off Buttons in Base 















9’ Heavy Thermoplastic Cord 


Underwriters Approved 


DISTINCTIVE LIGHTING 


for the 
{ Executive Office General Office 
; Governmental Office 
Reception Room Library 
f Hotel Room Student Room Den 






Patented and 
Patents Applied For 








ANOTHER QUALITY FIXTURE 
BY THE MAKERS OF 


Dazor FLO ATING LAMps 


FLUORESCENT and INCANDESCENT 
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Everybody knows where Grant’s Tomb 1s... 4ut¢ 
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do newcomers in town know where to find you... or what prod- 
ucts and services you offer? 

Tell them the quick, easy, ‘Yellow Pages’ way. Your advertising 
messages in the ‘Yellow Pages’ of the telephone directory give you 
two important sales advantages: 

(1) The ‘Yellow Pages’ go into practically every home, office 

and factory in town. They're everywhere your prospects are. 

(2) The ‘Yellow Pages’ work for you every day, all day — when- 
ever a prospect is in a buying mood. 

Turn newcomers into new customers ...and remind old ones 
by having complete coverage in the ‘Yellow Pages’ — display ads 
and listings where prospects will be looking for you. 


ee 


Nearest Dealer 
In The 


‘Yellow Pages’ 


ec— 


Advertisers of branded products are using this 
emblem to tell prospects how to find their dealers. 


MORE INFORMATION? Call your local telephone business office. 
There’s a trained representative ready to help you. 
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= THE NEW H-O-N 
_ TRANSFER FILE 


sf ; 
peeeeeses| | | SSCSOSSSSSSSSSSSSSSSSSSSSOSSEOSSSSOOSOSSSEEE 
13 


Five roomy steel drawers in a steel case 52H 
ty I5BW by 26'2D (4-drawer file height.) 
Letter size drawers take regular manila folders. 
Grs finish. 





Zoe ach drawer has 25-5/16 inches of free filing 
capacity. This means more than 10 feet of fil- 
ing space in the five drawers. 


The lowest cost steel filing case on the market 
14 and more economical than any other 
method in terms of capacity and function, 


Gee The steel case is made rigid and sturdy by 
four strong vertical posts. It is reinforced with 
torque plates at base corners. 


This case will support more than a ton without 
buckling or drawer bind. Another unit may be 
placed on top, if desired. Bolt holes on sides. 


Gee Every drawer rolls on four roller bearings 


. a big improvement in transfer filing units. 


Gee Painted steel handles and punched-out label 


holders are standard on all drawer fronts. 


Follower blocks are optional at small added 
cost. 


135 

















oy FILES IN POPULAR SIZES 


: A 
Suspension letter and legal 
in 2, 3, 4 and 5 drawer 
Quality and excellence are models. Non-suspension in 
apparent in the H-O-N line 2 and 4 drawer models. 
THE HOME SUITE of costumers. Made in 20 Vertical Z-bars to give well 
models to fill the require- spaced support to drawer 
This, office-in-the home fur- combination cabinet and ments of clubs, institutions loads. Heavy torque plates 
liture consists of three af- desk may be used singly or offices, restaurants and in the base for added rigidi- 
ve units especially fin- in @ group. Well made in meeting places. Practical de- ty. Suspension models hove 


MODEL 901 COSTUMER 


beautiful decorator pleasing proportions for sign and fine workmanship triple-tied cradle on 10 roll 
The 2 drawer file, home use. ; in attractive aluminu: er bearings. Excellent finish 
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UNIFILES 


introduced recently at NSOEA in Chicago, 
dealers who saw it at the show said... . 


“0. K. Looks Mighty Good” 


Yes sir, sales potential for the new H-O-N Model 
135 Transfer Files looks mighty good. For here 


is a better answer to the problem of filing semi- 


active and inactive papers. Practically everyone 





in business is a prospect. 


nn ' . ot . . 38A SERIES 
rhe H-O-N Transfer File offers a saving in space ' 


required, and in cost per foot of capacity. So far 
as we know, H-O-N is first with this all-steel trans- 


fer file ... a new approach to transfer filing. 


The season for this unit is fast approaching. You 
can profit with the H-O-N Model 135 right now! 
We are prepared to deliver your requirements 
promptly. (See specifications on opposite page.) 


Now for th i 


THE H-O-N CO., MUSCATINE, IOWA these three basic Uni 


models*are available wit 
H-O-N‘s distinctive UNI 
LOCK feature and als« 


mner security < npartr 





with dial combination 
Four versions of these 
models are de + 


your needs 


Mode 38D 


legal d 








ZES BOOKCASES 

legal | Popular with dealers every MODEL 532 
awer i where . H-O-N Bookcases Styled in the cor 
n mG cre made in two sizes 48 MODEL 38F STORAGE mode, Here 
dels. and 30 inches high. The CABINET tailored des 
well 4 pleasing style and fine fin- A convenient unit of mafch adaptable for 
‘awer & ish have created a big de- ing proportions to the Uni terviewers 

plates 5 mand for these units by file line for storing office salesmen 

igidi- 7 business and professional supplies. Double doors with resistant Pans 
have |] offices. Both sizes are avail- paracentric lock. Also avail- 42” in 

» roll- able either with or without able without doors (MODE! terchangeable 


jinish sliding glass doors 38E hand 
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NOMDA News 





National Office Machine Dealers Association 
Harold W. Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, California 








NOMDA Selects Regional 


Governors in New Procedure 


NOMDA’S regional governors, with the exception of four 
areas, are now ready to function in the various duties they will 
be called on to perform. The return to this association pro- 
cedure was voted at the Denver convention. 

Those who have accepted these important appointments and 
the regions in which they will serve are as follows: 

Herbert Toussaint — Pennsylvania, southern New Jersey 
and Delaware. 

Fred Carpenter — Maryland, Virginia and Washington, D.C. 

Fred Johnson — North and South Carolina. 

Wm. AA. Johnston — Alabama, Georgia and Tennessee. 

Lee Osmon — Florida. 

E. A. Villarrubia — Louisiana, Arkansas and Mississippi. 

Miller Huggins — Indiana and Kentucky. 

John Stifter — Michigan. 

E. C. Rudolph — Wisconsin and Minnesota. 

James Proctor — Iowa, Nebraska, North and South Dakota 

Charles Taylor — Missouri. 

Fred Standley — Kansas and Oklahoma. 

Russell Brewington — Texas and New Mexico. 

Jack Davenport — California and Arizona. 

Alfred Aus — Oregon, Washington and Idaho. 

Franz Schreyer — Utah, Colorado, Wyoming and Montana. 

Governors for the New England States, Illinois, Ohio and 
West Virginia, New York and Northern New Jersey are now 
being considered by NOMDA President David Silvers. Their 
selection will be made soon so that the entire nation will be 
covered by these appointees. 


Help from NOMDA Saves 
Dues for Three-Year Period 

Saved! Enough money to pay his dues for three years in the 
National Office Machine Dealers Association. 

That was the recent statement made by William Secor of San 
Francisco after he weathered an attempted theft of a machine 
from his store. Mr. Secor had read in one of NOMDA’s week- 
ly bulletins of a man using a purchase order from a certain 
company to obtain the possession of office machines. The 
purchase order was phony and so was the company name, ac- 
cording to information on file in NOMDA’s office. NOMDA’s 
had been alerted to be on the lookout for this operator. 

Mr. Secor was 100% ready for the man when he arrived. 
He admitted he would have given him the very best machine 
in his store had he not been alerted by the NOMDA bulletin, 
and it is from this fact that Mr. Secor states he was saved at 
least three years’ dues in the association. 

“Who says it costs money to belong to NOMDA” was Mr. 
Secor’s earnest statement. 

Quick information to its members through its weekly publi 
cation, “Keeping You Posted,” is today preventing many mem- 
bers from being victimized by crooks on the prowl. Office ma- 
chine stores are a perfect target due to the portability of the 
products and to their high value for resale or pawning. Many 
companies are suffering losses that could be prevented if the 
dealers were members of NOMDA and were receiving informa 
tion that would put them on notice to be ready for such emer- 
gencies when they arise. Non-members must be suffering big 
losses because of their lack of knowledge of just such thieving 
tricks as described above. 

And here’s another example: 

Having been saved from a loss that could have run into 
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Ken Ford (center) of 
Boulder, Colo., presents trophies to Michael Bak (left) of New 
York City and E. N. Monaghan of Stockton, Calif., winners in 
NOMDA's second annual golf tournament held last Summer 
during the convention in Denver. Joe Berlin and Don Nolan 
of Denver headed the golf activity. 


TROPHIES FOR NOMDA GOLFERS ... 





hundreds of dollars, Ed E. Noakes of Sacramento, Calif., feels 
that his dues in the National Office Machine Dealers Associ- 
ation have been paid for many years. It all came about when 
he read in one of NOMDA’s weekly bulletins of an individual 
who had caused much trouble for other dealers. He immediate- 
ly started the ball rolling to find out if a man he had hired only 
a few days before was the person mentioned in the article. A 
phone call verified the identity of the man. 

On checking through further, Mr. Noakes discovered that the 
employee had pawned one of his machines. That was enough. 
The fellow is now serving a six-month term in the county jail 
for his offense, according to information received by the 
NOMDA office. 

“I again repeat, this is just one of the reasons that every 
dealer in the United States should join National” stated the 
grateful member. 


NOMDA Blue Book to Make Bow Soon 

What is expected to be the biggest single benefit to the 
members of the National Office Machine Dealers Association 
will be its new Blue Book which is rapidly approaching its 
publication date. Several months have been spent in selecting 
the proper binder for this official publication. It will be of 
pocket size, with beautiful blue cover and appropriate stamp- 
ing identifying it as the “Official Blue Book of the National 
Office Machine Dealers Association.” 

This edition will be loose leaf and will contain many sections 
in keeping with the various kinds of information it will contain. 
Each section will be identified with a tab for easy reference. 

Information for the Blue Book is being gathered at the 
NOMDA office. The response by the manufacturers has been 
whole-hearted. It is expected that this book will be one of the 
most important and informative of the entire industry. It will 
be for the exclusive use of NOMDA members. 

D. L. Keeney, Jr., vice-president of NOMDA, was entrusted 
with the work of canvassing the field for a binder that could 
be engineered to exactly fit the needs of the material to go into 
the book. It took several weeks to get just the item that would 
do the best job and be the most efficient. It was necessary to 
have the binders made up as a special order. 

Information will be included on standard, electric and port 
able typewriters, calculators, bookkeeping machines, dupl- 
cators, cash registers, adding machines, dictating machines and 
others as needs are found. 
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d the tion and finish. The extra advantages ASE offers you are real. You can see them... 
test them...demonstrate them on your floor. ¢ Here are some ASE advantages to 
look for. All are ASE developments...many are exclusive. ¢ Desk tops have rounded 
corners and mar-proof Styledge Molding set in anodized aluminum trim. Pedestals 
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For every Morval dealer, this is another clincher! The 10 and professional men, merchants, schools, etc. who are 
buy-provoking selling advantages of Morval Office Furniture | good Morval prospects. Now, Morval gives you TIME... 
have always been bid winners. Trouble is that Morval’s a launches a full scale national advertising campaign in TIME 
natural in so many fields, there just hasn't been enough MAGAZINE to tell the Morval story fast to America’s largest 
time to cover large office buyers plus all the small business audience of large and small office furniture prospects. 
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THE WEEKLY NEWSMAGAZINE 
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MAKING PROSPECTS... buy-provoking selling messages to a buy-minded magazine audience. 
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- ALL ABOUT MORVAL 


STARTING DATE — NOV. 28 
AUDIENCE — 4,141,961 readers 


every month. 


WHAT TO EXPECT — 
In Time’s own crisp style, this means 
new business for every Morval dealer! 


HOW TO CASH IN— 

lf you are a Morval Dealer, plan your 
local tie-in campaign now! If you're 
not a Morval Dealer, write now for 
selected territory availabilities. Learn 
about Morval’s complete Time Maga- 
zine tie-in merchandising program... CATCHING EVERY PROSPECT, large or small... 6 basic Morval 
Write MORVAL CORP., Herkimer, N. Y. desk designs ... 10 handsome duotone color combinations... 


countless space-saving modular arrangements. 





TIME WILL SELL all of Morval’s buy-provoking features 







“‘Wonder-wearing wood office furniture “ 
‘ “10 distinct advantages” — 


Py 


“Beauty — without disadvantages” 





“Welded Wood that won‘t warp” 
“Space-saving modular design“ 
“Costs 8% to 20% less!” 





and OFFICE MANAGEMENT will 
carry the Morval story to America’s 
largest concentrated audience of office 
managers and purchasing agents. 
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All-Steel Hosts 500 Guests 
at Plant Addition Opening 


All-Steel Equipment Incorporated entertained over 500 
guests at an open house which officially celebrated the com- 
pletion of the new ASE reception room, executive offices, 
theater-sales room, warehouse and office addition to Plant 
No. 1, in Aurora, Ill. 

The new executive offices presented a “new look” in steel 


office furniture for the guests who also toured the plant, fol- 
lowing the manufacturing processes from the incoming shipment 
of steel to the finished products. 

John Knell, chairman of the board, mingled with the guests 
and reminisced over his more than 40 years experience as 
All-Steel’s chief executive. 

After introductions and welcomes in the new theater-sales 
room, the guests enjoyed refreshments and then accepted an 
invitation to tour the company’s chair factory located nearby. 
Here they saw tubular steel formed, assembled and welded, 
as well as fabrics cut, sewn and upholstered on the chairs which 
were being made ready for shipments to dealers throughout 
the country. 


Prepare for Stationers Square Club Banquet 

The annual banquet of the Stationers Square Club of Great 
New York has been set for December 3 at the Hotel New 
Yorker. Reception will be held in the Mosaic Room and the 
dinner and entertainment in the Terrace Room. 





— a » 








A. H. Best Re-elected President 
of Lead Pencil Association 

Alfred H. Best, president of the Rich- 
ard Best Pencil Company, has been 
re-elected president of the Lead Pencil 
Manufacturers Association, Inc., for the 
coming year, it was announced at the 
association’s annual convention. 

Other officers who were re-elected in- 
cluded Oscar E. Weissenborn, president 
of the General Pencil Company, vice- 
president; Lawrence Levine, president of 
Reliance Pencil Corporation, treasurer; 
Clyde T. Nissen, executive vice-president, 
and Samuel Blumberg as secretary and 


A. H. BEST 


general counsel. 

Named to serve on the association’s Board of Directors 
were F. G. Atkinson, Joseph Dixon Crucible Company; W. C. 
Rucker, Commonwealth Cedar Company; R. J. Thal, Eagle 
Pencil Company; N. A. Augur, Wallace Pencil Company; L, 
M. Brown, Eberhard Faber Pencil Company; W. E. Danjczek, 
L. & C. Hardtmuth Company; M. Hassenfeld, Empire Pencil 
Company; and R. Lewisohn, Jr., American Pencil Company. 





NOFA Has Rhode Island Clinic 
for Dealers, Employees in State 

The National Office Furniture Association, in conjunction 
with the Rhode Island chapter, the City of Providence school 
department and the State Educational Board, sponsored a 
clinic beginning October 10, and running for eight weeks for 
firms in the state. The clinic is being held in Central high 
school in Providence. 

This clinic will be run under the same pattern that was held 
in New York, New Jersey, Baltimore, Cleveland and Los 
Angeles. 

Sixteen firms, who are engaged in the selling and distribu- 
tion of office equipment in this state, will participate by having 
their employees and management take part in the clinic. 

Courses will dwell on “Construction of Office Equipment”, 
“Quality Factors of Leathers and It’s Uses”, “Plastics in the 
Office Furniture Industry”, “Creating Office Atmosphere 
Through Color and Line”, “Creating Office Atmosphere 
Through Furniture and Furnishings”, and “Interior Design 
and Layout”. 

Much progress has been made in the changing of styles 
from the old conventional and traditional furniture to the 
modern and functional stylings. 





a 


Salesmen of The Leopold Co. Hold Conference in Burlington, lowa... 


Pictured are those in attendance at The Leopold Co. Salesmen’s 
Conference held in Burlington, lowa, on September 28, 29. At 
this conference plans were developed for the coming year and 
the contemplated dealers’ session in January. Extension of the 
Leopold service to dealers was discussed. From left: Dick 


Wischmeier, David DeCou, C. Stuart Goll, Vic Lydon, John 
Dwyer, LeRoy Pierson, John Collins, Robert M. Fleming, Rot 
A. DeCou, Frederic Leopold, Mark Pauly, Cari S. Leopold, $ 
ling Lord, Ray Baffa, Everett Barker, Robert Zurmuehlen and 
K. Jones. 
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nts. ‘Available in beautiful pencil striped walnut exteriors in 
regular Walnut and silver walnut finish. Inquiries are invited. THE JASPER DESK CO., JASPER, IND. 































with Denies VISIBLE 


T 














SEVEN REASONS WHY 

Acme Dealers are making a profit 
through the sales of 

Acme equipment and supplies 

















MOST COMPLETE LINE 
Equipment and supplies for every record need. 


NEW, MODERN DESIGN AND COLORS 


DEALER HELPS 
Counter and window displays, catalogs and mailing pieces. 


ILLUSTRATED PORTFOLIOS 
All-inclusive descriptions of specific records. 


SYSTEMS BULLETINS 
Illustrated descriptions of definite record applications. 


ADVERTISING 
In leading consumer, business and trade magazines. 


SALES ASSISTANCE 


Experienced Acme representatives, ready to cooperate with 
you at all times. 





Let us show you how Acme Visible 
can increase your profits! 








Ten —e J/ISIBLE | RECORDS, INC. 


CROZET. VIRGINIA 
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BUY AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


OLUMBIA 


Steel Office Equipment 


A FILING CABINET FOR EVERY NEED e DESKS AND TABLES FOR EVERY BUSINESS PURPOSE 


5 DRAWER HEIGHT FILES TABULATING CARD FILES SPECIAL PURPOSE 
DESK TOPS 





DESK HEIGHT FILES CROSS FILES 


ONE DRAWER AND APEX GRADE B FILES COUNTERS 
SHORT LINE FILES , 


Lib 


Te] 





LEDGER, MICROFILM & COUNTER HEIGHT FILES HALF ANI BASES FOR 
FINGERPRINT FILES = ™ BLUEPRINT FILES WIDE SE N UPRIGHT FILES 


Ss 
= 


SUBSTITUTE DRAWERS 





COLUMBIA STEEL EQUIPMENT COMPANY 


ESTABLISHED 1919 
OFFICE —- SHOWROOM — PLANT 


FORT WASHINGTON, PENNSYLVANIA 
CHESTNUT HILL 8-2200 


THE HIGHEST GRADE EQUIPMENT AVAILABLE PROFITABLE TO SELL 
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1. Turk Read, Kittenger Co.; Dr. H. H. Capell, guest; B. H. Nemlich, 
Regan Furniture Co., New York City; David Fisch, David S. Fisch & 


Co. 

2. Dr. J. M. Greenbaum, M. H. Blake and W. H. Ballard, guests; M. 
A. Dryer, American Colortype Co. 

3. Lester Madans, Standard Diary Co.; R. Grimier, Gale & Grimler, 
New York City; E. T. Macintyre, Defiance Calendar Co.; B. D. 
Spain, Wilson Jones Co. 

4. Mike Kreps, Greenville Merchandise Co., Jersey City, N. J.; Samuel 
Newman, Stone-Newman Associates; Larry Mandell, Jayem Sales 
Co.; Mike M. Gentile, A. |. Goldberg, New York City. 

5. C. H. Kuehne, S$. E. & M. Vernon, Inc.; W. Campbell, Rutgers Uni- 
versity Book Store; R. W. Mueller, Esterbrook Pen Co.; Bob Meyers, 
Binney & Smith Co. 

6. Henry Bowman, American Pencil Co.; George Nicklaus, National 
Blank Book Co. 

7. Harry Fishbein, Melo Envelope & Paper Co.; Robert Benet, Robel 
Press, New York City; Nat Drate, mfrs. rep.; Arnold Neustadter, 
Zephyr American Corp. 

&. Herbert Grayson, Ace Fastener Corp.; Bill Beckelman, guest; Julius 
M. Kahn, David Kahn, Inc.; Irving M. Levy, Art Steel Sales Co. 

9. Cappy Thomas, Wilson Jones Co.; J. Cohen, Alpha Office Supply 


New York Stationers Golf Association 
Re-elects Kahn at Final 1955 Outing 

The Stationers Golf Association of New York held its 39th 
annual meeting and final golf tournament of the 1955 season 
on October 11 at the Hackensack Golf Club, Oradell, N. J. 

Warm weather and sunny skies prevailed throughout the 
day, attracting some 70 members and guests who arrived 
early to enjoy a perfect day for golf and relaxation. 

After a hearty roast beef dinner, the chairman of the board, 
Louis H. Tavernier, Pix-Fix Corporation, extended a cordial 
welcome and in reminding his listeners that the association has 
ended their 39th annual meeting, he expressed the hope that 
the same measure of enthusiasm that has prevailed in past 
years would continue. He then introduced Charles Mayo, The 
Hackensack Golf Club pro, and made him welcome. 
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39th Annual Golf Tournament 
Stationers Golf Ass'n. . . 


Co., New York City; John Schneider, Beekman Paper Co.; Herb 
Mushkat, Alpha Office Supply Co., New York City. 

10. John B. Kemp, Jr. and Edward Kemp, Ever Ready Calendar Mfg. 
Co.; Robert B. Sainberg, Sainberg & Co.; Edward McDonough, E. J. 
McDonough Co., Brooklyn, N.Y. 

11. Tom Secreto, guest; Gordon Allison, Harkensack Golf Ciub assistant 
pro; Lovis H. Tavernier, Jr., Pix-Fix Corp.; Howard Sanders, Sta- 
tioners & Publishers Board of Trade. 

12. E. R. Mcleod, Sherm Farley and Jim Barron, all Minnesota Mining 
& Mfg. Co. 

13. Robert E. Gooley, Cushman & Denison Mfg. Co.; R. J. Urmston, 
J. S. Staedtier, inc.; Leonard J. Messina, guest; Ralph Soulby Eber- 
hard Faber Pencil Co. 

14. Herb Hein, Seaboard Pencil Co.; Irving Myers, Harold Supply 
Co.; Joe Schlanger, West Shore Envelope Co.; George J. Grumbach, 
American Pencil Co. 

15. R. P. Cowin, Bob Cowin and Phil Ambrosine, guests; Charles Maye, 
Hackensack Golf Club pro. 

16. J. Graziano, guest; Samuel Kahn, David Kahn, Inc.; Henry Levy, 
Silver Staty. Co., New York City; R. A. Weilssenborn, National 
Pencil Co. 

17. Philip G. Tagley, Consolidated Loose Leaf, Inc.; 
hattan Staty. Co., New York City. 


Ray Tuite, Man 


President Julius M. Kahn, David Kahn, Inc., appointed the 
following nominating committee: Chairman Joseph Schlanger, 
West Shore Envelope Company; Irving Myers, Harold Supply 
Company; Philip G. Tagley, Consolidated Loose Leaf Inc.; and 
Ralph Soulby, Eberhard Faber Pencil Company. 

Host for the day R. A. Weissenborn, National Pencil Com 
pany, expressed his pleasure at seeing such a good attendance. 
The treasurer’s report was given by John B. Kemp, Jr., Ever 
Ready Calendar Manufacturing Company, who reported 3 
good balance on hand. 

President Kahn expressed the opinion of the association 
when he said he was glad to see Secretary Howard S. Sanders, 
Stationers and Publishers Board of Trade, Inc., back ,with the 
group after his long illness. He was accorded a royal receptiot 


(turn to page 96, please 
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set a new standard in office chair beauty, comfort and durability 
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Make him “QUICK ON THE DRAW” 
this Christmas with 


ord PENDAFLEX’ 


Pat, OFF. 












REG, U,S. 


Personal Filing Gifts 


Yes, when he needs filed papers in a hurry, 
Pendaflex makes him “quick on the draw’”’! 


No better business gift for the business man 
than a Pendaflex personal file, 
for use at his desk, at home, or on the road. 


To get your share of this big gift market, 
remind your trade in your window and counter 
displays, and when you make outside calls, 
that your store is the natural stop to buy 
Oxford Pendaflex filing gifts — 

protected profits, respected name. 


CARRYFILE-Traveling executive doesn’t 
shuffle for the papers—he is “quick on the 
draw” with Carryfile. 





DESK DRAWER FILE —Executive on the DESK TOP FILE — Executive anywhere 
phone keeps no one waiting—he’s “quick keeps papers under lock and key, always 
on the draw” with requested data. ready for the “quick on the draw” treat- 


ment that only hanging folders can give. 





OXFORD FILING SUPPLY CO., INC. Soros ue OL 
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Exclusive features 
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Ogden First Federal Building and Loan ® Installation By Weber Oftice Supply Company Ogden, Utah 


vey olol fo Mes ma lot mali galhaela— 


EASY HEIGHT ADJUSTMENT *« SNAGPROOF DENSIWOOD LEGS 
SMOOTH FLOWING DRAWERS 


These “Exclusives,” plus distinctive styling in selected natural 
grain wood, more than meet modern business standards, 


Leopold Extras Help Build Up Volume 


Leopold provides the tools to help you give your customers a 
complete office planning service. Ad promotion helps make 
selling easier, faster, more profitable. Write us for details. 
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BURLINGTON, IOWA 
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Stationers Golf 
Season Ends 





Continued from page 92 


with all present standing and singing, “For he’s a jolly good 
fellow”. 

Chairman Joseph Schlanger placed in nomination the fol- 
lowing slate of officers for re-election: President, Julius M. 
Kahn, David Kahn, Inc.; vice-president, R. A. Weissenborn, 
National Pencil Company; treasurer, John B. Kemp, Jr., Ever 
Ready Calendar Manufacturing Company; secretary, Howard 
S. Sanders, Stationers and Publishers Board of Trade, Inc.; 
chairman of the board, Louis H. Tavernier, Jr., Pix-Fix 
Corporation. There being no further nominations the entire 
slate was unanimously re-elected for another term. 

Winners of the season’s trophies which were presented by 
the donors were: Louis Tavernier Cup to winner of Class A, 
Edward T. Kemp, Ever Ready Calendar Manufacturing Com- 
pany; Julius M. Kahn Cup to winner of Class B, Michael 
Kreps, Greenville Merchandise Company, Jersey City, N. J.; 
R. A. Weissenborn Cup to runner-up Class A, Harold Garfield, 
The Garfield Corporation, New York City; Harry Levy Me- 
morial Cup to runner-up Class B, Michael M. Gentile, A. I 
Goldberg, New York City; Herman Price Trophy (for greatest 
percentage of improvement) to Cappy Thomas, Minnesota 
Mining & Manufacturing Company; Max A. Dryer award (for 
nearest to pin at 17th hole) to J. Kirkpatrick, Prudential Insur 
ance Company. 


Winners of awards for the final tournament were: Class A, 
Sherm J. Farley, Minnesota Mining & Manufacturing Com 
pany; Class B, William Popper, Popper and Popper; Class A 
runner-up, Julius M. Kahn, David Kahn, Inc.; Class B runner 
up, Samuel Newman, Stone-Newman Associates. 

Other winners were E. T. MacIntyre, Defiance Calendar 
Company; Robert Benet, Robel Press, New York City; Joseph 
Schlanger, West Shore Envelope Company; J. Graziano, guest; 
W. Campbell, Rutgers University Book Store; William Beckel 
man, guest; John B. Kemp, Jr., Ever Ready Calendar Manu- 
facturing Company; R. S. Meyers, Binney and Smith Com 
pany, and Edward F. Dooley, Wilson Jones Company. 


STEELMASTER MEETING . Steelmaster 
salesmen of Art Stee! Co., Inc., hold 
breakfast sales meeting in Chicago prior 
to opening of NSOEA convention. SEATED: 
Oo. D. Mann, Dave Morris, Sam Katz, 
Wm. Lampel, Ed Berman, Irving M. Levy, 
Arthur Burger, Murray Bernard, Leon 
Banov, Wm. Boyd, Wes MontPas. STAND- 
ING: Frank Mock, George Morgenstein, 
S$. K, Jones, Alex Burger, Marty Berger, 
Sidney Peliman, Irwin Goldfeder, Wm. 
Beck, Frank Zukowski and Merrill D. 
Hasty. 





New York NOFA Chapter 
Opens Fall Meetings 


New York Chapter of the National Office Furniture Asso- 
ciation held their first meeting of the fall season on Tuesday 
evening, October 11th, at the Brass Rail Restaurant. James 
H. Kahlert, Office Interiors, Inc., presided. 

The first order of business was the election of officers. 
The membership voted unanimously for the slate as proposed 
by the nominating committee. In addition to Mr. Kahlert 
who was re-elected president, the officers for the new term 
are: vice-president, Robert Gibby, Desks, Inc.; vice-president, 
William Madden, Madden Office Equipment Company, Inc.; 
treasurer, Milton Skala, Milwaukee Chair Company, Eastern 
representative; recording secretary, Irving Gibson, Gibson 
Office Furniture Company; acting secretary, Ian Nemlich, 
Regan Furniture Company; executive secretary, Mildred Zich, 
Regan Furniture Company. 

Ian Nemlich, Regan Furniture Corporation, reported on 
the outings held by the New York group during the past 
summer, as chairman of the activities committee. Mr. Nemlich 
announced that all three of the affairs had been very suc- 
cessful. In his words,—‘‘a good time was had by all”. 

The President called on Ben Itkin of Itkin Brothers, Inc., 
to report on the flood relief project undertaken by the New 
York Chapter in an effort to provide office furniture to many 
of the smaller business firms in the area whose offices had 
been struck by the recent violent floods. Mr. Itkin advised that 
desks, chairs and other needs had been, and are still being, 
distributed to firms in Winsted, Conn., Port Jervis, N. Y. and 
other cities in the wake of the flood. It is expected that the 
project will be completed within three weeks. 

David S. Fisch, David S. Fisch, Inc., whose CPA firm has 
been cooperating with the National Association in taking a 
survey based on the dealers cost of operation, spoke on the 
work now being done in this venture. Mr. Fisch announced 
that over 900 letters containing questionnaires had been mailed 
to dealers throughout the country. The answers to the ques- 
tions asked will be tabulated by his firm. 
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Scene at Marking Devices Ass'n. Convention Banquet in Palmer House, Chicago 
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REMOTE CONTROL . . . system is a fea- 
ture of this Life Extension office shown 
by Executive Furniture Guild of New 
York City. George W. Reinoeh! of the 
Guild designed the remote control pan- 
els engineered by Western Electric Co. 
The furniture, part of a new group by 
Stow & Davis Furniture Co., is of ebon- 
ized walnut. 


Executive Furniture Guild 
Hails ‘Fashions for Business’”’ 


A mechanized Life Extension Office designed to reduce 
physical effort to a minimum, raise efficiency to a maximum— 
and make office work relaxing was introduced at the Executive 
Furniture Guild of America “Fashions for Business, 1956” 
presentation and business meeting held September 27-29 at 
Savoy Plaza, New York City. 

In the Life Extension Office a control panel developed un 
der the direction of George W. Reinoehl, executive director of 
the Executive Furniture Guild, and called the Sigmacon, is 
concealed behind the desk chair in a tambour-front cabinet. 
This Sigmacon provides for a telephone system equipped with 
transmitter-receiver amplifier as well as conventional hand set; 
dimmer controls for all lighting; an inter-com system with both 
conventional and amplifier combinations; mechanical control 
of doors, curtains, temperature, and a panel unit which in 
cludes a tape recover, TV and Hi-Fi equipment—as well as a 
kitchen. There is another Sigmacon under a table in the con- 
ference area. 

Vivid green leather and hand-woven fabric are used for up- 
holstery of the seating pieces. The rich ebony finish of the 
walnut furniture is set against gold carpeting; walls and dra- 
peries are pure white. There is eye-stimulating brass punctua- 
tion in the accessories for the curved desk and lights of the 
panel. 4 

Also featured at the Guild meeting were an office in leather, 
the office at home and a woman executive’s office. 

George Reinoehl, director of the Executive Furniture Guild, 
presented this co-ordinated group of executive office furnish- 
ings in a showing of lifesize offices in full regalia. The furniture 
was by Stow & Davis, manufacturer member of the Guild. 
Fashions were by Charm and Esquire magazines. 

Robert H. Bennett, president of Stow & Davis, addressed 
the meeting on “Stow & Davis and the Guild”. C. R. Thomas, 
president of the Guild and vice-president of A. Pomerantz & 
Company, Philadelphia, spoke on “Marks of Progress.” 

The Guild offices were later on view at Macey-Fowler, New 
York City. 


Takes Post with Bennett's 

Jim O’Connor, formerly Dallas divisional sales manager fot 
the National Cash Register Company, has been appointed 
manager of the newly-created business machines department 
of Bennett’s in Dallas, Tex.—JHR 
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A. Pomerantz & Company Launches Contest 
Business and pleasure prevailed in abundant measure at the 
Mid-City Club, Philadelphia, recently when A. Pomerantz & 
Company launched the annual sales contest. More than 80 
employees and manufacturers gathered for cocktails and din- 


ner. 
In keeping with the name of the Pomerantz contest this year 
—“The Christmas Classic’—those present harmonized with 





POMERANTZ DINNER . . . Two scenes from A. Pomerantz & { 
Co., Philadelphia, dinner launching annual sales contest. H 


Christmas music, were given little toy racing cars as souvenirs, § 
and dined amid decorations of gay balloons and familiar} 
“Willie Guild” sporting Santa whiskers for the occasion. : 

Speaking briefly on behalf of their products to be especially 
featured in the period ahead were John Kelly, The Globe-} 
Wernicke Co.; David Price, Eagle Pencil Co.; Edward Slater, 
Hermes Typewriter Co.; Leo Downey, Boorum & Pease Co;} 
Thomas Dunn, Cook’s, Inc.; Mike Gullott, W. A. Sheaffer Pen 
Co.; M. B. Moore, Columbia Ribbon & Carbon Co., and J. W.¥% 
McCormick, Jr., of the Stationers’ Guild of America. 

Several responses were made by Pomerantz’ executives with 
Dick Pomerantz, president, acting as “anchor man.” 
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@ Meets today’s demand for a warm, congenial atmosphere in 
business! Offers the latest advancement in furniture comfort, 
Cosco’s exclusive Leaf Spring Suspension: cushions ride on 
flexible bands of tempered steel! Seamless tubular steel legs 
—with Bonderized, baked-on enamel finish—are extended in 
rear to protect walls from scuffing. Bright brass boots have 
ingenious ball socket glides that stay level when furniture is 
tilted, cannot mar carpets or floors. Reversible coil spring or 
foam rubber cushions. Colorful assortment of plastic and cloth 
fabrics. Soon to be advertised in leading business publications. 
Write today for full facts about this exciting new line that’s 
sure to beat everything in sight, for style, comfort . . . and price! 


HAMILTON MANUFACTURING CORPORATION + COLUMBUS, INDIANA 
Makers of 44.5¢4 Office Chairs 
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}. Officers for 1956: Icft to right, Jerry Rudrauff, L. B. Rudrauff Co., 
San Diego, secretary-treasurer; Ray Trenchard, Ray's Office Ma- 
chines, San Rafael, vice-president; rial Petitt, California Typewriter 
Exchange, Los Angeles, president, and R. W. McAllister, Typewriter 
Doctors, Oakland. 

2. Vern Booher, Floyd's Office Machines, San Pedro, chairman registra- 
tion committee; Ernest Von Rhine, Von's Office Machines, Los 
Angeles; Gene Hart, Hart's Typewriter and Adding Machine Co., 
Los Angeles. 

3. Norbert Mayer, West Coast Platen Co., Los Angeles; Miss Picker- 
ing, Swift Adding Machines, Los Angeles; Doc Draper, sales man- 
ager, Royal Typewriter Co., New York. 

4. Doc Draper, Royal; Johnny Romano, Valley Typewriter Co., 
Fresno, past president? NOMDA; Dick Davenport, Davenport Type- 
writer Co., Bakersfield; Jack Davenport, same, retiring president 
WOMDA; Elmer Anderson, Anderson Typewriter Co., Pasadena, 
past president NOMDA. 

5. Al Foxcroft, Guaranteed Typewriter Co., Los Angeles; Doc Cure, 
Typewriter Service Co., El Cajon; Mrs, Foxcroft; Mrs. Cure; Mr. 
and Mrs. Jerry Rudravff. 

6. Mr. and Mrs. Ernest Von Rhine; Mrs. Bob Picou, California Inked 
Ribbon Co., Maywood. 

7. Vern Booher; Mr. and Mrs. David T. Ligon, Glendale Typewriter 
Exchange, Glendale; Mrs, Vern Booher. 

8. Mrs. Elmer Anderson, Anderson Typwriter Co., Pasadena, Mrs. 
Johnny Romano, Valley Typewriter Co.; Mrs. Jack Davenport; Mrs. 
Gordon Miller, Southern California Adding Machine Co., Los 
Angeles. 

9. Mr. and Mrs. Ray Trenchard; Mrs. and Mr. Henry Van Dafisen 
Beverly Office Equipment, Beverly Hills. 

10. Morris Dorfman, West Coast Platen Co., Los Angeles; Earl White, 
vice-president Ames Supply Co., San Francisco; Bill Ames, vice- 
president Ames Supply Co., Chicago; Ed Suderman, Business Ma- 
chines & Equip. Cco., Pasadena, president Southern California 
Office Machine Dealers; Norbert Mayer. 

11. Ralph Terry, manager regional dealer sales, Burroughs Corp., Red- 
wood Cify; L. P. Wright, district manager portable division, Under- 
wood Corp., Los Angeles; Johnny Parks, district manager portable 
division, Underwood Corp., San Francisco; Ray Trenchard; Al Fox- 
croft. 

12. Mr. and Mrs. Ed Noakes, Noakes Typewriter Co., Sacramento; 
Ed Suderman. 

13. Old Timers engaged in balloon blowing contest. Johnny Romano, 
Elmer Anderson, Doc Draper, Hal Pettit, Harold Mann, executive 
secretary National Office Machine Dealers Association, and Jack 
Davenport. 

14. Pete Tobin, president Northern California Machine Dealers As- 
sociation, Addo-X Co., San Francisco; Herb Wheeler, Standard 
Office Equip. Co., Stockton; Mrs. Pete Tobin; Mrs. Herb Wheeler 

15. Harold Nason, Office Supplies, Los Angeles; Johnny Romano. 

16. Le Roy King, King's Office Machine Co., Los Angeles; Rocky Jones, 
sales manager, R. C. Alien Company. 


—__— > 
PRESIDENT ELECT .. . Jack Davenport, retiring president 
of the Western Office Machine Dealers Association, 
presents the perpetual WOMDA gavel to the newly 
elected president, Hal Petitt. 
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WOMDA Convention Attracts 
Over 200 Machine Dealers 


West Coast members of the National Office Machine Deal- 
ers Association and their wives gathered at the San Pedro, 
Calif., Hacienda overlooking the blue Pacific for the second 
annual regional convention of the Western Office Machine 
Dealers Association on Octber 15-16. 

WOMDA president Jack Davenport, Davenport's Typewriter 
Company, Bakersfield, presided over the business and _ social 
sessions. 

New officers were elected on Saturday, with Hal Petit, 
California Typewriter Exchange, Los Angeles, named presi 
dent; Ray Trenchard, Ray’s Office Machine Co., San Rafael 
vice-president, and Jerry Rudrauff, L. B. Rudrauff Company 
San Diego, secretary-treasurer. 

The group also unanimously chose Las Vegas, Nev. as the 
site for the 1956 WOMDA convention. 
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Meet the man from Burroughs! 


This man is a trained Dealer Representative . . . 
it’s his business to help make your business grow! 


The new, expanded Burroughs Dealer Program is designed to 
help you sell more and make more. 


Your Burroughs Dealer Representative is at your service, eager to 
help you in every way possible. He’s a man with plenty of know- 
how. He will be calling on you regularly. He’ll advise you on any 
special sales problems you may bring up. He’ll pass along the 
latest in dealer helps and product information. He'll assist you 
with your sales training program, demonstrations and countless 
other important phases of sales promotion. 


Your Burroughs Dealer Representative drives a ‘‘mobile head- 
quarters” . . . fully equipped with machines, display and pro- 
motional material to give you personal help with your sales 
program. Plan to make the most of his assistance. 


Wherever you see this new trade-mark, 
you'll find an outstanding dealer, handling 
the best in adding machines and cash 
registers. For full information on the new 
Burroughs Dealer Program, write to Bur- 
roughs Corporation, Detroit 32, Michigan. 


Burroughs is a registered trade-mark 
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Wherever There's Business 


There's Burroughs 











PROTECTED . .. The first Grade 1'/. Mirado lead pencil ever 
produced is turned over to David E. Price (left), general sales 
manager of the Eagle Pencil Company, by John Mosler, ex- 
ecutive vice-president of the Mosler Safe Company, during 
the NSOEA convention. Housed in a special velour case, the 
Eagle pencil was safeguarded until convention time in Mosler’s 
new forch-resistant money safe which also made its debut at 
the convention. 


NSOEA Convention Echoes 


The Southworth Company was surprised to find how many 
Stationers at the recent NSOEA convention were well 
acquainted with the art of paper making. How many sheets 
of 20-pound 8% 11-inch paper would the solution in the 
large bottle make? was the question put to visitors at the South- 
worth booth. The correct answer for all the fibre in the big 
bottle was 29 %4 sheets. 

Mrs. Ellen G. May of May Office Service, Beckley, W. 
Va., guessed within %4 of a sheet from the correct answer and 
received a Land Polaroid camera. Second prize went to Robert 
Bumbarger of Bumbarger’s, Inc., Hickory, N.C., 
28 sheets. There were many ties for the other prizes with 51 
winners rather than 15 rewarded for their skill. Tied for third 
were Mrs. Robert Mandel, Jayem Sales Corp., Brooklyn, N.Y.; 
Mrs. H. J. Halloway, Stein’s Staty., Santa Clara, Calif., and 
Myke Dugan, Dugan’s Office Supply, Lansing, Ill. 
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Eve Reczek, in the garb of a Scotch 
lassie, was a familiar figure at the recent 
NSOEA convention. Appearing for the 
Borroughs Manufacturing Company of 
Kalamazoo, Mich., she brought to life 
the company’s hallmark introduced sev 
eral years ago. Visitors at the Borroughs 
convention space were greeted by Eve 
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Faultless Caster Corporation announces that grand prize 
in its caster testing contest held during the NSOEA convention 
was won by M. R. Easterday, Kilgore & Easterday, Racine, 
Wis. Dealer prize went to D. W. Heck, Sylvester & Nielsen, 
Inc., Appleton, Wis. Willis R. Wolf of Horder’s, Inc., Chicago, 
won the first men’s prize and first lady’s prize went to Mrs. 
Karl Hageue, Oshkosh Office Supply Co., Oshkosh, Wis. 


Pictured in Opposite Column... 
(The negatives for these pictures were mislaid, preventing 
their use in the November issue.) 


1. Ed J. Williamson, Alfred H. Mehl, Elmer Krumwiede, G. Max Xeuat- 
ing, Bob Krumwiede, Joe Weiskopf, M. L. McKibbin, all of Elmer 
Krumwiede & Assoc., Chicago. 

. David Sigler and Lorry Goldberg, Dejur Amsco Corp. 

. Nancy Jason and Ted Scharnhorst, Protectall Safe Co. 

. Stanley H. Brown, Royal Register Co.; Harry Tehan, Jr., mfrs. rep.; 
R. Dexter Brown, Royal Register Co. 

. Win Phillips, Win Phillips Co., Oakland, Calif.; Earl L. Campbell, 
Campbell Typewriter Co., Oakland, Calif 
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6. 
7. 


Mrs. Fred Pittman and Tom Seward, Speed Products Co. 

M. E. Zook and Hy Linden, Ace Fastener Corp.; Edward J, LeBlanc 
Office Equipment Co., Louisville, Ky.; Lewis D. Johnson, Office 
Machinery & Equipment, Clarksville, Tenn. 

. Leland C. Adams, Charles R. Barry Co., San Francisco, Calif.; Georg 
H. Gunderson, Beier & Gunderson, San Francisco, Calif.; Bill Tonkin, 
mfrs. rep. 

. Samuel Newman and Milton Stone, Stone-Newman Assoc., New York 
City. 
William R. Kane and Dan Abbate, Oxford Filing Supply Co. 
Sam Orr, National Blank Book Co.; K. C. Tollefsen, Bartlesville 
Staty. Co., Bartlesville, Okla.; Rush Polgrean, York Safe & Lock 
Co.; A. M. Lehninger, Watson Mfg. Co. 

. Edgar R. Hooper, Stuart-Hooper Co., Chicago; L. P. Lathem and H 


G. Hooper, Lathem Time Recorder Co. 
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Two convenient 
models increase 


saleability 
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NOW THERE ARE TWO 
= GR, Microfilm Cabinets 
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venient standing-working = Bn Sea 
height, and the ideal loca- ; rey 
AL tion for microfilm reader. 
The new “Y and E” 6-drawer Microfilm File Cabinet now 


takes its place beside the popular 9-drawer model, providing 
greater flexibility in microfilm record storing. 


























CAPACITY if 
Model | Drawers | 16 mm Reels | 35 mm Reels 'D) xy 
@ + Both models are equipped with a HUMIDIGUIDE for A 
8636-R 6 600 408 humidity control. The humidifying brick, when moistened with =~ 
8936-R 9 | 900 612 water as indicated, supplies proper humidity for se: ome 





se Every detail of both Microfilm File ged protection are assured for these irreplaceable 
s has been engineered by “Y and E” films. 
t all requirements for storing ieitectien Use our mailing piece No. 3995 to assist 
rds. Complete security and permanent your sales. 
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FOR YEARS—A TIME-HONORED NAME, A QUALITY LINE, A VALUABLE FRANCHISE 
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Royal-McBee Appoints Five 
to New Executive Positions 


P. M. Zenner, president, Royal McBee Corporation, an- 
nounced that the board of directors made five executive ap- 
pointments within Royal McBee Corporation and its major 
divisions recently. 

Carl McKelvy, formerly vice-president in charge of produc- 
tion at the Hartford plant, has been promoted to executive 


Sor ere | 


A. W. DREW W. H. PRETTO 


Cc. MCKELVEY 
vice-president of the Royal Typewriter Company. Mr. McKelvy 
has been on the Royal scene since 1946 when he entered the 
cashier’s department of the Dallas branch office. 

A. W. Drew, Royal comptroller, now takes over additional 
duties as assistant secretary. Mr. Drew entered the Company’s 
employ at the Hartford plant in 1951 in the capacity of chief 
accountant. 

W. H. Pretto, assistant secretary for the corporation, has 
been assigned the additional responsibility of assistant treas- 





Cc. J. GILLEM 


M. HOSSOM 


urer, Royal division. Mr. Pretto became associated with Royal 
at the Hartford plant in 1917 as a payroll clerk. 

C. J. Gillem, formerly Royal assistant treasurer, has been 
named assistant treasurer for Royal McBee. Mr. Gillem joined 
the Royal ranks in 1936 as a clerk in the home office mailing 
department. 

Miles Hossom, formerly a member of the technical division 
of the McBee Company in Athens, Ohio, has been appointed 
assistant comptroller for McBee division. Mr. Hossom began 
his career with the McBee Company in 1949 as a technical 
man in Toledo, Ohio. 





Ditto’s New Plant Nearly Finished 

Construction work has passed the two-thirds mark on the 
new $4 million Lincolnwood, IIl., plant being built by Ditto, 
Inc. 

The plant is scheduled for completion early in 1956, and 
will mark the 11th expansion in the 47-year history of the 
firm. The company’s five scattered factory operations in 
Chicago will be consolidated in the 311,000 square foot plant 
when it is finished. 
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Mosler Names Midwest Division Manager 

Appointment of Robert C. Howen-)® , 
stine as manager of the midwest bank 
division for the Mosler Safe Company, 
was announced recently by Edwin H. 
Mosler Jr., president 

Howenstine’s headquarters will be in 
Mosler’s Chicago office. He will direct 
the company’s bank equipment sales 
activities in a four-state area includin 
sections of Illinois, Indiana, Wisconsin, 
and Iowa. 

Charles A. Donnell, who has served 
in this capacity for many years, has been 
appointed special bank protective equipment sales engineer, 
Mr. Mosler said. 











R. C. HOWENSTINE 





Changepoint Appoints Representatives 

Arch K. Ansty, San Francisco, and Joseph F. Kobek, Chi- 
cago, have been appointed factory representatives by Change- 
point, Inc. Mr. Ansty, with headquarters at 171 Second St., 





¢ 


JOSEPH KOBEK ARCH K. ANSTY 


San Francisco, will represent the Tulsa, Okla., firm in Cali- 
fornia, Oregon and Washington. Mr. Kobek will cover Illinois, 
Indiana and Ohio. His business address is 5348 N. Melvina, 
Chicago. Both men will handle the Changepoint line exclusive- 
ly in their territories. 
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In the caption for picture No. 8 on page 42 of the November 
issue, Irving Levy of Art Steel Company was erroneously 
linked with another firm. The inaccuracy is sincerely regretted. 

Executive Furniture Guild of America points out that in- 
stallation pictured in November of its Washington, D.C., 


member, Office Furniture, Inc., was done for the Automobile | 
Association headquarters in Washington and not the National | 


Building Association. 
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Warlds Finest Duplicators 


AT THE WORLD'S LOWEST PRICES 





Jn hoducing 


SPEED-O-PRINT’S 
LIBERATOR MODEL 300 ELECTRIC 





ti: $PEED-O-PRINT CORPORATION ~ = 
e- 
St., 1801 W. LARCHMONT AVENUE + CHICAGO 13, ILLINOIS ey 








MACAUL 


Macauley's of Detroit recently opened its remodeled and en- 
larged main store at 1255 Griswold Street. A new store front 
(pictured left) and a larger modern store area (pictured 
right) greeted old friends and new customers alike. The firm 
has been operated by the same family since its founding in 





H. P. Sherman Introduces Diagraphy 

During the recent convention of the 
National Stationery & Office Equipment 
Association, H. P. Sherman of Printo 
matic Company, Inc., 724 W. Washing- 
ton Blvd., Chicago 6, Ill., was frequently 
the center of attention as he demon- 
strated inkless stencil duplicating. 

The process is called Diagraphy and 
involves the use of a printing fluid which 
is easily removed from hands by wiping 
with a cleansing tissue or by rinsing in 
cold water. 

The fluid is available in many colors, 
mostly pastel shades. It is used in the same way as regular 
stencil duplicating ink to make an impression on a chemically 
treated sheet of paper. At first, the impression shows only 
faintly. As the fluid dries there is a chemical reaction that 
darkens it to a strong color contrasting sharply with the paper. 

Mr. Sherman completed each demonstration of Diagraphy 
by removing the stencil from the duplicator drum and crum- 
pling it in his hands before throwing it in a waste basket. Then 
he simply wiped his hands with some cleansing tissue and was 
ready for another demonstration with clean hands. 

Although Diagraphy fluid is immediately available, the nec- 
essary chemically treated duplicating paper is not yet being 
produced commercially. The sheets used for demonstration 
purposes at the NSOEA convention were hand coated. Mr. 
Sherman anticipates commercial production of the paper with- 
in six or eight months. 

Diagraphy is an invention of Mr. Sherman and is protected 
by patent applications in the United States and foreign coun- 
tries. 





H. P. SHERMAN 


NSOEA Offers Sales Training Guide 

The National Stationery and Office Equipment Association 
has recently published a sales training guide designed to help 
dealers and manufacturers’ representatives to use the NSOEA 
sales training manuals. 

The guide can be useful to a representative of a firm who 
wishes a dealer to set up a sales training meeting for his 
product, and it can also be used by the dealer who wishes 
to set up his own program for his salesmen. It is also useful 
as a “selling” idea for sales training. Both sales guides and 
product manuals can be obtained by field members through 
the NSOEA office in Washington 
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EY’S COMPLETE REMODELING, ENLARGING MAIN DETROIT STORE 





1869 by James F. Macauley. Today two other stores are in 
operation, one at 2007 Park Avenue, and one in the Northland 
Center. A fourth store, slated to open in 1957, has been leased 


in Eastland. 


Sun Decides Window Display 


Thomas R. Navin, 
new owner of West- 
ern Business Ma- 
chines, Tucson, Ariz., 
has found that the 
ever-shining Southern 
Arizona sun has the 
power to dictate the 
window display in his 
store. 

Since the building, 
at 545 N. Sixth Ave- 
nue, faces east, the 
hot sun is streaming 
in the window long 
before the 8:30 a.m. 
opening hour and 
holds sway until well 
into the afternoon. 

This, Mr. Navin 
pointed out, makes it impractical to use machines in his win- 
dow display, so he had to search for other methods. The 
idea arrived at was simple but effective. 

Two pieces of masonite were cut to window card size 
and painted with white glossy paint. Red lettering was added, 
simply “As Advertised . . . In” and full-page color magazine 
ads have been matted and placed on the display boards. 

This way, Mr. Navin said, people can recognize the national 
ad they saw in the magazine and realize the product is sold in 
his store. Since the ads change in different issues, he always 
has plenty to choose from, and he changes his cards frequently. 
To top off the idea, the store front remains lighted at night 
so that the ads can be read even then by passers-by. 





Texas Office Supply to Build 

The Texas Office Supply Company, Houston, Tex., has an- 
nounced that it will construct a modern two-story building in 
the 6600 block of the Gulf Freeway to house over 50,000 
square feet of warehouse and display rooms. The new build- 
ing, which is expected to be completed by June 1, 1956, will 
be of reinforced steel and finished with structural tile, with 4 
glass front. This is the second major expansion move for the 
company. The first being the complete remodeling of the com- 
pany’s present offices at 109-11 Main street. Jake Axelrod, 
Louis Axelrod, Sam Axelrod and Abe Axelrod are the own- 
ers.—EEG 
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R.C. Allen 


Electrite 








electric keyboard 
carbon ribbon 


only $979-50 


COMPLETE 


cao a 


The uniform impression possible 


only with an electric keyboard. 


The trouble free operation 
of manual back-spacing, 


line-spacing, tabulation and shift. 


Electrified where 95% of 


typing actions are performed. 


Manual where 95% of electric 


typewriter service complaints occur. 


Fingertip impression control 
adjusts machine for different 


duplicating methods. 


The clean, sharp brilliance of 


Carbon Ribbon reproduction. 


R.C.Allen Business Machines, Inc. 


666 Front Avenue, N. W. 
Grand Rapids, Michigan 





Another in the Long Line of Business Machines 
for America's Independent Dealers. 





a new machine 


to meet a growing demand 


better 
master copies 
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IF YOU HAVE CUSTOMERS WITH 
MIMEOGRAPH, MULTIGRAPH, OZALID 


or similar duplicating equipment — 

you know how many complaints they have 
about the quality of typewritten copy for 
reproduction, The new R. C. ALLEN Electrite, 
with exclusive Microflex Impression 

Control is engineered specifically to make 
perfect master copies... consistently sharp, 


. 
uniformly clear... better than any manual o1 
electric typewriter made for correspondence 
work can produce. Your customers in every 
office will need one. Write today for full 


details on this remarkable new machine. 








HISTORY REPEATED .. . with the Friden 
Caleulating Machine Co., Inc., when it 
held a second civic ground-breaking on 
October 6. The first, held in 1936 when 
Friden moved to San Leandro, Callif., was 
an occasion for rejoicing in a city then 
noted for orchards rather than industry. 
Latest Friden expansion is to be a 44,- 
000 sq. ft. building which will enlarge 
the plant to 10'/. acres under roof. Pho- 
to shows a general view of the cere- 
mony. Mrs. Caroline Hatherly, direct de- 
scendant of the original Spanish land 
grant holder, is at center. Al Kant, vice- 
mayor of San Leandro, stands af right 
of Mrs. Hatherly and is about to dig in 
with his shovel. 











Appointments . . . 


Heads Clary Branch 


Norman Leppo has been appointed by 
Clary Corp. to head its Houston, Tex., 
branch. Mr. Leppo has been wholesale 
manager for the company in the San 
Francisco-Oakland Bay area and previ- 
ously was assistant branch manager at 
San Francisco. He joined the company in 
1952 and was president of Clary Pro- 
ducers Club, honor sales group, in 1952. 





Create New McBee Post 


John L. Mayer, Jr., has been named to 
new post of assistant general sales man- 
ager for promotion of The McBee Co., 
division of Royal McBee Corp. Mr. 
Mayer's promotional unit will hold re- 
sponsibility for the gathering, analysis 
and distribution of market information 
to the field. He will also integrate the 
gearing of planned sales goals to McBee 
production capacity. 





Euler Appointed District Manager 


Charles F. Buler’s appointment as the Boston district manager 
for the Permacel Tape Corporation, has been announced by F. 
D. Clark, consumer sales manager. Mr. Euler joined Permacel 
in 1947 after many years with the Glenn L. Martin Co. During 
his eight years association with Permacel, Mr. Euler has been 
a salesman in the Baltimore, Washington, Virginia area, The 
Boston district serves the states of Maine, Massachusetts, New 
Hampshire, Vermont, Rhode Island, Connecticut and parts of 
New York and Pennsylvania. 


Name Underwood Division Aide 


Robert J. Ruegg, a former staff member 
of the Department of Business Education 
at the University of Denver, has joined 
the business education division of Under- 
wood Corp, as assistant to the manager. 
Mr. Ruegg will aid Dr. Earl G. Nicks, 
manager of the business education divi- 
sion, in his new post. The new appointee 
taught business subjects and coached at 
North Platte High School, North Platte, 
Neb., in 1950 and at Wells High School, 
Wells, Nev., in 1952 before returning to 
his graduate studies at Denver. 





Serves Corry-Jamestown in Denver 


James M. Ferguson has been appointed Denver area represen- 
tative by the Corry-Jamestown Mfg. Corp., serving the dealers 
in Colorado, Wyoming, Utah, New Mexico and El Paso County, 
Tex. Mr. Ferguson is well known in the Rocky Mountain area 
and has spent virtually his entire business career in sales and 
sales supervision. His office is at 101 Logan St., Denver 3, Colo. 
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Promoted by Marchant 


Clarence H. Schaefer has been promoted 
to the major executive post of controller 
of Marchant Calculators, Inc. He was ad- 
vanced to his new position after serving 
as internal auditor. A 10-year man with 
Marchant, he joined the company as sen- 
jor accountant and was made chief ac- 
countant in 1947. 





Hicks Joins Corry-Jamestown 


Corry-Jamestown Manufacturing Corpo- 
ration has recently appointed Milton 
Hicks as a district sales representative 
in its Chicago-Midwest sales area. Mr. 
Hicks has established headquarters in 
Independence, Mo., and will represent 
the firm in Nebraska, Missouri, Kansas 
and part of lowa, under the jurisdiction 
of the Chicago office. He was formerly 
a sales representative for the Browne- 
Morse Company. 





New Scale Error Chart Issued 

Tiny weighing errors multiplied hundreds of times over 
soon become very costly, according to the “scale error chart” 
issued jointly by the National Conference on Weights and 
Measures Education Committee and the National Association 
of Scale Manufacturers. This chart shows the costs of scale 
errors in both percentages and dollars to refute the commonly 
held impression that small errors in weighing are of no real 
consequence. 

The table is available free to interested persons and com- 
panies, who write National Association of Scale Manufactur- 
ers, Inc., One Thomas Circle, N.W., Washington 5, D.C. 

Howard E. Crawford, City Sealer of Jacksonville, Florida, 
Chairman of the Committee on Education of the National 
Conference on Weights and Measures, which is sponsored by 
the National Bureau of Standards, commenting on the chart, 
said: 

“While the large dollar values and percentage values of 
seemingly small errors are understood by weights and measures 
officials, the great importance of these facts also should be 
common knowledge to all who buy and sell.” 

Using the chart, the real values (percentages, pounds and 
dollars) of scale errors can be computed quickly. Businessmen 
and the public can readily understand the values of the errors 
in these terms. Weights and measures officials around the 
country are convinced that scale users and persons who buy 
materials weighed over scales lose hundreds of millions of 


dollars — perhaps billions of dollars — per year in weighing 
errors. The scale error chart is a device which weights and 
measures Officials hope will alert all concerned to the im- 


portance of accurate weighing. 





Clegg Leads United Fund Drive 

William C. Clegg, Jr., of The Clegg Company, San Antonio, 
Tex., has been named chairman of the down-town division of 
San Antonio’s United Fund Drive for this year—JHR 
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U.S. Koylon® 


Foam Cushioning 


Gives the 






“20 Winks” Two-Seoter 
Courtesy of Stationers 
Manufocturing Co., Inc, 
Fort Worth, Texas 


“2 () Winks’ Two-Seater 


Sofa-Smartness, with 


-FOAM 


Full-length Comfort 


Perfect to just relax and think. Or to 
catch that pick-up nap doctors advise for 
busy men, the arms snap down to full- 
length stretch, and the complete-repose 
comfort of U. S. Koylon Foam Cushion- 
ing. This most modern of cushioning 
materials cradles every bone and curve 
of the body with ideal support from head 
to toes. Heavy-weights, light-weights find 
the buoyance of Koylon completely rest- 
ful—no cramping “‘pressure-points”’ any- 
where. And for sitting, Koylon Cushion- 
ing assures perfect posture support, 
while it allows the neat, trim lines that 
make every office look smarter. For 
beauty, efficiency, specify U. S. Koylon 
Foam Cushioning! 


UNITED STATES RUBBER COMPANY .- rockeEFrELLeR CENTER - NEW YORK 
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Walsh Bros. Leave ‘Downtown’ 
Area for Spacious Location 





= 


DICK WALSH 





@ WALSH BROS. OF PHOENIX, Ariz., recently opened a 
Strikingly modern office equipment store which in fact com- 
prises an entire two-story building. 

Located at 1636 N. Central Ave., across the street from the 
new Phoenix Library, the building conforms architecturally 
with the library and other modern buildings in the vicinity. 

Six full-sized picture windows across the second story and 
five windows and a glass door on the first floor turn the en- 
tire store into a day and night display visible from the busy 
boulevard. 

Dick Walsh, present directing head of the firm, said the 
company was founded in Phoenix by his brother Peter in 1919. 
Dick joined his brother in 1923, and he has been manager ever 
since 1929 when Peter died. 


Moved From Downtown 


The firm moved to ‘ts new location from a downtown site, 
in the Bank of Douglas building. “There are, of course, some 
disadvantages to moving from the immediate downtown area”, 
Mr. Walsh admitted, “but in our case at least these are far out- 
weighed by the advantages of adequate display space visible 
from the city’s busiest thoroughfare and by ample parking 
space. We offer courtesy car service at all times to those un- 
able to reach us otherwise.” 

He pointed out that the new $150,000 building allows the 
display of two floors of office furniture and machines. This 
area comprises more than 12,000 square feet, making it pos- 
sible to set up a large number of complete model offices in 
both steel and wood furniture with a price range to fit the 
lowest to the highest budget. 

At the same time, he said, the firm now has administrative 
offices, service department and accounting department located 
in the same building as well as storage space. The firm’s serv- 
ice department was formerly located in a building at 533 West 
Washington. This building is now used for the warehouse and 
warehouse sales store. 


Store in Tucson 


Since 1935, Walsh Bros. has maintained a Tucson store to 
serve the residents of the southern part of the state. This store 
is under the management of Fred Lauber, and handles ap- 
proximately the same makes and styles as the Phoenix store. 

The organization includes 39 employes from servicemen and 
mechanics through a staff of designers, and their total experi- 
ence with the company totals more than 250 years. 
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MODERN KEYNOTE... The model reception room display (top 
picture) and the office furniture display area (lower picture) 
present visual evidence of the careful planning that went into 
the new Walsh Bros. store in Phoenix. Everywhere, the clean- 
lined modern look is apparent. The entire building is refrigera- 
tion air-conditioned for the convenience of customers and em- 
ployees. 
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“COMfErence Comfort by Gunlocke ” 
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( cnsiiineii are a necessity in today’s modern business world. Whether in the 
form of a large board meeting or a private conversation away from the business desk— 
comfortable seating is essential. To assure the seating comfort of your customers (for min- 
utes or for hours), try the Gunlocke Model 2683 Guest Chair. 


Ideally suited for either large or small offices, the 
Model 2683, with its comfort-controlled styling and 
unique design, will add interest and beauty where 
conference room or semi-lounge chairs are needed. 

Gunlocke craftsmen have met their consistently 
high standards in designing the Model 2683 Guest 
Chair. Smart in appearance with its two-tone or 
solid top-grain leather design, this guest chair is 
perfect for congenial seating comfort. 

You can recommend Gunlocke’s Guest Chair, 
Model 2683, with confidence. It will mean profitable 
sales and satisfied customers. 





..» where conference room chairs are needed, 


Write for Information 


-H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


If all your customers were aware that Guide-O-folders will 
save them up to 30° on their filing and finding, you would 
do a land office business. Right now — at transfer time — 
is the one time of the year they are most filing and finding 
conscious. Now is the time to demonstrate Guide-O-folders to 
your customers. If you will make an all out effort on Guide- 
O-folders you've simply got to make some real profits! Write 
for 4 page descriptive circular today. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Transfile 


STEEL FRONT FIBRE BOARD TRANSFER FILES 





Trademark 


Stacked by the hundreds or as 
single units TRANSFILE FILES 
are the low cost way to keep all 
records at finger tips. Each 
TRANSFILE FILE is a complete 
filing unit in itself. Because the 
weight of the drawer and con- 
tents is supported on steel, the 
units can be stacked as high and 
as wide as desired. The bottom 
drawers work as easily as the top 
ones. Shipped flat, they fold to- 
gether easily and quickly with- 
out screws, bolts or tools. You 
will be gratified how well they 
sell. Send us your order today. 





GUSSCO — THE COMPLETE LINE 
OF FILING SUPPLIES. 


High quality, competitively priced. 

Be sure your stocks are adequate for 

the transfer time rush. Write for com- 
plete catalog. 


335 CANAL STREET 
WEST COAST REPS. — 
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3 STYLES 
13 SIZES 


GUIDE SYSTEM & ‘SUPPLY CO. 


NEW YORK 13, N 
GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13 
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“Hi Vi. Old Town’s special High Visibility 


coating on the stencil ...no cushion 
required for readability 


Old Town Hi Vi Stencils save time and re- 
duce errors. Because of the exclusive High 
Visibility coating, copy stands out clear and 
sharp—easy to proofread, without using a 
cushion sheet. 


Nor is a cushion sheet required while typ- 
ing, handwriting, of even making detailed 
drawings. The tough base tissue of these 
stencils, an Old Town exclusive, has been 
engineered for superior stencilizing without 
extra protection or cushioning. No special 
writing plate or stencil writing instrument 
is needed when signing or writing; any ball 
point pen may be used, on any smooth, 
hard surface. Moreover, this exclusive base 
tissue has wet strength, for added durability. 


Old Town Stencils may be washed, stored, 
and reused without loss of effectiveness. 


Another Old Town exclusive: The new, 
easy-to-use typewriter spacing and posi- 
tion guides are a timesaver for the experi- 
enced typist—and a godsend for the be- 
ginner. 


Old Town Stencils are built for precise, 
quality reproduction, throughout long runs. 
They are also built for long shelf life, safety- 
guaranteeing your inventory. 


Complete line: The Old Town stencil dupli- 
cating line includes a full range of inks, 
correction fluid, filing folders, typing film— 
and a rapid Stencil-Form Service. 


World’s foremost maker of carbons, ribbons, duplicators and duplicating supplies 


STENCILS anv MIMEOGRAPH SUPPLIES 


' 
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..a stencil that’s easy to read: 


the new 


ivi’ 


stencil 











GET THE BIG, BUILT-IN PROFIT PICTURE ON OLD TOWN’S 
COMPLETELY NEW LINE OF STENCILS AND STENCIL DUPLICATING 


SUPPLIES 


Send for your FREE 
Old Town Stencil 
Sampler Kit which 
includes price and 
profit information. 
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Old Town Corporation, Dept. OA-12 
345 Madison Avenue, New York 17, N. Y. 


Please rush my free copy of the Old Town Stencil Sampler Kit. 
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Peerless Steel Equipment Marks 
25 Years with Continued Growth 


The year 1955 marks the 25th anniversary of the Peerless 
Steel Equipment Company, which was incorporated on Sep- 
tember 5, 1930, for the purpose of manufacturing a complete 
line of steel office furniture, including filing cabinets, desks 
and specialties. 

The Peerless line of steel office furniture was well accepted 
and soon this “depression born” business was well established 
and a decided factor in the industry. 

Says the management: 

“The first building expansion took place in 1936 followed 
in rapid succession with further expansions to facilities in 
1938, 1945, 1948, 1950, 1951 and 1953. Here you have the 
growth pattern of the first 25 years of the Peerless Steel 
Equipment Company. Look back to events and conditions 
starting at September 5. 1930, (the date of our incorporation):” 

1930-32 — Herbert Hoover was president. 

1930-33 — Prohibition (Volstead Act) was still law. 

1931 — Franklin D. Roosevelt had not yet run for the 
first of his four terms as President. 

1936 — King Edward VIII (Prince of Wales) abdicated for 
Wally. 

1939 — Start of World War II in Europe. 

1941 — Pearl Harbor Day. 

1945 — VE Day — Germany’s surrender. 

1945 — VJ Day — Japan’s surrender. 

1952 — Korean war. 

1953 — Eisenhower became first Republican President in 
20 years. 

With Firm 25 Years 

The firm president, Anton J. Kuhn, has been associated 
with Peerless for 22 years in various supervisory capacities. 
His background of experience and natural creative ability led 
to the ultimate design of many of the notable features em- 
bodied in Peerless products today. Mr. Kuhn is a young and 
vigorous man who long ago realized the value of organization, 
both in structure and quality of its men. This realization has 
led him to surround himself with well-qualified officers and 
directors, wio are experts in their own phases of the overall 
operation. 
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CONRAD BERGMANN ANTON J. KUHN 


Every board member and officer has been with the company 
for more than 20 years, thus affording a cumulative knowledge 
of more than 160 years of experience. 

Conrad Bergmann, chairman of the board and one of the 
founders of Peerless, is an associate with a volume of experi- 
ence in design and management. His ccunsel lends temper to 
the steel of vigorous and challenging youth. 

“Anticipating expanded business, we at Peerless have ac- 
quired sufficient acreage to guarantee space for the expansion 
of facilities. Currently we are going through a program of 
modernization which is touching on all manufacturing de- 
partments, but with special emphasis on the finishing depart- 
ment facilities,” says the anniversary announcement. 


Like Ford Story 


“Prior to World War II the finishing of steel file cabinets 
was almost the same as the story concerned with the old 
model “IT” Ford, wherein it was stated you could buy a model 
“T” Ford in any color as long as it was black. At Peerless 
Steel Equipment the black color of the model “T” was repre- 
sented by the olive drab or olive green. Just before the advent 
of the second World War a change was noted. The gray color 
started to make its appearance in the field and where all 
handles and label holders, were made of bronze, a swing 
towards aluminum was noted. 





“The complete swing to color acceptance did not become a 
reality until about 1952-53 when the consumer had a choice of 
various pastel colors, along with the previous gray and green 
colors and grained finishes. 

“Today, these pastel shades have developed into three basic 
colors — Dove Gray, Saddle Tan and Mellow Green. They 
answer the decorators need for a change in office decor. We 
feel through color, we have now made it possible to tailor an 
office to suit the personality of the user or make it just a 
pleasant place for creative work. 

“In summing up our resources, for a new cycle of years, we 
feel we cannot miss. We feel that the first 25 years were mere- 
ly the stepping stones to the threshold of a successful future.” 


CHRISTMAS IN OCTOBER .. . Larry Allen 
& Associates and Office Machines Co. in 
Tupelo, Miss., got the jump on Christmas 
selling by featuring a portable typewrit- 
er display in October. The display sug- 
gested early selection and local ads of- 
fered a lay-away plan on easy time 
payments to inspire early fall decision, 
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make your 1956 
resolution... 













for sensationally 
bigger and better sales 
in the coming year! 





@ america's finest office equipment 
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Ray Howard’s Desk Sheet 
Intrigues His Customers 
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The “Desk Sheet” from the desk of 
Ray Howard of The Howard Company, 
Midland, Tex., is a welcome visitor in 
the homes of the West Texas printing 
and office outfitting firm’s customers. 

And occasionally it becomes almost a 
collector’s item as when Ray in Septem 
ber, 1952, wrote Harry S. Truman, then 
President of the United States, in regard 
to making Texas a “Disaster Area” be- 
cause Harry was concerned with it being 
in the Democrats’ “doubtful column.” 
Commented Ray: 

“I am here requesting that you declare me a disaster area, 
making available to me mink coats, deep freezes, cheap hay, 
quick tax charge-off of my printing plant, settlement of my 
troubles with Internal Revenue at 9c on the dollar, and such 
other benefits as your political advisers may dream up. 

“It is my understanding that if I am designated a disaster 
area I am in no way obligated to support the Democratic 
party in November although it might be expected that 
I would feel a certain warmth which is now missing.” 


Need 2,000 Reprints 


This bit of tomfoolery in the Howard manner was so popu- 
lar that it was reprinted and more than 2,000 copies were 
picked up in the store. 

The Desk Sheet goes out with the Howard firm’s statements 
and those who buy something during the month will get it. 
A copy is included with every check, letter, invoice or other 
piece of correspondence which goes out in the mail. Further 
distribution is made by salesmen as they make their rounds. 

Schools of journalism and many large manufacturers have 
praised Ray Howard’s sprightly publication. Meanwhile, he 
has fun with such items as these: 

After admitting that he had misspelled the word “compe 
tent” in a preceding issue, he commented: “We do wish some- 
one would call us up sometime and congratulate us when we 
correctly spell such words as cursorial, lardaceous, reconnoiter, 
uropygium, eschatology, to mention a few common ones in 
everyday usage.” 





RAY HOWARD 
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Parents got a chuckle out of this item, “Our boy Randy, 
rapidly approaching his sixth birthday, apparently is a chip off 
the old block last week he started losing his teeth, and 
after the first one was replaced under his pillow with a silver 
dollar, and the second one with a half dollar, he confided to 
his mother that he would be glad when the others come out, 
because I sure can use the money.” 

A short gem was: ‘Variety gives life its spice, but Monotony 
provides the groceries.” 

Brand Names Boosted 

Between lines there are judicious “plugs” for name brand 
merchandise sold by The Howard Company and the promo- 
tion is one of the reasons why this firm was Brand Name 
Retailer of the Year winner in 1953. 

How does he do it? Mr. Howard points out the material is 
not “selected” but just seems to come to mind when he gets 
in front of the typewriter and facing the deadline. 


Polster Retires as Manager 
Wilson Jones on West Coast 


John E. (Jack) Polster, West Coast divisional manager for 
Wilson has retired after 35 years service in the San 
Francisco headquarters. 

Benjamin Kulp, chairman of the board, said Mr. Polster will 
not sever all ties with the business, for he will be available 
as consultant for WJ operations as well as keeping his friend- 
ship with many in the trade in the area. 

He first worked as a salesman for R. B. 


Jones, 


Wilson, president 


of Chicago Shipping and Receipt Book Company in 1908, the 
Wilson 


predecessor of Wilson Jones. In 1913, Mr. sent him 





J. E. POLSTER J. W. TURNER 


to New York to open the firm’s eastern sales office, and he 
later started the firm’s first factory outside of Chicago in New 
York City. 

He received a similar assignment in 1920 when he opened 
the San Francisco office and branch factory, and he has headed 
the operations there ever since. He and Mrs. Polster plan to 
maintain their home in Berkeley, Calif. 

Concurrent with Mr. Polster’s retirement, members 
of the West Coast organization were named to new responsibil- 


three 


ities, 


Jack W. Turner becomes regional manager of WJ’s newly 





. 


PHIL VAN CULIN 





E. KOIJANE, JR. 


established Northern West Coast region, making his headquar- 
ters in San Francisco. He joined Wilson Jones in 1950. 

Phil Van Culin moves up to manager of the new Southern 
West Coast region. He will remain in Los Angeles which has 
now become headquarters for this new sales area. 

Ed Koijane, Jr., son of E. I. Koijane, assistant superintend- 
ent of WJ’s Chicago factory, has moved from the San Fran- 
territory 


cisco office to a sales 


joined WJ in 1942. 
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take a GIANT STEP 


with WAC AGA 


to * A QUALITY LINE WITH REPEAT SALES 
* BONDED DEALER PROTECTION 
* ACCURATE, PROMPT DELIVERIES 
* SATISFIED, STEADY CUSTOMERS 
* FULL MIAMI-DEALER COOPERATION 


Capitalize on your abilities and reputation with the 
service MIAMI renders in all business forms for any 
register. 


Men attain real and lasting success when they work and step 
together. 


MIAMI SYSTEMS CORPORATION 


Cine reenryre Fv. Oe 


REGISTERS ..... CONTINUOUS PRINTED FORMS 
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Rand McNally to Celebrate 
Centennial in 1956 


Rand McNally & Company, Chicago, 
pioneer printing, publishing and map- 
making firm, will observe the 100th an- 
niversary of its founding with special 
publishing events and centennial pro- 
grams throughout the year 1956. 

Andrew McNally III, president of 
the company and great-grandson of one 
of its founders, announced that the cen- 
tennial observance will include a two- 
day program in Chicago on January 5 
and 6, to be called “The Chicago Assem- 
bly” and devoted to the theme “The 
Challenge of a Changing World.” 

Sessions of the assembly will feature leading speakers from 
the fields of government, communications and the graphic 
arts, transportation, banking and education. 





he 


McNALLY Ill 


Plan Publications 


In addition, Mr. McNally announced, the company is plan- 
ning to publish a centennial edition of the Rand McNally 
Cosmopolitan World Atlas; a “Centennial Atlas of the West”, 
depicting the West in the 1870’s with some of the first maps 
of the U. S.; two new maps of the U. S., which will be the 
first of their kind; new merged relief globes, and a com- 
memorative Abraham Lincoln brochure. 

Centennial celebrations are being planned at all company 
plants in Hammond, Ind.; Nashville, Tenn.; Decatur, IIl.; Os- 
sining, N. Y., and the main plant in Skokie, Ill., a Chicago 
suburb. 


Founded in 1856 


Historically, the company was founded in June, 1856, when 
William H. Rand, a printer from Boston, set up an office 
over a bookstore at what was then 148 Lake St., Chicago. 
In 1858, Andrew McNally, then 22, came to work in the shop, 
and the following year the printing business was consolidated 
with the “Press and Tribune”, which became “The Chicago 
Tribune” on Nov. 1, 1860. Rand operated the newspaper's 
job printing department, and when the Tribune was incor- 
porated on February 18, 1861, he was head of the mechanical 
department and owned a one-eighth interest in the paper. 

McNally became foreman of the Tribune’s job printing de- 
partment in 1862 while it was under Rand’s management. Six 
years later, the two men purchased the Tribune’s interest in 
its job printing shop and formed Rand McNally & Co. 

The company established a reputation as specialists in rail- 
road printing and in 1871 began printing the “Rand McNally 
Railroad Guide”. Railroads’ needs for timetables and maps 
led to the establishment of a map-making department, and 
the first maps appeared in 1872. In 1875, the company’s first 
commercial map, “New Map and Guide to the Black Hills” 
was published and followed by many others 


Introduce Road Maps 


Road maps were first introduced by the firm in 1917 when 
it issued a map of Illinois showing all of the marked high- 
ways then in existence. Rand McNally, through its “Blazed 
Trails Department” then covered the entire U. S. with a uni- 
form set of maps. 

The organization today includes Mr. McNally, who has been 
president since 1948; Harry B. Clow, vice-president and secre 
tary; Richard L. McClenahan, treasurer; Frederick G. McNal 
ly, vice-president, New York; Dennis O’Shea, vice-president, 
education division; Bennett B. Harvey, vice-president, map 
division; Christopher M. Dubs, vice-president, Conkey (Ham 
mond) division; Walter P. Nietschmann, vice-president, print- 
ing division; D. E. Cronin, vice-president, banking division, 
and E. W. Taylor, vice-president, ticket division 
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“At Home”’ in Greenville, Miss. . . 


1. A. Boyd Campbell, president of The Office Supply stores, chairman 
of the board of Mississippi School Supply Company and president 





of the Chamber of C ce of the United States. 

2. Billy Kimbrell, manager of The Office Supply Co. of Greenville, Miss., 
and Jim Campbell, vice-president of The Office Supply Companies 
and president of the Mississippi School Supply Co. 

3. The office machine display department of the Greenville store. 


Office Supply Co. Occupies 


New Store in Greenville, Miss. 


Story, Pictures by Art Carrow 

When The Office Supply Company moved recently into its 
new and attractive store at 640 Washington Ave. in Greenville, 
Miss., the occasion also marked the 10th year of the company 
in Greenville. 

The Greenville store is one of a chain of six, all operated 
under the name of The Office Supply Company with A. Boyd 
Campbell, president; J. W. Campbell, vice-president, and C. 
Guy Lowe, vice-president and general manager. W. G. (Billy) 
Kimbrell is manager of the Greenville store. 

A. Boyd Campbell, in addition to his office as president of 
The Office Supply Companies, is chairman of the board of 
Mississippi School Supply Company and 28th president of the 
Chamber of Commerce of the United States. 

All departments of the company are now under one roof 
with two floors used for displaying merchandise, furniture and 
equipment. 

Approximately 70 feet of the first floor is for office supplies. 
social stationery and writing instruments with display shelves 
arranged for self service. Every peninsular display has adjacent 
reserve stock for quick replacement 

The Greenville store is in addition to the concerns at Colum- 
bus, Laurel, Clarksdale, Vicksburg and Jackson, all subsidi- 
aries of the Mississippi School Supply Company of Jackson.} 
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Regna can print double cash receipts 
(one for store, one for customer). 
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Box 507, 


anew concept of 
cash register design 


If there is one cash register which fully meets the performance and 
budget needs of all small and medium size retailers—surely it is 

the magnificent new Regna DeLuxe! A cash register . . . an adding 
machine ...a bookkeeping machine—it is ideally suited for the 
multiple functions of cash protection, cash-credit control and general 
figurework. Sturdy, precision-built, soft-spoken . . . virtually 
maintenance-free! And note the Regna’s trim, rounded styling: 

so elegant, compact, unobtrusive. Yet for all this versatility and beauty, 
the Regna is low-priced, within easy reach of the smallest storekeeper! 
New manual or electric models with through-colored Carbamide 

cases in green, ivory and maroon. 


New square-shaped “sculptured” keys 

are far easier and faster to operate. 
Electrically and hand operated 

A complete stock of Regna parts is located in models with or without indica- 


Visible item indication shows clerk 
and customer individual items, total. 


service centers throughout the U. S. tion. 








Regna Cash Registers, Inc. 
175 Fifth Avenue, New York 10, N. Y. 


Gentlemen: 


Please send details and prices on the Regna Deluxe Cash Register 
plus information about becoming a Regna dealer. 








e . 
I LIS ie “aS tS Modestly-priced, ingenious KD units with 


a high adaptability rating... by Orna- 
Metal, of course. Contemporary styling, 
sturdy steel construction, plastic tops, 
baked enamel finish. Shipped KD. Can 
be quickly and easily assembled in 
combinations to meet various individual 


requirements. Priced to allow attrac- 








tive mark-up. 


X 100-L (L-UNIT) 

Plastic top, gray linen pattern 
36"x 16”; 25” high (standard size) 
Steel undercarriage 

Packed KD 

Base: charcoal black 

X 100-L-48 k 
Same as above only 48” long 











Also 
available 
with courtesy . 
shield L 
@ 
X 100 : 
Plastic top, gray linen pattern 
30” x 72”; 30” high L 
Steel undercarriage 
Packed KD Le 
Body of drawers in separate carton 
Base: charcoal black L 
Standard 3 box drawers 
Li} 
M 
ee 
ce (3) Mi 
X 100-LC Complete ‘7 
Combination of desk and L-Unit Me 
Plastic top, gray linen pattern aR, 
Desk: 30”x 72” top; 30” high ue 
L-Unit: standard 36 Me 
Packed KD ) 
Base: charcoal black Me 
3 box drawers a 
L 
C 
M 
Write for literature and prices Me 
ORNA-METAL, INC., 2412 SO. SEVENTH ST., ST. LOUIS 4, MO. Mo 
V 
Mui 


a 
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1955 Business 
Show Guest Book 





Continued from page 31 


Munr Jr, J. H.. New York 
Cc Ty 
Myers, Irving A., Herald Sur 


; New York City 
N 
Nen } Bernard H., Reaan 
Furniture Corp., New York 


; 
Nemlich, |. H., Regan Furniture 
Corp., New York City 
Newman Sam, Stone Newman 
Associates, New York City 
Newmeyer, Ralph R., Nationa 
Typewr Ter Go. Inc. Hart 
ford, Conn. 
Nien : Su via, Addo Mach ne 


Co., Inc., New York City 
P 
Pearlman, Max B., Leonard Ad 


vertising Agency, New York 
City 

Peles, John, Remington Rand, 
New Y« rk City 

ey, A., Duplicator, Inc 
New York City 

Pippette, G. L., Royal McBee 
ae New York City 

Phillips, A. Scott, Monarch Life 


Pekeln 


Insurance Co., Springfield 
Mass 
Pomerantz, Sidney, Pomerantz 


& Co. Philadelphia, Pa. 
Porter, Harold, Forbes Snyder 
Inc. Holyoke, Mass. 
A., Copy Craft, In 
New York City 


Putman 


R 
Ramse H. A., Underwood 
Samas, New York City 


Rankin, C. S.. Marchant Calcu 
ators, Pittsburgh, Pa. 

Ray, Carl P., Underwood Corp.., 
New York C ty 

Rebro, M. N., Embassy Sales & 


Service Co., Washington, D 
j 

Rennet, Arthur S., Kamket 
Cc 


Corp., Holyoke, Mass. 

Rest, Sig, Speed-O-Print Corp 
Chicago, Ill. 

Rice, H. G., Apsco Product 
Inc. Flushing, N. Y. 

Ritchie, Irwin R., New York 


City 

Ritchie, Harry H., Addressing 
Machine Equipment C 
New York City 

Ritchie, |. R., Typewriter Dis 


tributors, New York City 

Rose, Adolph, Rose Ribbon & 
Carbon Mfg. Co., Harrison 
N. d. 

Rubenstein, Charles, Addressing 
Machine & Equipment Co. 
New York City 

Rubenstein, Joseph, Internation 
al Office Appliance, Inc. 
New York City 


Rutherford Gus, Rutherford 


Duplicating Co. Houston 
Tex. 
S 
Sander Mr. & Mrs. H. S 


Stationers & Publishers Board 
f Trade, New York City 


Schrube Herbert American 
Numbering Machine Co 
Brooklyn, N. Y. 

Scott, B. H., Western Paper 
Good Co., Cincinnati, Ohio 

Shafer, Norman H., Computer 
Sales Co., New York City 





WESTERN MAN 


ne ao ae 


FINGERTIP 
CONVENIENCE 


TTS 
500 Five 


This non-suspension steel file 
is available in 2, 3 or 4 draw- 
er standard sizes. Attractively 
priced, the 1500 incorporates 
many quality features. Whis- 
pering action in drawer op- 
eration means quiet, smooth 
function at all times. 





mP OF Qu, — 
WESTERN MEG co 











PROVES THAT TOP PERFORM- 


ANCE NEEDN'T BE COSTLY FOR 
YOUR CUSTOMER 


ZS00 Five 


Featuring a plated full progres- 
sive cradle type suspension slide 
using six hardened steel balls and 
4 free floating rollers per drawer 
insuring effortless operation and 
minimum maintenance. 





ADD-A-FILE 


Your customer builds as he 
grows. Add-A-File provides space 
in confined locations. As need 
for additional filing space be- 
comes apparent, additional draw- 
er units can be stacked on the 
original unit. Any number may 


be used. 


New York Display and representative 
Arthur Gordon Co. Associated 
206 Lexington Ave., New York 16, N. Y. 
Florida Warehouse & representative 
Mac Weiner, 730—83rd St. 
Miami Beach, Florida 






UFACTURING CO. 


ILLINOIS 
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Ajustrite Moves to New Plant 
Transfer of machinery, materials and equipment for the 
manufacture of Ajustrite chairs and stools, from Garrett, Ind., 
to the new plant at Bowling Green, Ohio, has been completed 
according to Rex Dawson, president of Ajusto Equipment 
Company. 
Located at 525 Conneaut Ave., Bowling Green, Ohio, 
the new plant occupies over 19,000 square feet of floor space. 
“An increase of 20% in production, occasioned by the brisk 
market created by new schools and hospitals, has been gained 
through the improved and enlarged manufacturing facilities”, 
Mr. Dawson said. 
STATEMENT OF THE OWNERSHIP, MANAGEMENT, AND 
CIRCULATION REQUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912, AS AMENDED BY THE ACTS OF 
MARCH 3, 1933, AND JULY 2, 1946 (Title 39, United States 
Code, Section 233) 
Office Appliances, published mont at Chicago, Illinois, for 
October 1, 1 
1. The name and addresses of 
editor, and business managers are Pul 
Company, 600 West Jackson Blvd., ¢ 
S. Lennartson, 11638 S. Oakley Ave., ¢ 
Walter S Lennartson, 11638 ». Oakley 4 
ss Manager Charles W. Gilbert, Anr 
« The ywwnel is: (If owned by i < 
ress must be stated and also imme 
and addresses f stockholders owning 
You be the jury Con- 1e)8) 48 SM3 re of total amount of stock. If 
E : } names and addresses of the individua 
sider these facts. You WITH 13 INCH wned by a partnership or other uw - 
’ : | address,’ as we as that of each indiv 1a err 
cant equal genuine CARRIAGE The Office Appliance Company, 600 West ksor slvd., I 
‘*Action-Tested’”’ Olym- Ill.; John A, Gilbert, 310 Forest Av Glen Ellyn, Ill.; Jeannette J and 
, . Gilbert l Forest Ave., Glen I I [ll.; Walter S. Lennartson, 
pia Typewriters. They 11638 S. Oakley Ave., Chicago, Ill.; George C. Wheeler, 146 Locust an | 
4 : Ave Scarsdale, N. Y.; Benjamin C. Wallsten, 4641 North Keating 
ware built to meet ww ; Ave., Chicag Ill.; Herbert L. Sime, 1 S. Oa Ave., Chicago, fF 
requirement a typewriter must fulfill. You can't beat Ill.; R. Mann, 956 Third Ave., Des Plaines, Ill.; Charles W. Gilbert 
= > "ne Qe ré do le 1] 
OLYMPIA know-how that comes directly from our fac- a6 =e ee me : “sie il can 
. 3 he knowr vondholders, mortgagees 1 ot irity holders 
tory experts who design, build and test these famous wala or holding on “ve Sl ak dames ak @atan wineand” oe ae bacl 
typewriters. When you deal with us you are assured mortgages ther securities are: (If there are none, so state.) ton 
of the finest machines, the finest parts and the best (oa a i +, a K 
possible deal. You will like our fair prices and con- r security holder appears upon the b f the « ny as trustll 
: * . r it ur the fiduciary relation, t name of t person or cor 
sistently high quality. poration for whom such trustee 1 acting; also t statements in opel 
the two paragi ipl ~ show the iffiant full kr \ ge and belief are 
as to the circumstances and conditions undet whi stockholders ‘ 
and _securit ders who do not appear upon t books of the thei 
company a trustees, hold stock ar irities it i ipacity other 
than that a bona fide owner. 
INTER-CON7'NENTAL TRADING CORP. sii oe ee . 
a ( HARLES W GILBERT, Bu ess Manager 
On ee ee ee, | ee oe SS -ea, ae Sworn to al ubscribed béfore me | itl day of October, 1955 TH 
{Sea sthe I yhnson, Notar -ublic. | 
(My comn ion expires Oct. 19 ’ | 
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“She saves half the time. 


Boss saves @ll the cost.”’ 


Wpalionals De luxe adding machine... 


Live keyboard* with keytouch adjustable to each operator! 





Saves up to 50% hand motion — and 
effort! Never before have so many time- 
and-effort-saving features been placed on 
an adding machine. 

Every key operates the motor—so you 
can now forget the motor bar. No more 
back-and-forth hand motion from keys 
to motor bar. 

Keys are instantly adjustable to each 
operator's touch! No wonder operators 
are so enthusiastic about it. They do 
their work faster with up to 50% less 


THE NATIONAL CASH REGISTER COMPANY, pvavron 9, on1o 


effort. New operating advantages, quiet- 
ness, beauty! 

“Live” Keyboard with Adjustable Key- 
touch plus 8 other time-saving features 
combined only on the National Adding 
Machine: Automatic Clear Signal .. . 
Subtractions in red . . . Automatic Credit 
Balance in red . .. Automatic space-up of 
tape when total prints . . . Large Answer 
Dials . . . Easy-touch Key Action... 
Fuill-Visible Keyboard with Automatic 
Ciphers . . 


. Rugged-Duty Construction. 


977 OFFICES IN 94 COUNTRIES 


OA-12/55 





Pee ece2 eee ee ee ee eee2e2 


Contact Dayton Office, 
Adding Machine Division, 
now, for information about the 
complete adding machine line 


dealerships still available. 














YOUR LIFETIME OPPORTUNITY - The most valuable busi- te Skyscraper 


ness asset in this industry—the Shaw-Walker franchise—is avail- ES 


able in a few cities. Perhaps you qualify for it. Inquire! Shaw- 
Walker, Muskegon, Michigan. This may lead you to the greatest 
profit move you ever made. 
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Good Wood Firm Making Book Cases 
[he Good Wood Furniture Company, Box 1817, Chicago 
90, Ill, has begun manufacture of rigid-end wood bookcases 
a popular-priced range. These are for sale only 
equipment trade. 
Organization of the new firm resulted directly from the 
xe Of sources of supply for this type of book- 
previously specializing in them having re- 


and cabinets 


to the retail « 


existing short 


cases, othe 


cently gone of business, states the management of Good 
Wood Furniture Company. 

The trade being offered six different models in various 
sizes, all adjustable shelves. The cases are in walnut, 


mahogany, oak and soft-tone finishes and are shipped indi- 
vidually packed 

Heading Good Wood Furniture Company is Harold 
Reinke, well known in the past as a furniture manufacturers’ 
representativ Midwestern territory. 





Chicago Office Machine Dealers Meet 
Members of the Chicago Office Machine Dealers Associa 
18, at the Chicago Engineers Club. Dinner, 
a social hour and a short business session were in order. 
Harvey Mir presented a report on the highlights of the 
director's meeting of NOMDA in Denver, and others were 
asked to tell about their experiences at the convention also. 


tion met October 
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Now nylon stops 
squeaks in Bassick 
chair control 









New nylon bearings make Bassick’s modestly 
priced G-1000 tilting chair control safe, silent 
and maintenance-free. 


At one stroke the new bearings 
(1) stop squeaks and chatter 
(2) put an end to the messy job of lubricat- 
ing this area 


(3) eliminate metal-to-metal friction bear- 
ings which often elongate and give a 
chair the “wobbles.” 

Tell your office manager customers about these 
new safe, silent, maintenance features. You'll sell 
more chairs with Bassick G-1000 Tilting Chair 
Controls—as well as “Diamond-Arrow” casters, 
of course. THE BASSICK COMPANY, Bridgeport 2, 


Conn. In Canada: Belleville, Ont. 


A DIVISION OF 





MAKING MORE KINDS OF CASTERS MAKING CASTERS DO MORE 
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MILWAUKEE CHAIR COMPANY 





For the Important Men in Business 





Model 
522% UL 


EXECUTIVE POSTURE CHAIR 


Proudest office possession of top management 
throughout American business...the MILWAUKEE 
Executive Posture Chair...a triumph in custom 
quality and healthful posture seating, unsurpassed 
for luxury and distinction...a gilt-edge investment 
in lifetime, fatigue-proof, individualized comfort 
and well-being. 

Write for complete details on the MILWAUKEE 
Executive Posture Chair—the largest-selling 
luxury chair in the office field. 


makers of fine chairs for over half a century 


Milwaukee 45, Wisconsin 
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Independent Cash Register Dealers 
Attend Convention in Los Angeles 

The far reaching effects of automation and electronics on 
retail merchandising were studied by the Independent Cash 
Register Dealer’s Association at their convention in Los 
Angeles in October. 

Meeting for the sessions were dealers from all parts of the 
country. Nat Framer, Los Angeles business machine dealer 
and program chairman of the ICRDA convention, explained 


CHANGE? . . . Dianne 
Fredericks, named 
Cash Register Queen 
at the ICRDA meeting 
in Los Angeles, points 
up the difference in 


cash registers be- 
tween 1900 and 
1955. 

that “dramatic changes will soon take place in retail sales 


methods through applications of automation and electronics.” 

To acquaint themselves with these methods, the dealers 
toured the Clary Corporation plant in San Gabriel, Calif., as 
a part of their program, and they heard methods and design 
experts from this company explain the forthcoming changes. 

he group studied advanced design changes as well as serv- 
ice and sales problems and methods of building sales organi- 


zations. 





Cash Register Dealers Tour Clary . 


Design advances and modern production methods were graphically 
shown to attendants of the Los Angeles convention of the independ- 
ent Cash Register Dealers Ass'n., during a tour of the Clary Corp. in 
San Gabriel, Calif. FRONT ROW—R. Berger, Chicago; Harold M. Kiyo- 
hiro, Honolulu; Dick Barrett, Clary cash register sales manager; John 
Clary, assistant to Clary president; Ed Mancini, Chicago; Ray De Haven, 
Sacramento, Calif.; Rex Simpson, Oakland, Calif. MIDDLE—WMiller Hug- 
gins, Anderson, Ind.; John Robertson, Grand Rapids, Mich.; Dominick 
Bonsanti, Astoria, Ore.; H. O. Whistler, Grand Rapids, Mich.; Fred Jay, 
Chicago; Wade Senter, Long Beach, Calif. REAR—Bill Petit, Clary assist- 
ant dealer sales manager; Stanley Hayman, Washington, D. C. ICRDA 
secretary; Irvin Furrer, Los Angeles. 


Milo Harding Adds New Equipment 
Continuing to expand facilities to meet the increasing de- 
mand for its products, Milo Harding Company has just an- 
nounced the installation of additional specially designed preci- 
sion equipment for the manufacture of Tempo stencils. 

The new machine handles multiple operations in the pro- 
duction and assembly of stencils and is expected to double 
the daily output. This unit is the first of several on order which 
ultimately will eliminate virtually all hand operations in the 
stencil department. 

Similar improvements in production facilities been 
made in other departments since the company moved to its 
own modern new building in Monterey Park, Calif. where all 
manufacturing, sales and administration operations are con- 


solidated. 


have 
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"On busy days like this, 


I’m so thankful for my new CLARY !” 


Clary Adding Machines have the prettiest ‘“salesmen’’! 
We mean the loyal girls in nearly 160,000 offices who'd rather use 
Clary Business Machines than any other make. The girls who’ve 
helped Clary dealers ring up record-high sales this year 

And now color, too! 
Both Clary 10-Key and Full Key models are now available in 
America’s smartest office colors—blue, gray, green, beige 
and turquoise. Still another plus for every Clary dealer. 
A limited number of Clary franchises are still open. Write to 
Dealer Division, Dept. A125, Clary Corporation, San Gabriel, Calif 


BUSINESS MACHINES DIVISION, ARY RPORATION, SAN 


CREATORS OF MODERN ADDING MACHINES AND CASH REGISTERS FOR AMERICA AND THE WORLD 
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R-B Mimeo Papers 


R-B Duplicator Papers 





with R-B Mimeo and Duplicator Papers 


If all your business were repeat orders, you’d 
have a mighty pretty profit picture, wouldn’t 
you? Then doesn’t it make sense to nail down 
as much repeat business as possible with 
“customer-keeping’’ merchandise? 

With Rockwell-Barnes Mimeo and Dupli- 
cator Papers you can be certain your custo- 
mers get the kind of merchandise that will keep 
them coming back for more. The R-B quality 
line offers an assortment of weights, colors 
and textures for all machines. And you get 
more business because your customers get 
more satisfaction. 


Colors and weights in 
wide variety, and in any 
required size. Samples 
submitted promptly on 
request to interested 
dealers. 


EAST WACKER DRIVE 


Mimeo papers, duplicator papers, and all 
other products in the R-B line are backed by 
a 5l-year reputation as ‘“‘specialists to the 
stationer” . . . a reputation you and your cus- 
tomers can count on. 


BONWOVE MIMEO 





Personalized Labels! Ask about our Personal- 
ized Label Plan — it’s another valuable R-B plus 
that helps you keep customers. 


ROCKWELL-BARNES COMPANY 


Specialists to the Stationer since 1903 


CHICAGO 1, 
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Rollin Sprague of Weis Manufacturing Company stopped in 
Chicago briefly on the last day of the NSOEA convention 
while on his way to Whitewater, Wis., where he visited with 
his daughter. Coming back through Chicago October 11, he 
visited with the publisher of this journal by telephone, being 
somewhat time to make the call in person. Mr. 
Sprague is one of the elder statesmen of Monroe, Mich., and 
the Weis Manufacturing Company. For many years he served 


short of 


as secretary of the Monroe School Board, later as president, 
and for 44 years has been associated with the Weis company. 
He has had a most interesting and busy career. 


Humberto Castilla and his son Antonio of Castillas, S.A.., 
Saltillo, Coahuila, Mexico, favored OFFICE APPLIANCES 
with a visit on October 17. They had arrived in Chicago two 
weeks earlier to attend the NSOEA convention at the Hilton. 
Mr. Castilla operates an office supply business, selling station- 
ery, printing, office furniture and office machines. He has 
attended stationers’ conventions in Chicago on various occa- 
sions. Much of his time was spent examining products shown 
by the manufacturers in their exhibits. The Chicago visit pro- 
vided Antonio’s first convention experience. 


J. E. “Jack” Polster, of Berkeley, Calif., signed the Guest 
Book October 18. He had just retired from active work with 
Wilson Jones after 34 years with that concern. A note about 
his retirement appears elsewhere in this issue. Jack has many 
friends in the industry. He probably will have a difficult time 
with himself if he decides to stay away from the national con- 
vention of NSOEA or the regional meeting in his old district, 
which is No. 12. He plans to continue living at his Berkeley 
home and enjoy life without further business responsibilities. 





Waterman Adds to Sales Staff 

Four new representatives have been added to the rapidly- 
expanding sales force of Waterman Pen Company, according 
to a recent announcement by George C. Holt, vice-president — 
sales. Ralph G. Much will handle the Kansas City territory; 
Vincent G. Brady, St. Louis territory; Robert S. Brown Jr., 
Mississippi territory; and Dewey O. Navey, Virginia territory. 








HEADING SOUTH .. 


. part of the more than 80 Underwriters 
approved Class C safes shipped to South America by Diebold, 
Inc., Canton, Ohio, are shown above just before they were 
packed, The safes went from Canton fo the sea by rail and 
then overseas by ship. They are used in all kinds ef climate 
ranging from tropical plains to cool mountain regions. 
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M-1000 FBL 
Arm Leg Chair 


new Suppl tk vue 


by : METAL-LUX 





This trim-lined ultra-modern metal chair 
group combines a streamlined design of 
unusual beauty with useful function 
(chair backs cannot scuff walls). An ideal 
chair for use in lobbies, reception rooms 
or offices. The armchair features deluxe 
spring seat construction and Tenite 

arm rests. Side chairs are available with 
spring or padded seat. Lifetime frame 
construction and flawless finish make these 
fine chairs virtually indestructible. The 
“Swept-Back” group is designed for 
large volume sales and profits. Write 
today for the full descriptive details. 





M-7000 FBL 
Side Chair 
(Padded Seat) 





M-3000 FBL 
Side Chair 


| ’ ss . ° ° 
(Spring Seat) ©“ there is nothing finer in metal 


MILWAUKEE METAL FURNITURE COMPANY 


101 N. Campbell Ave., Chicago 12, Illinois 
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only BARKLEY 
TAB GUIDES 


U.S. REG. PAT. NO 2,248,355 D128118 





Barkley pressboard file folders are designed for the strain 
and stress of the busiest filing department. These folders 
are made of durable high quality 25 point gray press- 
board with a one inch strong cloth gusset "W'" shaped 
at the bottom to permit ready expansion. The Crystal 
Clear BARKLEY TAB GUIDES in *colors—distinguished 
by its smooth contour surfaces and angled for perfect 
reading, provides the utmost efficiency in the file. 
Letter Size—No. F955-8—2" Wide Tab 5 position 

No. F953-8—3"' Wide Tab 3 position 
10" Guide Height—Made in legal size also 
*Amber color furnished unless otherwise specified 9 


Write for Illustrated Literature 
Established 1921 


[. L. BARBLEY & CO. 


Munuwfacturers of Filine Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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CLARY WINS AWARD... A plaque was awarded to the Clary 
Corporation for its new 10-key adding machine by Design 
News recently, In the picture, Peter J. B. Stevens, right, man- 
aging editor of the magazine, hands the plaque to Hugh L. 
Clary, center, president of Ciliary. R. H. O'Brien, left, executive 
vice-president of Rogers Publishing Co., looks on. This is the 
fourth design award received by Clary. 





Diebold, Inc. Acquires K. F. Cline Co. 

Diebold, Incorporated has announced the acquisition of the 
K. F. Cline Company, Inc., of Dickson, Tenn. The acquisition 
includes the manufacturing facilities with two plants in 
Dickson. 

The Cline firm produces a wide line of lockers for schools, 
offices and industrial use as well as a variety of steel shelving 
and storage bins and cabinets. 

Raymond Koontz, president of Diebold, said the products 
of the Cline Company will compliment the Diebold line. 
Marketing facilities of the Cline organization will continue, 
he added, and the firm’s products will be marketed through 
the nationwide Diebold and York sales organization throughout 
the United States. Expansion of the plant facilities in Dickson 
were predicted by Mr. Koontz. 





Business Tax Law Book Published 

A guide for owners and managers of small businesses has 
recently been published by McGraw-Hill which features new 
tax law aspects of importance. The book, by J. K. Lasser, 
“How To Run A ‘Small Business”, has been revised and 
brought up to date by Sydney Prerau, director of the J. K. 
Lasser Tax Institute. It features a new section of tax saving 


ideas. 





Eagle Pencil Names PR Counsel 

Appointment of Harshe-Rotman, Inc., to conduct a public 
relations program for the Eagle Pencil Company was recently 
announced by Morris B. Rotman, president of the Chicago 
and New York public relations firm. 

The program will be under the direction of Harshe-Rot- 
man’s New York office. 





Burroughs Corp. Issues Brochure 

Burroughs Corporation has recently sent an_ illustrated 
brochure to stockholders and employees which tells the story 
of Burroughs growth. 

The booklet, entitled “Product Development—Key to Bur- 
roughs Growth”, pictures old and new products of the firm 
as well as the growing factory facilities. 





Lou Obstfeld Sells Interest in Markwell 

Lou Obstfeld, former president, treasurer and general man- 
ager of Markwell Manufacturing Company, Inc., since 1919, 
has sold his interest in the firm. A. I. Obstfeld was recently 
elected president. 
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PEERLESS-IMPERIAL 


FINAL-LINE 


opens the door 
to more carbon sales! 















You can teach a parrot to say, “My 
carbon is better!”—but you can demonstrate 


the superiority of FINAL-LINE in 10 seconds. 


Alll you do is to point to the uncoated 
extension edge with the three punch holes at 
the top and bottom—which tell the 
. Typist where to START her letter, warn 

her where to STOP. 


Girls who want to get out at 5 
o’clock go for FINAL-LINE. So do 
bosses who like executive-looking 
correspondence. So do Dealers 
who want fast sales and nice 
profits. How about you? 


Write—today! 


PEERLESS- “IMPERIAL (0., INC. 7 


General Office and Factory: 32 Peerless Place, Newark 5, New Jersey | 
New York Office: 13, 108 Franklin St. 
Detroit 18, 37 Linden Street, River Rouge, Michigan 


We MOOOOOO™™’™CLMAMP OLA: 


- Gu ame in OES: Ribbons, carbons, spirit and gelatin duplicating 


carbons, master units, carbon ribbons, carbon rolls for every business need. 
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Business Chains 





......@ line youll be proud to have! 





No. 1742F 
And here are three good reasons why you'll 
be happy with Johnson Business Chairs! 
Three good examples of the finest selection of 
posture seating . . . ever! Fine, luxurious 
posture chairs that spell c-o-m-f-o-r-t . .. 
No. 1744F 


and q-u-a-l-i-t-y for your customer. 


There’s no doubt about it... JOHNSON gives 
you the smartest styling... the most comfortable 


. and the biggest selection of posture seating 





in history. 

And ... there’s a Johnson Posture Chair 

for every budget. 

Take a good look at JOHNSON BUSINESS 
CHAIRS. It’s a line that you'll be proud to have! 


DEALERS: Let us send you the nplete Johr 
ur catalog, price t and the deta f our 
dealer program. 





No. 1736F 


7109 MERCHANDISE MART 


—, JOHNSON CHAIR COMPANY. 


\= 908, 
a CHICAGO 54, ILLINOIS 
VW 
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Veteran Texas Firm of Szafir’s 
Moves into New Beaumont Home 
Story, Photographs by Art Carrow 





New Szafir Store in Beaumont, Tex. . 

1. Alex Szafir (seated) and Jack Taylor, store manager. 

2. Section of the furniture department. 

3. Part of the basic wall and island fixtures in the new Beaumont store. 


Only four moves in 58 years is the accomplishment of E. 
Szafir & Son of Beaumont, Tex. The present move is to 244 
Forsythe, where the firm has a modern establishment which 


will take care of future expansions. 
at present is managed by Alex, son of Alex, Sr., 
who died se\ years ago. 

The building is 70 x 120 feet, well proportioned for the 
and office supplies. Basic wall and island 
Henry Berry Associates are used through- 


Che firm 


display of furnit 


nxtures designe d by 


out the store, allowing visual selling as well as quick, imme- 
diate service 

[The company represents Art Metal, Y and E, Leopold, 
Morval Office Furniture, B. L. Marble Chairs, Trussell and 
Standard I urt 





Tolleson Moves to Houston for Ennis 


Jack Tolleson, former manager of the St. Louis branch 
of the Ennis Tag and Salesbook Company and the American 
Carbon Paper Manufacturing Company, has been transferred 
to Houston, Tex., as branch manager, to succeed Bob Barnes 
who recently passed away. 

Jack Bell, who formerly traveled the North Texas and 


Oklahoma territory, has moved into the St. Louis branch 
managership, and Jack Curl has succeeded him in the territory. 


CAP 
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1956 will be 
A BIG YEAR FOR SAFES 


Model 2115 


Model 3415 





Model 2715 Model 1511 


WITH more records than ever before to keep and an 
ever-growing awareness of the fact that obsolete safes 
do not provide safety . . . there’s a better opportunity 
today than ever before for office appliance dealers to do 


a big and profitable business on safes. 


Herring-Hall-Marvin dealers are in a specially strong 
position to get a big share of this business. New deluxe 
models of record safes, with A, B and C labels, single and 
double door models, are in the 1956 line. All have new, 
improved interiors and are available in a choice of smart 
decorator colors — Hammered Gray, Stylite Tan, Mist 
Green. 

Exclusive franchises are open in a num- 
ber of important centers. Inquiries will 


receive prompt and careful comnsidera- 
tion. 





Herring-Hall-Marvin Safe Co. 


HAMILTON, OHIO 


TORAGE VAULT 


BUILDERS OF THE U 











TRY THIS 
MODERN WOOD BLOCK 
STAMP PAD!...... 


Wood Block is chemically 
treated to hold large amounts 
of ink and to feed just the 
right amount to the surface! 





Ink dries instantly on paper 
yet never dries in the pad! 


Outlives 
Two 
Ordinary 
Stamp 
Pads 


Pad surface is always flat and 
firm does not collect lint! 


Ink cannot gush up between 
the type causing a blurred 
impression! 


Impressions are always 
strong, clear, brilliant and 
waterproof! 


Ink penetrates pad quickly, 
will not stand on surface as 
with ordinary pad! 


Clear-Print Ink and Pad are 


never affected by moisture or 
humidity! 


gladly sent to interested Dealers! 


L. A. PHILLIPS, President 













CLEAR-PRINT 
WOOD STAMP 
PADS 





4 ee PROTYPE 
TYPEWRITER 
CARBON PAPER RIBBON 


PROCESS / CO. 192 mitt st.. ROCHESTER 14, NY. 
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WORK STATIONS .. . Desks, files, credenzas, El-units—and 
their flexibility and adaptability in creating job-engineered 
work stations—highlighted an Art Metal Construction Co. ex- 
hibit at a recent conference in Chicago. Typical groupings 
showed a New Century desk, credenza and posture chair in 
executive setting; modular El-unit furniture and panels for use 
as semi-private interview desk, and a general office work 
station with Art Metal Pace Setter desk and correct seating 
posture chairs. There were two different decorator and Ham- 
mertone color groupings. A set-up of Art Metal open file shelv- 
ing demonstrating Wabash indexing also appeared in the ex- 
hibit along with club chairs and reception room furniture re- 
cently introduced by Art Metal. 


Kassebohm Named President of 
Marchant Research, Inc. 

A shift in the executive setup of Marchant Research, Inc., 
Oakland, Calif., has been announced by Edgar B. Jessup, 
president, Marchant Calculators, Inc., parent company of the 
electronic computer and data processing equipment concern. 

Walter Kassebohm has been advanced to the presidency of 
Marchant Research from the post of vice-president, succeeding 
George B. Greene, recently resigned chief executive officer of 
the company. Mr. Greene’s identification with Marchant Re- 
search, Inc. will continue in the new capacity of advisor on 
development work now in process. He will also remain on the 
board of directors. 

Mr. Greene’s resignation and assumption of the advisory 
capacity in which he is now serving was prompted by the urg- 
ent necessity of relief from an arduous scredule of work over 
the past several years. 

Mr. Kassebohm is a director, and is vice-president of manu- 
facturing of Marchant Calculators, Inc. He will continue to 
hold his post with the parent company. 


Evans Specialty Launches Promotion 

Evans Specialty Company, Inc., Richmond, Virginia 
launched a tight-knit sales promotion program centered around 
its dealers on November 1. 

Trade magazine advertisements featuring Evans Gathering 
Racks and Tacky-Finger (a new, stainless, odorless preparation 
to make paper-handling easy) were designed to get prospective 
customers to write for free samples and free trials. Inquiries 
thus developed are referred to Evans dealers for follow-up. 

In another phase of the program, Evans will pay $25 for 
each useful sales idea submitted by dealer salesmen. These 
ideas will then be published and mailed to all Evans dealer 
salesmen. 


Business Opportunities 





Trade Literature Wanted for New Store—Cottere! Company of Harrisburg, Pa 





ening a seventh retai: store, the enlarged and relocated Cotterels-Lewistown 
Chestnut Lewistown Pa. S. W. Laskowsk president of the Cotterel 
requests that | interested suppliers and anufacturers send their catalogs 
Ralph Nerhood, assistant manager, at Cotterels-Lewistown, 6 

>t ewistow Pa. This will facilitate } moplet f the source 
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Try it : 
By 
end FEGL the ai? 


difference! 





Not until you've felt your fingers race 
across the key board of a Johnston can 
you know what ease of operation means 
in adding machines. For the first time 
all keys—both feature and numeric — 
respond to exactly the same light 
finger touch. Try it...and FEEL the 
difference! 





13343 SHERMAN WAY 


sold 

and 
serviced 
exclusively 
by 

office 
machine 
dealers 


ohnston 


ADDING MACHINE CO. 


NORTH HOLLYWOOD, CALIFORNIA 
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Your tieket 


to greater profits 


Sales promotion material like this array of 


Peerless fact-finding literature is a first-class 
ticket to greater profits. 

They help you to sell more metal office 
furniture .. . faster. 

Peerless Dealers enjoy a continuous flow of 
dealer’s “‘helps’”... they put them to work... 


like adding salesmen to the field. 






Under the Peerless Franchise, you 


too, can go after greater profits... 







enjoy the hard-selling help of 


Peerless Dealer’s sales promotion 







material. Why not investigate 





that franchise... 





now. 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 
New York « Chicago « Dallas .« Los Angeles 
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GUILD DISPLAY .. . The Stationers’ Guild of America display 
at the recent NSOEA convention. Office supplies and equip- 
ment were shown under the direction of J. W. McCormick, Jr., 
secretary of the association. 





Royal Typewriter Company Names 
Two to New Posts in East, Midwest 


W. H. Beckwith, portable sales manager for the Royal Type- 
writer Company, has announced two new appointments within 
his organization. George Witzel, formerly Great Lakes regional 
portable manager, has been promoted to the position of East- 





GEORGE WITZEL S. W. MAZUR 


ern regional portable manager. Mr. Witzel succeeds H. L. 
Rudnick, whi fter a long and successful administration en- 
compassing more than 34 years, is now retiring from the com- 
pany 

Mr. Witze n his Royal career as a portable representa- 
tive in New York in 1938. During the war years, when type- 

riter manufacture was suspended, Mr. Witzel was a methods 
engineer in tl rcraft industry. He returned to Royal as a 
portable rep ntative in 1947, and in 1948, was advanced to 
Great Lakes al portable manager. 

S. W. Mazur, formerly Southern portable regional manager, 
has been select to direct operations in the Great Lakes re 
gion to fill tl incy created by Mr. Witzel’s promotion to 


East 
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Gerald Loomis and Marjorie Schreiber were married in 


October in the Hennepin Avenue Methodist Church, Min- 

neapolis, Minn. The groom is the son of Howard Loomis, 

president of G Office Equipment Company in Minneapolis. 
{ 


Gerald, who recently discharged from the Army, is now 
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AMERICA’S FINEST 
PRESTIGE LINE OF 
MARKING DEVICES 


LINE 


The trade has 
acclaimed th: 
CROWN LINE for its 
> Ory Weller Vale ae.r 
the FINEST MARKING 
DEVICES EVER MADE 
CROWN PRODUCTS 


will stand up under 


constant use without 

fear of breakdown 
Insist on the best 

‘THE CROWN LINE 


R. A. STEWART AND CO., INC. 


80 Duane Street « New York 7, New York 
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“because 
it’s the 


EASIEST 
10 

USE ™ 
DUPLICATING INK 


ON THE MARKET! 
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A duplicator ink that actually @ No oil creep in pad 


dries as it stacks on mimeo @ No offset, smudge, 
bond (and some rag stock). Per- slip-sheeting 

formance guaranteed, too! Little © Will not harden the 
wonder, Canode Dri-Rite is a pad in any climate 


favorite in offices everywhere! © Will not cleg pads, 
In new 1-Ib. cans, 1-Ib. cans or 7 hao ae 
14-lb. plastic squeeze-it package. 

@ For both open and 


Black and 3 colors. closed drums 


Write Today for Details on Private Brand Labeling 


INK SPECIALTIES CO., INC. 


519 North Halsted Street @ Chicago 22, Illinois 
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AIGNER GETS CUTTER ...G. J. Aigner Co. was the first in Chi- 
cago to install the new 47-inch Seybold Saber cutter to help 
meet heavy production demands. Inspecting the new machine 
in operation are, left, Al Aigner, executive vice-president; 
Howard Lee, production manager, and Joseph Kohnke, chief 


engineer. 





Ad-Men Respond in All-Rite Pen Content 

Valtin Lust, president of All-Rite Pen, Inc., returned from 
a business trip to find his desk piled high with entries for the 
company’s contest. To win prizes worth a total of $1,000 en- 
trants had written copy for ads to be included in the All-Rite 
advertising schedule in Life Magazine. After the first two weeks 
of the contest, hundreds of entries had been received. “It 
seems,” said Mr. Lust, “that almost everyone wants to be an 
ad-man. That’s why we based our contest on the writing of an 
ad. The returns are phenomenal and people have taken a great 
deal of trouble with their entries.” 

Some of the suggestions actually include layouts and art 
work. Some have been written in rhyme and some in slang. 
Many of them are on the use of All-Rite Pens in education 
(for teachers, pupils, schools and examinations). 

“The contest will run until December 1,” added Mr. Lust, 
“and we will welcome new entries right up until the closing 
date.” 


Two New Travelers for M. & V. 

J. T. Suydam III, sales manager for Mittag & Volger, Inc., 
announced the recent appointment of two new representatives 
in the East. 

Steven A. Roth was named territorial representative cover- 
ing New York State, and William L. Wade will cover Mary- 
land, Virginia, West Virginia and Washington, D. C. 

Mr. Roth has worked at both the retail and wholesale levels 
in the industry previous to joining the company. Mr. Wade 
has recently completed the M. & V. training program at the 
plant in Park Ridge, N. J. 


Irv Wasserman Joins New Detroit Firm 

Irv Wasserman, formerly with the Service Office Supply 
Company, Detroit, Mich., since 1939, has left that firm’s em- 
ploy and is now associated with the Home Office Supply 
Company, Inc., Detroit. 

Home Office Supply is one of Detroit’s newest stationers, 
having been opened for business three years ago. Morry Was- 
serman is the founder and president of the firm. 





Cotterels Opens Seventh Retail Store 

Scheduled for opening some time between October 22 and 
November 1 was the seventh retail store of Cotterel Company, 
Harrisburg, Pa. This is the enlarged and relocated Cotterels- 
Lewiston at 6 Chestnut St., Lewistown, Pa. 

R. O. Deitrich, vice-president and manager of Cotterel’s 
store in Harrisburg, is supervising manager. William Harder 
is manager and Ralph Nerhood assistant manager. 
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_ Compact Booklet gives you 


| NATIONAL’S Duen-Vie 
— Binder Line at a Glance... 
makes it Easy to Sell! 


This 8-page, illustrated booklet in 3 colors can do a whale of a selling job 
for you in the store, by mail to your customers and in the hands of your 
outside salesmen. We’ve brought together all the display binders and al- 
bums from the big National catalog and put them in this concise booklet 
. .. under the new name of “‘Dura-Vue’’. You and your salesmen have a 
full quality line of display binders to offer. Tie in with store displays and 
cash in on this profitable business that’s waiting for you! 

Write for your quantity of Dura-Vue booklets. 


Dura-Vue Order by No. 203. 


TUMBLER® BOUND 
DISPLAY UNITS 
(For sales presenta- 
tions, resumes, etc.) 











DISPLAY 

ALBUM 
(Displays best 
selling product or 
favorite family 
photo as a cover) 





Duwra-Vue 


RING BOOK 
DISPLAY 
BINDERS 


(For those who change * 
material frequently) 
















Durta-Vue 


RINGFOLIO 
DISPLAY BINDERS 
(Heavy duty pro- 
tection for sales 
photos and valuable 
school moterial) 





Dwia-Vue 


NUMER-RING 
BINDERS 
(extra strong) 





* yO. 


Watch for announcement and order forms 
on their way to you in the mail. 


ATIONAL 


Dura-Vue 


FINE LOOSE LEAF 
DISPLAY ALBUMS 


(For that very important 





NATIONAL BLANK BOOK 
COMPANY 


312 WATER ST., HOLYOKE, MASS. 


NEW YORK «+ CHICAGO «+ SAN FRANCISCO «+ ATLANTA 
DALLAS ° BOSTON . LOS ANGELES 


presentation or special gift) 
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ARE YOU 
COMFORTABLE’ 
WITH YOUR 
CHAIRS ? 


You will be 

with the Harter Line 
and the right model 
for every sale 


No need to put up with cramped 
lines——or several sources of chairs 
for each job. With Harter you 
complete the installation from one 
reliable source. And you have the 
comforting assurance that your 
reputation for quality and your 
profit will be protected by the 
performance delivered by depend- 
able Harter Chairs. 

Consumer ads like the one on 
the right pre-sell your best pros- 
pects on the quality and comfort 
they'll find in Harter chairs. And 
Harter backs up its line with sales 
promotion and superb catalogs. 


If there’s no Harter dealer in your area 


drop us a line and let’s talk it over. 


ASK ANY DEALER WHO 
HAS A HARTER FRANCHISE 
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ARE YOU 
REALLY 
COMFORTABLE. 
IN YOUR 


CHAIR 


? 





You will be in a Harter chair 


that adjusts to fit you 


You don’t have to put up with uncomfort- 
able seating. With a Harter executive pos- 
ture chair you get comfort tailored to fit 
you; not just the average man. Precise 
handwheel adjustments do the trick. 


You can discard the loose pillows and 
cushions —this chair is completely comfort- 
able, “as is.” Seat and back are deeply 
cushioned with molded foam rubber. 


The compact design of these chairs is 
right, too. Short arms let you get up close 
to your work without sitting on edge. Always 
you have the comforting support of the 
backrest at just the right spot. But, you can lean back to relax. 





HARTER MODEL 67-T 
EXECUTIVE POSTURE CHAIR 


Your choice of metal finishes and durably beautiful upholsteries. 
Every detail is flawless — that’s Harter quality! 


Write for informative booklet, “Posture Seating Makes 


i Sense.” We'll send name of our nearest Harter Dealer. 
| Harter Corporation, 1225 Prairie, Sturgis, Mich 


HO RTER Posture 


CHAIRS 
STURGIS, MICHIGAN 
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2210 WEST 10 AVE. & DOWNTOWN | GARY 





THREE DIMENSION REALITY ... When Jacobsens of Gary, Ind., 
decided to feature a Shaw-Walker file on an outdoor display 
board, they found that an actual cabinet, bolted to the wood 
veneer sign board, made the best and cheapest three dimen- 
sional effect. As far as the sign firm, State Sign Co., Gary, 
knows, this may be the first time the product itself was used 
in outdoor sign advertising. At any rate it attracts plenty of 
attention. 





Shaw-Walker Expert’s Help Asked 
in Michigan County Building Plans 

In a move to put all of the county offices on the same op- 
erating efficiency as modern business, the Genesee County, 
Michigan, Board of Supervisors has retained the consulting 
services of R. K. Gad, Jr., director of office planning for the 
Shaw-Walker Company, New York City. 

George Friley, chairman of the Board of Supervisors, said 
that the supervisors are taking this step to keep inefficiencies 
out of the expanding county office operations. Much of this 
expansion, Mr. Friley said, is due to continued growth of the 
area and mushrooming demands on almost every county func- 
tion. He described the retaining of an office planning expert 
as a step which would not only save taxpayers money on office 
operation but would also result in faster and more efficient 
service to the public. 

Generally considered one of the leading office layout spe- 
cialists in the country, Mr. Gad’s recent planning jobs include 
Bridgeport Brass, Atlas Powder, RCA, and Monsanto Chem- 
ical Company offices. 





NOMDA Members Using New Price Tags 

The booklet price tags produced by NOMDA for the ex- 
clusive use of its members are now in use throughout the 
country. Over 147,000 were ordered by the members. This 
colorful tag was made available with a choice of strings in three 
colors. The association emblem is seen on both the front and 
back cover while the center two pages carry the make, model, 


serial number, price, taxes of the machine to which it is 
attached 
Besides stating the above information, the tag acts as a 


warranty on the materials and workmanship of the machine. 
A tag is presented to the customer with his machine. One 
member stated that this new tag in conjunction with the associ- 
ation’s Guarantee Policy on new portable typewriters makes an 
unbeatable sales argument. 

The tags are of brilliant green and red on gold foil and carry 
the name and address of the dealer. 

In addition to the booklet type, the association offered an 
open face tag available in three different colors. These also 
carry the dealer imprint. Principal feature of the entire price 
tag project was the great savings to the members through 
group purchasing 





Business Machine Missing 

A model 40E Addo-X machine, serial number B-84486, has 
been reported as missing from Jack Dennis Motors, 4518 
Baltimore Ave., Philadelphia, Pa. 
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Model V-12-U 


GINGHER 
VALETS & WALL RACKS 


30 SECOND ASSEMBLY 
NO NUTS, BOLTS OR SCREWS 


Gingher Valets are ready to 
use in a flash. Just insert the 
upright post into the base and 
slide the top over the post. No 
wobble or wiggle but sturdy 
and rigid. Units can be locked 
together instantly side by side 
and/or back to back or 
changed to any required pat- 
tern. All welded, finest furni- 
ture steel. Finished in gray, tan, 
light green, dark green or dark 
brown baked on enamel. Alu- 
minum umbrella holders with 
easy-to-empty drip drawers. 











Wire or write sony for complete 
information about this new line of 
quality valets and wall racks, 


GINGHER MFG. 


314-328 Depot Street, Scranton 9, Pa. 


Model V-6-U 
6 coats 





6 hots Since 1924 Precision Manufacturers of Ma- 
6 umbrellas chine and Electrical Products, Instruments 
Descriptive catalog at- and Components 


tached for your informa- 
tion & reference. 
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It's STEEL TRANSFER Time! 


Finest quality steel construction excites 
demand and yields most profitable return. 


PARKER 
TRANSFER CASES 


Year-end business record a:cumulations mean 
mew source of business. Orders picced now for 
early delivery result in timely sales and greater 
profits. 


Letter Size 24 LP... 


Welded steel construction per- 
mits ceiling high stacking .. . 
get 50% more valuable stor- 
age space. 













Outside Dimensions 
121," H, 133,” W, 244%," D 


Inside Dimensions 
11%” H, 12%” W, 24” D 


Pee eerie) 





Legal Size 24LG... 


Outside 

Dimensions 
12/2” H, 1654” W, 24%," D_ : 
Inside Dimensions _ : 
11%," H, 15,” W, 24” D 


@ Increased storage space yields 50% more 
stacking area. 
@ Electrically welded sheet steel cases, complete 
exterior case. 
@ 24” filing depth insures better looking and 
longer life to your vital records. 
@ Equipped with automatic stops, prevents draw- 

ers from pulling out of case. 
@ Finished in baked enamel, smooth and dur- 
able. 

Write for our Latest Catalog! 


PARKER STEEL PRODUCTS, INC. 


54 No. 11th Street @ Brooklyn 11, New York 
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- Some of the F. S. Webster Co. 
mays gevial sta enjoy the view from New Hampshire's Cran- 
mare Mo ntein duriag the meeting of branch and home office 
managers attending a five-day conference at the Cambridge 
plant. ihe group hed a weekend visit in the Maine and New 


PLEASURE . . 





Hampshire resor? area. Standing, left to right, are J. C. 
Krueger, Chicago manager; F. H. Caswell, vice president and 
general sales manager; J. M. McCarthy, Pittsburgh manager, 
and M. A. Unold, New York manager. Kneeling is J. G. Lun- 
gren, San Francisco manager. 


Anthony J. Paul Advances in Ulbrich Firm 

Anthony J. Paul has been promoted to the newly-created 
position of merchandise and sales manager of the Otto UI- 
brich Company, Inc., Buffalo, N.Y. In this capacity he is re- 
sponsible for all Ulbrich special promotional events and co- 
ordinates the operation between the downtown store and the 
five branch stores. Mr. Paul has been with the Ulbrich Com- 
pany since 1938, joining the organization on graduation from 
Lafayette High School. He is treasurer of Region 2, NSOEA. 

Taking the position vacated by Mr. Paul is Ernest J. Reim- 
ondo. Formerly with the Ulbrich Company, he returns after a 
number of years’ absence as manager of the commercial sta- 
tionery division. 





New Store Opened in Albany, Calif. 

Arthur J. Van Havern recently opened an office supply and 
stationery store under his own name at 419 San Pablo Ave., 
Albany, Calif. Mr. Van Havern will do the outside selling and 
his wife will maintain the store. Mr. Van Havern is seeking 
contacts with wholesalers and manufacturers wishing repre- 
sentation in his community. 





New Manager for Allsopp and Chapple 

Stanley L. Crawford, former salesman for the Roach Paper 
Company, has been appointed manager of Allsopp & Chapple, 
Little Rock, Ark., one of the oldest book and office supply 
stores in the state. Crawford takes the place of Robert B. 
Wirtz, the owner, who will retain his interest but give time to 
other business—WLF 





Advance Industries Back in Production 

Advance Industries is now in full production in its new 
quarters at 3945 W. Fifth Ave. in Chicago. The firm, manu- 
facturers of portable files, hanging-type folders and typewriter 
stands, was temporarily out of business following a fire last 
summer. Max Epstein has recently assumed full ownership 
of the company. 


Sales Manager named by lowa Firm 

Robert Ely has been named sales manager for the Office 
Machine Supply Company, Des Moines, Iowa, according to an 
announcement by James Proctor, owner. The firm distributes 
Clary Corporation business machines. Mr. Ely was formerly 
with both the Remington Rand and Royal typewriter com- 
panies. 
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Hardy as the trees they come from . , . Smead File Folders are built to 


withstand the wear that daily use requires of them. The Smead Two- 

Pli-Top File Folder is doubly thick at points of greatest wear (above 

the correspondence line in your file) . . . and single weight (thin) where 

bulk is objectionable. Ask your stationer to show you a sample. 
DEALERS NOTE: THIS AD IS BEING RUN IN CONSUMER MAGAZINES 
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HASTINGS, MINNESOTA 


SMEAD MANUFACTURING CO., INC. 


LOGAN, OHIO 








HILLSIDE. / 3 oe ales 
new 
















J a \ Yloul Ss way yardstick of 


selection, quality and 
value for all markets. 









STERLING (M-SERIES) 


The ultimate in fine steel office furniture. 
Molded Edge Island Base desks incorporating 
the latest engineering and design achievements 
for the most discriminating user. Available in 


all Decorator colors. 


MDP76 STERLING CONFERENCE DESK 





REGAL - AIRE (R-SERIES) 


Designed for versatility and efficiency, this 
Square Top Island Base desk line is the last 





word in modern, space saving office furniture. 


Decorator colors blend in all settings. 





LEADER (L-SERIES) 


Rugged in construction, this Four Leg Square 
Top Series, in 30” and 34” depths, with full 
progressive suspension drawer, nylon glide box 
and stationery drawers, full modesty skirt, auto- 
matic slide reference shelves and many other 
features, make it truly America’s steel desk 
LEADER. 


RDP60 REGAL * AIRE EXECUTIVE 





/ 
*Send for ‘CHECK and COMPARE” catalog 





LDP66 LEADER DOUBLE PEDESTAL 


HILLSIDE Atl Pooctucts Src. wane & 03 
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Tax Tips on Bonus Plans 


Some Programs will Build Employee 

Loyalty, Increase Sales and Slice 

Costs—But There are Tax Pitfalls 

in Some Schemes—Check These Tips 
by H.E. CARROLL 


OFFICE EQUIPMENT and supply dealers planning a 
bonus program for their employees have a lot to 
morale, increased loyalty, local good will, 
operating costs, and some income 


year-end 
gain: higher 
increased sales, reduced 
tax Savings 

However, a bonus plan can backfire taxwise unless certain 
precautions are taken when the plan is established. A bonus, 
even though paid to the employees, may not be allowed as 
an income tax deduction. Thus, your year-end bonus may 
be a reduction of your profits after taxes—not before taxes. 

There are two main rules to keep in mind about your year- 
end bonus plan for employees to realize maximum tax bene- 
fits: (1) it considered “reasonable” and (2) it must 


not be a disguised dividend. 


must be 


Is Your Bonus Plan “Reasonable”? 
according to the Internal 
would be paid under 


compensation, 
amount that 


“Reasonable” 
Revenue Bureau, is an 
similar circumstances by similar firms for similar services. 
This, as you can easily see, is not an exact mathematical 
formula for computing “reasonable” compensation. Each case 
is determined on its individual merits. 

In accordance with the Internal Revenue Code, the Com- 
missioner can disallow or restrict the amount of compensation 
that you can As a general rule, the “reasonableness” 
is determined by the skill or training required to perform 
the job, the amount of responsibility demanded on the job, 
the profit earned as a result of the employee’s work, and the 
future prospects for your office equipment business. 

Thus, your bonus plan for your employees must be care- 
fully considered to be sure that it measures up on this require- 
ment of “reasonableness.” Here is a short check list to review 
each employee with your proposed bonus plan: 

1. Is the bonus fair in view of the training or skill required 


deduct. 


of the employee to perform the work he does? 
2. Is the bonus fair in relation to the other employees 
and the responsibility required of the individual? 


vs) 


Is the employee’s bonus in relationship to his contribution 
to the profits of the business? 

4. Are the conditions of work 
out of the ordinary enough to 
amount? 

Is the bonus plan for all employees in line with the 
future prospects of your business? 


this employee performs 
warrant a bonus of this 


a 


If your proposed bonus plan can pass the test on these 
five questions, it will probably be considered “reasonable” 
by the Internal Revenue Bureau. Thus, it will be allowed 


as an ordinary business expense and can be used to reduce 
your profits before taxes rather than after taxes. 
Is Your Minor Child Included? 

Iwo areas often investigated by the Commissioner are pay- 
ments of a bonus made to: (1) a minor child of the 
taxpayer, and (2) a substantial bonus payment to a large 
stockholder in the corporation. The second part of this rule 
is covered completely in the following section of this article. 
The minor child provision, however, must be carefully con- 
sidered in any bonus plan you establish for your employees. 

For instance, suppose your minor child works part-time 
during the summer vacation in your office supply store. He 
earns $290—well under the maximum of $600 before he will 
have to report his own income and before you forfeit your 
claim for the child as a dependent deduction. 

Then, suppose that you decide to pay all of your employees 


large 


a year-end bonus of $300. This will still keep your minor 
child under the $600 earning limit. The Internal Revenue 
Bureau, however, will probably contest this year-end bonus 


Payment because it is not in line with the requirements. And, 
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Model No. 683° 
Arm’ Revolving Chair 


=< Model No. 68! 
Arm Chair 


_ Looks can fool you! Take the Gregson 680 Series, for 
instance. Sure, it looks light and airy . . . but man, these 
chairs are rugged! 

Spring and foam rubber seats offer lasting comfort to 
the modern executive, and at a price that he will thank 
you for. Scuff plates and 2-inch ball bearing casters add 
long life to the beauty and ruggedness of the Arm Swivel 
Chair. And handsome brass ferrules on the Companion 
Arm Chair add that “extra something” that makes them 
sell fast. 

Both chairs are available in Gros Point and Naugahyde, 
or Gros Point and top grain leather combination . . . in 
a wide range of colors . . . and at a price to suit even the 
grumpiest purchasing agent. 

There’s a new feeling in office furniture .. . a new light ’n 
airy look. It’s available in the new Gregson Series No. 600. 
Write for full information today. 


DEALER INQUIRIES INVITED 





GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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j 1 Hi} 'r 
Be eronesy <a = oo COMPANY. Urility so 





—~ 
cme? WHOLESALE 
HEADQUARTERS 


120,690 square feet devoted to the stocking of 
Established stationery lines. 





HAVE YOU SEEN UTILITY’S LATEST 
WHOLESALE PRICE LIST? 


AVAILABLE TO ESTABLISHED DEALERS ONLY 


The most complete listing in the stationery field. 
Featuring Nationally Famous lines of Office 
Supplies, Furniture and Machines. 

ses 8 
WRITE Today . . 


UTILITY SUPPLY CO. 


WHOLESALE DIVISION 














641 W. Lake St. Chicago 6, Il. 
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because it is your minor child, the Commissioner will be more 
inclined to investigate this bonus payment very carefully. 

SUGGESTION: Be sure that any year-end bonus plan you 
establish for your employees (minor children included) is based 
on the skill, training, responsibility, working conditions, con- 
tribution to your profits, and the future prospect for your 
busifess. Also, be sure that it has no bearing on the relation- 
ship of any employee to you. 


Is It A Disguised Dividend? 


Suppose, for instance, that you form a corporation with 
another office supply dealer and you each hold about half 
of the stock. The business shows a profit of $25,000 for the 
year. It is decided to pay a year-end bonus to each of the 
major stockholders of $10,000 and to distribute $5,000 as 
dividends from the profit of the corporation. 

Thus, the corporation would be taxed on its net profit 
of $10,000 at the corporate tax rate. The stockholders would 
be taxed on their individual income including the $10,000 
bonus and a share of the $5,000 dividend after corporate 
taxes. 

At first glance, this would seem to be all right. However, 
the Internal Revenue Bureau would disallow this year-end 
bonus. The amount that could be claimed as a bonus would 
vary with the earnings of the stockholders, their contribution 
to the success of the business, and what would be “reasonable” 
earnings for other firms operating under similar circumstances, 

For your guidance, when the bonus paid to a stockholder 
bears a close relationship to his holdings in the corporation, 
the Commissioner may disallow part or all of the year-end 
bonus. As a general rule, the amount is divided and a “rea- 
sonable” amount is considered a bonus. The balance is then 
counted as corporate profits. After the corporation’s taxes are 
computed, the balance may be distributed as a dividend to 
the stockholders. 

Even though there is no direct relationship between the 
holdings of the stockholder and his year-end bonus, part of 
it may be disallowed by the Commissioner. In a case of this 
kind, the amount disallowed is added to the corporate profit 
and taxed at the corporate rate. 

SUGGESTION: Be sure that you can justify any bonus 
payments made to stockholders. This, too, is based on skill, 
training, responsibility, working conditions, contribution to 
profits, future prospects of the business, and has no bearing 
on the stockholder’s investment in the office equipment store. 


Do You Have Some Type of Written Memoranda? 


Taxpayers who have been investigated about their bonus 
plans have found that they avoid trouble if they have some 
formal plan for the bonus program. This sets up the bonus 
as a definite part of the business and is more acceptable to 
investigators of the Internal Revenue Bureau. 

SUGGESTION: When you have developed a basic plan 
for your employee bonus program, reduce the essentials of 
it to a written policy form. This will give you a record of 
your bonus plan for your own guidance and will meet income 
tax requirements with less trouble. 





Ditto Honors Sales Promotion Director 

Frank Gregor, Jr., sales promotion director for Ditto, Ir 
corporated, has been awarded a 30-year pin in recognition of 
his long years of service. 

Mr. Gregor started with the company in 1925 as a cor 
respondent. The job was part of a University of Chicago field 
course. He was chosen to head advertising and sales prome 
tion activities in 1932, and was named director of sales pre 
motion in 1953. 





Acco Products Enlarges Fastener Line 

Expansion of its fastener line to offer 52 styles has beet 
announced by Acco Products, Inc. 

Acco plans to capitalize this fact in point of sales materia 
offered to dealers, especially in a new window display planneé 
for release by the first of the year. 

Continuation and enlargement of the advertising progra® 
is planned. 
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L = | H. M. Storms is ONE stop for everything. 

10,000 | At Storms you'll find hundreds of items 

a7 ) in stock... to take care of your imme- 

wever, | diate needs ...or made up to your spe- 

seal cial requirements at short notice. 

bution | 2 gs 

aaa Rolls Do as other satisfied dealers have 

tances done for almost 50 years... depend 

ser | upon Storms for the finest Carbon Paper, 

ar-end ; . Carbon Rolls and Inked Ribbons. / 
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en the 
art Ol 
of this e 
profit Typewriter Special 
e . 
bonus Ribbons Mb] tice Carbons 
Sony. wt Carbons 
we SERVICE BUREAU 
earing 
t store The Storms Service Bureau is 
ready to help you with special 
applications of carbon paper, 
— inked ribbons and carbon rolls. 
= You are invited to consult with 
5 oo: Storms any time you get such re- 
bonus quests from your customers. No 
able t obligation, of course. 
ic plan} 
tials ot} 
-ord 0 
income 
tto, Inj —_ —_ em ce “7 
ition ol} Ready for you } eevee = 
NOW — the new | H. M. STORMS COMPANY Oal2 i 
a cor oe ay Cat- | Storms Building, Brooklyn 38, N. Y. \ 
Cals a eee e . . 
go field} of quick vO aaa | Gentlemen: We are interested in the Storms Private Brand Program. | 
prom to hundreds of | (1) Please send us complete information and samples. 
les proj , : : 
“=e items. Write for 1 (7) We would like a copy of your new 1955 Catalog. | 
your copy TODAY! 
—| NMR. 0. ccc ccc cece crc c rece reveceeseseseseeeseseses | 
§ Commpamy Mane... ones cnisence canes eue bh olleue ooh mene 
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| i. M. STORMS COMPANY 


STORMS BUILDING, BROOKLYN 38, N. Y. 
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- PRINT-O-MATIC 


MODEL 6-A MIMEOGRAPH STENCIL 


DUPLICATOR 


| and 
- FOLD-O-MATIC ~~ 


MODEL FH-4 DESK MODEL 


FOLDING MACHINE 













IN a cyohatiaiate| Z 
we ““POWER-TOUCH 


ELECTRIFIED! ELECTRIFICATION 


Completely Automatic 


MODEL 6-A PRINT-O-MATIC 


Here’s a pair of real performers to handle every office . 
* Pe I ¢ World’s Greatest Duplicator 


duplicating and folding job—with savings in time and Value! True quality in precision 
labor that make them pay for themselves in jig time. manufacture ween 9 eC 
-electric “POWER-TOUCH” pare nite semi-automatic inking... 1 0 
All elec tric mt W ER-TOUCH” operation gets out the pp cnet mage eens ley re oh 
day’s work fast! Employees go home happy . . . not tired. feeding . . . automatic roller 
No more mail room overtime! Now every office can have release . . . accurate registra- 
. lete “‘mailing department’? for much less than tion. Handles paper from 8% 
a complete “mailing depar “ ch less x 14” to U.S. post cards. 
> ge > e eo ‘ vile ag > > > , > 
the competitive price of a single machine of either type. ONLY $139.50 
Plus F. E. T. 


MODEL FH-4 FOLD-O-MATIC 


Folds 120 sheets a minute in 
all-popular folds—30 times 
faster than hand folding! Folds 
and creases for a 6% envelope 
in a single operation. Features 
the new ‘“‘Under One Another” 
paper stacker. 

ONLY $179.00 
Pius F. E. T. 


WRITE TODAY for the full profit story! 
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There’s a style and size 
for every customer! 








Rowles 


UNDERWATER LOG ... Navy Frogmen gave demonstra- Portable _ Framed 


tions of their underwater technique in New York City 


and kept their log underwater, using a Shaeffer ball- CHALKBOARDS 
point. The demonstration was to stimulate Navy recruit- 
ment and call attention to the new TV show “Navy Log" aod 


which is co-sponsored by the Sheaffer Pen Company. 
SExport Statistics For Office, Industry or Home Use 











~ | of U.S. office machines, 

















/ equipment and supplies : 
ANNOUNCE HENTS 
Net Value 
Quantity D Har = 
Bookkeer Machines Non-descriptive Et 
ae on rd 384 542073 
Bookkeer Machines Descriptive, Text 
Writing, New t Punched card 575 1171145 
A New, except Punched card Type 2120 351439 
N t Machines, New, except Punched 
T 1623 577930 
Non-List . Printing Calculating Machines, New 393 78739 
Card Ff rd and Auxiliary Mach New 108 255/5¢ 
Accounting rd Punch Etc. Machine ed 
and Rebuilt 1560 123049 
Account ating, Card Punch Et 
Ma 1469001 
RAtressinag | 116 52801 
Tele] Nes 4 167? 
p Lithograph Offset Type 399 7203 
Duplicating M thograph Offset Type 40 6347¢ 
S 767 188252 
al 153 19750 
318478 «| 
New, except Electri 3317 410715 
: except Automatic, New 922 222943 
Typewrit New 1959 109959 . - 
aeomrttes euctet Aahemes 1477 64753 You'll find Rowles a good source for Portable 
re nee at R14 Framed Chalkboards and Bulletin Boards. 
ATIC | tapler 66687 75978 There’s a complete range of styles and sizes for 
' Dictating M 457 66188 6 : 
ator Mail-Hand cee tan 112510 you to choose from...... one to please every 
ision | heck-Hand and Parts, Nes 47031 | ee ’ 
2rnal | Office A rt Ne 169274 | custome ce 
00% | Mecha fateriais, Do 23955 «137050 
/ Mech 24547 T ws ; “64 
nh Mechanical P es sie ee Write today for Catalog 270-F. 
‘oller Pe x Ne or 5562 50426 
stra. Pen ceoee E. W. A. ROWLES COMPANY 
7 Fens, | 196781 451207 
Pens, | sores pon ARLINGTON HEIGHTS, ILL. 
Ball Pen Ref yes, Doz 10072¢ 112440 
9.50 F t F Parts. Nes 155690 
; E. T. F t ding Points for Dip Pen Desk 
Set 16884 96392 
Pen F ' Plain or Plated, Gr 1747 3455 
ATES ate ed — 
te in nk. Writ 141073 
° k Ne 234368 
imes <> Sigg 121149 96832 
Folds Ribt h for Office Machines, Inked 56134 
elope fFice Nes 393098 
Ne« Not elsewhere specified) 
tures tor Ys 1955; Released in September, 1955 
ther y the U. S. Department of Commerce 
kdown by countries is available from the Foreign 
' f the Bureau of the Census, United States 
Mg nant ‘ C, sonora Wash vo 9 5 C ‘. 
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NEW 
NEW 





On your mark for the 


biggest year yet... 


GET READY 
GET SET 


GO! 


1956 National Luggage 
And Leather Goods Show 


Show time . . . February 12-16, early 
so that you can shop the market, pre- 
test your selling m New show 
place ... the great New York Trade 
Show Building, one of the most efficient, 
intelligently designed show buildings in 
the world! 


Colors, new designs, new ifems in 
luggage, trunks, brief cases, personal 
leather accessories, leather seule and 
gifts. 


Bonus in ideas . . . an opportunity to 
check your selling plans with experts in 


the field. 


address all inquiries to Jack Citronbaum 


executive vice president 


Luggage and Leather Goods 


Manufacturers of America, Inc. 
220 Fifth Avenue 


New York I, N.Y. 








Passed Away 





Hans G. Knoll, 


president of Knoll Associates, Inc., 
manufacturers and designers of furni- 
ture and textiles, was killed in an auto- 
mobile accident on October 8, in Cuba. 

Mr. Knoll, who was 41 years old, was 
in Cuba on business with Knoll Inter- 
national Havana, Inc., at the time of his 
tragic death. He was a passenger in an 
automobile hit by a runaway truck. 

Born in Stuttgart, Germany, Mr. 
Knoll was educated in Switzerland and 
England and came to the United States 
in 1937. He established the Hans G. Knoll Furniture Com- 
pany in New York City the following year, and in 1946, he 
formed the present corporation. He was one of the pioneers 
of modern furniture in this country and organized a group 
of designers to work together in developing contemporary 
furnishings. 

He is survived by his widow, Florence, who will manage 
the firm; two children by a former marriage, Maya and Peter 
Southwick; his parents, Mr. and Mrs. Walter C. Knoll of 
Herrenberg, Germany, and Robert Knoll, a brother, of Stutt- 
gart. 





+++o+ 


Paul Mortimer Le Beuf, 

58, long prominent in the visible records selling division of 
the stationery and office equipment industry before retirement 
to his Triple L Ranch in Lucerne Valley, Calif., died Septem- 
ber 27. Services were held in Victorville, Calif., on September 
30. 

Mr. Le Beuf served as assistant manager of the Pampa 
Office Supply Company, Pampa, Tex. His success in selling 
visible records led to his employment by the Postindex Divi- 
sion of Art Metal Construction Company and he became dis- 
trict manager for Postindex in eastern Pennsylvania and later 
New York City manager of Postindex. For some time he was 
located in Washington, D.C., as district manager of Acme 
Visible Records, Inc., previous to his retirement to a ranch 
in his native California where he was born February 1, 1897. 

For many years Mr. Le Beuf contributed articles appearing 
in OFFICE APPLIANCES on the profit opportunities in 
visible record equipment. While stationed in Washington, 
D.C., he provided helpful information on the acquiring of 
defense business by stationers. 

Surviving in California is his widow, Juanita G. 


++ + + + 
Joseph Wallace, 


of 3100 Ocean Parkway, Brooklyn, sales representative in the 
New York area for several office furniture companies, died 
October 17 in Maimonides Hospital after a long illness. His 
age was 61. 
Surviving are his widow, Molly; a son, Dr. Stanley Wallace; 
a daughter, Mrs. Roslyn Schechtman; four brothers, three sis- 
ters and three grandchildren. 
~- + + + + 


Frederick W. Nichol, 

former vice-president and general manager of International 
Business Machine Corporation, died at his home in New York 
City on October 27, after a heart attack. He was 63 years 
old. 

Mr. Nichol resigned his position in 1949 as a result of ill- 
ness. Prior to that time, he had served as a special adviser 
to the Secretary of State and was an associate staff member 
of the Babson Institute of Business Administration. 

His association at I.B.M. included his service as head of 
foreign operations for the firm, directing subsidiary operations 
in Mexico, Canada, Yugoslavia and South America. He was 
also a member of the board of the National Foreign Trade 
Council. He is survived by his widow, Mrs. Adair S. Nichol. 
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“dependability is 
all-important in 
| any business: 


| ee 








YOU CAN COUNT ON 
ROYAL REGISTER FOR RAPID DELIVERY .'.. 


Do you want rapid delivery and dependable service which will satisfy your customers? Then... why not 
put for yourself why Royal Register has built a reputation with its dealers for the fastest service inthe 
register form business. Now, for most orders dealers throughout the country can count on two week 

delivery for register forms designed to fit almost every make of autographic register. 


You'll find that the Royal line of register forms and equipment is a high profit line which you can Bell 
ithout adding a penny to the cost of your inventory, for Royal drop-ships directly to your customers. And, 
as a Royal dealer (we have NO direct salesmen!) you will profit by markups of 33% to 42%, 

plus additional discounts for volume. 


! 
Send today for your copy of the simplified Royal Register catalog and see how easy and profitable it‘will 
be for you and your salesmen to sell the Royal line. Your customers can count on Royal Register 
for rapid delivery. So can you! 


ROYAL REGISTER COMPANY 
NASHUA 1, N. H. 


Please send me your latest catalog of Register forms and equipment. 


Se ee er eH err eeawaaand 








REGISTER 7 COMPANY 


NASHUA BETTENDORF 
NEW HAMPSHIRE IOWA 














Specify STEELCASE 


whenever you want to make a good Office... 





MEMO 
TO DEALERS: 


National advertising like 





this...appearing in 
BUSINESS WEEK, 
ARCHITECTURAL FORUM, 
DUN'S REVIEW AND 

MODERN INDUSTRY...builds 
prestige and sales for 


STEELCASE DEALERS! 


154 


| 


Building fine furniture for the office has been the 
honored task of Steelcase for 44 years. By featuring 
furniture which is a combination of functional design, 

has 


space-saving engineering and outstanding beauty, Steelcase 


a little better 





compiled a Library of Famous Users which, as a cross- 
section of successful American business, is unsurpassed in the 


entire industry. As a matter of fact, whenever more 
than price is a factor . . . when quality, efficiency, 
convenience and styling are of major importance . 
Steelcase is consistently first choice. 


1955 Steelcase installations include major offices for 


Caterpillar Tractor Co. + Ford Motor Company - General Mills 
Jewel Tea Company « Lumbermens Mutual Casualty Company 


STEELCASE INC 


GRAND RAPIOS, MICHIGAN 
Authorized dealers in principal cities throughout the country 


in Canada « CANADIAN STEELCASE COMPANY, LTD. « Toronto 
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Alexandra Fransioli Higgins, 


widow of ¢ M. Higgins, founder of the Higgins Ink Co., 
died at he Ol in Brooklyn after a long illness on Oct. 20. 
Mrs. Higgi d been a director of the company since her 
husband’s d and until a year ago had been chairman of 
its execut mittee. Mr. Higgins passed away in October, 
1929 

Mrs. H who was born in Ticino, Switzerland, sang pro- 
fessionally N York before her marriage in 1899. She is 
survived | on, Tracy, president of the Higgins Ink Co.; 
two daught Rachel, wife of Alfred H. Everson, and Lisbeth, 


wife of D 


grandchild: 


F. C. Hamm; ten grand-children and two great- 


+++ + 
A. Bert Cole, 


who was el 1 alter 
field in Port 
of 80. Mr. ¢ 


40 years of service in the typewriter 
Ore., died in his sleep in October at the age 
first went to Portland from his native Illinois 


in 1908 presentative of the Underwood Corporation. 

He was ated with that firm for many years and later 
formed | organization, the Oregon Typewriter Com 
pany, whic operated until his recent retirement because 
of advancing y rs 

Besides | vidow, Minnie, he is survived by three daughters, 
Mrs. Artl 4. Tobey, Mrs. Harry Palmer and Mrs. Alfred 
R. Masters as six grandchildren and six great grand- 
children.—CM 


+ +> + + + 
Charles E. Love, 
esident and member of the board of directors 
Controls Corporation, died suddenly on Sep- 
tember 27, at his home in Brighton N. Y. 

Mr. Love was formerly vice-president in charge of sales 
for the Int Business Machines Corporation, going 
to Comme Controls in 1950. He was well known in the 
ring his career was active in the affairs of 
; Executives, Inc. 


executive vice-p! 


of Commerc 


iational 


industry 
the National Sa 


and ] 


- +--+ + + 
Chester O. Dickie, 

Mills Agency, Inc., Seattle, Wash., passed 
at the age of 67, following an illness. Mr. 
with several paper mills before estab- 
siness. He was known by many stationers in 


thwest 


president of Pape1 
away in Octobd 
Dickie was 
lishing his ow: 
the Pacific N« 
Survivors include his widow, 


ciated 


Phyllis; a son, Chester; two 
Helen Symons of Portland, and Barbara Phyllis, 
ichildren.—CMI 


daughters, M1 
and three 

-~-~-+-+- + +> 
Mrs. Charles C. Nunn, 


wife of Char ( 
Wilson Jon ‘ 
ness. Mrs. N 


She was a graduate of 


Nunn, Pacific Northwest representative of 
ympany, died in October following a brief ill- 
was a former school teacher in Kent, Wash. 
Holy Names Academy and Western 
Washington College of Education.—CMI 


Burroughs Organizes Defense Contracts 
a defense contracts organization responsi- 
ntract administration and field service of Bur- 
roughs Corporation’s military business has been announced by 
Ray R. Epp xecutive vice-president. 
Paul S. Mirabito, who has been assistant controller of the 
May, 1952, has been named general man- 
rganization. While he was assistant controller, 
director of defense contracts. 
been in defense work continuously since 
en it produced the now famous Norden bomb 
is manufacturing the A-4 gun-bomb-rocket 
m for some of the latest military aircraft. 
nclude the gyroscopic compass, vertical gyro, 
indicator, gyro horizon indicator, synchro 
ro transmitter, accelerometer, synchro control 
Skysweeper computer, communications equip- 
nd navigation systems, and digital data han- 


Establishment of 
ble for sales 


Ccorporatior 
ager of the 
he also serve 
Burrougl 
World War i] 
sight. At pre 
fre contro 
Other 
master dil 


prod 


receivel 


transforme 
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dling systems 
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Look to 


ONGHORN 


CARBONS...RIBBONS 


fora 





Leaders in 
AMCO's complete 
line of carbons 
relate Male) elelab) 

for the office 
leaders in sales 


and profits for you! 


A 


T-Jale meal: Illustrate oa 


ew LG OM G@eliclicle 


4m CO 


AMERICAN CARBON PAPER MFG. CO. 


| Branch Offices and Warehouses at Houston, Dallas, 
Birmingham, St. am, Soe Los Angeles, Monroe, 
rian 











QUICK! 
ACCURATE! 
EASY! 


1,000 or more clear, sharp 
impressions from one 
stencil without re-inking! 





PRINTS LABELS . . POSTCARDS 


ALSO PRINTS POSTCARDS, MENUS, FORMS, BULLE- 
TINS. Just type, write, trace or draw on inexpensive 
stencil . . snap it on duplicator and print—like using a 
rubber stamp. New FORM-CUT® stencil has facsimile of 
your label or shipping form die-impressed into the stencil 
for printing directly on boxes, cartons, packages. At your 
Office or Shipping Room Supply Dealer. Write for litera- 
ture and Free Sample FORM-CUT Stencil and Print. 






THE ORIGINAL HAND STAMP STENCIL DUPLICATOR 





OVER 3() YEARS 


MULTISIAMD 


2) STENCIL DUPLICATOR R 


MANUFACTURED ONLY BY THE MULTISTAMP CO. NORFOLK, VIRGINIA 
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1st District Notes 


TAKEN FROM NET CLUB NEWS 
EDITED BY JOHN J. DUNNE 








T , | | ! F 
raveiers r dealers who would Ke T ntridute T The James 


R. Armington Memorial Fund, helping to keep alive the name 
ne ot Nature's Noblemen, are requested to send their checks t 
Miss A. Berry, 63 Franklin St., Boston, Ma ndicating that the 
ntriout r Tor Tr purpo e. 
%* &£ & & & 
The Frank Fargo Company, Bridgeport, Conn., has completed 
Jernization ot its store. A new office turniture department ha 
been opened in the renovated basement 
*&¢ &£ &€ & & 
Roberts Office Supply, Portland, Me., is now owned by Lawr- 
ence Hatch, formerly of the Hatch Typewriter Agency, and by 
Richard Walker, formerly of the Old Town Agency. All of the 
d staff at Roberts’, including Horton and Kimball Frisbie, wi 


+¢ &£ & & & 

Percy Shulkin, Allen Stationery Company, Lynn, Mass., is back 

at work after a short hospital stay ... Cal Cameron, Oxford Filing 

Supply Company, is traveling again, t after a lengthy enforced 

vacation . . . Bill McManus, Thorp & Martin Company, Boston, 

Mass., has beer ‘ 

+ £ & & & 

Bob Senago of Moody Stationery, Waltham, Ma was mar 
ried recently to Barbara Thompson. 

* &£ & & & 

Regional Governor John W. Murray has announced that next 

ear's annual convention for Region | NSOEA will be held at the 

| 











Marshall House, York Beach, Me., on June 28, 29 and 30 
47H District Notes 
R. E. HILBURN, CORRESPONDENT 
P.O. BOX 2835, GREENSBORO, N. C. 
Got a new member of the ‘Cadillac Club’. Lamar Williams, 
if with Fayetteville Office Supp y Company, town 
name, busted out with one recently and christened it by 
, YF TNE Chic 1g Fraca na v T T severa ractorie 


*¥ £ & & & 
Herb Bowen, Sanford, N. C., branch of the Bower fice Supply 


b Ww recer tly elected to the presidency of | Kiwan 
ib for 56 Th s+ k J do stay n the tront+ t thinas. 
* &£ & & & 
Alor 1 wit fancy expansion ment ned ast montt that 
yoing on at S. T. Wyrick's, Greensbor mes now an announce 
ent that Ross. C. Dixon is now associated with them in the capa 
+ 7 + r narge 


* &€£ &£ & & 
Ed. Taylor, former y calling Augusta his home now with 


Luther Skinner in Montgomery, Alabama. Ed is manager of the 
ffice furniture department. Amos Wilson is st yeneral manager 
snd Louis Watts manager of the office pply section. Luther??? 
a crew like that who wants to work? All he does fish at his 

at Homosassa, Fla. and count his money on Friday 
++ £ & & & 
w a confirmed fact that Eddy Boulos, long time with 
haw-Walker, w be connected with the Office Equipment & 
Jacksonville, Fla. Don't see how Eddy ever pulled 

3 i adise St. f 

&# £ &# & & 
tober |Oth + ISth witnessed the formal opening of Fisher 
Harrison Ptg. Company Greensbor N. C., new furniture sales 
next door to their present store. The new job gives them a 

arger and more efficient space for furniture display. 
* £ &€ & & 
310 IT ] wind that blows nok ly ome g 1 and those 
hurricane that hit the Carolina ast th tall were no ex- 
n. Afte the firct ne put five feet f wate n Hardison 
3 Compa tore, New Bern, N. C., he got busy king for 
1 atior P higher ground’ and atter find na ne aot the last 
ad moved on the Sunday before the second big blow struck 
ich wa the naxt day. That time there was eiaht foot af water 
ation. Now Mr. Hardison has a fine new store 
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...add up to increased 
sales and profits for you! 


Z 
fe ah Ay Today, with costs at an all-time high, 


businessmen require the fastest and most efficient 
way of figuring. Remington Rand TOPflight Add- 
ing Machines, featuring the simplified 10-key 
Keyboard, not only handle figures faster, but more 
easily and more accurately too! 

TOPflights complete the toughest job on time 
and at a minimum of cost. You'll find maximum 
profit potential in Remington Rand TOPflight’s 
broad line of models. They’re available — both 
hand and electric — in a wide range of listing and 
totaling capacities! With figurework increased by 
inventories and taxes, your biggest and best selling 
season is just ahead. Start now to add to your 
adding machine sales and profits . . . promote the 
customer-preferred Remington Rand TOPflight 
line. Write today! 


Remington Rand TOPflights add up! 


Remington. Pkeareel. veacen sats 


DIVISION OF SPERRY RAND CORPORATION 
315 Fourth Avenue, New York 10, New York 
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THE CHAIR MAT OF DISTINCTION 
... for the Man of Distinction 
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and now for the first time in 


the Aristocrat of all plastics . . . 15(0)/ of MAL]G/a\ 


The Aristo-Mat brings a new kind of floor luxury ‘‘under execu- Available in a colorful array of 
ica ial Un the Gnaiative office. stock finishes ... including... 
: . ®@ Walnut ® Mah 

Aristo-Mat not only provides adequate protection for fine floor oy 

; ® Softone Oak ® Black 
covering but also contributes added beauty and lustre to the room. 

® Grays ® Cocoas 

Aristo-Mat offers o reversible feature . . . FORMICA both sides. ® White, etc. 
Finish may be alike or contrasting on reverse side. Furnished in Write today for 
standard and jumbo size. Maximum size 10 ft. long x 4 ft. wide. complete information 





STATIONERS MANUFACTURING CO. INC. 


1414-20 W. TUCKER STREET, FORT WORTH, TEXAS 
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20 Cray what miaht t - 
New B T ew tore has plent 
we esses expansion 
srdisor 
* &©+ & & 
+ H N have just unveiled ne 
n the a Everyth ng 5 new n 
e yhts and decor. New ftront t 
wing kind. Joe Page, manager, saw 
kard's kept pace with the fast growing tows 
an be ¢ 
* £+ &€ & & 
I th e irge'' of expansion South 
as a new ft rather an off-shoot of an 
H. | Brown etor TT & Brown Agen y. W 
Supply Company, 127 W. Pennsylvania 
& week N mber 7-12. His daughter 
Audrey w job and ‘'H.L.” will continue at the 
1 the reet. Au as you tennis hound 
nty hig » tennis circles having won a 
T new Tore w ve about five times 
t and v rporate the latest ad 
and ele heating, modern lighting 
Southe Pines a top-notch office sur 
* &£ & €& F 
Fred Ros R Savannah, Ga. now has him 
elf m in the n of C, M,. Furchgott, 
ball tan Joubt recall a Furchgott on 
Juring the day f Charlie Trippi and 
ame Furchgott. Don't know just what 
Fred's team but it his ine’ is as good 
petition for some rough sledding. 
bones 
*& &£ & & & 
Jim Parker Ter f The Book Store, Siler City, N. C., busted 


na ame up wit 


Hollie Stewart 


a boy the first 


chillun number tw with 


time and airl now name 


*&* &# #& & & 


Bill and Margaret Pruden, Pruden's, Roanoke Rapids, N. C. 
sme uf first n September 28th, a girl named 
Anne Ingram nade a Granpa out of the "Mayor" and was 
fit fancy new store opened just about the 


at Piedm 


Lewley was pa 


B Ss first but 


1 William Step 


Dback tor a Tew 


A or part 
keé r + + earn + 
E. Griffith Hice Equipment C 
W. G. Thomes, Thomes Book Store 


understand 


ste Tne DOusine 


‘Good Chompin T'nite” 
ng fT a ie 
urant but for a nice meal at 


jive you 


tw DUCK and 
chen for ius? 
Pastrami sandw 


yet their be 


$2.75. Dave 


Smith espec ally enthu 
ed c Tly 
1 didn't th k 
4 
ttle help fron 
Inky Sanf Lydiard ime thr 
{ { tly Restina t 


Merr 


ed to think 


i 


Happiest New Year « 
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a+ nce 


ist across the 


must have kept Bill 
has weathered the storm 


1a, Bill and the new store 


&# &@# & & @ 


Office Suppliers, Green 
ut those "it's a Boy’ 
didn't like the Jt. 
hen Lewley. Natcherly Bil! 
Jays but now has h d 


taithn 


*&* &£ & & & 


district particularly were 
udden death of William 
mpany, High Point, N. C. 
* &£ &€ & & 

Durham, N. C. died recent 
Ii 


Mr Ihomas w take over 


*&* &@t& & & 


man's’ place to eat. 


uritan Cafe, 218 N. Elm 
street from 
a prime K. C. steak 


brother that is something 
s buck and such things as 

Then if you really want 
t steak, a prime T-Bone at 


astic about the Puritan. The 
ist in case any of you have 


much of it. You w ke 


+ &£ & & & 

ttle helpers this month 
usual but the rest were 

+ &£ & & & 

y Christmas everybody and 





DEALER CONVERSATION is | 


just double talk when if comes 


FULTON NEW 1956 
DATERS...your BEST BUY! 


TRADE REACTION to Fulton Daters 
is added proof that dealers 

QUALITY 

MOVES 


know the 
LINE THAT 


« 












..-a@ good time to remember 


that MeuwkK has the most 


complete line of 


INSULATED RECORD CONTAINERS 


nth is a good time, for that matter, but January 
when office people are transferring files 
when office budgets are established . . . 
January, when all thoughts are focused on records and 
their safe-keeping. That's the time to remember that 
Meilink ¢ sity s you the most complete one-line selling 
pportunity in the industry. Look at this line-up—all 
bearing ih Jerwriters’ or S.M.N.A. certification : 


INSULATED INSULATED INSULATED 
SAFES FILES CHESTS 
Label Letter, legal, ledger Lettes, card, wall 
| models and check sizes and closet types 


AC 
sizes 


Every mo 
especially 
and records, 











And that’s not all. Once you have a record container sale 
in the making, you can build added volume with Meilink’s: 


BUSINESS MACHINE and 
TYPEWRITER STANDS 


13 stock models—or 
built to your order 


BURGLAR-RESISTIVE 
CHESTS 


Bolt and lug types, steel 
laddings, depositories 


Prepare now for a profitable new year. Write for descriptive 
selling literature on Meilink’s wonderfully complete line 


Menink STEEL SAFE COMPANY 
ie) 5>lemt.yae), ile) 
A, B and C LABEL SAFES, HOME VAULTS, INSULATED FILES, 


BUSINESS MACHINE AND TYPEWRITER STANDS 
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StH District Notes 


PAT PATTERSON, CORRESPONDENT 





3710 GROSVENOR ROAD, CLEVELAND 18, OHIO 


The Fifth District Travelers Club is really 
throwing ts collective sts out these 
days, and with due cause a Frey, presi- 
dent, is wear ng that beatitic smile on that 
well-known puss bec t and done 
it —- won the national contest for The 
Travelers Cup. Bob teary immediate 
past president, deserves plenty of credit 

ve the way; Mr. Frey 
showed excellent generalship by carrying 
on nis nara work T eacq us ft victory. 


ause we wer 


tor getting 


PAT PATTERSON Art extends his thanks travelers 
who »-operatead with him, ana nopes we 
W re | t again this year; in tact hear he is willing to make 
book on it. The Travelers Club Tr , awarded at the annual 
banquet the National Convention each year; permanent 
se Travelers Club must three time 
*¥ + &€ F&F & 
T M e Detroit} Travels Club announce the 1956 
Cavalcade of Sales, a sales rally ana r to be held at Hote 
Fort Shelby Coral Room on January |8th. Top ‘SELL ING IS 
SHOW BUSINESS. The guest speaker is the well known Robert 
(Bob) Sanders, manager of dea sles, Burr Corp. His 
talk, ‘Selling Show Business”, f ts out the need in today's 
; f hed product den tration and effectiveness 
dramatizing sales points in tern t r fits. A full 
urse roast beef dinner will be served, and there will be music 
nd other entertainment. Jim Barrett, Minnesota Mining, and John 


the boy behind the 


admiration 


Mislan, Ebert ard Faber Pencil Company, are 


in this endeavor, and this t extend 


the bit and creative drive. 
%&* &£@ & & © 
Our deer sympathy to Roy ponies. age Nitschke Pape: Co- 
umbus, Ohio and Bruce McCaleb, rly of C : both of 
them lost their mothers recently. 


*¥ + &€ €& 
[ it; Seitz & 


Redecorating and Remodeling Dept.: Bussing 
Kalamazoo; 


George, Dayton, Ohio; Ihling Bros. Everard Compa 
Thos. W. Ruff Company, Columbu 


*¥ £ & & & 


HURTS AND BRUISES DEPT.: Clem Martin, > G. Fetter 


Company, L e, seen at the ( ention suffering a painful 
tiff neck Iie Baker, Bixby ‘Sone y Company, Grand 
Rapids, Mich., hurt in a hunting accident on the Upper Peninsula. 
Bill LeVay, LeVay's, Wabash, Ind., broke his jaw and teeth in an 
automob IC ik Albert M. Miller, cha rman of the board, and 


William Boothby, vice president, Central Ohio Paper "Compoesh 
Columbus were in an accident. os. Boothby escaped serious injury 
n an aut rash in front of the mpany building but Mr. Miller 
suffered a brain concussion, ”~ ken arm, tor t ligaments 
the chest. He is re vering satistact 
*¥ £€£ € & & 
Larry Phelps, Nestor's, Detroit, presided over the n 
ing of the Detroit Stationers Club at Lee Plaza on October 
I9th, yours truly attending. After an excellent dinner, a spirited 
Jiscussion was held on selling finesse, with both dealers and travel- 
ers pitching in. After the dust and debris settled, it was agreed 
that creative selling is a must that cannot be overlooked. 
sember meeting may be postponed due to Christmas ,. . 
The Motor City Travelers Club is now holding their monthly 
t the Steak-Out, a very fine restaurant at 48 Lothrop 


nthly meet- 


meetings a 
St. The management extends a welcome to all visiting travelers, 
special service to anyone in our industry; the food 


and promi n 
here is rea Irv Wasserman, after |5 years with 
Service Office Supply Company, Detroit, now associated with his 
brother Morey, at Home Office Supply Company, of that city... 

. Acme Paper Company, Detroit, moving to a new location, 897 
| swndale {40.000 sa. ft.) by the firct f the year 


1 terrific ic 


*¥ & & & 
This writer attended the tri-annual meeting and banquet of the 
Virginia Office Equipment Dealers Association in Hunting 
Oc -tober 29th. The turnout was the largest in many years, 
according to Paul (Runt) oe ene Standard Printing and Publish- 
ing Company, Huntington sident of the association. Guest 
speaker was Elmer Rahe, well “see n sales manager for The Globe- 
Wernicke Co., whose subject was the ‘Responsibility to Ameri- 


an Business.” J. Hanly Morgan, Morgan's, Incorporated, Hunting 


tan an 
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NEW OMEGA LINE BREAKS SALES RECORDS 
AS BUYERS FLOCK 10 CHICAGO REVIEW 
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NSOEA BUYERS BEAT A PATH to this Standard suite showing the Continental Omega 


“Office for Living” 


featured in October Fortune Magazine. By week’s end, orders for Con- 


tinental Omega set a show record for Standard; necessitated another step-up in production. 











Sud 











NOVEMBER SALESMAKER ... look for 
another new full color, bleed page ad featur- 
ing Continental Omega in Fortune this 
month and every month. Same ad also ap- 
pears in Office Management magazine. 
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New 8-page Color Catalog 
Shows Buyers Complete 
Line; Tells Full Story 


To help clinch Continental Omega sales to 
good prospects, Standard dealers will have 
a complete and dramatic 8-page Catalog. 
Off the press this month, the new catalog 
shows all basic desk, table and cabinets in 
the Continental Omega and related Conti- 
nental 6100 lines. 


Designed as a selling piece as well as a cata- 
log, this new 8-page folder is a helpful sales 
aid for use in the showroom and for direct 
mailing to interested prospects. Front and 
back covers illustrate full color Continental 
Omega and Continental 6100 Groupings. 
Inside pages sell ‘Office for Living” features 
of the two lines and illustrate and describe 
the various units. 


NEW PRICE FOLDER, TOO 


Tocomplete the catalog presentation, Stand- 
ard offers a 6-page illustrated retail price 
sheet. It’s laid out in an easy-to-use, quick- 
to-locate form, with name, code numbers, 
sizes and prices below each illustration. 


Powerful Nat. Ads Hit; 
Dealers Gird for Blitz 
to Capture More Volume 


The decision was unanimous! By 
every measuring stick — design, fea- 
tures and value, traffic and orders — 
Standard’s dramatic new Continental 
Omega Group, on exhibit for the 
first time, was the hit of Chicago's 
NSOEA Show. 


DEALERS BOUGHT A PACKAGE 


It didn’t take urging — buyers bought Con- 
tinental Omega with enthusiasm. The con- 
sensus: ““Continental Omega is more than 
another handsome line —here’s a design 
idea with strong selling features backed by 
a fine national advertising program and a 
complete merchandising package.” 

In support, big dramatic, bleed page “Office 
for Living” advertisements featuring Con- 
tinental Omega were starting to break in 
Fortune and in Office Management, on a 
powerful every-month schedule. Mean- 
while, Standard had prepared an equally 
powerful merchandising package for local 
dealer campaigns, including a new 8-page 
Omega catalog in color, special new Omega 
consumer price folders, new newspaper 
mats, new mailing pieces, new swatch and 
sketch books. 


HOW THEY’LL SELL IT 


With Omega, Standard Dealers will be able 
to outfit large or small offices, old or new, 
one room or more — all with completely 
coordinated furniture and accessories for 
everyone from top executive to clerk, and 
at prices scaled to every budget. In brief, 
Standard dealers will sell beauty and effi- 
ciency, quality and value as they have never 
been sold before in this industry! 





HERE'S HOW TO BECOME 
A STANDARD DEALER 


If you’re not now a Standard dealer 
and want to share in the new business 
being generated by Standard’s na- 
tional advertising, take action as soon 
as possible. A few Selected Dealer 
territories are still available. Write 
direct to: Mr. Glenn Elwood, Na- 
tional Sales Manager, Standard Fur- 
niture Co., Herkimer, N. Y. 
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' . The Check List 








Cancelled Checks 


Behind A.B.C. 











_ Post Office Receipts 


Circulation FACTS 








Circulation Record Transcript 





Count and Check of Mail List 


Study the check list at the left. It’s the one 
used by a field auditor of the Audit Bureau of 





- Condition of Collections 


Circulations when he makes his careful annual 
examination of our circulation books and rec- 





Original Order Test 


ords. The answers to questions like these ap- 





Expirations and Renewals 


pear in our A. B.C. Audit Report so that you 
can make your advertising investments on the 





Source of Subscriptions 


basis of facts. 








Mail Subscriptions Special 


Any research, to produce valid and useful 
results, must be based on such worthwhile 





Association Subscriptions 


questions, accurately answered. ‘Because we’re 
members of the A.B.C., advertisers know the 








School Subscriptions 


audience they get for the sales messages they 





Subscriptions to U.S. Armed Services 


place in our publication. 





Arrears over Three Months 





Credit Subs. Cancelled for Nonpayment 


ovenassinses ——_———-wereoreenee, 


The Audit Bureau of Circulations is a volun- 
tary, nonprofit association founded forty years 
ago by advertisers, advertising’ agencies and 
publishers to bring order out of circulation 





Short Term Subs. in Arrears 


chaos. The Bureau sets standards for net paid 





Dupiications on mail lists 





circulation, verifies circulation by field audit 
and issues A. B.C. Audit Reports. 





Occupational Analysis 


Our A. B.C. report accurately states and an- 





Geographical Analysis 


alyzes our circulation; tells exactly how much 
we have, where it goes, how we obtain it. We’re 





Term Subscriptions in Bulk 


proud to be among the 3575 Bureau members 
who have helped make such A. B.C. FACTS 





Names for Verification Letters 


the basic measure of circulation value. 





Back Copy Subscriptions 





WRITE FOR YOUR COPY 





Dealer Ledger Check 





OF OUR LATEST 





Condition of Dealer Collections 


A.B.C. 





Dealer Returns 


REPORT 





Single Copy Sales 





Single Copy Sales to U.S. Armed Services 





Bulk Sales 





Premims 





Promotion 





Contests 





VISES NEST SESE ST SESE SE SESE ST S[ sist sist sist at sist sisisisists. 


Combination Sales 





UY Clubs 








YW Special Prices 


OFFICE APPLIANCES 





YW General Books and Controls 





poonerammemerercemmamces, 


WY Analysis of Disbursements 





: sit: BF 
Ti geapie! 





YW Cash Receipts 
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the Fifth District, 


tor hiet te gave a talk on The 
Cian er V J ‘ The 


following officers were elected for the 
ming yé Forest Thompson, Morgantown, president; Mrs. Ellen 
May, Beck president; Brad Laidley, Morgantown, secretary 
treasure Jet sir manufacturers representative, Bill Thomas, 
was elected ste vice president of the traveler division. In 
emony, Mr. Foster was presented with a 
i nition of his service to the associati 
r b 
* &£ & & & 
We were q hocked to learn of the recent death of Eugene 
Chrichton Portsmouth. He was 73... . Our best wishes 
| be-Wernicke C wishing him rapid 


Ed Howard 
ry 1 neart attack 


oe ve 8 @ @ 
He Went and Done It: Bob Eldridge, formerly with Cooke & 


w with Yawman and Erbe in Indian territory 


W take the fat tep with Gail Shick of Detroit on November 
26th. Congratulations! . . . . Max Dollens, world famous gin rummy 
player t Et std Faber Pencil Company, has moved to Cincin 
nati trom Bedford, Ind. His address 3743 Reading Rd. , 

Jane and Art Frey of to visit their son John at Notre Dame 
and to attend the game with Navy. Our sympathy... . . Bill 
King, R M cturing Company, has been transferred from 


phia. Queen City Travelers are losing a good 


# &# ff & @ 


and Travelers extend a cordial in 
1 their annual Christmas Party on December 


tat ners 


+a+ n + 2 + stter 


8th at 6 p. m. at the Beverly Hills Country Club. Frank Parker 

y rrent triends) will headline the bill: als 

teatured w t the tamous Dorothy Dorben Dancers with Gardner 
Bened hestra. A crowd of over 100 is expected 

&¢ &£ &€ & & 

ally ft i a steak that almost beat me — at The Embers, 

06 East McMillan St. in Cincinnati: Reasonable prices and ex 


sry happily surprised; went with Max Dollens, 
wt j vered it a short time aa 


&# ¢&@ ee @ 


a Changes Personnel-Wise: Walter Trites has left Dieh 
ny, Columbus, Ohio to return to Boston; Don 


Short ‘te t 


the buying; Harold Short of that company 

w with nt Blank Book Company of that city... . Jack 
Brown, Lynn B. Emery Company, Detroit, now with 
3 ff pply Company ot Pontiac. . Ernest (Bud) 
Smith eav f aniels Company, Muskegon, Mich. on Novem 
Sth to k yeneral manager of McKays at Midland, Mich 


Lynn (Sandy) 


Sanderson, with Daniels for ten years, will be the 


72, @ F @ 


Matt Yakes and his gang of Yakes Office 
their new down-town location at 156 Monroe 

>t. in Grand pid pposite Pantlind Hot 
+ &£ & & & 


ndel & Company, Cincinnati, announces the 


hase ; w building at 326 E. Third St., where the com 
any w the near future. The building has six floors and 
ta 20,0 3. ft., and will be extensively remodeled. There 
4 > park t for the convenience of customers and trave 


+ & & & & 


di. Hanly Morgan, Morgan's, Incorporated Huntington, W. Va. 
ecent re ed a tremendous write-up in The Huntington Ad 
ewspaper. It all had to do with Mr. Morgan 
nad Kentucky Colonel, and this writer was amazed at 

Jeptt background of this man. He is a descendent 
Moraan, Presidents Monroe and Madison: he is 
s 32nd degree Mason, Shriner, past president Huntington Rotary 
Club, BP Elk the advisory board to Huntington YMCA and 
suyan Golf and Country Club, Community 
the finance committee of Fifth Avenue Bap 
ne of the largest men's Bible classes in the 


He wa e-president of the Huntington Chamber of Com 
merce in ‘34 38, and a member of the Ohio Valley Improve 
Yr A a Captain in the Civil Air Patrol, plus 


100 acre dairy farm and an office equipment 
ars old. has three children and six grand 

Mr. Morgan, what do you do in your spare time 
e+ &£ & & & 


> 


et tart ting for the Fifth District Regional Convention 
956, at Netherland Plaza in Cincinnati Apri! 29, 30 and 
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THE “Unduplicated” 
DUPLICATOR VALUE! 





LIQUID DUPLICATORS 


it's VALUE that has put MASTER LIQUID DUPLICATORS 
at the top of the duplicator sales picture. Right down the 
line they stand out for value — in quality — in customer 
preference — in faster, easier sales — in bigger sales profit. 


There are I! reasons for MASTER'S growing popularity . . . 
all of them point up an unduplicated value to your cus- 
tomer and YOU! 


Check Them! 


. LOW INITIAL COST — America’s lowest priced Liquid 
Duplicator. Letter size retails at $32.50 
Legal size retails at $39.50 
Both with supplies and case 


2. HIGH QUALITY REPRODUCTION — Clean, sharp copies every 
time 5 


3. VERSATILITY — Reproduces everything written, typed or 
drawn 


4. PRINTS UP TO 5 COLORS AT ONCE — Red, green, bive, 
purple or black, or any combination 


5. QUICK SET UP AND FAST OPERATION — Ready in seconds, 
prints up to 15 copies per minute 


6. EASY SIMPLE OPERATION — Neo special skills or training 
necessary 


7. COMPLETE PORTABILITY — come with metal cerrying case 
+++ @@sy to carry and store 


8. LOW OPERATING COST — Less preparatory cost, waste and 
maintenance 


9. EXTREMELY CLEAN —— Prints with spirit solution, uses ne 
messy inks, stencils or gelatins. 


10. TWO MODELS AVAILABLE —— Letter or Legal size ... the 
latter prints an area up te 8” wide. 


11. NATIONALLY ADVERTISED — completely werranted by the 
manufacturer. 


vou SELL more-vou MAKE more 


with MASTER LIQUID DUPLICATORS! 


Be a ‘coupon clipper’ . . . get all the facts about 
the Unduplicoted MASTER LIQUID DUPLICATOR 











MASTER ADDRESSER CO. 


6500-D West Lake St., Minneapolis, Minn. 
Tell me mere about your Unduplicated DUPLICATOR valves 


OAM cccccccccccccvecsccccccccescesesee sess seseeseee 
FUR. cccvccccscceccoscocesesevccoccseceeubpes bs Geebeee 
RBBEEEB icc ccccccccccccccccccccccesocccgeessuvesneece 
-)) Mere rrrrrerrrrrrr rier ttt STATE ..ccccccccces eee 

On eccccececersesccescesecessesescecsses ecvcccccecesce oon ceneeeecesceeresseeseeses' 
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the | GtH District Notes 


° C. O. SCHLAVER, CORRESPONDENT 
impo rtant OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL. 
thing... 





Two dates are being given the red circle treatment by Great 
kes Travelers, dealers and manufacturers in the Region No. 6 
NSOEA area. These are December 16, date of the annual Christ 
nas party, and February 18 (1956), the probable evening set aside 

r the annual GLTC Birthday Ball. 

Walter Bryzek, Johnson Chair Company, is making elaborate 
plans for an enjoyable Yule party at the Grand Ballroom of the 
Morrison Hotel. Dinner, retreshments and entertainment are on the 
program which starts at noon. As usual, each person attending is 
asked to bring a gift marked for either girl or boy, and this will 
yladden the heart of some underprivileged youngster. 

Assisting Walter on the committee are Harry Hoffman, Joseph 
Dixon Crucible Company, co-chairman; Tom Gillice, Rockwell 
Barnes Company; Ray J. Eichenlaub, Service Stee! Products 
Company; Ken Henderson, The Carter's Ink Company; Benny Allen, 
American Pencil Company, and Gordon Kickels, Smead. 

Bill Miller, Minnesota Mining & Manufacturing Company, is 
heading up plans for the Birthday Ball which promises to have 
new features including favors for the ladie 





* &£ & & & 
ELECTION of officers is on the GLTC program for Thursday, 
December 9. President Robert Reynell, Oxford Filing Supply Com 


pany, is rounding out a busy year. 
* £ &£ & & 


JOHN SULLIVAN, for seven years a sales representative of 
the Wilson Jones Company, has established his own retail business 
at 6857 W. Belmont Ave., Chicago, under the name of Peerless 
Office Supply. John formerly traveled in both the Fifth and 


Sixth districts. He invites his traveler friends to drop in tor a visit. 
* &£ & & F 

NEW MEMBERS of GLTC include William E. Martin and Gil 

Reishmann of Permace! Tape, Gene Charles Romano of C. L. Bark- 


Is not simply that Codo offers Dealers a com- ey & Company, Wilson T. Rogers of Hodgman Rubber Company, 


plete and highly informative Buyer’s Guide Manny Goldberg, Stein Brothers Mfg. Company and Al Koelle, 
. Esterbrook Pen Company. 


covering the entire line. saeaaeesn 
CLEVELAND, Ohio, now claims as resident Joe Falbo, man- 
ager of the office there for Codo Manufacturing Corporation. 


The likeable Joe will be missed by his golfing partners and mem- 
bers of the Stationers Bowling League. Comptroller Ray J. Eichen- 
laub is handling ‘the treasureship of GLTC to complete Joe's 


* * &€ & & 
_ WITH REGRET, GLTC members received news of illness of 


former District 6 governor Clarence Reynolds of Lansing, Ill., ill at 
ngs Memorial Hospital while plans were buzzing at his store 
for moving into larger quarters just two doors away... Rose, 


wife of B. J. Powell, underwent a serious operation recently. Her 
spitalization came soon after the NSOEA convention. . . 
* &£ & & & 
TOM GILLICE of Rockwell Barnes Company is a grandfather 
for the third time. A boy, Edward Craig Garrett, was born tc 
daughter Janet and Edward Garrett. 
In the stork statistics, too, is note of a new arrival, Pamela Sue, 
n the household of Harry Hoffman, Joseph Dixon Crucible Com- 


YY PACKAGE DESIGN Y SELLING AIDS pany. re a 
NEW ROSTER for GLTC is in the offing after the first of the 


ear. 





oY BEST MATERIALS Y QUALITY CONTROL 


* *£+ &€ & 
An interesting meeting of the Fox Valley Stationers Association 
held October |7 in Manitowoc, Wis., is reported by president 


And that spells PROFITABLE Carbon, Chester Racine of Racine Office Supply, Green Bay, Wis., and 
other officers. A quest at the meeting was Don W. Sharpe of 

Ribbon, and Hectograph Supply business. Reyburn Manufacturing Company. 
Several motions were passed relating to the wishes of the Fox 
| Valley Stationers relative to the procedure at the NSOEA national 
nvention. These were forwarded to the association headquarters 
n Washington, D. C., for adoption, if found feasible 


¢ CARBON GRIPPER @/ BUYER'S GUIDE 














Milwaukee Branch Gets Clary Cup 

The Milwaukee, Wis., branch of the Clary Corporation was 
awarded the President’s Cup for the best sales and service 
record during the month of September in the firm’s nation- 





Factory: Coraopolis, Pa. 


79 Madison Ave. 401 Wood St. 564 W. Monroe St. ; “ial 
New York 16, N. Y. @ Pittsburgh 22, Pa. * Chicago 6, Ill. wide organization. James Funke, manager, accepted the trophy 


| on behalf of the branch personnel. 





164 OA—12/55 











“Let's talk in Private... 


about dividing space 
the easier, more economical way. 


— 
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YOUR '56 VOLUME-BUILDER 
Now you can sell quality partitions at a low price! This 
means extra business for *56, because new metlwal jr. is 
priced to attract the budget-minded buyer—and insure 
fast turnover. metlwal jr. meets the needs of any office for 
free-standing private, semi-private or railing-height divi- 
sions. Colors—in permanent decorator shades or rich, 
wood-grain finishes. No inventory problem—only three 
heights and ten widths. 


HARD-HITTING SALES AIDS 
To pre-sell your customers, metlwal jr. is being advertised 
in Newsweek, U. S. News, Management Methods and Office 
Management. For your own local promotion, a plan is 
ready— including complete literature, mailers, mats. This 
selling campaign will bring you quick results. To get the 
details—return the coupon today! 















Metiwal Division, Martin-Parry Corporation 


> BY THE MAKERS OF FAMOUS Dept.C. , P. 0. Box 964, Toledo 1, Ohio 


1 would like to know more about the profit peten- 
metiwal movasle PARTITIONS... af of eaten sa 
New metiwal jr. is backed by more than 75 yea f specialized expe ae : 
ence—dividing space in leading commercial, industrial and Title 


buildings, from coast-t 





Company... SS 


MARTIN-PARRY CORPORATION 


SINCE 1878 
BOX 964, TOLEDO 1, OHIO 


IN CANADA: MARTIN-PARRY (CANADA) LTD. 82 DUNDAS STREET LONDON, ONTARIO 


Ces cae cess cee Gree ene GEES came cues ames emus 
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world’s finest 


TODAY FOR 
COMPLETE 
INFORMATION 
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Insert wooden pencil at the 

natural writing angle .. . the 
Electro-Pointer instantly gives you a 
perfect point, automatically. Sharpens 
any size pencil, does not chew up pencil, 
but sharpens just enough. Proven through 
14 years of satisfactory service. Display 
it, it sells itself! 


WRITE 






q tomatic 
Ypencil sharpener 





1825 MACKLIND AVE. ST. LOUIS, MO. « U.S.A. 





7tH District Notes 





BRUCE A. BLACKBOURN, CORRESPONDENT 
5526 VERMONT ST., MINNEAPOLIS 16, MINN. 





Mello, how joes the battle thes. Jays? Hope everything 
ming along tine ... that your sales are booming . . . that 

your factories are shipping promptly . . that your favorite foot- 
ball team is winning each week... that you and your family are 
happy and healthy ... and that you will keep in mind the 7th 


n convention June 4 and 5, at the Lowry Hotel in St. Paul. 
+ &£ & & & 


Larry Goodhand, general chairman, has sent out his list of 
mmittees for the regional and now it is up to all of us to 
make this years slogan come true—''306 in ‘56. If you run into 
Larry, you might ask him about the big secret he is holding about 
this years regi nal. Also ask him how he is fixed for blades! 


Best wishes to Larry Johnson on his new job with Corry-James- 
wn. He will be traveling the same area as before. 
*%* ££ & & & 
t will be wedding bells in the Spring for young George Rebholz, 
personnel director of Northern States Envelope Company. 
%& &£ HF H& & 
From Wisconsin comes news that Fred Germinaro of Stafford's 
Superior, Wis., is home from the hospital after a_ slight 
heart attack. Fred is getting along fine and hopes to be able 
return to work in the near future. 
* + &€ & & 
Jack Guntrum was seen working hard in Marshfield, Wis. 
ver a cup of coffee), and it was old home week in Green Bay, 
with Larry Goodhand, Ed Williamson and George Hanson al! there 
at once (Those Poor Dealers). 
*¥ + € €& 
From the Dakotas comes world that Earl Funk, popular repre- 
entative for Moore Business, will be retiring on Jan. |. Earl 
has been one of the hardest working travelers in that region and 
we all wish him the best in his retirement. 
%* & & & & 
Bud Caruso, Mel Sowell, and Stan (Banjo Eyes) Taylor had 
lunch in the swank Elks Club in Fargo. Mel, of course, grabbed the 
heck while Bud and Stan looked the other way. 
* &£ & & & 
A. & E. Supply Company, Duluth, have just completed an addi- 
tion to their store which gives them an additional 25-foot front- 
age which is being devoted to greeting cards and gift items 


George Celusta is general manager. 
* &£ & & & 


The stork just paid a visit to th area, aropping ff a airl at 
the home of Cal Hegstrom and a boy at the home of Larry 


Johnson. 
* *§ & & 


W. W. Lenz, president, and Roscoe Benge, sales manager ct 
Codo, were in town recently calling on dealers in the Twin Cities 


with me. 
* *+ & & 
Ran into Ray Johnson up at Hibbing last week. A Ed Erickson 
Hibbing Office Supply Company, who took us out and showed 
nis new nome | w w!). 
%* + &€ & & 
John H. Boener, general manager of Wedelstaedt's in St. Paul 
r many, many years has announced his retirement. John has 
been looked upon as one ct the most ved members f this 
* &£ & & & 
Another retirement finds Herb Falls of Japs Olson Stationery 
department stepping down. He is not stepping down as a Gopher 
fan, however, and we hope to see him back at his 50-yard line 
eat betore the season is over. 
+ £ & & & 
The last big event of 1955 is drawina closer, and all arrange- 
ments have been completed for the biggest turnout and the finest 
Christmas party ever. The committees have worked hard and 
redit should be given to the following: Harry Berquist, officia 
host; Larry Goodhand, Earl Collins and Berk Ertl, genera! com- 
mittee, Bruce Blackbourn, Merrill Hasty, publicity: Bruce Black- 
bourn, Ron Sandburg, decorations, Bill Carroll, Bud Caruso, Jim 
Hyink, hospitality 
This year's party is at the Edina Couniry Club on December 10. 
All dealers and travelers and their wives are invited. Del Deming 
and Wally Margulis are in charge of dealer participation for the 
party. 
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PRIOR 
1956 


STATIONERY & OFFICE 
; SUPPLY CATALOG 
































* 
Complete Reference and 
a Purchasing Guide of Stationery | 
and Office Supplies PRIOR POLICY 
* 
° ® Sales are confined to the trade only. 
272 page illustrated Catalogue of Stationery © Complete stocks are carried at all times 
5 and Office Supplies printed on 70 lb. coated to meet all dealer requirements. 
stock punched seven (7) holes to fit any © 2 warehouses conveniently located— 
“: standard Binder—no prices appear with illus- (Boston-New York) for faster service and 
trations. A separate 32 page price list show- freight savings. 
: ing list prices only is included with each © All items illustrated and listed in our new 
“ Catalogue. Extra copies available for your catalog are carried in stock and are 
% customers’ use. Write us your requirements available for prompt delivery. 
and we will ity prices. 
a © A complete source of supply for buying 
Pa efficiency. 
F PRIOR INC. 
23-16-40th Ave. 
sia dian cna seccesccceessscsccoocosscocosecnecssccesecoesesesetesneiinetnsennsliiiiiinensnineiistaiaiinitnniniiinnnnnEE ; 
- : PRIOR INC. Wholesale Stationers 
= : -23-16-40th Ave., Long Island City 1, N. Y. 
2 PRIOR INC : Please send us your new catalogue 
; of New England FIRM . : 
' 40 STILLINGS ST. : ; 
m ADDRESS 
- BOSTON 10, MASS. 
‘i BUYER 
Wholesale 
ng : * Please quote us on (. ) extra copies for customers use. 
Stationers 
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te bist as low 

as $53.00 each! 
YOUR MEN CAN SELL MORE 
Cramer CHAIRS, WITH A PRICE 
ADVANTAGE LIKE THIS... 














and you, as a Cramer dealer, will 
reap added profits from sales to 
price-minded buyers as well as 
your regular customers! 




















These chairs have all the fea- 
tures necessary to a good, com- 
fortable, long-service chair; super- 
strong aluminum and steel con- 
struction . . . bonded foam latex 
padding . . . removable cevers in 
a wide assortment of rich colors. 
We'll advertise them in MAN- 
AGEMENT METHODS, DUN’S 
REVIEW and other leading pub- 
lications; we’ll provide you with 
good printed material for your 
men to use. 





Write for the whole story today; 
| up your profits from quality 
chairs! 









@ Dealerships available 
in certain areas; write 
Dept. OA-3 for the 


complete story. 


POSTURE CHAIR CO., Inc. 
1205 Charlotte, Kansas City 6, Mo. 


Pe ae 





StH District Notes 





IZZY VODA, CORRESPONDENT 
200! S. HANLEY RD., ST. LOUIS 17, MO. 





ALL DEALERS & TRAVELERS 
CORDIALLY INVITED 
TO ATTEND 
KANSAS CITY STATIONERS-MIDWEST TRAVELERS 


—CHRISTMAS PARTY— 


FRIDAY NIGHT, DECEMBER 16, 1955 
REMODELED AND REDECORATED 
—PICKWICK HOTEL— 
KANSAS CITY, MO. 

HOUSE OF FRIENDSHIP 6:00 TO 7:30 P.M. 
BUFFET DINNER 7:30 P.M. 
DANCING TO LES COPLEY'S ORCHESTRA 
9:00 P.M. UNTIL? 

DRAW PRIZES — GALORE 
$5.00 PER PERSON 
SEND RESERVATIONS TO TOM MORROW, 
Schooley Printing & Stationery Co. 1434 Walnut 
Kansas City, Mo. 











The f wit ave and dealers have been selected by Mid 
west Traveler dent Bill Cromwell and 8th Reg Governor 
Ray Kline to make this the best Christmas party ever: 

Chairman—Glen Evans, Travelers; Bill McKeighan, dealers. 

Registrat Jack Low, Travelers; Tom Morrow, dealers. 

House of Friendship—Clint Cooper, Don Lynn, Travelers; Gene 
Gore, Ken Pendergast, dealers. 

Entertainment—John Lathrop, Traveler Bill Shockley, dealers. 

Dave Neuhaus, Travelers; Mark Kitch, dealers. 

Py Loyal Carlon, Travelers; Howard Blanchard, dealers. 

charity—Max Keating, Newman Donnell, Travelers; Ray Kline, 

Reception—Al Lent, Miss L. G. Day, Travelers; Bill Chester, 
Paul Bai rd, 

Finance Mickey Nodwell, dealers. 

Telephone—Mrs. Dave C. Neuhaus, Mrs. Tom Seward. 

%* e # & % 

Midwest T rs president Bill Cromwell has + 3 grass 

»w under et. Bill has certainly bee active in th peration 

the Midwe Travelers Club. Listed below you will find com- 

memb appointed for the 195¢ nvent » held in 

aha on April 19 and 20: 

eneral cha —John P. Low. 

Pub lazy Voda, chairman; Dave C. Neuhaus, chairman. 

House of Friendship—Max Keating, chairman; John Lathrop, 

hairman, Larry C, Goodhand, J. J. "Jimmy" O'Brien. 

Ladies—Al Perry, chairman; Don Lynn, hairman, L. G. Day, 
Al Lent. 

Reaistrat Glen Evans, chairman; Maxwell Anderson, co- 

sirman; Howard Van Voorhis, Kenneth McClintick. 

Entertainment—Herb Johnson, chairman; Loyal Carlon, co-chair- 

Erie Nodwell, John Chowning. 

Re ep A. E. "Pete" Peterson, chairman; M. E. Zook, co- 

sirman; Walt Stempel, Ted Scharnhorst and A. F. “Heine” 
Sengbusch. 

Thursday night party—Fred D. Pitt, chairman; Bob W. Vater, co 
hairman and Ed P. Tardy. 

The dealers’ mmittee will be announced at a later date 

's all start making our pians te to Omaha next April to 
ttend the 1956 8th Re gional NSOEA iT eeting. Great things 6re 

ng planned. Y an't afford to mi 

* £ & & € 

John Brain, yovernor 8th Region NSOEA, announces the 
pening of a new, modern office supply re known as the Brain 

ynery Company, 42nd & Center Sts., Omaha, Neb. Formal 

ning was held on Monday, October 2 

The store is located in ‘The Center" and incorpora the latest 
n pping center design, modern trends, self ction and 

The Center'’ is a five-level retail merchandising building with 

king on for a total of 1,700 cars. 

Brain's store was designed in its entirely from lighting, wall 
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your customer 


can change his office layout 
with mew...... 


mOVE-a-Wall 


Steel Office Fodiiani 


CONVERT AN 8' X 10' OFFICE IN MINUTES! 





@ EASY TO INSTALL i » 
MODERN WAY TO 
ENGINEER OFFICE 
REQUIREMENTS 


One long sweep of beauty, 
MOVE-A-WALL partitions are 
complete FLUSH from end to 
end! 











@ NEW-THICKEST 
CONSTRUCTION OF ALL! 


Engineered to take abuse, 
they feature the _ thickest 
construction ever achieved 
in free standing partitions. 





@ HIDDEN WIRING! 








Another modern feature . 
all wiring is hidden and you 
get all the electrical outlets 
you need without plastering 
or alterations. 


@ RATTLE PROOF 
RECESSED GLASS! 





Another exclusive .. . all 
glass is recessed into the 
posts for more beauty and 
more silence! 








THESE PLUS FEATURES MAKE 
MORE PARTITION SALES FOR 
you! 


CO-OPERATIVE ADVERTISING 
PLAN AVAILABLE 














° Write for 
catalog price 

move-a-Wall “= 
measuring 
— information 
oT 33 Jumel Place, New York 32, N. Y. 0 oo WOR. 
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SIDE and ARM CHAIRS 4 


in colors to complement if 

modern decorating schemes 
Every office, reception room a 
or shop where visitors or 
customers are invited to be } 
seated is an excellent pros- |> 
pect for these fine Cramer 
chairs. Modern in design . . . / 
built of “ton-tested” square- i 
tube aluminum .. . padded "HEY STACK 
with bonded foam latex ...covered “7 
in U. S. Naugahyde or Claremont in 
standard or “decorator” colors 
they’re comfortable, durable, and the 
most economical chairs of their type 
on the market. 


































This is your chance, as a Cramer 
Dealer, to profit from chair sales to 
a whole new list of customers, with 
these “chairs of a hundred uses.” 
Drop us a line for complete details 
today! 


List Prices, in U. S. Naugahyde 


MODEL 1200 Armiess (they stack!) .......... $31.40 
MODEL 1201 Side chair, plastic arms 37.70 
MODEL 1201-2 Side chair, padded arms 40.20 


@ Dealerships available 
in certair areas; write 
Dept. OA-4for the 
complete story. 








FLASH — 
this ADJUSTABLE Typewriter Height Mechanism 


makes every typewriter desk more efficient! 





. - e Used by Schools 
everywhere 


the new 
“TYPE-RIGHT’”’ ; 





Adjusting Unit | 
makes the most 
advanced — 
most efficient 
adjustable type- 
writer desk ever 


offered 
ADVANTAGES of the ‘‘TYPE-RIGHT’’ ® Entire recessed area is part of the adjusting unit and 
cannot separate or allow pencils or erasers to fall 
Adjusting Unit deveuah. 
. ® Adjustments are made quickly and easily by turning the 
© Ne exposed moving ports te soll or damage clothing adjusting knob located beneath the right front corner 


@ No springs to cause ‘‘snap action’’ and possible injury of the unit. 


® Height scale attached to unit so operator can turn to 
her prescribed typewriter height without any guessing 


@ Four inch adjustment or confusion. 


@ No vibration and no typewriter platform tilting 


What is right tor this operator Is wrong for this operator What is wrong for this operator Is right for this operator 





When ordering Adjustable Typewriter desks demand the best—specify the ''Type-Right"’ Adjusting 


Unit. Ask your desk supplier to submit a sample desk for your inspection. 


WRITE for Descriptive HAMMOND INDUSTRIES, INC. 


Literature and Informa- 
tion on Desk Suppliers 6131 Calumet Avenue, Hammond, Indiana 
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t and floor vering by Harold W. Shater 


Best h a'grand uple, the Brains. A must, 
maha next Spring! 
+t &@ & & & 
manufacture carbon paper but when 
nes ft we announce a perfect copy of her mother 
June Lathrop 
Lathrop — St, Lukes Hospital 
4:06 P..M. — October i7 


6 Ibs, 3% oz — Length 19'/2 inches. 
hn*& June Lathrop 
» and John! 


* *&+ &€ & & 

Mrs. & Mrs. Vaughn Williams of Schooley Printing & Stationery 

npar . ty, Mo! have just returned home from an ex 

Yctober 5th they came to St. Louis to attend 

t 1 f t Veiled Prophet Ball as the quests of Mr. & 

Mrs. Elmer Kerchoff. After attending the Queen's Supper the 

Kerchoff t Williams motored to Florida to attend the 

National A n Legion ‘Convention at Miami. After the meet 

sples, Fla. to the Winter home of the Kerchoffs. 

» Williams visited Mr. & Mrs. Joe Landes at 

Mr. and Mrs, Landes are at their new home at 

4033-25 A t. Petersburg. | know they would enjoy hearing 
write them a line. 

* &£ & & & 

Clint Cooper etary of Midwest Travelers and representative 

Estert k mpany, informs me they had a terrific turn 

tion meeting that was held November |2 

Kansas City, Mo. Clint has certainly been 


are of the details for the Midwest Travelers. 
* *£ & & & 
Dave Neuhaus nvincible man, writes me that the following 


Fniaoals n Wichita, Kan., in October: Tom Seward, 
F Chet Smith, A. W. Faber: Loyal Carlon, Bates 


Mfg. Dan MacDougall, Stationers Loose Leaf Co.; Clint 
Cooper, Ester k Pen Co.; Glen Williams, Mfg. Rep.; Dave 
C. Neuhaus, M Rep.: and your correspondent. 


* *+ &€ & & 
Ray Edelstein has established himself as a manufacturers’ repre- 
ntative 1 perated the Fulton School & Office Sup 
Mo. and later traveled for the Joseph Dixon 
JCix the lines he will feature will be the Northern 
States Er snd he will cover the states of Missouri, Kan 


* *£+ & & & 
The many { 1s of George A. Wilkerson, formerly with Elkins 
ringfield, Mo., will be interested in learning 
has estak 1 himself as a manufacturers’ representative. He 
ble Metal Furniture line of office equipment 
utheast territory with headquarters at 233 
Fla. We wish you much success, George. 
* &£ &£ & & 
3 Company, Hannibal, Mo., takes pleasure 
snnour ppointment of Lynn Posten as sales manager. 
Mr. Poste was with Skinner-Kennedy, St, Louis, Missouri 
Good luck, Lynn. 

* + & & & 
Recently klahoma City, Mrs. Voda and myself stopped 
rd t 4 Thunderbird Motor Hotel and Restaurant on U. 
66 By th Robinson Ave. To our surprise we found it 
wa wned mer stationer of Oklahoma City, Al Cook. It 
was most beaut snd the food is wonderful. Al has 80 hotel 
Midwest has never seen. For a treat, stop and 

rd and say "hello" to Al. 


% &@ & @& & 


, . aw the following Travelers calling on their 
deale Me, W e Pencil Company: Lionel Colomb, Weis Mfg.; 
Al Turner, V nes Co.: Jimmy O'Brien, Boorum & Pease: 
Bob Stratford, n rep.: Al Perry, Federal Stationers, and Max- 
well Anderson xford Filing Supplies. 


COME AND MIX IN '56 AT OMAHA 
Ketcham Withdraws from Ashtabula Co. 

David Ketcham has stated that he has withdrawn from the 
partnership operating and Ashtabula Stationery Company, 
Ashtabula, Ohio. The business wil! hereafter be carried on 
by the three other partners, T. S. Hills, E. J. Kral, and Nor- 


man Branscome 








Son Joins Len C. Jacobs in Sales Field 

Len C. Jacobs, manufacturers’ representative on the Pacific 
Coast, announced that his son, Stephen L., recently graduated 
from UCLA, will assist in providing more intensive sales 


coverage in the territory. 
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THE HOME OF QUALITY PARK ENVELOPES 


FACTS anv FANCIES 


By McGillicudy 


Another year rolls around (and | hope it has 
been a good year for you) and once again 
Quality Park extends to you dealers best wishes 
for a Merry Christmas. 


This is 1955 ... and that means it is the 37th 
year that Quality Park has been on deck to say 
Merry Christmas. Each year we have included 
more and more dealers in our greetings .. . and 
each year, as you've noted, Quality Park offers 
more and more Quality Products. 


Being in business that length of time probably 
is no record. But it's nice to look back and note 
with satisfaction that the policy on which 
Quality Park was founded has not been lost by 
the wayside. It's in evidence today stronger 
than ever. And that is the three-way policy of 
(1) Quality Products . . . (2) Quality Service... 
and (3) Quality Packaging. Those are the things 
that have built steady progress for Quality 
Park . . . and those are the things that assure 
you of satisfied customers and profitable re- 
peat business in Quality Park products. 


it has been said that Christmastime is for the 
kids, so let's digress a moment. The other eve- 
ning my young daughter said | was out in the 
garage getting a horse George. ‘That's out,” 
said her mother, “Christmas may be coming— 
but there's no room for a horse around here." 


She poked her head into the garage and said, 
"What's all this about a horse named George 
you're getting?" she asked. "You said you were 
getting a horse George," interposed the 
youngster. '"'No," | answered, "'! said if | didn't 
stop lifting these storm windows up on this 
rack, I'd get a charlie horse." And | did. 


1956 is just ahead, the big file change-over 
time. There's no time like now to check stocks 
and order Quality Park file folders, file pockets, 
and all the other items your customers will be 
wanting. And there’s no time like now to say 
once again... 


MERRY CHRISTMAS! 





Quatiry Fa 


CZ 


% General Office and Factory, Quality Park, St. Paul 4, Minnesota 
%& Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, lll. 
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t this best of all 
seasons all the best to 


you from Sengbusch 


Christmas is a “looking back” time. That 
wonderful season when the events and endeavors 
of the past year recede into the vaults of 
memory. Now a heartfelt “Thanks!” is due to 

our many friends, old and new, in the 
stationery and office-supply fields. 
But Christmas is both an ending and a 
beginning — the start of a fresh new year, 
carrying with it our sincere wishes for 
much health and prosperity. A year in which 
Sengbusch will continue to carry high the 
standard of the very best in time and money- 
saving “Office Essentials of Distinction.” 


Merry Christmas and a full, happy New Year! 


Milwaukee 3, Wisconsin 








Orn Districr Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 





The Texas Hotel at Fort Worth, which will be the headquarters 


r the 9th District regional meeting on April 26, 27 and 28, re 
ports that reservations are coming in fast. S tT you want To be 
where the activitie wil be he a rust your f ‘ai reservation tc 


the Texas Hote 
* + & & & 
STORE ACTIVITIES 
Lucien Trosclair, owner of Tr air Print at Plaquemine, La 
as moved into @ modern new Du or his 
ftice supply and printing plant. 


R. O. Beamus, has changed the name of his bu from Travis 


Office Su pply Tf Beamus Office Supe y Co., remaining at the same 
adatom 316 N. Presa St., San Antoni 
Gus Trahan, whose firm, General Office Supply C s located 


at 624 Jefferson St., in Lafayette, La., has purchased a large lot 

n Oak St., where he will build a modern building to house all of 
nis operat ns. Architect drawings are being made and construc- 
tion should get under way in the Spring. 

Frank A, Grounds of Wagner Office Equipment Co., at I5 E, 
Twohig Ave., in San Angelo, Tex., advises that the firm has opened 
» branch store in Del Rio, Texas. 

Pelican Office Supply, Inc. 2558 Government St., Baton Rouge 
La., will celebrate its first year in business in January. George 
Lynas and W. E. Casselberry are active in the firm 

Bud England has opened up Bud's Office Supply on the South- 
west corner of the square in Snyder, Tex 

Cenas Gaines, owner of Oak Office Supply Co. in New Iberia, 
La., has moved his Process Printing Co., from 122 E. St. Peters to 
100 Bridge St. In New Iberia. 

Reid Office Supply has moved + a new location at 507 Oak 

Lafayette, La. Same was formerly 108 Johnston. V. C. Reid 
kes his new home very much. 

Earl Deare, Jr., is the new operator of the Jeane: 
& Office Supply House in Jeanerette, La 


ette Printing 


+ &# & & © 
PERSONAL NOTES AND CHANGES 


"The Early Bird" attendance prize on the last day of the 
NSOEA convention in Chicago, was won by Bill Naylor of W. R 
Naylor & C mpany, Inc. of Little Rock, Ark, The prize was an 
Emers n telev n set. 

Buddy LeBlanc, A. Blanco, Inc., New Orleans, and director of the 
Louisiana Printers & Stationers announces the birt f a grand- 


ditties No. 1! for the LeBlanc 
W. H. (Dave) Daveler, Alma ~ 


and Myrtle Desk representa 


tive, has been off of territory f er two months because of ill- 
ness of his wife, who is now progressing nicely. 

A. S. Anderson (Andy) has returned to Perry & Buckley Ce 
in New Orleans, La., as store manager and buyer. He was formerly 
with Office Equipment Bureau. 

Perry E. Hall, for several years representing Chas. R. Hadley 
Co., is now associated with Stationers Inc. Houston, Tex. 


pecializing in accounting systems. 

Mrs. Marguerite Gerard is now secretary in charge 
f W. R. Naylor & Co., in Little Rock, Ark. 

Two new members have joined the Texas Travelers: Wm. L. 
Sagendorph, representing Columbia Steel Equipment Co., and 
Joshua Meier Co., Inc. and Stanley H. Brown, sales manager 


Royal Register Co., Inc. 


of the store 


* &£ & & & 


Thanks to Mrs. Pearl Blakey for reporting activities of the Wives 
Club of the Texas Travelers at Dallas. Their officers for the com 
ing year: Mrs. Earl R. Otta, president Bony Jack A. Grant, vice 
president; Mrs. James P. Cole, tre ; Mrs. J. , Hoge Stempel. 
ecretary Mrs. H. E. (Gene) Collins, “tel ep hairman, and 
Mrs. Alvin G. Blakey, publicity and historian 





Tension Envelope Wins ‘‘Joshua’’ Award 

Tension Envelope Corporation has recently been voted the 
“Joshua” award for the most distinguished use of match book 
advertising by an office equipment and stationery firm in 1955. 


The award is named after the inventor of match books, 


Joshua Pusey, and presented by the Match Industry Informa- 
tion bureau. 

Other awards in the office equipment field were presented 
to the R. C. Allen Business Machines Company, Inc., and to 
a retailer, Parkersburg Office Supply of Parkersburg, W. Va. 
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formerly associated with 
Standard Steel Equipment 
and Stansteel Corporation 


| Srarm StTreew 
EQUIPMENT COMPANY, INC. 
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GERSTMAN 


siler 
omptro 
rer & CC 


Greetings of the season from everyone at STAR 
— and a large bouquet of “thank yous” 
to the many who have contributed to the 


rapid success of our organization. 


Top-quality, Top-selling lockers, cabinets and shelving 
117-24 Fourteenth Road, College Point 56, N.Y. 
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Male Clerical POSTURE CHAIR 


CHECK THESE FEATURES 
Natural satin brushed aluminum finish on the frame. 
Genuine foam rubber cushioning throughout. 


Gracefully styled. 
Upholstering is available in a wide variety of materials and 


Beauty colors. 
Materials can be furnished in any desired combination. 


A beautiful product by expert craftsmen. 
SPECIFICATIONS 


! | Comfort 
Simekeit for ( Overall Height ............ ~~ ae 5 OR eo 30” to 36” 


Economy eG SPP URERTTETE TT ee eee TT Te eee 18” to 21” 





/ 


TE EE ides ccbenect ORNS eos e se chases snbnat eaves 17” 

ege DP BE: Woo hivccs cease reremn sch eeteecccueséréen 164," 
Durability eee A... se this coo occeeieaas - 

\ OTE Ee rr Pe POTEET eer ere 15” 
OD. og bin wh oo cat ew does 6Ehe0 sos Oenmes ees eees 24” 

Dee WIR ccc cccccveccrccresesececesscretoscccooes 41 Ibs. 

46 Ibs 


Stiipping Weolght ...ccccccscccssccccecccees coevesvoes 











America’s Standard of Business Seating 


DISTRIBUTORS 


METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
AETNA SAFE CO., 46 W. 20th St., N. Y. 


ALUMINUM SEATING 2A sare @ rUIPMENT CASTER, PA: DISTRIBUTOR se, Pe. 


17 Ss. CHERRY STREEF = AKRON 8, OHIO WEST COAST DISTRIBUTOR 














WHOLESALE OFFICE EQUIPMENT CO., 61 Minna &St., San Francisco, Calif. 
WAREHOUSES: Los Ange! San Fra Seattle 
OA—12/55 
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10th District 
Notes 
JIM ELLERTSON 
2994 S. Bellaire, 
22, Colo. 





Denver 





nr al 
Dromat-the Ruki it, ae 











nag ifs tirst snow of the seasor 


Salt Lake City. Dee : 


en trying to snow 
Utah rtually all the hunters 
trips this year 


& &@ &@ & & 


Clyde Powe sales crew at Mid-West Office Supply, 

silt Lak Angeles tor a four day Steelcase sales 
ek in October. 

%&* & & & & 

Clarence Briggs with ZCMI Salt Lake, is now with 


18 
&# et &@ @& @ 
upply division at Salt 
3 ke esk Ey was a shock to his colleagues and many 
iddenly September 30, from a heart attack. 
> was v ’ 1 very well liked by the many Travelers wh 


Carl Palmer, buyer 


&# &@ & & & 


Harv Howrath, Weber Office Supply, Ogden, is back on his 
et tartir work again. A bad appendix, pneumc 
and ot tions ganged up on Harv early in October 


the month. 
* &£ & & & 


r the better part 


Henry Goldhammer, Mile High Office Supply partner in Denver 
fered ttack and n the hospita 

&* &£ & & & 

Ame ympany, Albuquerque, suffered a bad fire 
st wiped warehouse last montt 7 

+ &# & & & 

pply, Grand Junction, Colo., have just 

deling jiving them larger office 

lay space, and probably the nicest ma 


standpoint of pleas 


1 the territory trom 


%* &£ &£ & & 
esa OF pment, Grand Junction, has moved to a tem 
Grand Ave., PO Box 1230. 
* &£ & & & 
1 the Utah Capit . and plenty 
yrders, too. Among those working here 
Jim Conwell, Eagle Pencil, and manufacturers’ 
O. A. "Greg" Gregory, Jack Nicoulin, Ed Robin- 


son, 1 John Stewart. 


Mayer-Shairer Changes Hands 

As of September 1, the Mayer-Shairer Company, Ann 
Arbor, Mich., passed from its founders into younger hands. 
The store was first opened in Ann Arbor in 1909. 

Those taking over direction of the business include O. Boyd 
Johannes, formerly with Thrasher and Company, Ann Arbor, 
the new president; Robert E. Ely, formerly of Marsh Office 
Supply Company, Ypsilante, Mich., vice-president, and Richard 
; formerly with Mr. Johannes at Thrasher and 
now be in charge of sales and service in the 


Leslie, who 
Company, will 


office machine department. 
Mr. Mayer, who is 72, and Mr. Shairer, who is 10 years 
his senior, have retired. 


Welch Represents Jens Risom in West 

Welch has been appointed western sales repre- 
lens Risom Design, Inc. Mr. Welch, whose ter- 
ritory will include Arizona, California, Nevada, New Mexico, 
Utah and Colorado, may be reached at 3277 Primera Ave., 
Hollywood, Calif 


Charles J 
sentative for 


Firm Members Buy Building 

Three members of the firm operating Green’s Stationery 
Store, 8 Green St., Albany, N. Y., have purchased the four 
occupied by the store. The new owners are 
Robert S. Green and Betty Nathan.—GET 


Story building 


George H. Green 
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Founded in 1864 the S. C. Toof 
Company, Memphis, is typical of 
the outstanding stationer and printer 
dealers selling Hano printed busi- 
ness systems throughout the nation. 


s. C. Toof Selis Hano 
Forms in Memphis 


Hano printed business systems and devices, 
Autographic Registers and Forms, Snap-a-part 
sets, stock forms, and Continuous Marginal 
Punched forms are a natural addition to the 
successful stationer’s coverage of modern office 
needs. Tops in quality and competitively 
priced with reasonable deliveries, Hano pro- 
duction provides the “one stop’’ source for 
your business forms department. 


Hano  Autographic 
Registers, Refolders, 
Manifolders, Portables 
and Porta-Pacs, plus 
today’s most complete 
line of Autographic 
Register Forms, pro- 
vides the simplest and 
most accurate of to- 
day’s “hand-write” 
record keeping systems 
. . . be sure you have 
the full story on Hano 
— write today. 





Some areas open for established stationers 
and printers in the midwest, south 
and southwest. 
Two plants to serve you: 
main office and plant, Holyoke, Mass.; 


MANIFOLD PRINTERS SINCE 18 





branch plant, Mt. Olive, Illinois. 
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LETTER 
OPENER 


Only $105 


F.O.B. FACTORY 





There are a dozen prospects 
for a Scottie Letter Opener for 
every single one who can use 
one of the larger, more expen- 


sive machines. Thousands of 
smaller businesses, as well as 
lots of large offices, offer an 
untapped market for this 
speedy, low cost time-saver. 


Retail stores ... insurance 


plus excise tax. Stacker 
optional at nominal price. 
(Prices subject to change 
without notice). 


® Opens 200 to 300 
letters per minute. 





11tH District Notes 


E. G. WHITCOMB, CORRESPONDENT 








and real estate offices 
banks and factories ... all will 
be interested on sight. Wher- 
ever time is money—that's the 
place for a Scottie. 


The Scottie will open 200 to 
- 300 letters a minute—30 times 
faster than by hand. Gets the 
mail open and the office off to 
a fast start. Clips a clean slice 
from all sizes of envelopes with- 
out cutting corners or damag- 
ing mail. Weighing only 9 
pounds,—you can carry it any- 
where. There's nothing like the 
Scottie Letter Opener for 





steady, permanent profits. 


ARNOLD MAC KENZIE, 


t 
3133 OVERLOOK DR., MINNEAPOLIS 20, MINN. OF. 
i é 


@ Opens all sizes of 
envelopes. 


® Weighs only 9 Ibs. 


®@ Designed and 
priced for offices 
receiving 200 to 
2000 letters per 
day. 


®@ Thousands of small 
and medium sized 
businesses offer a 
large market. 


@ If you are experi- 
enced in specialty 
equipment sales— 
send coupon— 
some territories 
are open. 


INC. 







SEND ME THE DOPE OW SCOTTIE é. 








* 

@ ARNOLD MacKENZIE, INC. : 
@ 3133 Overlook Drive, Minneapolis 20, Minn. e 
@ I am experienced in sales of specialty office equipment. Send e 
} full information on Scottie Letter Opener. My territory is 7 
eee ° 
. et a A A a ee € 
@ Street Address .......... ° 
° 

a TS sditsiinwgwe ° 
es 
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2303 N. 64th ST., SEATTLE 3, WASH. 


Many ot those wt trave!| Montana w want to w E. C. "Mac" 
McAndrew the ery best of luck. Afte 39 years Ma eaving 
Tribune Printing & Supply Company reat Fa Mont. He 

ming his owr mpany which w be known as Sentry Sales, 404 

Ave., South, Great Falls, Mont. He expressed the desire 
all salesmen send him their catalogs and price lists. From 
sil the Oregon Trail Travelers we wish you the good luck and 
d business you so richly deserve 
* £+ £ €& & 

Blaine and Mrs. Hughes (Office Supply Compa Missoula 
Mont are remodeling their kitchen. When finished it will be a 
ea numainger Blaine has almost aqreea Tf insta 3 unge tor 

travelers such as those of the Oregon Tra 
*¥ &¢+ &€ € & 

Tom and Mrs. Messelt (The Mailing Shop and Office Supply 
Great Fa Mont.) have added a huge room underneath their 
present store where they plan to dist furniture, files, and safes. 

has a nstalled self-service counter n the mair r store 
and it will make it much easier for the customers and sales people 
alike. Tom ha very obligingly installed ir eading up and down 
to the lower . Mostly because when salesmanagers were look 

y tor salesmr n Montana the first place they called was Tom, 


to send out a search party through the maze of d and corridors 


which a t wer reaches of his establishment. Salesmen be- 

ame lost for days and even weeks prior to the signs being put 
up. 

* &£ &£ & & 

O'Neil the Printer, Kalispel, Mont., have also done extensive re- 


modeling to their store and now present selt-service unters and 
ti f office furniture 


+ &£ & & F 


Gordon Bass, vice president, Western Hotels In and the resi- 


Jent manager of the Davenport Hotel has asked me to pass on 
to the travelers the fact that many of the rooms in this large 

tel have been remodeled and what with the addition of the 
new Matador room it is a wise traveler who once again stops at this 
famous hotel. "Bob" (Eagle Pencil Company) and | can testify 

the quality the steaks and the size of the jiggers, in the 
wonderful new ncoctions they have made up for tt utstanding 


new cocktail lounge and dining room. “Bill” Ellis, the Maitre D’, is 
well known to many of use as he comes from the Multnomah in 
Portland, another of our favorite Hotels. Add to a f this the 
fact that "Tom" Chase, the genial room clerk the desk and 
all who know this will agree the travelers are once again getting 


s break at the Davenport hotel, Spokane, Wash. 


W. AA. Johnson Back in Office 
Machines Business in Knoxville 

W. AA. Johnson, one of the veterans in the industry and 
long identified with NOMDA, is back in the office machines 
business. Name of his firm has been changed from AA Carbon 
& Ribbon Company to AA Typewriter Company, with the 
same address at 1718 Saint Mary St., Knoxville 17, Tenn., and 
the same ownership. 

After having many calls from former customers and friends 
for machines and service, W. AA. decided to re-enter the busi- 
ness which he had deserted in favor of a strictly ribbons and 
carbon firm. With him is an A-1! mechanic, a salesman who 
was with him for 10 years when he operated his former office 
machines firm. 

W. AA. asserts upon getting “back in the harness” that he 
is feeling better than he has for 20 or more years. 





Form Larry Smith Office Equipment, Inc. 

A. Lawrence Smith has formed his own corporation under 
the name of Larry Smith Office Equipment, Inc., 734-736 
Main St., Buffalo 2, N. Y. He planned to be open for busi- 
ness by November 1. 

Mr. Smith was previously employed for almost 20 years at 
United Office Machines, 112 Franklin St., Buffalo, where he 
served as manager and purchasing agent for the past 10 years. 
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* the Ideal Christmas Gift 
THE | C10) f P STAPLER 





























5 sparkling colors plus gold and chrome 













vy Seneca Red vy Oriental Ivory vy Mist Green 
vy Frost Gray ¥ Jamaica Tan 
® New, low silhouette, strecmline beauty ® Simple to load, visible load indicator 
® Easy, comfortable, fast, short stroke ac- ® Takes full 210 strip standard staple 
tion * 


An amazing physical value plus uitra- 
® Precision-sure performance . .. will not fast action, superb beavty and un- 
clog equalled performance 


BIG INTRODUCTORY OFFER! 


Write today for the Vail ‘‘get acquainted”’ sales kit . . . consisting of 
12 VICTOR machines — 2 grey, 3 tan, 1 ivory, 1 red, 3 green all at 
$5.00 list. In addition 1 chrome at $6.00 list and 1 gold at $7.50 list. 
Attractive, colorful counter display card furnished with assortment. 
Special dealer discount. 


SHOW THE VICTOR... IT WILL SELL ITSELF. 


VAIL MANUFACTURING COMPANY 


900 EAST 95TH STREET CHICAGO 19, ILLINOIS 
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NEW & DIFFERENT For cHrIsTMAs sALEs 





DOLIN FLAME RESISTANT 


VAULT FILE 


“A FOR YEAR 'ROUND “PEACE OF MIND" 


ASBESTOS PROTECTION 
you can see and sell 


This newly designed, low cost, single drawer insulated 
DOLIN VAULT FILE is ideal for home or office. All the — 
needed features for adequate records protection are 
incorporated in this newest of protective files. Heavy 





INSULATED " steel walls, air chambers and Johns-Manville asbestos in _ 
po alana all walls. Equipped with a strong, plated cylinder lock, ~ 


v F6 - ay oe compressor follower block and guide supports for hang- 
hy ing folders. Handsome Green leathertone finish. Sell — 
bs this VAULT FILE- -the ope gift for year ‘round 


” 
CONTENTS NOT INCLUDED apiece of mind”. 


COLIN 1... PRODUCTS INC. 


315-17 Lexington Ave., Brooklyn 16, N. Y. 


JASPER TABLE COMPANY 


ORDER NOW — WE CAN STILL DELIVER 
IN TIME FOR CHRISTMAS. 





T630 COCKTAIL TABLE 


30 x 30 x 17 x 25” 30 x 30 x 17” 
GENUINE WALNUT AND WHITE OAK GENUINE WALNUT AND WHITE OAK 





These two new pieces, the corner table and cocktail table 
illustrated, make the Trimline Series of office accessories the 
most complete—and the most completely beautiful—group of 
furniture we have ever offered. See the entire line in our new 


Trimline catalog. This coupon will get it to you immediately. 


Jasper Table Company, Jasper, Indiana 











MAIL | Please send catalog of complete line. 
Topay | 
| STREET 
| CITY ZONE STATE 











Visit us at N.S.S.1. Exhibit Room 799 Palmer House, Chicago, Nov. 28 to Dec. 1. 
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12TH DISTRICT NOTES 


JAMES F. BRINKLEY, JR.. CORRESPONDENT 
244 CALIFORNIA ST., SAN FRANCISCO, CALIF. 


} Stationers As ation Northern Ca 
; Richmond Golf and Country “Club, Richmond 
wa } sccess by all who attended. 

n over to the g and the meeting wa 
ed t the afternoon. The principal speaker was Wade 
Sherrard, ¢ ng director of the California Trucking As 
tion wit , in Los Angeles. Mr, Sherrard gave e 





SET ANNUAL MEETING ... Men behind the successful annual 
meeting of the 12th District include, seated, left to right, 
William E. Morris, president, Morris Brothers Stationery, Stock- 
ton, Northern California Stationers Association president; Al 
Brandhofer, secretary. Standing, left to right, Dan M, Thomp- 
son, manufacturer's representative, president of the 49’'ers 
Travelers Club; Charles Ruffner, H.S. Crocker Co., Inc., gover- 
nor 12th District; Ed Nightengale, manager, Wobbers, Inc., 
vice-president Northern California Stationers, and Al Furrer, 
Furrer's Stationery, Richmond, host for the meeting. 


talk and was beseiged by questions which in 

jicated the tere members have in this subject. 
Governor Charles Ruffner then made a brief report outlining 
the District 12 convention to be held next 
Park. The following committees have been set 


ry 


ttee Tom McWhorter of McWhorter 
snd Elgin Barke of McMillan Loose Leaf 


Recept tes Lee Adams of Charles R. Berry Com 
nd Henry Sleeper of Sleeper Stamp & Stationery, Sacra 


Nominating mittee — Charlie Chambers of Branch & Char 
bers, Hanford, chairman. 
Prize Ed Nightengale Wobbers and Harry 
Hinckle snufacturer's agent, co-chairman. 
Me rshix nittee — John Sullivan of H. S. Crocker and 
~~ otintes, isfacturer’s agent hairman. 
Hote + Al Brandofer, Dan Thompson and Charles 
Ruffner. 
be announced later 
+ &@ S&S & F 
49" | ers Club announced that their annual cocktail 
year as the Harvest Cocktail Party, was 
11, at the Peninsula Sportsman's Club 
Belmont. W ; e more details on this later. 

+ &¢ & & & 
he 49'¢ 1 the Golden State Travelers Club of Los Angele 
ned thi s! golf war for Friday, November 4, at the Fox 

Ly aA Los Ange les, Six members from each organiza 
Ww Five dollar ticket n a modified Calcutta 
were iA : er and evening proacram were planned 

+ &£ & & & 

Jack rt ass, / erly of A. Carlisle now with the B. F. 
Shearer f California, School and Industrial Equipment 
t jood ¢ m around. Jack informed us that genial Jim 
Rasher, ; f Carlisie, is now with the Poultry Producers Associa 
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BRONZE 
BEAUTIES 


For 
DESK 
AND 

COUNTER 

USE 








CONVERTIBLE 
Te 
FOUNTAIN PEN 
OR BALL PEN 








PERPETUAL CALENDARS 


IN BRONZE OR CHROME 
SINGLE OR DOUBLE FACE 


Write for Literature 


Telephone Dlamond 3-7965 546 South Rockford 
Tulsa 20, Oklaboma 
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It’s Time to 
Transfer Records.. | 


-- Profit by Sales of 
CESCO Automatic 


Transfer Binders 


at New, Low . Prices! 

















@ Time-tested, fast and economical method of preserv- 
ing completed or inactive business records — so 
simple any office boy can transfer records in minutes! 


@ Grades and Styles for every need: both for Semi- 
Permanent filing (with non-locking and special key 
locked posts) and permanently bound volumes 
(with special posts that lock automatically). 


® Choice of five styles of construction and two grades 
of binding (Canvas Covered Boards or Plain Boards 
without Canvas). 


@ Full accessories: posts, markers, flaps, and labels. 


mes Sheppar 


44-07 TWENTY-FIRST STREET + 





O0Sf Leg> 


co. Cosco 


LONG ISLAND CITY 1, ¥. Y, <Quiemes 

















: THE C. E. SHEPPARD CO. : 
Write | 44-07 21st Street, : 
f : Long Island City 1, New York : 
neal s Please send me without cost or obligation, illustrated : 
Free t price list of CESCO Automatic Transfer Binders. : 
Price =: NAME 
List! : : 
: FIRM 

: 25 

- : ADDRESS : | 
: CITY —ZONE——STATE : 
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l4th DISTRICT NOTES 


ERNEST R. DANIELS, CORRESPONDENT 
548 N. MISSION DRIVE, SAN GABRIEL, CALIF. 


SPONSORS A WIN- 
NER... Al H. Fox- 
croft proudly holds 
the trophy award- 
ed to the bowling 
team which he 
sponsored under 
the name of Guar- 
anteed Typewriter 
Co., his firm. The 
team won the 
championship of 
the Twentieth Cen- 
tury Bowling 
League in Los An- 
geles, Calif. 





Another new member in about 20 years was announced by Les 
and Wanda Askew. The /ad is their third son, Earl James Askew, 
born September 25. Les is with Car! W. Draper Company. 

* &+ & & & 


George Fry of Charles R. Barry Company has just purchased a 
1ew home so he uld join the ‘Do It Yourself’ club. Don't all 
me owners? 
A good man from the Far West made the NSOEA field division 
the per f H. C. "Hank" Lyles who is now secretary of the 
field division of our national association. Congratulations Hank! 
* &£ &£ & & 
A xtend a welcome to a new member ur Travel- 


Edwin A. Caldwell, of Nationa! Blank Book Company. 


Fisherman Ray Baughman of American Crayon, with Sam Warner 
nd Jack MacNevin, caught more, fish than “anybody” in Idaho 
t a while back. Reg "Seripto" Holiday should go fishing instead 
f deer hunting. NO Deer! 
+ &£ & & & 
Make a note now! The Christmas party at Rodger Young's is 
December 16. The final golf party wa heduled November 
4. Say Men noon Monday meetings are falling Too much 
work, or did you forget? 
+ &£ & & & 
Saw Ralph Graves of Wilson Jones in Los Angeles recently. He 
was selling Cook & Cobb. 
* &£ & & & 
Joe Davis, back from Chicago in a new Buick jetting the 
Sales Rally for 1956 into high gear. Complete story will appear 


next month. 


SYMBOLIC ° 
Mike McMahan, 
president of Mc- 
Mahan Brothers 
Desk Company, 
Inc., Los Angeles, 
Calif., submits the 
accompanying pic- 
ture as represent- 
ative of the fate 
of an office furni- 
ture dealer who 
has submitted a 
bid below his ac- 
tual cost, just to 
get an order in the 
highly competitive 
industry. The char- 
acter was a sheep 
herder whom Mr. 
McMahan encoun- 
tered while on a 
recent trip. 





OA-12/55 











When you stock—and sell—the “best?” you 
are building prestige for your firm. 














This is true of Pres-To-Luine, the only 
Copyholder that meets ALL modern busi- 
ness demands...and, with Pres-to-Line, 
every sale brings in the extra profit dollars 

s * . 
youre looking for. Pres-To-Line is 
nationally advertised and wanted . .. and has 
proved itself “best” through acceptance by 
the nation’s largest commercial users and the 
U.S. Government. 

Available in fingertip or foot-actuated 
spacing mechanism, in 5 widths, 14” thru 
32”, and in colors to match any typewriter. 


OnLy Pres-To- Line can be adjusted up 
or down for eye-level reading, forward and 
back for focal distance, tilted for proper 
light reflection to suit operator's individual 
requirements. Only Pres-To-Line folds 
over typewriter, to store into most typing 
desks. 

ONLY Pres-To- LIne gives instant micro- 
matic one, two, three or four typewriter 
spaces, or intermediate spacing. 





the world’s finest copyholder and enjoy bigger profits! 





G 


PRES-TO-LINE 
DESK 


q STABILIZER 


Another 
“best” 
with a 

handsome 
- discount 
for you! 











Saves unnecessary fatigue, reduces 
typing errors by eliminating wobble and 
vibration, prolongs life expectancy of 
desk and typewriter... has instant finger- 
tip release...makes typists happier in 
their work. Sturdy, all-metal construction 
... smooth streamlined finish, marproof 
rubber top bumpers and floor base. 
Retails at only $4.95. 











Pres7o-line 


CORP. OF AMERICA 
LOS ANGELES 64, CALIFORNIA 











Pres-to-Line Corp. of America Dept. 125 

2339 Cotner Avenue, Los Angeles 64, Calif. 
! Please send me catalog of complete line of 
| Pres-to-Line products. 
| Please provide me with a 30-day Free Trial of the 

es-to-Line Copyhoider at no gation. 

| Pres-to-Line Copyholder at ligati 
eee Se “ a 
| ee . tiinqunnasdicionnpetiesdilaaaiidaliioe 
| 
_ <a __.Zone__ State =a 








STEEL SHELVING 


Standard Or Government Specifica- 
tions: All Standard Sizes. 


Corner Posts, 11 Gauge or 13 
Gauge 7°3” high... 8’3” high... 
9’3” high punched on 1” centers. 
Finished in Baked-on olive green 
or office gray enamel. 





THREE TOP SPECIALTIES 
For Your Office or Plant 





TYPEWRITER TABLE 








STORAGE CABINET 
No. 3678-S 


with adjustable shelves, finished in 
baked-on olive green or office-gray 
enamels with lock in handle, insu- 
lated doors, spot welded assembly. 
Shipped one per carton, set up. 
6"W x 18” x 78”"H 
Weight 175 Ibs. 
List Price: $50.00 
SEE DEALER FOR OTHER SIZES OF 
CABINETS AND SHELVING 
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Size 2644"H x 16"D x 22°W and 34°W 
overall with shelf extended. Finished in 
baked-on office gray or olive green enamels. 
2” rubber casters. Shipped K. D. one per 


carton. Weight 30 lb. 
List Price $15.00 


MIDWEST 


METAL MANUFACTURING COMPANY 
1818-24 North 18th St., St. Louis 6, Mo. 








A Years-Ahead Concept of 
QUALITY, PERFORMANCE, PROFITS 
in RIBBONS, CARBONS anc 
DUPLICATOR SUPPLIES 


RECOGNIZED LEADERS in the industry’s manage- 


ment, laboratory and merchandising activities are 























identified with Eaton. 


Eaton’s modern plant is almost unbelievably original. 
it is equipped throughout with new machinery espe- 
cially built to our own designs and specifications — 
far in advance of the field — based on our years of 
production experience. 
Eaton’s combination of plant and personnel achieves 
economical, volume production of the industry’s fin- 
est, most uniform merchandise, enabling you to meet 
price competition at gratifying 
profits. WRITE TODAY FOR 
DETAILS AND PRICES. 


170 TILLARY STREET 
BROOKLYN 1, N.Y. 


Manufacturers 























qu RABL Ei is “~ for GOOD QUALITYat LOWEST PRICES! 


Prime Steel ® Electrically Welded ® Non-Suspension © Ball Bearing © Compressor Follow Blocks 
Aluminum Pulls ®@ Finished in Standard Grey or Green Permanized Baked Enamel 


ij’Ss NEW! 
Low Priced 





















EXECUTIVE STEEL DESKS MODERN 
& SECTIONAL DESKS EXECUTIVE 


FILING CABINETS 
BOOKCASES 
SECTIONAL BOOKCASES 
STORAGE CABINETS 
ROLLER FILES 
TELEPHONE CABINETS 
SPECIALTY CABINETS 


#90PS y 


@ STEEL TOP, 
LINOLEUM COVERED, 
TRIMMED WITH 





ALUMINUM EDGING 

@ Heavy gauge furniture 
steel 

@ Smooth sliding drawers 
with roller bearings 

@ Satin finished 
aluminum hardware 

@ Adjustable height 


* FOR DURABILITY, @ Modern recessed back 


@ Standord grey or 


MODERN EFFICIENCY, attractive desert tan. 
WORKING COMFORT © Desk Top—53°x251.” 


Fuli Body Depth—24 


WRITE FOR ILLUSTRATED CATALOG #22 AND DEALER PRICE LIST. 
Carefully Packed 


URABLE METAL PRODUCTS co. Bitar 
1709 ST. MARKS AVE. | pxivn 33, n. ¥. + HYacinth 8.1188 PROMPT SHIPMENT 
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Patents 





Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted October 4, 1955 


719,294. S yn Tacker. Herbert W. Marz mmit, N. J assignor 
719,295. M Feed Means for Stapling Machines. Herbert W.Mara 
t Jones Cc hicag 
719,296. Magazine tching Means for Stapling Machines. Herbert W. Maran 
t, N Ww Jones Cc Chicag 
719,299 nt 1s-Form Stapling Machine hn Lach, Chicago, I! assignor 
719,63 E e Shelv ving and Brackets Employed Therein. Philip Rosenbera 
w York nivers Stee! Equipment Corp., Long Island City 
119,713. Tape-Dispensing Devices Oscar P. Erhardt, Derby, Conn., assignor 


2,719,714. St 
r Norw gnors to Diebold 
? 719,735. Sna ut Manifolding Unit. Jame s0rdon Kerr, Short Hills. N 
719, 770 Filing Cabinet. Judson E. Roberts, Van Nuys, Calif., assignor to Holga 
t Nuys, Calif 
? 719 771 Tat r the Like. Alfred C. Hove Walter E. Nordmark, and W ar 
me lich., assignors to American Seating Co., Grand Rapids 


Granted October ! i, 1955 

2,719,971. Magazine for Stapling Machines 
: Inc., Brookly N 
Telephone Tray and Memo Pad Support. Andre C. Daudet 


Boroughs, Elmhurst, N. Y 


2.720,052 


Conveyor fer Microfilm Apparatus. Verneur E. Pratt and George 





| 
if 
ow 


2,720,189 








2,721,642 
2,721,514 














720,165. Sheet Gripper be ge for Duplicating Machines. Harold R. Gullixsor 
bor Herbert F. Bruns, Chicag Il!., assignor to Ditto, Inc 
ig 
2,720,189 mbined Holder for Office Utilities. Richard Newman, New York 
Illustra 
720,204. Record Storage Cabinet. Arthur Wallach, Cleveland Heights, Ohi 
720,262. Pressure-Sensitive Adhesive Tape Dispenser. Charles C. Hanson, New 
ja T y nty, Minr assignor to ! nesota Mining & Mfg. Cc 
2,720,303 arbon Holder for Continuous Form Stationery. Lester K. Fleischman 
2? 720,360 1 Scanning Mechanism. Hans F hn, Armonk, N. Y., assig 
te at ] hines Corp New York y 
2,720,642. F Ignition Circuit for Record Contolted Machines. Robert 
é gnor t Business Machines Corr 


Granted October 18, 1955 


20,711. Fountain Pen Cleaner hr y, Evanste and =Walter 


720,830. Ma Printing Addresses From Cards Abrahar Novick, f 


queens Village, N. Y assignor F mithe 
e N. Y. Illustration 
2.720.863. M unical or Automatic Pencils juin Garcia Rey and Ruber 
3a Araentina 
120 966 arriage Drive Mechanism. Walte A. Anderson, Trumbi 
; p., New York, N. Y illustration 
721,075 ers for _Pressure- Sensitive Tape Alfred P. Krueger, Stratford 
Inc Derby. C 


Granted October 25, 1955 


, 721 312 Controlled Statistical Machines. Arthur William Exce 
ignor to Power ama Accounting Machines 
2,721,513 for Stencil Sheet Assembly. Thomas U. Marron, Chicag 
] Niles, Il! 

2,721,514. Roller Positioning Mechanisms for Duplicating Machines. Robert 
Warre ) es, Calif., assignor to Ditto, Inc., Chicago, III. Illustration 

2,721,515 Moistening Mechanism for Offset Duplicating Machines. Veljkc 

anor to Nitto Inc e 10 T 
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GUEST-WELCOMING 
SPUN-ALUMINUM 


ACCESSORIES 


WALCO 


No. 17-C Monarch 


COSTUMER 


Designed for greater beauty, dura- 
bility and utility. Made of «satin 
aluminum with 4 double hooks, 
14” diameter base, 142” diameter 
upright. 72” high. Se Sells on sight to 
offices, hotels, industrials, barber 
shops, beauty shops, restaurants, 
taverns, public buildings, funeral 
homes, schools . . . everyone is 
your prospect! 


















Write for details and prices on the 
complete line of Valco Accessories. 


VAIED C0, 


1311 ANN AVE 
ST. LOUIS 4, MO. 


PAPER CORPORATION 
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“U 4B ae 
ewe Products Create 


GOOD IMPRESSIONS 


a 
n 


GOOD REPEAT SALES 


Learn more about the “dealers’ line’ that focuses 
on profits for you through quality of product, 
dealer packages, prompt service and a wide offer- 
ing of brands and prices. 

A dealer’s price list and free samples are yours for 
the asking . 


. without any obligation, of course. 


For Domestic & Export Trade 


U. S. Carbon & Ribbon Mfg. Co., Inc. 


621-623 Cherry Street, Philadelphia 6, Penna. 
Established 1895 























PAPER PUNCH 


Simplest, surest paper punch made. Punches all 
3 holes for 3-ring binder sheets at a single squeeze. 
No adjustments to make, no gauges to set, no 
places to mark. Just insert sheets and squeeze! 
Accurate and trouble-free. Weighs less than 16 
ounces; fits brief case or desk drawer. $4.00 list. 

















Order from your Wholesaler 









MODEL 3... Punches 3 holes 
\%" dia., spaced 44" on centers, 
\%" from back binding edge — 
standard spacing 11" x84" sheets. 













NEW ENGLAND PAPER PUNCH CO, 
NATICK, MASSACHUSETTS 


WESTERN REPRESENTATIVE-HARRY HENKEL ASSOCIATES 
Western Merchandise Mart, 1355 Market Si., San Francisco 









“PAPER PUNCH | 
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2,721,534. Liquid Applicator for Stamps, Envelopes and Like Gummed Surfaces. 
Jenry Lucas, Pittsburgh, Pa 


2,721,642. Combined Card Alignment Scale and Clamping Device for Typewriters 


Having Card Holding “latens. Eric H. Rask, Norwalk, Conn., assignor to Sperry 
Rand Corp. Illustration 

2,721,662. Truck for Transporting Business Machine Punched Cards. Stanley L 
Miller, Worcester, Mass., asSsignor to The Wright Line, Inc 

2,721, 695. Multiple Register Mechanism for ae oe Thomas M 
Butler, Detroit, and Byron A. Runde, Farmingtor t ssignor Burroughs 
Corp, Detroit, Mich. Illustration. 

2,721,697. Electromagnetic Drive Means for Computing Machines. John C. Gilpin 
Toronto, Ontario, Canada 


2,721,698. Tabulating Control Means. Herman Gang, Livingston, N. J., assignor 


to Monroe Calculating Machine Co., Orange, N. J. Illustration. 
2,721,766. Industrial Truck Caster Skein. Michael Kramcsak, Jr., Bridgeport, 
Conr assignor to The Bassick Co., Bridgeport, Conn 





Ditto Names New Managers 

Appointment of George A. Stoltz as Memphis, Tenn., man- 
ager and Robert J. Farrell as manager in Peoria, Ill., was an- 
nounced recently by Ditto, Inc. 

Mr. Stoltz was formerly manager in Peoria. He will be re- 
placed by Mr. Farrell, salesman with the company’s Dayton, 
Ohio, branch. 

Starting with Ditto in 1945 as senior salesman in St. Louis, 
Mr. Stoltz has served with the company’s Cleveland and 
Springfield, Mass., offices. He was named to his Peoria post 
in 1953. Mr. Farrell also started with the firm in 1945, serv- 
ing in the Chicago, Cleveland, and Akron offices. He came to 
Dayton in 1954. 

Mr. Stoltz’s Memphis office is at 355 Madison St. 
rell’s Peoria office is at 1018 Knoxville Ave. 


Mr. Far- 





Tower Suites Dramatizes New Quarters 

Tower Suites have employed a sales-wise technique in their 
new showrooms located at 21 West Illinois St., Chicago, by 
utilizing component parts which characterize the firm’s ap- 
proach to custom-built executive offices. 

Five offices occupied by company personnel are doubling 
as model suites, exemplifying such offices as a doctor’s, lawyer’s 
and accountant’s, among others. 

The display has been created with the thought of exhibiting 
the ultimate in office furniture and accessories as inspiration 
to dealers and their customers who visit the showrooms, lo- 
cated a short distance from the city’s business center. 

Modern decorating, lighting and high fidelity music in the 
background make the presentation complete. 





Steelmaster in Cast of ‘‘The Desk Set’’ 

Art Steel Sales Company’s Steelmaster office equipment is 
now a part of the stage setting and stage properties of the 
new Broadway show “The Desk Set”, starring Shirley Booth. 

To tie-in with the publicity, Art Steel Sales invited leading 
dealers of the New York area to attend the show and mailed 
out a brochure which was in the form of a playbill presenting 
the “starring” office equipment cast of the play. 





Bell to Represent Maine Mfg. Co. 

Maine Manufacturing Company of Nashua, N. H., an- 
nounced that Harold L. Bell of Marlow, N. H. will represent 
the firm in New England for sales of White Mountain steel 
office furniture. Mr. Bell is well known in the territory and 
will continue to represent Sturgis Posture Chair Company, a 
line he has carried for many years. 


W. M. St. John Steps Up at Acme Visible 
Acme Visible Records, Inc. has announced the appointment 
of W. M. St. John to the office of executive vice-president. 
He joined Acme in 1945 and has been in charge of sales 
in Chicago, New York and Washington. In the fall of 1952, 
he was transferred to the general offices of the firm at Crozet, 
Va., as vice-president and general manager. 





Envelope and Paper Corp. Moves 

Envelope and Paper Corporation, a division of Hygrade 
Printing and Stationery Company, New York City, moved its 
location to 480 Canal St.,. New York, along with the parent 
firm. E.&P. Corporation was established in 1934. 
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new rugid ond 


WOOD BOOKCASES 


features 


® Adjustable sheives 





@ Framed in '/," Back Panel 


@ Set-up, packed individually 





finishes 


No. Length Depth Height @ 

242D 24” 103%,” 42” : 

236D 36” 10%” 36" : © Walnut, Maho 

248D 36” 103%” 48” : ‘ gany 
: Oak, Softone 

No. Length Depth Height : 

242P 24” 10%,” 42” ” : 

236P 36” 10%,” 36” 

248P 36” 104,” 48” 


®@ write today for dealer brochure & price list. 


Good Wood. rurnrrure co. 


Manufacturers of Wood Bookcases & Cabinets P. O. Box 1817, Chicago 90, Illinois 


- UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 






























Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


ASSOCIATED Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 


: (Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
COMPANIES: 240 Fleet St. East, Toronto 2B, Ont. 
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Special Low-Priced Leg-Style Wood Desk 


—OAK—WALNUT—MAHOGANY— 
a Bost Buy in the Office Furniture Field! 
FEATURES 


Tops—full 11/4” thick 
Genuine Walnut 
Combed Oak 


File Drawer 

Panels — Walnut and Oak 
Walnut and Oak Slides 

Full Lock & Locking Device 
All Oak interior. 







No. 6032 
Size 60” x 32” 
List Price $123.90 
Less our Usual Discount 
Matching Secretarial Desk 
No. 6032-T—$143.90 List 







Write for Literature on our Complete Line of 
DESKS — TABLES — COSTUMERS 


manufacturing company 
220 Institute Place °¢ Chicago 10, Illinois 


























EXEMPLIFIED BY 


BRIGHT! 


Styled for perfect harmony. Fash- 
ioned for luxurious wear. Cus- 
tomed for lasting comfort and 






NO. 1025 SOFA 


RONEN APE». 2200+ + +200 os pleasure. Priced for every buyers 
Depth of Seat... .. 6. es eenee 23” m 
Height of Back from Seat..... 17” purse. These are the factors which 
Hei: BMesceeccececs 331” ° ° 
—............. 7 make BRIGHT creations a joy 


and satisfaction to every one who 
buys. In a large selection of genu- 
ine leather and Elastic Naugahyde 
and a wide range of styles you will 
find just what you want for every 
customer. 













NO. 90 EXECUTIVE 
POSTURE CHAIR 


NO. 20012 REVOLVING CHAIR 


Width of Seat 


estween Arm ‘sone WRITE FOR CATALOG! 


Depth of Seat. . 18%" 


Height of Back 
from Geat.......+. i6” 








133 BLEECKER ST. NEW YORK 12, N. Y. 
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CANADIAN NEWS 


Our Industry Across the Border 
by Special Correspondence 





3 ror ecently cially pened 
c c L M ark 7} an 
quarter nt s modern, streamiined 
quare teet centered in some 1/2 acres 
mpany's third location since its tound 
Paul S. Newell ; president and general 
1g t brother Ted Newell; treasurer, A. J. 
Lennard; H. J. McDiarmid. Each year the firm makes 


pes, the equivalent ot 20 tor every man 

Canada, plus other paper products. New 

rtually every known employee comfort in 

iding ystone terrace bordering sweeping lawns which 
t with beach umbrellas, tables and chairs. 

& &@ & @& & 

A. G. Turner been announced as manager of Barber-Ellis 

f Wing td.. Winnipeg, Man. He joined the firm in 1928, 

ng t f e in phases of company operations and 

s salesman for the firm in that territory. In 


744 he v ' ted manager of the company's branch to Regina. 
With f ppointment he moves back to Winnipeg, suc 
eeding David K. . elie who has been appointed manager of the 
Va ive f Barber-Ellis of Canada, Ltd. Replacing Mr 
] er at T. B. Lawrie who joined the firm in 1939 and 


experience in sales of the company's prod 


iin 

&# &@ & & & 
Sigmund Wang, president, Industrial Cellulose Research, Ltd., 
wkesbur t., a subsidiary of Canadian International Paper 


i the appointment of Douglas R. Reed as 
nt ot the company. He has been with ICR as 


1929. 
* &£ &£ & & 
John C. Preston, president of John C. Preston, Ltd., Montreal 
and Ottawa ected vice-president of the Executive Furniture 
J of A » at the Guild's recent annual executive meeting 
J in N k in conjunction with the presentation of new 


layout designs. 
&* &£ & & & 
snada), Ltd., Toronto, has reported the ap 
W. R. Woodrow to the position of president of the 
been with Smith-Corona for 20 years, serving in 
@ was appointed a vice-president in 1953 and 


w succeeds A. O. Dawson who has retired 
*&* &2@ & & & 
Appoint t of S. G. (Gerry) Rudner, B. A., and Al. J. Ross 
assistants 1 e president has been announced by National 
Typewrite Montreal. Mr. Rudner is currently rounding out 
2nd y ompany as general service manager. Mr 
R has be th the firm 14 years and is in charge of special 


&¢ &# #t & F 

A ma bly of electronic tubes put together by Reming- 

and called a Univac 120, is now keeping 

the city of Jmontor {Alta.) mechanical accounting section in 

the forefr f automation. So far there are only three other 

talled in Canada, th »ugh there are hundreds 

Japan having more than any other country 

jing t i E. Jordan. He said the new equipment per 

ed td t to be the only city in North America capable of 

jated utility bill, the Univac installed doing 

bout seven persons, The city rents the equipment 

Lom Oe t $1,100 a month. It does the work of employees 
who w } t the ty $1,750 per month. 

%&* &# & & & 

Membe | stationery and office appliance staffs took 

vantage two-day retail sales rally termed ‘'Sellerama” and 

Advertising & Sales Executives Club of Montreal, 

22-23 est lecturer was Ben Dugas, national director of 

i the Pepsi Cola Company,*New York. Sessions 

were designed to assist the retail salesclerk to do a bigger and 


* @&@9F @& @ 


Special sa romotion efforts featured celebration by Ontario 
fice Outfitter Ltd., Kitchener, Ont. of the firm's 20th an- 
niversary. \V President and general manager of the company is 
Bruce Wright e of the founders of the Stationers’ Guild of 
Western tar Heading the firm's machine division is his 
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ONLY 


The ‘‘Precise’’ TRIMMING BOARD Has 
All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 
@ Finest Steel Blades, Carefully Ground 

® Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 
background speed accuracy and 
measuring time. Models 5, 6 & —Blade 
7 have special safety spring. No. 4—~121/,"—Blade 
No. 5—151/,"—Blade 

—Blade 

—Blade 





| § POPULAR SIZES 
| No. 3—1014” 


The “Precise” is a steady seller “ 
wherever displayed. | oa asthe 
Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis Street, Chicago 7, Il. 

















America's Fastest Selling Line of 
cla TABLES 


( QUALITY 
| senvice 
| FEATURES 





OFFERS 


Now .. . folding tables that 
combine style, comfort and 
dependability. Value packed 
with all these selling fea- 
tures: safe positive leg lock 
reinforced sealed tops 
. chip-proof plastic mold- 
ings . . . legs guaranteed 5 
years. Tables set up easily, 
give more comfortable seat- 
ing in use, and stack com- 
pactly for storage. 


THE MOST COMPLETE LINE 
Sell the Line that Lets You Quote on 
EVERY Table Need 

Pedestal and straight-leg tables . 
round, half-round and souare tables 
folding benches . . . there’s a 
Midwest table for every type and size 
of installation. Build extra sales and 
profits with Midwest’s Caddy Line of 
chair and table handling equipment. 


WRITE NOW for complete literature and dealer dis- 


count price lists. Midwest Folding Prod- 
ucts are sold only by Factory Authorized Dealers. 
FOLDING PRODUCTS 
Dept. 5512 
Roselle, Illinois 
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f 

Available in '4,” to 2” | 
; widths; choice of 12 plain 
Get profit-making infor- colors, or imprinted alpha- 
mation on Smith Pro- betically, by numbers, 
jecting Signals and other states, months, or to fit 
Smith Signals by writing special needs. 


CHARLES C. SMITH, INC. 


Exeter, Nebraska 











more than 50 years a complete line of 
finie-saving signals and indexes 








New— 
and needed 
by everyone 


A profitable 
; “impulse-buy" 





* \ i= 





= Every home and office is a prospect for a CARD CADDY 
; . «.. ends desk drawer clutter. . . . files those important 
business cards for easy reference. Precision-made of high 
i | impact-strength silver-grey plastic, CARD CADDY is an at 
tractive desk accessory. Handsome silver-grey case blends 
74 with any decor. Popular gift item — sells on sight. A per 

/ fect ‘‘door-opener’’ for your salesmen. 


Regular dealer discount 
RETAIL PRICE $350 F.0.8. Destination 


ie \ CHECK THESE FEATURES: 


© Handsome high impact @ Hidden rubber legs 
strength silver-grey protect desk surfaces 


plastic case © Outside Dimensions: 
© Satin-smooth finish with 4.3/4"' wide, 3-1/8" 
| rounded corners deep, 9-1/2’ long 
© Aluminum drawer for 1000 card capacity! 
easy, smooth action e Individual carton— 
© One-piece plastic follower packed 12 to a case 
GY\ block, with quick-set and © Prompt delivery— 


release—holds cards erect satisfaction guaranteed 


LS SOLD THROUGH DEALERS ONLY 


<=<>LA JOLLA INDUSTRIES, INC. 
4606-16 Santa Fe Street, San Diego 9, California 


brother, Ted Wright. He also is store sales manager. Directing 
mmercial sales is Len Hagey, assisted by a staff that includes 
Bob Nix, Bob Martin, John Naylor, Ken Pritchard, Ernie Cessman 


nd George Stevens. 


French-Canadiar cial event ot the indu try if Canada, severa 
ndred trade personalities from firms active from the east coast 
Windsor-Detroit border attended the annua yster party 
Duebec City, Nov. 8. The affair ponsored annually by the 
uebec Stationers’ Association. 


Peter McCulloch has been appointed assistant sales manager by 
the directors of Dominion Office Supply Company, Ltd., and Con 
rcial Press Company, Ltd., of Windsor, Ont. His p has bee 
eated in line with an extensive expansion program being carried 

t by the two a ciated companies, it was stated. 
&# £ & & & 
First self-selection stationery and oftice supply mpany i 
Hamilton, Ont., Cloke & Son, Ltd. held a two-day preview open 
use for leading executives in the area and members of the ir 
dustry. Firm na-established outlet serving extensive territory 
entered by the city. Jack Cloke heads the company. His father 
Fred Cloke, who in 1896 had joined the firm established by his 
father, and had been associated with it ever since, died Sept. 30 
He was long associated with the Stationers’ Guild of Canada, Inc 
Hamilton Stationers’ Association, as well as local civic and fra 


nal groups. He was born in Hamilton in 1883. 
* ££ & & & 
R. E. Fugler, vice-president, Esterbrook Pen Company Canada 
Ltd., Toronto, told the Stationers’ Guild Club of Toronto that suc 
ful selling is the result of co-ordinated teamwork, with each 
member of the team of equal importance. He said that the trade 


Canada faces not only direct product competition but also in 
direct. ''We face competition from Time itself, that precious, fleet 
mmodity that is always in short supply to salesmen ; 

There is competition in the scores of goods and services that are 


daily dangled as attractive lures for the customer's buying dollar. 


There is competition from self-erected barriers such as apathy, 
mugness, pessimism, lack of conviction, worry, insufficient follow- 
through. It takes teamwork to overcome these forces the voice 
that answers your telephone, the letter your customer receives, the 
appearance of the parcel you send him, the approach of your 
redit and collection department. There must be evidence of 














Every Office needs them 


Alert Dealers SELL them 





ERROR-NO 


Copyholder 








SPEEDRITE 


Checkwriter 








CHEXSIGNO 


Check Signer 








Leaders for over 40 years 


40 MT. HOPE AVE. 
ROCHESTER 20, N. Y. 
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Boost your sales index 





with Dennison 
index Divider Sets 


& Anyone who keeps a notebook is a potential 
customer for NEW Dennison Index Divider Sets. 
The best way to sell them is to display them near 
or with your looseleaf binders. 





Check these features: 


Y Non-flammable acetate tabs Y Divider sheets of top 
quality ledger stock *% Shield-shaped tabs with beaded 
edges for longer wear Y Pre-priced for self-selection, 
Pre-packaged in printed polyethylene envelopes “ Tabs 
fused onto divider sheets “ Sets come in four sizes 
Y Each set has tabs in five colors and five positions 





STOCK and DISPLAY the complete line 
for MORE SALES: 


NEW Dennison Index Divider Sets 
Dennison Acetate Index Tabs MANUFACTURING COMPANY 


Dennison Gummed Cloth Index Tabs FRAMINGHAM, MASSACHUSETTS 








grvakespea te gain iX- 
yy, “Be sure of it; qive me the ocular proof.” 


Seeing Your Sales Increase Gives Positive Proof That 
JUSTRITE ENVELOPES Serve You Best. 


Successful dealers depend on JUSTRITE 
Quality, Variety, and Service for all 
envelope requirements. 


JUSTRITE'’S complete line of standard and 
specialty envelopes features its popular 
Bank-By-Mail Systems. Made in a variety 
of sturdy kraft stocks, Justrite’s Bank-By- 
Mail consists of—mailing envelope, de- 
posit slip, and return window envelope; 
or the compact mailing envelope with 
deposit slip and receipt attached. Both 
are completely printed in efficient, stand- 
ard Bank-By-Mail form. 


For proof of envelope satisfaction, order 
*Othello Justrite today! 











































SOLD 

THRU 
DEALERS 
ONLY 





WRITE FOR SAMPLES AND PRICE LIST F-12 


NORTHERN STATES ENVELOPE CO. Eovi 


300 E. 4th STREET, ST. PAUL, MINNESOTA 











ADDRESS 





JUSTRITE ENVELOPE MFG. CO. 
523 STEWART AVENUE SW ATLANTA ORGIA 


Two modern factories t 


cITy. STATE 





FIRM 
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merica’s choice! 


we 








ro 1 every walk of life comes the con- 
ent de: for quality products — 
eet maintenance - sg 
} years Apsco has consistently set 
quality standards; AND, stead- 


ily re a demand for the best in pencil 
; — APSCO. 


NOW —APSCO’s intensive tie-in 
campaigns create for you an oppor- 
tunity to up-grade individual sales 
for greater dollar volume and 
higher profits on each sale! 





— 


Stock Apsco pencil sharpeners AND 
allied items to meet the greater 
demand being created for— 


4 4 r rd 
Clruvied Chote, 
Apsco products inc. 
9855 W. PICO BLVD. LOS ANGELES, CALIF, 
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NEW SUPERDEX INDEX CARDS 





index cards with guaranteed accuracy of ruling 
and uniformity are now available. Produced by 
a revolutionary new machine with spectacular 
speed, greater economy and precision ruling, they 
are completely free of lint. 

Superdex index cards are now available in 
sizes 3” x 5”, 4” x 6”, and 5” x 8”. Colors 
include white, buff, blue, salmon, cherry, etc. 
They are competitively priced for consumer econ- 
omy and good dealer profits. 

For free samples, write to Dept. 0A, Warshaw 
Manufacturing Co., 1 Main Street, Brooklyn 1, 
N. Y., America’s largest manufacturers of index 
cards and allied products. 














HANDY “GLIDEX" 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year ’Round 





Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 


The only bracket made to hold present models. 
Extends to 30 rigid 


Made of strong, durable steel. 
inches. Closes only 9 inches. Various types of mount- 


ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 
desk papers. 


WRITE FOR ILLUSTRATED LITERATURE AND DEALER'S PRICES 





GUDEX MODEL Me 200 
OANDED 





GLIDEX CORP. 


4538 W. ROOSEVELT ROAD, CHICAGO 24, ILL. 
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t ana 4 tirmne thet bespeaks a willingriess 
ana of realist ervice 
Charles Goldsmith, Internationa Machines Company | 
1 Mont 1 @ mee ting ot Montreal! executives that de- 
tronic data processing machines promises 
e better - snd economy of office 
from the new machines being turned | 
ndustry cannot be realized until each | 
wit W rganization & group 
ar with all management needs for data. 
+ & & & 
W. H. (B Stevens of Continental Paper Products Compan ry. | 
wa t presented witt rary membership the 
an honor rare tended. Mr. Steven who | 
back in 1932 now an international councilor | 
He a past president, past deputy district | 
eB ciuc 
*¢ &£ & & 
W for Canadian bu men to prepare their | 
equipment, J. A. Calder, past-president, | 
nadian M facturers’ Association, told Ottawa branch, Na-| 
ment Associat He said the approach of | 
a challenge every office, regardless | 
that the office of the future won't be a bi big 
» super robot which will dispense with the 
ed 7 tatts. Instead, he declared, ‘these developments 
tt pment industry will mean the business man wil 
able ¢ re during the work day.’ Automation had pro- | 
plant; there was every reason to expect it 
ilts in the off he said. 
&¢ &£ & & & 
snd largest pub ng and stationery manu- | 
snada, Copp Clark Company, Ltd., Toronto, | 
k Master Smith & Company. Announcement was | 
ade by k's president, G. Dudley Thomas, who was as 
yt 4-year-old and privately-owned concerr nce 
4 | Alan M. Thomas, vice-president since 1936 
j r, becomes president and general manager | 
Gordon Masters, president, Masters, Sm th | 
extensive prograrr tT expansion and 4n en 
ed sa ration are planned. For the stationery trade, | 
tures games, greeting cards, tags and seals 
tarted in Toronto in 1841. In addition to | 








The Business Game goes smoothly | 
when moves are signalled by 











vetirnnte 
SIGNAL 


“\Jertica 





for 





In regular 100-Pack. And in handy 
20-Pack Display Cartons. 


GEORGE B. GRAFF COMPANY 
54 Washburn Ave., Cambridge 40, Mass. 
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VALUABLE PAPER HOLDER 


tains 
pockets. 
ance Policies, 
valuable papers. 
Colors: 








MAJESTIC 
260 NORTH THIRD STREET « 


No. MP-866 
$1.50 Retail 


Size 5” x 10” Closed. Con- 





Send for Our Complete Catalogue 












Hine, Ye ery 


\vt Rireny 





six see-thru Vinyl 
Ideal for storing Insur- 
Wills and other 
Complete with sturdy strap and buckle. 
Brown, and Black. 


Liberal Dealer & Jobber Discounts 
STATIONERY CO. 


PHILA. 6, PA 


T 
wilehilels| te ae caeleL 
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Don’t Forget! 
FILE 
TRANSFER 
TIME 


and 


ACCOPRESS 
BINDERS 


The next couple of months can be your 
biggest for Acco products sales. Be sure 
you have enough Accopress Binde,s for the 
hundreds of customers who need them for 
the inexpensive storage of records during 
file transfer time. Also check your stock of 
Accobind Folders and 


ACCO 
FASTENERS 


use in the 
1956 file 
folder systems. 
Better get your 
order in early! 


ACCO PRODUCTS, Inc. 


Ogdensburg, N. Y. 
In Canada: Acco Canadian Co, Led., Toronto 












For Binding 
all Records 
tree 


for 
new 








Vouchers to 


Newspapers 
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Dealer 
EXTRA FENE 


RIBBON 





7 
EXCLUSIVELY YOURS ! 


If you have delayed making a change 
for a quality ribbon, DON'T! . . . LEEDALL 
offers you a wide selection of RIBBON BOXES 
WITH YOUR NAME PRINTED on the LID. 

AT NO EXTRA CHARGE! 
@ PLASTIC BOXES ® METAL BOXES 
@ ROUND CARDBOARD BOXES 
@ FOLDING CARDBOARD BOXES 
YOU'VE GOT OUR MESSAGE— NOW, 
write today for full particulars and with our 
reply we will send you our NEW COMPLETE 
Catalogue-PRICE-LIST giving you all the 
FACTS on the finest Inked Ribbons, Carbon 
Papers and Duplicating Supplies at prices you 
will be interested in! 


LEEDALL PRODUCTS MANUFACTURING CO. 
Main Office & Plants ° Milltown, N. J. 








ieedieetinal 








| NEW DELUXE All Metal —ADJUsT)BlE_ 
| TYPEWRITING TABLE 





For Schools & 
Business 


Designed to 


ty improve Typing 
Efficiency with 
Less Fatigue 
— 





| 


Constructed for manual & electric typewriter 
Typewriting bed cradled in rubber 

Very quiet with minimum vibration & drumming 
Patented Adjustable screw for elevation 
Adjustable legs for leveling to floor 

Shipped K.D. in corrugated carton 5" x 30” x 36” 
Freight allowance 


SEMCO SALES 


PINELLAS INT. AIRPORT ST. PETERSBURG, FLORIDA 


(rer eee ew ee ew eo ee em een ee oe eee ooo: 
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sales offices are maintained in Montreal and Vancouver. 
* *&£ & & & 


Post Offices in Canada will soon be under instructions to treat 
all envelopes less than four inches in length by 2% inches in width 
undeliverable.’ Such mail will go to the Dead Letter office 


for handling. Few dealers are believed caught by the new regula- 
r ; the ruling was reported coming two years ago, and since 


ks of the ‘midgets’’ have been curtailed. 
+ &£ & & & 
A rude awakening faces anyone who thinks that profit is a dirty 
word or who has other distorted notions of the operation of our 
business system. That's what B. M. Broad, personnel manager, B. F 


Goodrich, Canada, Ltd., Kitchener, Ont. told a Hamilton meet 

NOMA, He said it was the responsibility of businessmen 

and educators ‘'to h the education of young Canadians with 
about our tree enterprise system.’ 

*¥ £€£ €& & & 

Ronald C. Yarnold, president, R. C. Yarnold, Ltd., Brantford, 

nt fice supply dealers, died suddenly, Oct. 18, in his 39th 

year. During World War II, he had served overseas with the Royal 

Canadian Air Force. Despite the loss of his siant during military 

ce he subsequently build up a successtul business in the sta 

trade. He was also active in Brantford civic and fraternal 


Twenty exhibitors displayed some 75 different types of business 
equipment and furnishings at a one-day showing sponsored by 
der Bay, Ont. Chapter, National Office Management Associa 

at Fort William, Ont., Oct. 26. Object of the show was to 


acquaint district executives with the latest developments in the 


» equipment industry in Canada. 
&¢ &£ & H& F 


Jorthern Products, Ltd., Montreal, manufacturers of the North 


Rite ballpoint pen, have announced appointment of Norman Con- 
stantine of Canada, Ltd., Toronto, as exclusive factory representa 
t for southwestern Ontario territory. This means the Montreal 


mpany will now have sales representation by Mr. Constant 
H. P. Smith and C. Hayne-Jenkins in that are 


Q 


*¥ £+ & & F 
Ralph E. Pribble, 41, vice-president, Acme Ruler & Advertising 
Company, Tor and well known in the Canadian industry, died 







YOU CALL 
YOUR DOCTOR! } 









IF IT'S LEGAL TROUBLE, 


| YOU CALL YOUR LAWYER! 


i 


And When You Need 

EXE It’s Best To Call AIGNER! 
I N D S They Are Index Specialists 
Since 1909, Aigner has spe- 
cialized in Indexing. Can 
meet all your needs in stock 
and made-to-order Indexes, 
in Strip Tabbing and Pre-Cut 
Tabs. Indexes available in all 
sizes for Ring and Memo 
Books, Post and Ledger 
Binders. Tabs and Tabbing 
are all typewriter spaced for 
easier, faster, accurate typ- 
ing of titles. 














Benefits, Economies of One Source of Supply 
You reap all the benefits and economies of using one Reli- 
able Source of Supply when you order AICO Products. FREE 
Selling Aids and national advertising also help you sell. 
Keep Your Stock Up. Order Your Needs Today! 


— aH 97 Reade St., New York 13, N.Y. 
426 S. Clinton St., Chicago 7, Ill. 


INDEXES 
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PROTECTED PROFITS FOR YOU 


ee vit, Another First 
by La Salle 
One of a New Group of 
Modern Smokers 
featuring tapered posts and reflect- 


ing the Newest Trend in Office Furni- 
ture Design. No. 175 








Solid Walnut. Other Smokers 








Solid brass of the same 
ferule and general design 
screen, with ovailable with 
matching 8-inch gloss 
removable liners. 
liner. 
Same Smoker write fer 
ovailable in shates end 
metal. Satin Catalog Sheets 
Cuemm, on this latest 
Bronze, or grep of 
Gosapener Smokers. 
Colors with 
Chrome, Brass 
or genuine 
Bronze 





screens. 


The La Salle Line includes Smokers and Ash Trays in Gold Clear 
Anodized Aluminum — Brass — Jeweler's Bronze — Chrome — 


I Decorator Colors — Walnut and Ook. 
sm unniricruneRs © "7 LA SALLE PRODUCTS CO. 


148 WEST 24th STREET. NEW YORK 11. NY « Telephone CHelsea 3-1276 2216 N. Clybourn Avenue CHICAGO 14, ILL. 




















Quality wood office furniture 


b 
TYPEWRITERS | WORDEN of HOLLAND 
ALL MAKES 


THE UTMOST IN QUALITY 





iil , var | 


—THE LOWEST IN PRICES 260-OH (Top 66 x 42) 


Sturdy construction and finest materials always make WORDEN 
desks dependable and of uniform quality. Investigate the com- 


REGALRITE BRAND plete line of WORDEN wood office furniture. 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST. NEW YORK 13, N.Y 


For particulars or literature, write . . . 


the WORDEN company 





OA—12/55 


193 







































fi h WITH A SURE THING | | °°.2, Tororts hospital recently after » prolonged illness. He was 
— | €& native oT lexa 
(05 ed Everybody likes a winner! That’s * *# & *& 
j why stationery dealers bank on the R. Sambrook has been announced as sales promotion manager 
weed that, pe ll, Rope a for Smith-Corona (Canada), Ltd., Toronto. He has been with the 
r , ae : 
( proven 2 leading profit-winner for gy toe one aor So: has been actively engaged in sales pro- 
iN the past quarter of a _ century. de n and advertising tor the past five years. D. B. Hawgood 
nas been appointed national saies manager tor the tirms oftice 
\ MOST POPULAR — MOST PRACTICAL | typewriter division in Canada. He has served in various sales ca 
pacities tor the past nine years and was appointed Toronto branct 
| D. F. Allan. 
* & & 
of Simplified Bookkeeping Dominion Sound Equipments, Ltd., Halifax, N.S., has announced 
and Tax Record Books the appointment of R. T. Manuel as sales and service representa 
The more complete the line the tive in St. John’s, Newfoundland. 
more sales. Each book in the Ideal * £+ &€ & 
line has been designed to meet the R. L. Crain, Ltd., Ottawa, has reported the appointment of 
specific requirements of each re- | William H. Black as account representative for the eastern town 
spective type of business, hips of Quebec Province, with headquarters in Sherbrooke, Que. 
He succeeds Orville W. Boville who has been transferred to the 
FOR EVERY BUSINESS, mpany's home office. The moves were announced by C. E. 
PROFESSION, HOME, Spence, sales manager for Crains Ltd. 
t¢ & & H& F 
FARM AND RANCH... Jack Overholt of Murphy Stationery Company Ltd., Vancouver, 
vernor-elect of Region Eleven, NSOEA. Meetings are sched 
YOU'LL ENJOY YEAR-ROUND SALES uled for Vancouver, May 3! and June |, next year. 
| *¥ + &£ & & 
Because Ideal Systems can be started Seven personnel changes involving sales and marketing staffs 
any time of the year, are simple and have been announced by Du Pont Company of Canada, Ltd., 
easy to keep and require no bookkeep- Montreal. D. G. Kent who was formerly assistant district manager 
ing experience, you will enjoy year | Toronto, has been named sales training supervisor, employee re 


ations department, Montreal. He is being succeeded by C. E. 
Dingle, formerly district sales manager at Winnipeg. Moving to 
Winnipeg from Halifax is T. C. Brown, formerly sales man 


around sales. 
PRICES 75¢ $1.50 $2.50 $3.85 $5.85 $8.50 














Model #3 : = a “Tees : . 
Free — Attractive Liberal Discounts + Free Delivery ah nctbnany — G. A. ~~" aly ie, sopra 
tive in toronto, has bee am to replac Mr. n. - 
Counter Displays Write today for catalog and select the books / e Ny ore ca ~ “ag | 
Just the right size tor Best suited te your trade. Evans, Vancouver, becomes market research supervisor in Montreal, 
ur counter. A real cu adi will represen} ae : 
Zelf-selier. Larger dis- Immediate delivery from LOS ANGELES or NEWYORK ucceeding M. M. Templeman who will represent the company in 
plays available. | and wholesale stationers in many cities. Toronto. A. Hampson has been appointed technical service repre- 
af sentative in Vancouver. The films division of Du Pont in Canada 

ners The 100) 37.08 SYSTEM (Company markets Cellophane and related products. 
Over 25 yeors of Notion Wide Service > : si a aa ee . i je 





346 SO. FLOWER ST., LOS ANGELES 17. CALIF 6 CHURCH ST., NEW YORK 6, N.Y 


YOU HAVE A WINNING HAND with 































PRECISION MADE 


STAPLING PRODUCTS JW 





Desk Post-Office Scale 














Model No. 202 

HEAVY DUTY 

OFFICE STAPLER. 
fin 








Model No. 105 
4-WAY OFFICE STAPLER 





















Model 1562 


















A new idea in postal scales that is particularly useful and ; 
ornamental for small offices or in the home. Hinged base ge dhe 22 
holds a stamp roll, loose stamps, clips, etc. _ mann auemen en 
Exact postage indicated by weight on the dial for air mail, | on catia | 
first class, and fourth class. Light grey plastic body with j gan caren | 


black base and platform makes this scale very attractive. 
Capacity 8 oz. by %4 oz. Packed in smart gift shipping carton, 


Weight packed — Case of 6 — 8 pounds. Retail $4.95 " . 
Order from your supply house 


HANSON SCALE CO. (és. 1888) Northbrook, Illinois 





' A STAPLING MACHINE FOR EVERY PURPOSE IN EVERY PRICE RANGE | 
‘- : LY THRU DEALERS _/ 


ARROW FASTENER [0../NC. 


ONE JUNIUS STREET, BROOKLYN 12, NY 





| 
Bea, 
fess 
| :— Vv 


} 








194 OA—12/55 Of 











ADJUSTA 
Book /> 
COVERS Air 


e Long wearing =§ 
e Nobinding #3 
e Seamless i 
e Snug-fit 


Ss 


New design speeds up bo 
height of book to cover size—ever 


r sales. Just match 
y other dimension 
lls fast. Prices 


book cove 


i e 

adjusts. Sturdy construction. fits well, s 
aa il prices. 

shown are suggested at — scaled 

. 2¥e Ibs box—25c each. 

ibs/box—25¢ each. 

ibs /box—30¢ each. 

41/4 ibs box--30c each. 

ibs /box—30¢ each. 


ach size to box 


packed 3 doz. of Or Cuantity discount 


sual dealer discount—e* h-. 
"a of 28 fast-selling specialties 


ve iter 
Catalog ll your jobber, oF write: 


available. Ca 


s CO. 
NGLER’S PRODUCT 
" Flushing 58, N. Y. 










THE \ 

STANDARD OF QUALITY 
IN ALL-STEEL 

OFFICE APPLIANCES 

















PENNANT — PRICED TO SELL ON SIGHT! 


WRITE TODAY for Beautiful 12-Page Color Catalog. 











Brief Case 


. Pet. D-175,389 
















STYLE #71 
Man-sized 16%x12". 
Exclusive design. Expertly made of 
Vinylite, welded seams, with our famous 
Flexi-Grip zipper—legal-size file folder in- 
serted. Asst'd brown, tan, black, navy, un- 
less specified. Retail price $1.50 each. 

A by STYLE 270 Same high quality, simpler design. sized 
McA 14 x 11”. Letter head size file folder in , brown, 
S77 tan, black. To retail at $1.20 each. 

CAN BE IMPRINTED 


‘a Catalogue of 28 fast-selling specialties 
I available. Call your jobber, or write: 


ANGLER’S PRODUCTS CO. 





Flushing 58 N. Y 





Sales Volume Clicks 
with STARK CALENDARS 


for 36 


1956 
STARK 


CALENDAR 


pads, available in all sizes, are lithographed on high- 
grade bond paper OF UNMATCHED WHITENESS with 
the date in red and the monthly calendar in biack. Fast, 





2-color lithograph printing enables us to give you the best in 
quality and prompt service. 
write or 








ARTS MANUFACTURING CORPORATION 


A Division of Blackstone Manutlacturing (o., Inc 
4630 W. Harrison Street * Chicago 44, Illinois 
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rn for complete details 
“IN CALENDARS THE OUALITY MARK IS STARK" 


STARK CALENDARS éxcorporated 


100-112 BISSELL ST. * PHONE JOLIET, ILI 














SINGLE 


DOUBLE 


TRIPLE 








Efficiency Aids 
for HOME, 
STORE and OFFICE 
Deluxe Quality 
Workmanship 















LOUNGES BY ARD 


Built to Sell and Satisfy ... 

Look at these features: Wide, no-sag spring seats and backs, 
comfort-shaped and heavily padded . . . Duran upholstery, 
choice of colors . . . curved chrome frames. Built for long 
life, priced to sell. 






Beautifully designed 
steel items that sell 


Write for Illustrated 
Catalog of Complete Line 






Compare these Low List Prices .. . 


Pe, Ge SO GED, oc wrcrceresccecsscwccesveces $125.00 
No. 44C Double Lounge (illust.)............0.e5000. 95.00 
Cm, BRE Seem Comme Gee. co ccc ccc cccccccesccece 62.50 


Prompt shipment from our central location. Drop shipment to your cus- 
tomers if preferred 


WE SELL THROUGH DEALERS ONLY 


Send for the ARD Catalog of Lounges, Chrome Chairs, Costumers, Lecterns 
Tables . . . many other profit-makers. 


YL MANUFACTURING CO., INC. 


13 VINE STREET, EVANSVILLE 8, INDIANA 


“} ACORN PRODUCTS COMPANY 


fry 


4605 W. 21st Street « Chicago 50, Illinois 


2 n new idiomas 
for your salesmen — 


Contact” File yy 


for Business-Cards 

DATA: 

@ Modern Styrene case. 
Front may be imprinted 

@ Two sets of very sturdy 
Manila Teg indexes 

@ Fits in almost any center 
desk drawer 

@ New lift-off lid makes 
parallel tray or may be 
put underneath, as in il- 
lustration 

@ Built-in divider eliminates 
follower-block 


@ Holds up to 400 cards 3- 
x 2-%", and 800 No. F-3 Complete as illustrated 


4," 
cards if lid is used for Gray or Walnut 
tray. Postage Prepaid $1.95 List 








sence Crefi 


Contact* Displayer <= 


for Business-Cards 


Packed for re-mailing as gift Pare ‘ yi 


Large Variety of Sizes and Styles. 


For: Doctors, Optometrists, Jewlers, NO. D-2 $1.00 LIST : 2 E 

Dentists, Shops, and Restaurants POSTAGE PREPAID : Noesting considers QUALITY 
@ Excellent design of Crys- @ Holds up to 100 cards to : - . ° 

eg ee _ oes 3-%" wide is of first importance. 

Write for full information on liberal dealer discounts + Pr: 


end plan for gold-stamping in your own store. 


Science Craft MM NOESTING PIN TICKET CO. INC. 


R h office: 415 No. Beverly Drive, 8 ly Hills, Californi : 
MAIL ALL ORDERS TO: Box 526, Manhattan ‘ee, Gees; 728 E. 136th Street, New York, N.Y. 
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for OFFICE, HOME and UTILITY USE— 
x-actoO KNIVES 





4 
06 X-acto Knife Stestay Deal — } #3 X-acto Pen. 
Free Display — List $41.10 1 Knife — $1.00 


Stationery dealers displaying X-acto knives and 
blades show increased sales. Surgically-keen refill 
blades mean repeat business and consumer satisfac- 
tion. Use smart, space saving X-acto merchandisers 
BE to sell for you. Write for complete free catalog. 


Long Island City 1, New York 


48-41G Van Dam St. 











STEEL TRANSFER CASES 






25-R 
GRAY or GREEN oven-baked finish 


IMMEDIATE 
DELIVERY 


@ Brass finish cardholder and handle 
® Four rollers for ease of operation 
@ Index guide rod with brass knob 
® Self-locking follower available 


T oP FLIGHT PRODUCTS 
Company, 9nc. 


WAlbrook 5-7100 Chicago, ill. 









A Sturdy Recessed 
Base with Toe 
Clearance at Front 










6224 S. Oakley Ave. 
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| S moving prints. 
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MAYLINE 


A Feature of 
the MAYLINE 
Metal Plan File 





5 DRAWER UNIT 
WITH CAP AND BASE 


Mayline drawers lock 
into position when open. 
Hinged dust cover frees 
hands for filing or re- 
Show 
im- 








PerE Teel 


INTUAVW 


< your customer this 
= portant feature. 





5 DRAWER UNITS STACKED 


hae 


MAYIINE 


Mayline Company 


625 No. Commerce St. 
Sheboygan, Wisconsin 









PLAN FILE WITH HINGED DUST COVER 








MAYLINE 


Safe in Fire 








File (abinet = 


@ Passed all Underwriters’ 
Laboratories test. 

@ Available in Letter and 
Legal sizes, 2-3-4 drawer © 
models. 1a 

@ Available with Under- ; 
writers’ C or D Label. 


On display in: a | 


sit Wi I 


Associated 
128 €. 


CHICAGO 
Elmer Krumwiede and 
Associates 
HOUSTON - 
John H. Klein and r 
LOUISVILLE 2, 


Associates 


MURPH y ' 
MANUFACTURING CO. 


A SUBSIDIARY OF THE MURPHY ELEVATOR CO. 








MAIN ST. 
KY. 
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SPEED-Mo 


SPONGE RUBBER STAMP PADS 


PPCLENOUR STAMP 
PAD NEEDS IN 


Qe 

ONE 
ALL-PURPOSE | 

uncer | Ad 


Supply your customers with all their Py, ; 
stamp pad needs from the profitable yee, 
Re 























Instantly converts ing book ° » 

into a label holder binder. Smooth Also available . . . erase 17 — phe mee Aaya 

finished, durable metal construc- stamp pad line on the market. There 

—_ Meson le — eye SLIP-ON POST BINDER is a Speed-Mo pad and ink for every 
. Neat uni- 

form appearance - « lasts in- 


ping room. You need carry only the 
common over-the-counter pads. We 
furnish prompt shipment on special 
pads (up to 20” x 36”). 


Speed-Mo pads are of a specially treated sponge 
rubber. Clear impressions guaranteed. Re-inking is 
ste simple — you just brush the ink on Speed - 
| s. 


LIBERAL DEALER DISCOUNTS 


Write for folder showing over 35 stock items 


RIVET-O MANUFACTURING CO. 


50 FEDERAL ST., ORANGE, MASSACHUSETTS 


in Canada, for complete information write 
Bossence & Co., 399 Main St., West, Hamilton, Ontario 


definitely. This Slip-On Iabel is 

made in sizes to fit any make or 

size ring binder. 

No. $O-1 For 1” Ring Books 

— 25¢ ea. List Price 

No. $O-1'/ For 11/2" Ring Books 

— 30 ea. List Price 

No. $O-2 For 2” Ring Books 

— 35c¢ ea. List Price 

Vinyl plastic label holder for every type of open back binder. 

Will not warp or cur! — made to slip on any size post 

PBS—'/." Pe 24,"— 
20c ea. List Price 

PBM—1” x 2'/2."— 
25¢ ea. List Price 
PBL—2” x 2'/."— 

30c ea. List Price 

write for information 





= \ stamping job in office, factory, ship- 

















































YOU CAN CUT RENT AND 
OPERATING COSTS WITH 


Card Sturdi-Lite 
SAFETY LADDERS 


Sturdi-Lite aluminum safety 
ladders are again available 
with 10 day shipment. Sturdi- 
Lite ladders are constructed of 
tubular aluminum, with shelf 
at top, non-skid treads, ball- 
bearing casters. Heavy coil 
spring keeps front rubber feet 
off floor until stepped on. All 





=4 many time and 
“9 Space saving uses 
=4 in factories—stock, 
4 tool and file rooms. 



























Makers of Files 
and Filing Equip- 

















ment. = ; - 
al tor Passes Matte = are shipped KD, single 
4 —17” ‘width in 3 : 

@ BOX FILES ; 
4 and 4 step safety 

@ STEEL CARD FILES 2] ladders 

@ STEEL SORTING TRAYS sae: 

@ VERTICAL TRANSFER 















@ GREEN EDGE STORAGE for Wide Aisles— 
CASES 4 23” width in 5 and FE: 
aq 6 » Be 
@ “HEDGES” TRANSFER <8 ste? Se 
TT RI I rrr 








@ CLIPBOARDS 


@ Special STEEL FILES built 
to accommodate  spe- 










also 2 and 3 ste 

















cial Forms Ee Portable Steps with 
E4 optional grab rails 
write today for new catalog | Land casters write for catalog 


D. R. CARD CO 


828 MERCHANDISE BLDG. 
MINNEAPOLIS 3, MINN. 


he d GES — MANUFACTURING COMPANY 


2931 WENTWORTH AVE. © CHICAGO 16, ILLINOIS — 
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FAN COVER 


Get set for big 
demand this fall! 


Keep Klean Fan Covers — rubber coated 
or Vinyl plastic. A size and model for every 
fan! Waterproof, dustproof, oilproof. Also 
ate tor low ts a full line of typewriter and business 
Wes gisco¥® = machine covers, sponge rubber pads, tool 
abet kits. 





now! 
KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 


‘TRAYS & RACKS 














SECURITY BRAND for every office need 
| ——— Comatansielt ot - STATIONERY RACKS ~- LETTER TRAYS 
) 4 ZEEE DELUXE ALL LEATHER (WOOD STEEL WIRE) 

or CANVAS & LEATHER * SORTING TRAYS 


Mail Bags For Your 
Select Clientele 


No. 440 
CENTER 
DRAWER 
TRAY 


WRITE FOR CIRCULAR: 


CAN-PROG,.. 


>= 33 & McWILLIAMS $7. Send your orders and inquiries te . . . 
FOND DOU LAC, WIS. Y4 . 
, 315 N. DESPLAINES ST 
SOS LLG THE Mayfair COMPANY CHICAGO 6, TLLINOIS> 
“4 ccm SR sr ee % 


KING 


POSTURE CHAIRS 
AMERICA’S MOST COMPLETE 


OFFICE SEATING LINE 
King offers a wide range of models 
to meet pe | office seating need 
comfortable execu- 




















This latest carried out top quality power driven 
tester will hit the scale for the needs of the ribbon 
and carbon in- g 
dustry require- 
ments, and also 
for the manufac- 


turing process. 


adjusting 

The line includes such big 

extras as engineering drawing 
stools, filing stools and even organ 
stools. King’s reputation for finest 
quality and design at a modest cost 
insures dollar savings for your of- 
fice seating furni 


IMPROVED 
Electric Typewriter 
Ribbon aud Carbon 

Paper TESTER 









PRICE 7m — shing. 
= F. SIMONYE ureearuRt AND PRICE Us 
Mt. Airy & Harbourton Road, Lambertville, New Jersey mone. 120-5 KING POSTURE CHAIR CO. 


953 S$. RAYMOND AVE., PASADENA 2, CALIF. 




















INTRODUCING. two keytops that will 
fit all typewriters listed. You profit, by cutting your 
inventory and save more on the low prices. 


The new “UNIVERSAL” (left) for — Remington 17, KMC, 
Superwriter, Noiseless; Underwood Noiseless; 

L. C. Smith 2A, 6A, 7A, 8A; Royal KMM, KMG, HH; 
Underwood SS, 150; R. C. Allen and 1.B.M. In green only. 


The “KEY COVER” (right) for — Remington 10, 12, 16; 
L. C. Smith 8 to 1A; Royal X, SX, K, KHM, KMM; 
Underwood 5, 6, 11, M, S; Woodstock. In grey and green only. 








Upholstered Furniture of 
Distinction For Offices, 
Hotels, Institutions 












Write For New 
Catalog 





odernize bic. Resort | ago Grand Rapids PEARL ENGRAVING CORP., 29 East 19th S?., New York 3 
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—, press vs 9 
etc. 
provided. The ontt is 2% | eason 5 
wide by 102” around. 
Gael oth qua atel tach, ki 
s' 

white. Spenish Moss ink reelings 

= will give thousands of 
ions. Write for in- CAL LONG JERRY DEVITT 








formation on demonstrator, 


o aT | CAL LONG AND ASSOCIATES 
216 W. Jackson Bivd. 


FORCE WESTERN INC Chicago 6, Il. MANUFACTURERS REPRESENTATIVES 
r RAndolph 6-6937 a ail . 


Cincinnati 27, Ohio 




















‘*ACME’’ FOR won LETTER FILES ROLLING STORE ‘LADDERS 


More Filing Capacity ROLLING LADDERS—Made from 
Oak or Birch 





Entering 








Our 46TH Yeor ay ye SIDE and CEILING TYPES—with 
an steel track for mounting on shelving, 
inside Width filing cabinets or ceiling. 

~ eer “A” and LIBRARY TYPES—require 

* Card index no track and are mounted on wheels 
files with Automatic Safety Brakes. 

—Made from 1” diameter round 

cases furniture tubing, with expanded 

* Vertical and metal steps. Mounted on Swivel 

Document Brake Casters. Ladder can be rolled 

fil freely when no one is on it, When 

es you step on the ladder the rubber 

* Special filing tipped legs rest on the floor and 

boxes prevent rolling. Made in 2 to 8 step 





® heights, and 3 widths. 


THE “WORLD” FILE 


Literature and Price 
list on request Send for Circulars 42-OA (Wood) & 53-OA (Steel) and Dealer Discount. 


ACME LETTER FILE CORP. Manufactured by 
168-170 Park Row, New York 38, N. Y. WOrth 2-2987 I. D. COTTERMAN “°° ™.,2exvengot Ave 




















se RSB ESR EEE EE EE SE SER SE SER EE SE SE SE EE S 


All Sizes on Hand 


plain steel or plated. 


Shelving Bolts 


and 


Slotless Locker Bolts 


® Wood Screws 
® Sheet Metal Screws 
® Machine Screws 


“ea 
DAYTON STENCIL” 
WORKS * . « “tt : phone Esplanade 5-8100 


A. L. Liebman & Son, Inc. 
2046 McDonald Ave., Brooklyn 23, N. Y. 











SSBB BREESE BEER ERE EEE EE SE 


=e SSE SEEREREREEEERE ESE SEE EE EEE SEE SEE © 

















A new profit-maker/good for repeat profits too 


LIP-0-RITER 


The indispensable 
hand addresser & 
duplicator. WRITES 
HEADINGS on work 
sheets, ledgers, tab- 
ulating forms. AD- 
DRESSES direct fror 
Zip-0-Riter master 
card file. 


—ee<, 





JUST ASK US g 
( at 


for Display Cards which fit into 
the back of any box of 


BEACH’S 
“Common Sense’”’ 
EXPENSE BOOKS 


for your OPEN DISPLAY racks or 
shelves. 


Show ‘em and you'll sell ‘em! 


Beach Publishing “y 
7338 WOODWARD AVE. DETROIT 2, MICH. ine Site éteade 


Complete Addressing 
Kit only $23.95 





For Information 
Write: 























200 OA—12/55 














Originators and Designers of 
4 QUISTANDING STATIONERY SPECIALTIES 
Write for FREE 
Catalog showing Pads 


complete line 










“Bonny Maid’’ Viny! Plastic 














it's different! Hand-bound f . , : 
with ‘‘Leotherlex (vu. [/ Creative \\ —net just another liacleum 
Rubber Product) 1} BOOK . 
\\ siwoers /// 
— oN. 6 Ue 
ee as 


yen me Ma REDI-RECORD 
PRODUCTS CO. 


598 Broadwoy 





















MARKILO 
CHILWULOID PRODUCTS 


Zi Loose-leaf envelopes, punched; card-cases, any size; 
menu covers; factory record protectors; tag holders; 









bill-fold envelopes: stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us details. 


Markile 


902p S. Wabash Ave. Chicago 5, Ill. 











( *7aubman’ Yi, 
LavNDRY YY 


PEN. « 
$100 


Refills 50¢ 


* ENOUGH BLACK INDELIBLE INK 
FOR 3000 MARKINGS 

* WON'T EVAPORATE 

* WON'T RUN 

¢ WON'T WASH OUT 


Attractive 3-color counter display holds !2 pens. 
Nationally promoted via radio, tv, newspapers. 


Order through your wholesaler or write direct 
for literature and prices. 





MARKWELL 


THE WORLD'S MOST POPULAR STAPLING MACHINES 


‘STAPLES 
BETTER ‘syarttts 
*FASTENING 
IN MANY LOCALITIES 2 OUT OF EVERY 
3 STAPLERS IN USE ARE MARKWELLS 





PLEASE WRITE FOR 
DEALER DISCOUNTS AND CATALOGUE 


700 HUDSON STREET, NEW YORK, 








THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 


ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 


19132 Commerce St. 545 Mission St. 


SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 











SAMUEL TAUBMAN & CO. 








1 WEST 34th ST., DEPT. O NEW YORK 1, N. Y. 





DON'T 










You can earn good 


PASS UP THOSE 
EX RA... ae. octting.. ove 
C 0 M M | S S | 0 N S . Pocket check covers, pare 


savers, and other forms to 
financial institutions. 
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KEEP ERASER PROFITS 
GLOWING GREEN THE YEAR ’ROUND 


with 


“», Waldon Robes Granan 
NO. 440 GREEN GLOW! 


In no other eraser can you find 


@ FINER TEXTURE 
® MORE ATTRACTIVE COLOR 
@ MORE POPULAR, CONVENIENT, 
“STUBBY" BEVEL SHAPE 
@ GREATER SALES OPPORTUNITIES 
A sensational seller to students, office workers, 
artists, draftsmen. The ideal all-around pencil 
eraser and cleaner. (Large size, No. 441) 


WELDON ROBERTS RUBBER CO. Newark 7, New Jersey 

















Handy dauber eliminates dirt like 

magic! No carbon-tetrachloride; 

non-flammable; striking displays, 
free advertising aids! 
Order direct or from 


THE CLAROTYPE CO., inc 


261 BROADWAY, NEW YORK 7, WN. Y 








sD / Se VA 
YZ. Cyig¢ual 


SINGLE’ FLUID 





NEGA-PLATE HANGER 














Veer Choice of ladies 


Upholstered for 100%, comfort 

in genuine leather, plastic or 

fine fabrics — A line you can 

handie with both pride and 

profit. Matching gang and arm 

— sofa and love seat avail- 
le. 





No. 515 SWIVEL CHAIR (Can be had Outside: H-33" W-24¥/2" D-27” 
without Arms or With One Arm)— Seat: H-18” W-22” D-20” 


GRAND RAPIDS LEATHER FURNITURE CO. 


201-207 Front Ave. N.W. Grand Rapids 2, Mich. 


( KUFF PROTECTORS | 


\ 








Profits for you 


in ATLAS 


Complete Vertical 
Filing Systems for 


NEGATIVES 
OFFSET PLATES 
STENCILS 
X-RAYS 

ART WORK 

e¢ SWATCHES 
Atlas Stencil Files Corp. 


16716 Westfield Avenue 
Cleveland 10, Ohio 











‘“*KOOL KUFFS’’ 


OVER 1,100 TINY AIR HOLES 


ij \ 
a 

1\SX 
\ 


Kuffs for Cleanliness ‘“Kool Kuffs’’ that Breathe 
MADE IN SNAPS-ZIPPER-ELASTIC STYLES 
Write for New Catalog A-1955 


BUDLEW PRODUCTS COMPANY 
3535 West Cortland Street 


“PLAIN KUFFS”’ 


WRIST AIR VENTS 


~~ 











Chicago 47, mune 














2AAmre>mo 


z 
THESE It costs less to draw from our huge 
SHOW stock of desks, chairs, steel furniture, 
ROOMS _|eather furniture and accessories. 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


NEW YORK 4.N.Y MIAMI, FLORIDA LOS ANGELES, CALIF 
74 BROAD ST 15 W. FLAGLER ST 830 WILSHIRE BLVD 
BOwling Green 9-823) 828484 TR-7003 


EXTRA PROFITS custbMens 


o SCHOOLS © CHURCHES © CLUBS etc. 
WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 


FOLDING TABLES 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 

@ FOLDING 

@ NON-FOLDING 

@ TABLET ARMCHAIRS 

@ AUDITORIUM UNITS 

@ 6 Ft. and 8 Ft. TABLES 

@ SCHOOL DESKS 

SPECIFY REQUIREMENTS (Quantity, Stee! or wood) 


Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 
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BRADES 
Engraed OFFICE SIGNS 


200 Stock Signs* 
or a m™ to select from with and 
———  @6without holders 


R A BARTH |/hotey 


a= ot nk ee] 3. For Door or Desk 


*Name panels easily changed 
to allow for personne! changes 


NEW .. . Line of Bank 
Signs “Next Window”’— 
“Bank Holidays” etc. 
For those customers who want 
Custom signs... BRADEN 
Made to Order ENGRAVED 
SIGNS - Complete flexibility 
Write tor iiterature and dealer intormation to fill every special sign need 


BRADES M {o. Co. LANSING, MICHIGAN 











yd a_i. 
| MOLY TLL TT ae 
of Rubber Stamps 


and Marking Devices 


Write for your copy 
of our new catalog No. 80 


a 


Furnas DIV, Bankers & Merchants, Inc. 


3229 North*Shé@field Avenue Chicago 13, Illinois 
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STEEL TRANSFER FILES 


SELL NOW, FOR THE COMING 
RECORD TRANSFER SEASON 


FAMOUS ‘‘500’’ SERIES NEW ‘'400”’ SERIES 

¢ SHOULDER FRONT WITH | © SPACE SAVERS WITH BALL 
‘*FRONT OFFICE’ LOOK BEARING ROLLERS, DUO- 
—— ROLLER BEARINGS VISION CARD HOLDER 


ALL STANDARD SIZES 


DESCRIPTIVE LITERATURE AVAILABLE 


DOLIN 317-21 LEXINGTON AVE. 
METAL BROOKLYN 16, N. Y. 


Ne: only for a high- 


quality line... but also ae a al 

































Jor those little extras and 


“breaks” that mean extra HARDBOARD 


eee Petree CLIPBOARDS 


Carefully finished, 
unaffected by mois- 


. CARBON PAPER ture and guaranteed 
i not to warp, crack 
be TYPEWRITER RIBBONS ok Cline cated 
Fh TYP-ROL Type Cleaner normal use. 
4 \ ® and Roll Finisher 
write 





incorporated 420 Lexington Avenue, New York 17, N. Y. 
Factory: Bridgeport, Conn. 


“ for PERFECT 
POINTS 
ars 
LEAD POINTER — 


preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 
Here’s the fast, clean way .o get perfect 


lead points every time, points up to 1” : by ' N T 4 i 
long, without breaking! Simply insert 


wood or mechanical lead holder and use 





TRIPLE Your VOLUME and PROFITS! 


Capture the Home and 
Small Business Market 











with 


: mre . se lo 
to rotate lid. Sturdy, lifetime construction, world’s fastest-selling, lows 
non-skid base. ‘priced persond! safe — qualit 
built by the only ex: 
EE y small safe manufactur 
Tra- Pott Lead Holders i Write today 
; 
WRITE FOR LITERATURE . . . light, balanced. Press-top, TALE t JOHN D. BRUSH & CO.. INC 
AND DEALER PRICES single- and double-end models. lemma a 


. 





ELWARD MANUFACTURING CO. 28."%nc.. H 545 west Av 


A Specialty Item | WUMURENRainotes 
SELL MASTER SPEED KEYS o Patented Knee-Action Grippers 
THE 


for old and new typewriters, 
bookkeeping and billing machines. 
Don’t Delay 

ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION 22,0,0°w7. Vet 


see 


o°W «x 12°H 16°W « 12°H 





cuens- 









COrrmo.ces 
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Season’s Greetings 
to all - 





BERT M. ORRIS CO. 


8651 WEST THIRD STREET, LOS ANGELES 48, CALIFORNIA 
In New York: 381 Fourth Avenue « In Canada: McFarlane Son & Hodgson, Ltd., Montreal, Quebec 


TRADITIONAL BEAUTY 


WITH 20th CENTURY COMFORT 


There's always an air of quiet dignity 
and sound good taste in fine Traditional 
furniture — as Chair No. 862 demon- 
strates so well. This Jasper Chair Com- 
pany chair is a happy combination of 
the finest in Traditional design, to- 
day's capable workmanship and modern 
color styling in genuine leather uphol- 
stery. Comfortable spring upholstery 
keeps you pleasantly relaxed but always 
alert. 


y NO. 862 THE RIGHT CHAIR AT THE RIGHT PRICE 


—WwvJasper Chair’2 
Company 


ispel INDIANA 

















W Certified 

= Office | 
Planning 

b Service 4 
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\y #, 

‘ REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 
GEORGE DEUTSCH (SOUTHWEST) R. A. BROWNE. (WEST) R. J. FREEMAN AND JOHN R. FREEMAN 
FIRST STATE BANK BUILDING 1527 E. 14t (EASTERN) .385 MADISON AVE. 
DENTON, TEXAS SAN LEANDRO. TEALIF. NEW YORK, N. Y. 


JAMES S. FOWLS, (SOUTHERN) JACK S. DORAN (NORTHWEST) Lester W. Brown (Chicago-Midwest) 
327 SUNSET DRIVE, NORTH 1527 E. 14th ST. 666 LAKE SHORE DR. 





@ 
4Seee-inoie 
4 ST. PETERSBURG, FLORIDA SAN LEANDRO, CALIF. CHICAGO, ILL. SPACE 844 
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six months from now —? 


wena eae 


TWICE A YEAR 


MEN OVER 45!...Lung cancer, in men of your 
age, has increased so alarmingly in recent years 
that our doctors strongly recommend that you make 
a habit of having two chest x-rays every year: one, 


when you get your annual medical checkup; the 
other six months later. 


Today, you are six times more likely to develop 
lung cancer than a man of your age twenty years 
ago. Our doctors still don’t know why you are, but 
they do know that their chances of saving your life 
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could be as much as ten times greater if they could 
only detect lung cancer “before it talks”... before 
you notice any symptoms whatsoever in yourself. 


That’s why we urge you and every man over 
forty-five to make semiannual chest x-rays a habit 
—for life. 


To see our lifesaving film, “The Warning Shadow,’ 
call the American Cancer Society office nearest you 
or simply write to “Cancer” in care of your local 


Post Office. 


? 


American Cancer Society 
8 
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Brand Nimes Gounedalton 
sae mC ORPORATEO 
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8™ Annuat Retai. Awaros 
GIVEN TO 


Your Firm 


YOUR CITY 
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RETAILING 


AS 
Your Rertaiuine FieLo 
BRAND NAME RETAILER-OF-THE-YEAR 


\\ FOR 1955 ie] / 
Brano Names Day /(97/))// 
NOX ATNEWYoRKCITY 277) ///) 












“OSCAR” 





APRIL, 1956 








V 


Win one of these important awards 
by promoting Brand Names throughout 1955! 
Write for entry blank today. On this 
form you will simply outline what advertising, 
publicity and promotion you are doing 
to tie-in with Brand Names. Or you may 
simply project your plans for 1955—tell us what you plan to do. 
The entrants selected as finalists will be invited 
to prepare a formal presentation later. 
lt is easy to enter. It's fun. It's profitable. 
Winning a Brand Names Plaque or Brand Names Certificate 
is worth prestige and money to you. 
Enter the 1955 Brand Name Retailer-of-the Year Competition today. 


BRAND NAMES FOUNDATION, Incorporated 
437 Fifth Avenue, New York 16, N. Y. 


Please send me an entry form for the 1955 Brand Name 
Retailer-of-the-Year Competition, and a copy of the free booklet 
“How Brand Names Help Build A More Profitable Business.” 


FREE! Send for the booklet 
“‘How Brand Names Help Build 
A More Profitable Business. ’’ 


Firm Name 2 = 





Type of Firm oe 





Executive 


Title 








Street 





ee es ae ee ee ee ee ee en ee 


City Zone State 
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for Quick Service 


Inquiry Card 


covering new 


products and 
sales aids in 


this issue. 








@ | See other side 
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QUICK SERVICE 
INQUIRY CARDS 


OA's 


NEW EQUIPMENT & SUPPLIES 


All new products illustrated and described in this issue 
in a section beginning on page 38 carry key numbers 
duplicated on the card below. If you are interested in 
an item, or several items, simply circle the corre- 
sponding key numbers on the card and mail at once 
Your inquiry will be forwarded without delay. 


SALES STIMULATORS 


Manufacturers’ sales aids announced in a section of 
this issue beginning on page 64 all carry key num- 
bers duplicated on the card below. For additional 
information simply circle the key numbers on the card 
corresponding to the number assigned to the Sales 
Stimulator in which there is interest and mail the card. 
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CORPORATION 
1850 S. KOSTNER AVENUE 
CHICAGO 23, ILLINOIS 





NEW for you from Underwood Corporation— 


EXCLUSIVE 
SELF-SERVICE 
RIBBON 

> DISPENSER! 













. 
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The modern trend in retail merchandising 1s Underwood Corporation’s new self-service rib- 
SELF-SERVICE. Now Underwood Corporation bon dispenser stocks and displays a full gross of 
offers you the very latest in a self-service method assorted ribbons. It is finished in bright red and 
of selling typewriter and adding machine ribbons! yellow and shining chrome. Attracts customers 
It’s Underwood’s exclusive new self-service from all over your store! 
ribbon dispenser! It puts your products out in Call your Underwood Office, or write Underwood 
front, an ever present “silent salesman’”’ that offers Corporation, Dept. S-1, One Park Avenue, 
New York 16, N. Y. 
r 


your complete line of ribbons “over the counter.” 


SUPPLY # DIVISION 
UNDERWOOD CORPORATION 


} 


e yew York 
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